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IN OFFICES OF VELDE LUMBER CO. DURING PUBLIC OPENING AND BUILDING SHOW HELD RECENTLY 


OME. unusual features of decided interest marked the public opening of the splen- 

did new retail plant of the Velde Lumber Co., Pekin, III., occurring on April 19 

and 20. Likewise, the new buildings themselves, which replaced structures de- 

stroyed by fire last fall, embody features that merited the unstinted admiration of the 3,000 or 
more persons who inspected them during the two days. Perhaps the most significant feature 
of the program for the public opening was the modernization contest. This had been extensively 
advertised, and the interest was marked. In this contest the prizes were gold [Turn to page 46] 


MODEL FARMSTEAD AND COLONIAL HOUSE AND GARAGE SHOWN AT OPENING OF NEW VELDE RETAIL PLANT 
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Values <a 
Will Interest Buyers 


We know from the way these items are 
moving that they’re above the average in 
value. If you need any of the following 
you'll find this a real buying opportunity. 


100,000 ft. 4/4” No. | Com. Birch 
200,000 ft. 4/4” No. 2 Com. Birch 
30,000 ft. 4/4” No. 3 Com. Soft Maple 
50,000 ft. 4/4” No. 3 Com. Basswood 
35,000 ft. 6/4” No. | & Bet. Soft Elm 
60,000 ft. 6/4” No. 2 Com. Soft Elm 
30,000 ft. 6/4” Neo. 3 Soft Elm 
30,000 ft. 4/4” No. 3 Common Ash 
100,000 ft. 4/4” No. | Common & Bet. 
kiln dried Birch 


“KORRECT-MAKE” MAPLE 
FLOORING 


50,000 ft. 25/32x2'/4” Second Grade 
50,000 ft. 25/32x2'4” Third Grade 
17,000 ft. 25/32x1/2” First Grade 
15,000 ft. 25/32x14” Second Grade. 
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Every Lumber Dealer f 
Should Read Thise 


“Our estimator in our general office has 
used ‘Automatic Building Costs’, has checked 
the figures arrived at and has found them sur- 
prisingly accurate. He advises me that he can 
estimate an ordinary small house with 
‘Automatic Building Costs’ in from 3 to 15 
minutes, as he has timed himself on a number 
of occasions.” 

—Spahn & Rose Lumber Co. 
Dubuque, Iowa. 
By G. D. Rose, President. 





You, too, can figure all types of houses— 


nial or English design —ten times faster 
with “Automatic Building Costs” than with 
any other method. It'll cost you just $15 to 
end your figuring problems for all time. 


AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, III. 
I should like to see “Automatic Building Costs.” *Send mea copy for 


10 days FREE examination. It is agreed that if I do not want to buy this 
book, I may return it without obligation. 








IIT caculias tects cbssiasedbd dibdananiabinn bee adie sector sd tcbacdns ac 
Ee en ee ee ee ee eT State onuhenenniniaialine 
*Subject to app l of Manag 
‘ecoeramscne PRE RT IT 











\ 


wHC 





+ 1929 





JOBTHWESTERN [UMBEYYAN 


ESTABUSHED 1873. 


— 


COPYRIGHT 1929 BY AMERICAN LUMBERMAN 


American fiunb 


THE TIMBERMAN 


oan AN, 


Kavi tions® 





ESTABUSHED 1886. 








WHOLE NUMBER 2817 


CHICAGO MAY 11, 1929 


YEARLY SUBSCRIPTION #4 








The Exponent of the American Lumber Industry 


American{iimberman 


Published Weekly by 
THE AMERICAN LUMBERMAN 


Cc. W. DEFEBAUGH, E. C. HOLE, 
President. Secretary and Manager. 


OFFICES : EIGHTH FLOOR, MANHATTAN BUILDING 
431 South Dearborn St. 
CHICAGO, ILLINOIS, U.S. A. 
Cable Address, **Lumberman, Chicago.” 


TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: 


IN THE UNITED STATES AND MEXICO, $43; CANADA, 
$6; IN THB UNITED KINGDOM AND ALL 
OTHER COUNTRIES IN THE UNI- 
VERSAL POSTAL UNION, $8. 


Subscriptions for less than a year are taken at 
the yearly rate if paid in advance. Remittance 
upon yearly subscriptions is expected within the 
first sixty days; after that time they are.subject 
to sight draft with exchange upon due notice. 

Orders to discontinue should be accompanied by 
payment to date. In requesting change in address, 
please give old as well as new address. 

Single copies, 25 cents. Copies of issues prior to 


current year will be supplied when possible at a 
uniform price of $1 each. 

















ENTERED AS SECOND CLASS MATTER JANUARY 27, 
1899, AT THD POSTOFFICB AT CHICAGO, ILLI- 
NOIS, UNDER ACT OF MARCH 38, 1879. 





Copy for new advertisements should be in 
this office not later than fifteen days before 
date of insertion. 


MEMBER AUDIT BUREAU OF CIRCULATIONS 








READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 





- 


Index to Advertisers 


Lumber and Wood Products 94-95 
Machinery and Miscellaneous 95 





CIC ICI. 
_— 





Don’t fail to read the messages of 
the advertisers. It will be time 


profitably spent ; 


Published Weekly— 
In Its Fifty-sixth Year 


——— = = a 
a ae a a a ee ae a es 








_——_—————— = eae 
er ae a a x 





























Where You Will Find It This Week 


Editorial Of Special Interest 
Tax Levies and Public Expen- New Retail Yard Is “Hum- 
SE. Services gas nsadweonte 32 Se eee 1, 46-48 
Care of Lumber at Buildin Shipments 5 Percent Above Cut 33 
g I 
EE chaser aoa veaweewanacnal 32 What the Lumber Industry 
Facts as a Basis of a New Indus- Means to Chicago.........: 36-37 
OP ns oan ese s Bebaie ane eee 32. To Open Intensive Campaign 
Selling Homes Finished and on Guaranteed Trade and 
ae ere 33 Grade Marked Lumber 
Query and Comment.......... 34 Among Retail Dealers....... 38 
Review of Current Lumber Plan Closer Co-operation in 
Trade Conditions ........... 34 x... ere eee 38-39 
Retail Secretaries Commend 
Departments Work of National Lumber 
iets Cleeniaes Gabba. ee, ee 39 
8g a pice pord7.73 The Successful Retail Yard of 
Fifty “mee Maes. ok ee ~ 34 Today Must Dev elop Its 
coi Wee 93 “Hidden Market” ......... 44-45 
Patt. a ot re eee 3 Elder Berry’s Lesson in Archi- _ 
cs ee ee 33 tecture for the Ladies....... 45 
uate } Sc teeee eee eee eeees 3 Wood's Use is World's Lareest 
Local and Personal.......... 80-81 ~ sag Smt 48 
X steele Mietiatiing 52-54 usiness Building .......... 
ores aon The gbettnt date ubpace- 24.20 Letters That Tell an Absorb- 
re a... ae ~ ingly Interesting Story of 
a? pineatinanee Ss Saislie iota aint = California Sugar Pine....... 49 
EE 6s aia kdimnbecuard Kewe ? Pine Mills Take Up Fabrica- 
Poet, The Lumberman........ 65 ; 50-5] 
Realm of the Retailer On en Rae be eel “bir ona 
iii. tien ae ct ve... 42-43 Southern News of the Week.. 51 
This We Pea Timely Tr eee. 42 To Enlarge Statistical Program 54 
eR Fg Ph cata c West Coast Lumber Happen- 
Trade-Mark Department ...... 0 ings 55 
ge neo” Sonny? +o Saale S* Hardwood Mill and Market 
Piceeai sania tani ae lls cami ne ee 
* 4s * ees crowds View “Old Ironsides” 
Association Activities pa 2 m ee 
Coming Conventions .......... 62 Philadelphia Company 130 
Houston (Tex.) Fellowship pi Ee Oe 
re ee ee Gi. Ensterm Events «0... ccscsinss 59 
Associations’ Plans and Activi- Responsibilities of Business In- | 
ME eésacasicivkeielcanand 62-64 EE vice ivesccsieee rake 60-61 
Cincinnati Lumbermen’s Club.. 66 An Ideal Location for Indus- 
Lumber Club Doings.......... 66 OR, xcic sy usensvcessWen ced 68 
News of the Lumber World 
Atlanta, Ga..........57, 76 Jackson, Miss......... 74, 76 Nostale. Ves sein sivicaics 76 
Baltimore, Md.......... 56 Kansas City, Mo........ 74 Philadelphia, Pa........ 74 
Birmingham, Ala....... 75 “Laurel, Miss.........5%7, 79 Pittsburgh, Pa........56, 74 
PE. Ein ie cccvees 79 Louisville, Ky.......... 56 Portland, Ore........... 79 
Boston, Mass.........57, 78 Los Angeles, Calif...... ae ee eee 76 
Brookhaven, Miss..... 71, 77. Macon, Ga...........56 7° -Seattle, Wash.i.....5 200. 79 
a, A ee 56. Memphis, Tenn.......... 71 Shreveport, La.......... 77 
Cincinnati, Ohio........ 56 Milwaukee, Wis......... 78 Spokane, Wash......... 7 
CG, CM. kev wcens 75 Minneapolis, Minn....... 74 Toronto, Ont.........: 56, 75 
Pott. BE. 5 oss ices 70 New Yorks, N. Y....... 78 Vanoouver, B.-C......5: 75 
Houston, Tex........... 77 Warren, Ark.........: 56, 76 











32 AMERICAN LUMBERMAN 


May 11, 1929 





Tax Levies and Public Expenditures 


HE LATEST available figures covering general property taxes 
© in the entire United States are for 1922. In that year such 

taxes amounted to $3,503,725,000, which was an increase of 
$2,153,884,000, or 159.6 per cent over those of 1912. There are of 
course many other taxes besides those imposed upon general prop- 
erty. For example in 1928 taxes on gasoline throughout the country 
totaled $305,233,842. It is a common belief that gas taxes are levied 
for road building and repair, and so they are in most States. But in 
two States small sums derived from gas taxes were deposited in 
the general fund. 

It is a common observation that taxes may be expected to in- 
crease as wealth and population increase. To this may be added the 
tendency of government—Federal, State and local—to multiply its 
functions. After granting all that may be said in favor of taxation 
for financing activities in behalf of the public welfare, it still may 
be said that money raised by taxation offers attractions to office 
holders and politicians that are quite irresistible. The money is so 
easily raised that there is little inducement to be careful in its ex- 
penditure, and the individual taxpayer’s contribution commonly is 
so small that he fails to realize the magnitude of the total tax levy. 

Powerful though money is in private hands, it is even more 
powerful in the hands of groups of political manipulators, a fact 
that has been emphatically demonstrated in several States and cities 
recently. Excessive taxation not only imposes burdens upon pro- 
ductive industry, but the money derived from it may be used to 
disfranchise a good part of the citizenship. It may well happen, 
therefore, that the citizen who contributes liberally in taxes for the 
support of governmental activities that to him seem worthy, at the 
same time provides the instrumentality for his own disfranchise- 
ment. 

While nobody will argue that a country so rich as the United 
States, or that municipalities as rich as most States, should deny 
their servants proper compensation or that meritorious public serv- 
ices should be starved out of existence; yet there is wisdom in 
keeping expenditures well within income and in keeping taxes low 
enough to prevent the accumulation of surpluses that offer too great 
attractions to the unscrupulous. At the recent meeting of the 
Chamber of Commerce of the United States note was taken in a 
resolution of the fact that business men’s organizations and other 
groups are giving the matter of taxation more attention, with 
beneficial results. There should be in every community at least a 
small group of intelligent citizens who make it their business to 
keep watch upon tax levies and public expenditures, as a measure of 
good government. 


Care of Lumber at Building Site 


T THE RECENT forestry conference at Madison, Wis., Rolf 
A Thelen, of the Forest Products Laboratory, called attention 
to the indifferent treatment that lumber receives after being 
delivered at building jobs. Mr. Thelen said that, while window and 
door frames, as well as other building lumber, were left outdoors 
unprotected from rain and sun, other building materials were 
treated with respect or even solicitude. Of course, lumber is dried 
and otherwise finished with the intent that it shall in that way 
be better fitted for the use that is to be made of it. The lumber 
manufacturer and millman’s aim is to deliver their products to 
the user in a condition that will assure satisfaction in use. 
Perhaps the lumberman is more directly concerned than anybody 
else in getting his stock into the building in proper condition, but 
the carpenter and general contractor also have a vital interest in 
the matter. As a general rule, retail lumbermen are disposed to 
deliver stock to jobs as it is needed, and, since carpenter and con- 
tractor give instructions as to time of delivery, they ought to be 
prepared to take care of the stock when it arrives. They are also 
likely to be the first to receive owners’ complaints of doors or 
windows that stick in their frames, of plaster that cracks and of 
similar defects in construction directly traceable to neglect or 
misuse of the lumber after it has been delivered on the job. 
Ordinarily, the lumberman who sells the material for a job does 
not make frequent trips to the site. Nevertheless, it might be to 
his interest to make a trip often enough to see just how things 
are going, and particularly to see what protection and care are 








being given or are likely to be given to the lumber he is delivering, 
It may appear to him that to take this precaution is to go a little 
beyond his bailiwick and to encroach somewhat upon the preserves 
of the carpenter and contractor, but in most cases a friendly inter. 
est plainly designed to make sure of a satisfactory job will not 
be misunderstood. 

In the long run, seeing the material all the way through until 
it is properly installed in the building is good lumber salesmanship. 
The care the lumberman exercises in selecting well manufactured 
stock properly dried and in housing it when he receives it from 
the mill will be largely wasted if it is piled out in the weather at 
the job and ultimately goes into the structure wet and warped 
out of shape. It will be a great deal easier and more effective to 
follow up the sale with a little inspection and perhaps supervision 
on the job. Sometimes postponement of delivery a day or two 
may assure better treatment and use of the material, but the 
dealer will not be in a position to suggest such postponement unless 
he knows the status of the job. With the increased care in manu- 
facture and seasoning must come increased care in the retail yard 
and on the building job, if the best interests of lumbermen all along 
the channels of distribution are to be served. 





Facts as a Basis of a New Industry 


NNOUNCEMENT has been made by the Forest Service that 
A in accordance with provision of recent legislation there 
will be undertaken on July 1, 1929, “a comprehensive survey 
of the nation’s forest resources and requirements; a study of the 
financial aspects of private forestry practices; and an investiga- 
tion of forest insurance.” In his address at the recent annual 
meeting of the board of directors of the National Lumber Manu- 
facturers’ Association, Wilson Compton, secretary-manager, sug- 
gested that that organization provide “for an organized program 
of economic investigations, surveys and research more compre- 
hensive than has heretofore been undertaken in the lumber in- 
dustry.” This program, Mr. Compton said, “should be participated 
in by the national and regional associations and the wood-using 
industries, and for some purposes by the United States Govern- 
ment.” 

Facts are said to be stubborn things. The adage might be mod- 
ernized to say: “Facts are potent things; mistaken beliefs are 
stubborn.” The lumber industry has suffered from an excess of 
mistaken beliefs and a scarcity of demonstrated facts. Such pro- 
grams of research as are contemplated by Mr. Compton and by 
the Forest Service are calculated to unearth facts and make them 
potent; by the same process supplanting mistaken notions and 
nullifying forces that arise from them. The world, apparently, 
can do little without either facts or beliefs taken to be such, and 
there can be but small hope of permanent progress in pursuing 
will-o’-the-wisps, though they be mistaken for facts. 

A comprehensive program of the kind proposed by Mr. Compton 
implies a long look ahead. It conceives of lumbering as having 
a future. Perhaps the lumber industry has not yet acquired the 
habit of looking far into the future. Since individual operations 
heretofore have been measured in years, and since the interests 
of individual lumbermen have commonly been limited to the periods 
of their operations, they have not conceived of the perpetuity of 
the industry as a whole. They have not realized that wood fills 
so important a place in the world’s needs as to demand a per- 
petual supply of it. The world wants wood and must have it. 
Hence successive crops of trees must be grown and the lumber 
industry must be perpetuated in order that the world shall always 
have an ample supply of forest products. 

Can it be said that lumbermen have not as a class realized the 
developments that already have taken place in the utilization of 
forest products? Are they unaware of the opportunities the lum- 
ber industry offers for enterprise? On these points Mr. Compton 
said: “There is in the United States over a trillion and a half feet 
of merchantable standing timber in private ownership and over 
a half-trillion more in public ownership. If valued at an average 
of only $4 per thousand feet, this, together with plant facilities, 
represents an aggregate property value of nearly ten billion dol- 
lars. Much of it is vested in large ownerships. The value of 


standing timber is dependent fundamentally upon the value of 
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the products which can be made from it. The integrity, security 
and profit of huge investments is therefore involved. The lum- 
per industry has in its timber resources probably the most exten- 
sive potential opportunities for industrial diversification possessed 
py any industry in America. No one can visualize the future pos- 
sibilities in wood cellulose, wood chemicals and wood pulp prod- 
ucts, as well as the familiar products of the sawmills, the planing 
mills and the wood-using industries, without sensing its vast op- 
portunities for industrial progress and with progress, profit.” 

Not only has the lumber industry a vast present resource in 
timber on which to build, but in tree-growing it has a means of 
perpetuating and even enlarging that resource to keep pace with 
needs that appear to be increasing by geometrical progression. 
Many lumbermen already visualize the future of a lumber industry 
pased upon the growing of trees as a crop. There is more than a 
hint in what Mr. Compton says of a future lumber industry quite 
different from that of the past, and it is the purpose of the pro- 
gram of research to explore the future possibilities in order that 
sound progress may be made in the right direction. Facts devel- 
oped by research may be expected to point the way for changes in 
both viewpoints and methods of conversion and utilization. These 
facts will provide the raw materials for a new lumber industry, 
but the lumbermen will have to do the building. 





Selling Homes Finished and Furnished 


N DAYS LONG since passed there may have been virtue in 
J “bucking the tide,” but in these modern times there is 

greater wisdom in “swimming with the current.” Young 
persons of an earlier generation were taught or at least were urged 
to save their money in order that they might buy homes. Nowa- 
days they are besought to buy homes in order that they may save 
money. It is the same with necessaries and luxuries. On every 
hand they are urged to use this or that article or commodity while 
paying for it. For a small payment down they can obtain posses. 
sion and use of clothing, jewelry, automobiles, furniture, and 


finally homes. Whatever may be the wisdom or the folly of such 
buying, it is a potent fact that no merchant can safely disregard 
in devising methods of selling his lumber and other building 
materials. ; 

Experience that many lumbermen have had in selling building 
materials on open account may not have been such as make in- 
stallment selling attractive to them. But the fact is that installment 
selling bears little resemblance to the old method of ‘open account 
credit selling. The later method resembles the earlier only in that 
it makes possible many sales that could not be made for cash. 
Selling a house on installments offers opportunities for both profit 
and security that are hardly afforded by any other merchandise. 
In general it is easier to sell the completed house than it is to 
sell the raw materials for building it. The completed article, with 
all the bother and worry of building left out, makes a stronger sales 
appeal than boards and bricks and mortar. 

The fact is that the testimony of lumbermen who have sold 
houses complete on the installment plan is so good that persons 
without such experience are apt to be skeptical of it. But what 
can the skeptic say in the face of evidence like the following, from 
Fuller Goodman Co., of Oshkosh, Wis.?—“This is our fourth year in 
selling lumber on the installment plan with success. We are 
building homes complete, putting in plumbing, heat, light, painting 
the same, and if the people want us to we will furnish a car for 
the garage, furniture for the inside, carpets for the floors, table 
cloths, silverware, utensils; and if it comes right down to it, if the 
customer is a young man who wants a wife we will guarantee to 
get him a wife.” 

This company says further that it will build a $5,000 home com- 
plete for a down payment of $1,000 and $50 a month, and it will 
do remodeling on the same plan. Last year, the company says, it 
did a half-million dollars’ worth of remodeling and that this year 
it expects to do double that amount. Its most significant state- 
ment, however, is that it is “not complaining a bit; only working 
a little harder.” If there is any truth in the adage that the “proof 
of the pudding is in the eating and not in the chewing of the 
string,” the Fuller Goodman Co.’s experience affords the proof. 








Provisions in Tariff Revision Bill 


[Special Telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., May 8.—In the tariff 
revision bill reported to the House of Repre- 
sentatives by the ways and means committee, 
lumber generally remains on the free list. 

The Pacific Northwest won its plea for a 
duty on cedar shingles and cedar lumber, the 
committee granting 25 percent ad valorem. 
Both are free under the present law. Spanish 
cedar is not included. 

Logs of fir, spruce, cedar or western hemlock 
remain dutiable at $1 per 1,000 feet, except that 
such logs imported for the manufacture of 
wood pulp are exempt from the duty under 
regulations prescribed by the secretary of the 
treasury. 

Maple and birch lumber and timber, except 
logs, are dutiable at 15 percent ad valorem. 
Japanese maple is not included. 

Spanish cedar, mahogany and various other 
cabinet woods are dutiable at 10 percent in the 
form of logs and at 15 percent when imported 
as boards, planks, deals, flooring and other 
lumber and timber. The duty on plywood is 
boosted from 20 percent in the present law to 
40 percent ad valorem. 

Veneers are dutiable at 20 percent ad valorem. 

Unmanufactured wood not specially provided 
for is dutiable at 20 percent ad valorem. 

House or cabinet furniture of wood is duti- 
able at 40 percent ad valorem. The present 
duty is 334% percent. 

Molder’s patterns and folding rules wholly 
or partly of wood take a duty of 40 percent ad 
valorem in the new bill. 

Common building brick, heretofore on the 
free list, are dutiable under the new bill at 
$1.25 per thousand. 

Roman and Portland cement and other hy- 
draulic cement, or cement clinker, now on the 
free list, is made dutiable at 8 cents per 100 
pounds, including weight of container. The 
present duty on tiles is increased. 

Provision is made for the complete reorgan- 


ization of the present tariff commission, the 
membership of that body increased from six 
to seven to prevent a complete tie-up by a three 
to three division, and the salary increased to 
$12,000 to attract men of higher caliber. Pres- 
ent members of the commission would step out 
as their successors are appointed by the Presi- 
dent. A new schedule is included in the bill 
dealing with rayon, and rates on rayon yarns 
are increased, while present rates on rayon in 
strips and bands are decreased somewhat. 


Provision is made whereby the President may 
by proclamation place a duty on lumber and 
other forest products now on the free list 
against any country, dependency or province 
that places a tariff on these commodities when 
exported from the United States. 


Panama Canal Lumber Bids 


[Special Telegram to American LUMBERMAN] 

WasuHInctTon, D. C., May 8.—The Panama 
Canal is calling for bids on 3,300,000 feet of 
Douglas fir or southern pine boards, dimension, 
timbers, ceiling, flooring and car decking under 
schedule No. 1962. Bids are to be opened 
May 24. 

Copies of the schedule and copies of the 
necessary contract forms can be obtained from 
the general purchasing officer, Panama Canal, 
Washington, D. C.; the assistant purchasing 
officers, the Panama Canal, Fort Mason, San 
Francisco, or 611 Gravier Street, New Orlans; 
from the United States Engineers’ officers in 
Chicago and Seattle, and from the chambers of 
commerce, Portland and Tacoma. 





Shipments 5 Percent Above Cut 


[Special Telegram to Amertcan LuMBERMAN] 
WasuinctTon, D. C., May 9.—Five hundred and twenty-four softwood mills of eight associa- 


tions with average production of 333,257,000 feet, gave actual production during week ended 
May 4 as 104 percent, shipments 109 percent and orders 104 percent of the average for the last 











three years. Their shipments were 105 percent and their orders 99 percent of actual produc- 
tion. The week’s figures for average and actual production, shipments and orders follow: 
No. of Average Actual 

SorrTwoops— Mills Output Output Shipments Orders 
Sou Pi A NE 6 aon x bine bine eee 143 69,989,000 62,710,000 63,638,000 59,602,000 
py Be He Association..... 208 172,558,000 193,946,000 209,757,000 193,156,000 
Western Pine Mfrs. Association........... 34 35,205,000 35,947,000 36,322,000 39,598,000 
Calif. White & Sugar Pine Mfrs. Assn..... 16 18,463,000 22,506,000 18,334,000 19,281,000 
California Redwood Association........... 14 8,081,000 8,263,000 ,278,000 9,089,000 
North Carolina Pine Association.......... 72 12,660,000 11,157,000 13,087,000 10,282,000 
Northern Pine Mfrs. Association.......... 9 11,668,000 10,063,000 10,962,000 12,789,000 
Northern Hemlock & Hardwood Mfrs. Assn. 28 4,633,000 3,610,000 3,655,000 2,144,000 

Potal, wottWOos. 6... oiee cscs sie 000,000.06 524 333,257,000 348,202,000 364,033,000 345,941,000 

HarRDWoops— 

Hard d Mfrs. Assn. 39¢ 10,027,000 8,342,000 6,092,000 4,998,000 

penn Sl eaaduseed ieaaiahe da. thet 250¢ 44,914,000 36,847,000 44,966,000 39,904,000 

Patsia. * WaPWSOOG 07. 66s. 6000.6 He bas cies 289¢ 54,941,000 45,189,000 61,058,000 44,902,000 


Northern Hemlock & Hardwood figures are for week ended April 27, and production is log 


converted to lumber scale. 


+Northern Hemlock units represent daily capacity of 35,000 feet; those of Hardwood Insti- 


tute a capacity of 30,000 feet. 
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Discount Table of Wide Range 


We are in the market for a set of tables dis- 
counting values from $0.01 to $30, from 1 per- 
cent to 99 percent, and we ask whether you 
can supply us, or whether you know where 
we can obtain such a volume. A multiplica- 
tion table giving the product of from 1 to 99 
times 1 to 3,000 would also give us what we 
want.—INQuIRY No. 2,303. 





[This inquiry comes from a Wisconsin wood- 
working concern. <A _ table covering about 
twenty pages in “Baughman’s Buyer and 
Seller,” gives the product in steps of 1, of all 
numbers from 1 times 1 cent, to 100 times 100 
cents. 

In illustrating the use of this table the author 
states: “Suppose you wish to find the cost of 
37 bushels of oats at 33 cents a bushel. See 
page 286, run down margin figures to 33, then 
under 37, top margin, you find $12.21, the cor- 
rect answer. Again suppose you wish to find 
the cost of 59 feet of lumber at $16 a thou- 
sand feet; see page 283, run down side margin 
to 59, then under 16, top margin, you find $9.44; 
remove point one place to left for $16 and you 
have .944, the answer. When you wish to find 
the cost of a greater number of feet, add cipher 
to the number of feet and remove the decimal 
point one place to the right thus: 


59 ft. times $16 per thousand........ $ .944 
590 ft. times 16 per thousand........ 
5,900 ft. times 16 per thousand........ 94.40” 


There are other illustrations showing the 
various uses of the tables in the book, including 
of course many besides the one just mentioned. 
This book is listed in the AMERICAN LUMBER- 
MAN catalog of books for lumbermen in various 
sizes and styles of binding at different prices. 
—EpiTor. ] 


Douglas Fir’s Colors and Uses 


Will you please tell me the difference be- 
tween red fir and yellow fir and which of the 
two woods is the better for ordinary struc- 
tural work? I wish you would answer this 
question in your publication as soon as pos- 
sible.—INQuIRY No. 2,300. 


[This inquiry comes from an Illinois lumber 
concern. A similar question was answered in 
this department several weeks ago, but some 
of the points in the present question were not 
covered in the response to the earlier inquiry. 
The West Coast Lumbermen’s Association, 
Seattle, Wash., has published an interesting 
booklet entitled “West Coast Woods,” in which 
the desired information is given as follows: 


The lumber produced from Douglas fir is 
used for an almost endless variety of pur- 
poses. In a large, mature tree the wood near 
the center is usually somewhat reddish in 
color, tight-knotted, suited for the inner 
portion of a great sound-hearted square 
timber, or for cutting into boards, boxing 
and crating, studding, joists, rafters and 
plank. Farther from the center, the wood is 
closer grained, dense, strong, stiff, hard, 
durable structural material, suitable for the 
outer surfaces of great square timbers, or 
making the highest type of side-cut struc- 
tural timbers. The wood in the outer portion 
of the log is yellow in color, fine-grained, 
moderately soft, and suitable for the manu- 
facture of the finest grades of interior finish 
and woodwork, exterior siding, window sash 
and frames, doors, long ladder rails, airplane 
wingbeams, and for similar exacting uses. 

Smaller, younger timber will be of more 
uniform growth and type—will be close 
grained and tight-knotted throughout the 
center portion, suited for high grade, boxed 
heart structural timber, or tight-knotted di- 
mension or plank. The outer portion will 
have a smaller percentage of clear lumber 
than the large, old growth log, but clear 
lumber of excellent type and quality. 

Yellow and red Douglas fir are often pro- 
duced by the same tree, and the reason for 
the difference in color is sometimes asked. 
Color seems to be associated mainly with the 
rate of rowth. Rapidly grown wood is 
red; slowly grown wood is yellow. Smaller 
trees may be yellow or red throughout, de- 
pending upon the rate at which they have 
grown. Wood of either color is of equal 


strength in equivalent grades, and both offer 
the same resistance to decay. 

The booklet referred to contains much addi- 
tional information about Douglas fir and other 
West Coast woods and copies no doubt will be 
cheerfully sent by the association on request.— 
EpiTor. | 


Qualities and Uses of Cherry 


EpitoR AMERICAN LUMBERMAN: I read with 
interest the article on page 48 of your issue 
of April 13, “Tells Merits of Cherry Wood,” 
from the Atlantic Log, published by the Atlan- 
tic Lumber Co. The article mentions but a few 
of the numerous uses to which cherry was espe- 
cially adapted and used for. Though my friend, 
Harry Abbott, of the Atlantic company, mod- 
estly confesses to sixty summers, and as many 
winters, I manufactured quite a number of mil- 
lion feet of fine Pennsylvania cherry before he 
was born, so may be allowed to know a little 
about it and its old time uses. 

Cherry was largely used to make rails to 
fence the farms in early days as black walnut 
was used for the same purpose in Indiana. The 
manufacture of wooden clocks was once an im- 
portant industry in Connecticut. The works of 
these clocks were of cherry wood. We had one 
in our house when I was born and it is still 
running in the home of a member of the family, 
more than a hundred years old. From the time 
that school desks became an article of regular 
manufacture until afew years ago when cherry 
became scarce and high priced, it was the 
standard wood for desks, and the old fashioned 
school slate frame was of cherry. Many of our 
ancestors were buried in cherry coffins. Cherry 
coffin stock was a regular article of manufac- 
ture. The early watch factories used cherry 
work benches and may do so still. Cherry is 
one of the finest materials for patterns and is 
largely used for levels. Cherry counter tops 





were once standard when clear boards 24 to 3¢ 
inches wide could easily be obtained. Many of 
the fine houses of fifty or sixty years ago were 
finished with cherry. The street cars that pre. 
ceded the trolley and many steam railroad pas. 
senger cars were finished with cherry. If you 
ever slipped down cellar to draw a pitcher of 
cidar, you probably drew it through a cherry 
faucet. 

Wherever a richly colored and dependable 
wood, that grew more richly colored with age, 
was wanted, cherry was chosen. Pennsylvania 
cherry ranked with Indiana black walnut and 
oak because it grew to larger size, in greater 
quantities and a finer quality and color than 
elsewhere.—E. N. MEAD, Buffalo, N. Y. 








Lumber Price Calculating Table 


We have an inquiry from a firm in Bombay, 
India, for the name of a “book for calculating 
different measurements for different sterling 
and dollar prices for the timber business,” 
We have several books on timber measure- 
ments, but none combine the price feature. 
Do you know of any such book? We shall ap- 
preciate any suggestion you may be able to 
make.—INQUIRY No. 2,302. 


[This inquiry is made by the librarian of an 
eastern commercial museum. There is a small 
book entitled “Haworth’s Practical Timber 
Measurer and Timber Buyers’ Tables,” pub- 
lished in London which contains a table of 
prices in pounds, shillings and pence, from 1 to 
12,000 feet and values from 1/16 penny to 6 
pence per foot. Though this table does not 
cover fully the requirements set down in the 
foregoing inquiry reference is made to it with 
the hope that it may in part fulfill the needs 
of the inquirer in India.—Eprror.] 
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The Marinette Eagle men- 
tions as a curious coincidence 


other sawmill men yearly at- 


ing paper being made from 


that the first loaded lumber 
vessel that passed through the 
Sturgeon Bay Canal belonged 
to a company whose represent- 


‘ atives worked hard to hinder 


the construction of the canal 
when work in that direction 
counted. 
2 = 

Ex. Gov. Ludington has pur- 
chased the interest of Mrs. M. 
H. Galloway of Fond du Lac, 
in 50,000 acres of pine lands. 
Most of this tract is located on 
tributaries to the Menominee. 


** * 

As late as 1863 the writer 
was standing in company with 
the late J. E. Shaw by the side 
of one of the best circular mills 
in Saginaw when Mr. Shaw re- 
marked: “I am about to erect 
a gang mill and will gladly take 
a contract for sawing any 
amount of lumber for the dif- 
ference between what I will 
get out of a log in boards 
and what this circular pro- 
duces.” In his opinion the saw- 
dust heap was drawing a fair 
saw bill out of the log with 
each cut. That Mr. Shaw was 
correct his subsequent experi- 
ence and that of hundreds of 





tested. For economy of sawing 
we may not look for any de- 
cided improvement upon the 
gang. 

** * 

The Oconto Lumber Co. has 
raised the wages of its em- 
ployees 25 percent. 

ses 

The mills at Orange, Texas, 
are all reported as running and 
pretty well supplied with logs. 


* * * 


The manufacture of paper 
pulp from poplar wood forms 
quite an important industry in 
certain localities, especially 
throughout the Connecticut val- 
ley, the seat of many of our 
largest paper manufactories. 
This wood is brought to the 
mill in logs and in this shape 
the powerful machine takes it 
and “chaws” it up very fine. 
So rapidly does this process go 
on that the machine consumes 
about 71%, cords of wood a day 
producing between three and 
four tons of pulp. After com- 
ing from the machine the wood 
is put into vats and reduced by 
the action of chemicals. The 
pulp is used in the manufacture 
of book and newspaper, some 
of the cheaper grades of writ- 





spruce-wood pulp. Spruce, how- 
ever, is harder to reduce to 
pulp than poplar, and in con- 
sequence but little of it is used. 


* * * 

In Paris, says a correspond- 
ent of the London Times, build- 
ing was never more active, even 
under the Empire. One hun- 
dred and fifty thousand masons 
are in constant work; houses 
are rising on, all sides, and 
when scarcely finished, bills an- 
nounce that they are no longer 
to let. It looks as if the parties 
who expect the Republic to dis- 
appear in an agitation provoked 
by dearth must defer their 
hopes to another season. The 
last trump card—the return of 
Parliament to Paris—will in all 
probability lead to none of the 
exciting scenes they looked for. 
[Readers will remember that 
the Franco-Prussian War a few 
years before the above was 
written had driven the Emperor 
from the throne and the House 
of Deputies from Paris.—EKdi- 
tor.] 


* * *& 

The man who fails to adver- 
tise limits his trade and acts on 
a “penny wise and pound fool- 
ish” theory. 
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Southern Pine Demand Slower; Uppers Firmly Held 

Average southern pine orders per mill made a rather 
poor showing in the last couple of weeks, while shipments 
have been quite heavy. Undoubtedly some sellers are 


. suffering from what might be considered unreasonable ner- 


yousness as to prospects. Building in many parts of the 
consuming territory is delayed because of bad weather, 
while small mills in the South have just been able to get 
their winter cut to railroads and send it out on consign- 
ment. The over-supply of transits is already declining, it 
being reported that there is less unsold than there was a 
week ago. But the market is still suffering from their 
effects, and prices may be even a shade softer, especially 
on dimension and boards. There is a steady movement of 
uppers, stocks of which are small, and these are bringing 
good prices, as the mills are refusing orders at lower than 
recent figures. Files of unfilled orders are still about the 
equivalent of a month’s production, and there is every rea- 
son for thinking that the market will soon recover its 
strength. 


Arkansas Pine Stocks Low and Unfilled Orders Large 


The larger Arkansas soft pine mills are in an unusually 
strong position, as their stocks are at the lowest point in 
some years. Demand was quite active until the last week 
or so, and on their books they have unfilled orders for all 
they can ship for about thirty days. The planing mills 
have been exceptionally busy, and some of them have had 
to put on night runs. While sales have declined some- 
what, there is a promising retail inquiry from sections that 
have not yet. provided for their spring requirements. Small 
mills are offering keener competition, as they are now able 
to put larger quantities on the market, but their product 
is largely boards and dimension, and of these items the 
larger mills have low and broken assortments. Industrial 
demand for crating has been very active. On railroad 
items the mills are sold well ahead at strong prices. A 
good many inquiries are coming through for automotive 
stock. Uppers, finish and molding are in strong demand 
and scarce, and quotations on them are very firm. 


Market for Eastern Spruce Is Gradually Improving 


Eastern spruce is in a little more active demand in New 
England. Domestic supply is rather limited, with only 
three of the larger mills in operation. In Canada, spruce 
is in unusually good demand, with dry stocks scarce, and 
in two weeks only five cargoes were received in New Eng- 
land from the Maritime Provinces. New England mills 
are holding their quotations on frames firmly at $42 base. 
Canadian random sells mostly at $33, though as business 
expands some sellers are asking $34. While boards are not 
moving readily, the scarcity of dry keeps prices firm, De- 
mand for clapboards is improving somewhat, as stocks of 
retailers are low and they are buying small lots. 


Inland Empire Cut Reduced; California Pine Active 


Demand for Inland Empire pines has shown a steady 
decline during the last few weeks, as indicated from reports 
of identical mills. Demand from the middle West territory 
and the Lake States is considered backward because of 
inclement weather, but it is believed that it will become 
a good deal more active as soon as construction gets under 
way. Bookings for the first 17 weeks of the year have 
exceeded the outpiit by 19 percent, and on April 27 the 
unfilled orders were the equivalent of 29 days’ cutting. In 
the producing section, seasoning has been much delayed 
this year by bad weather, and only mills that have large 
kiln capacity have much stock in shipping condition, while 





others find it difficult to fill the usual run of mixed car 
orders. There has been some accumulation, and the mills 
are curtailing, the cut during the week ended April 27 
having been 102 percent of average, while that for the first 
17 weeks of the year was 111 percent of average, output 
showing a decrease instead of the usual seasonal expansion. 
Quotations have tapered off just a little, more especially 
on shop, but as a whole are rather firmly held, 

California pine mills reported that while their output 
from Jan. 1 to April 27 had increased 11.2 percent over that 
of the same period of last year, their bookings were 13.6 
percent larger, and their April 27 stocks were 9 percent 
lower than those of last year. Building appears to be 
active in southern California, where 70 cities during the 
first four months of the year issued permits for $7,000,000 
more construction than in the same period last year. There 
is a fair movement to the southern part of middle West 
territory, but eastern trade is slow. So far this year, the 
lower grades have been the best sellers. 


Bookings of West Coast Mills Show Good Recovery 


West Coast mills reported a gain in volumle of business 
during the week ended May 4. The preceding week book- 
ings were 7.5 percent less than an output of 80 percent of 
average, and last week were only 0.5 percent less than an 
output of about 80.5 percent of average. Bookings of 112 
identical mills increased from an average of 1,021,000 to 
1,064,000 feet. Distribution figures from 206 mills indicate 
that the gain was pretty evenly distributed between local, 
rail and domestic cargo divisions, whose _ respective 
increases were five, five and three million feet. Foreign 
made about the same footage and proportion of total. 

In the middle West demand is fair, but undoubtedly the 
continued cold weather is holding down consumption, and 
the softwood market as a whole has developed a little 
weakness. In the East, there is general complaint of bad 
weather, and some reports say that building prospects for 
that and financial reasons are not as bright as they were 
a little while ago. Retailers there are buying very cau- 
tiously, and apparently recent receipts have been too heavy 
for current needs. Competition has become keener, but 
while prices may have been shaded a trifle they are holding 
up rather well. California is reported to be absorbing 
larger amounts, with quotations firm. Some reports speak 
of larger total shipments from Canada because of prospects 
of an import duty. Straight car shipments are not as 
strong as mixed. The Japanese market is thought to be 
less receptive than it has been recently. 


Hardwood Trade Slacker but Orders Exceed Output 


Southern hardwood production during the week ended 
May 4 was only 82 percent of normal, and bookings 
exceeded it by 8 percent. Further rains have been reported 
in producing territory, with logs scarce, so that it is prob- 
able that there will be continued curtailment of operations. 
Total southern bookings for 17 weeks were 13 percent 
larger than the cut, and this is a better showing than was 
made in the corresponding period of last year. Northern 
mills have also sold a good deal larger percentage of -pro- 
duction to date this year. Total demand appears a little 
slacker, less business coming from the automobile plants, 
and these had been leading in the buying. Bad weather 
is holding down building and preventing development of 
a seasonable volume from the millwork and flooring facto- 
ries, though there have been marked signs of improvement 
in the last week or so. Furniture makers are taking only 
small amounts. Some shading of prices is reported, but 
it has not become serious, and is hardly likely to. 


Lumber Statistics Appear on Pages 52, 53 and 54; Market Prices and Reports on Pages 84 to 89 
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What the Lumber Industry Means to Chicago 


Edward Hines, in Address to Association of Commerce, Emphasizes Its Magnitude 
U pbuilding Value to City and Nation 


and Its 


At a largely attended meeting of the Chicago 
Association of Commerce on May 8, the speaker 
was Edward Hines, president Edward Hines 
Lumber Co., whose subject was “The Lumber 
and Forest Products Industry.” This was the 
second of a series of talks fostered by the 
Association of Commerce, on industries with 
which Chicago is prominently identified. 

Mr. Hines, who has been engaged in the lum- 
ber business in Chicago for 50 years, and whose 
company operates in every branch of the in- 
dustry—manu facturing, wholesaling and retail- 
ing—first gave some information as to the im- 
portance of.the lumber industry to the nation, 
in which he showed that the forests are the 
source of support of one-twelfth the popula- 
tion of the United States, that the industry 
ranks next to agriculture, that the annual value 
of its production is $4,000,000,000 and that it 
pays a yearly freight bill of about $400,000,000. 

He told of the early history of the lumber 
business in Chicago when it was not uncommon 
to see 135 boats loaded with lumber docked in 
the Chicago River at one time. He told of the 
important part lumber played in the develop- 
ment of the great agricultural sections of the 
country, much of this lumber being shipped 
from Chicago after having been brought to 


this city on boats from the mills in the North. 
He described how in the early ’80s practically 
all lumber manufactured in Michigan and Wis- 
consin destined for the West, South and South- 
west came to Chicago by boat, to be auctioned 
off to the highest bidder. The wholesaler would 
bid for the lumber on the local market and 
when sold, the boats would be towed to the 
lumber yard of the purchaser, the lumber un- 
loaded, graded, piled and when seasoned dis- 
tributed even as far as Boston in the East, 
south to the Ohio River, southwest to Texas 
and west to Denver. 

During this time, when lumber from all lake 
ports was brought to Chicago, and because of 
its wonderful railroad facilities, from this point 
distributed throughout the country, Chicago be- 
came and continued for many years to be the 
largest lumber receiving port and shipping point 
not only in the United States but in the world. 


The Course of Lumber Manufacturing 


Mr. Hines then followed the course of lum- 
ber manufacturing to the South and to interior 
points in the North, from where lumber was 
shipped directly from the mills to the con- 
suming points, resulting in a decline in the 
importance of Chicago as a lumber receiving 
center. Later, as the mills in the West began to 


ship greater quantities of lumber by rail, Chi- 
cago began again to grow in importance as a 
lumber distributing center and has regained its 
former prestige in. that respect. For many 
years Mr. Hines’ company operated 22 of its 
own boats and usually had from 25 to 30 addi- 
tional vessels under charter. 

Mr. Hines briefly described the efforts made 
by his company to keep Chicago in the front 
rank as a lumber center, affording facilities for 
prompt deliveries of large emergency orders 
for material not kept in the average lumber 
yard, and to secure which from the mills would 
require considerable delay. He gave examples 
of where trainloads of lumber had been shipped 
from these yards on a day’s notice. 


New Plant in Oregon’ 


The speaker referred to the shift in lumber 
manufacturing and told how his company along 
with others has turned to the West and now 
has under construction at Burns, Ore., one of 
the largest plants in the West, “to manufacture 
Oregon soft pine, a wood especially fitted in 
every way to replace what was grown in the 
northern States under the name of northern 
white pine, to take up the slack due to decreased 
manufacture in the North and South.” Con- 
tinuing, Mr. Hines said: 


The large railroad systems of the West are finding Chicago the natural 
gateway to the East and giving it a proper “stop-over-in-transit privilege” 
to encourage the yards here to carry large stocks for immediate ship- 
ment to the East, and to reconsign, through sales agencies here, vast 
quantities of lumber coming through Chicago, and I am sure the 
Association of Commerce will always aid in seeing that Chicago has 
equal stop-over privileges to any other gateway in order that it will 
continue its functions of supplying the trade east of Chicago. We 
personally have found it necessary to modernize our plant here so as 
to create large storage capacity for quantities of dressed lumber coming 
from the West by rail to be distributed through the Chicago gateway, 
through the middle West and the East. Large quantities of material 
are being sold by the wholesalers and western mill agents located in 
Chicago, which lumber will come by rail through Chicago, thus again 
illustrating the favorable position that Chicago occupies as a great dis- 
tributing base on account of its unassailable position as a railroad center. 


It will soon not be an uncommon thing for the lumber trade from 
about the center of Pennsylvania and New York, back to Chicago, to 
wire Chicago for lumber in the morning and have it on cars and started 
east that evening. With its great railroad facilities Chicago can obtain 
empty cars on very short notice, and with stock assembled of all kinds 
(in many cases timbers of long length and large sizes, even up to 
20x20x100 feet long, which could not be reproduced from the mills on 
the Pacific coast direct without from fifteen to thirty days’ notice, not 
to speak of the delay in transportation of from two to three weeks, 
in addition, from the mill to Chicago) you can appreciate the saving 
in time—often thirty days and more—that the East will effect when 
using Chicago as a distributing center and ordering its lumber out 
of Chicago stock. 


Chicago a Lumber Financing Center 


Chicago is the center for most of the financing of the larger western 
lumber manufacturing propositions, in the sale, particularly, of timber 
bonds, and of other means of financing operations of a large character 
and lasting many years, and naturally many of the operations in the 
West are keeping bank accounts in Chicago, and are finding it most 
convenient to do a large part of the financial business of their operations 
through Chicago banks. This should again be of material benefit to 
Chicago financial interests, and grow as the operations increase in the 
West. 

There will be a continuous increase in the manufacture of lumber 
* in the West for some years, and a growing increase in the transporta- 
tion through Chicago direct, and so-called “stoppage in transit” at Chi- 
cago, and again shipping east. This will bring to our city a larger 
number of business men which, necessarily, will mean the spending of 
money, all of which helps, in general, the prosperity of the city. 





So, Chicago is trying to keep pace with the greatly changed condi- 
tions; and this last change, lumber coming from the West, is going to 
be of much more material assistance to the city, bring much more 
business here, and, through Chicago, help other financial interests very 
much more than the development that has occurred in the South durng 
the past years. It will simply be a question of the Chicago lumberman 
keeping pace with the great change, not alone in the development of 
lumber in the West, but the various other changes in business conditions 
that you gentlemen will appreciate are occurring from day to day. 


Systems of Protection for the Buyer 


I take great pleasure in stating to you that while, in the past, the 
industry, as a whole, could be criticized for some breaches of ethics in 
selling, misrepresenting grades, or selling of a mixed grade in place of 
the grade bought, now, through associations formed in different sections, 
comprising the manufacturers of certain species, and the affiliating of 
these various associations with the National Lumber Manufacturers’ 
Association (of whic I had the honor of being president for two 
terms), we have gradually adopted systems of protection to the buyers 
of lumber which, while as yet not entirely 100 percent, have shown 
great improvement. 

It affords me great pleasure, indeed, to say that in trying to accom- 
plish this, we have had the able and intelligent assistance of our present 
President, Mr. Hoover, then secretary of commerce. In 1923 I 
approached him on this subject, and he gave a great deal of his time, 
energy and thought to assisting in formulating a code of ethics for the 
standardization of our business, the system of grade-marking, so that 
each piece would show what grade it was and could be distinguished, 
either by the largest buyer or the small consumer of lumber. He 
counseled that the re-organization of our ethics, the standardization of 
our product, should be taken up within the organization, and not through 
governmental offices or guidance, which was certainly most conservative 
advice, and through his active assistance satisfactory progress has been 
made. 

Through this means, a large part of the yellow pine lumber produced 
in the South is grade-marked. From our own two mills in Mississippi 
we have not shipped anything for three years, whether to domestic or 
foreign trade, but what has been grade-marked, each piece marked with 
a distinct clear character showing the grade, accompanied by a certificate 
showing the count. 


Adoption of Car Card System 

Recently the Northern Hemlock & Hardwood Manufacturers’ Associa- 
tion, with about 66 members operating iargely in Wisconsin, succeeded 
in adopting the grade-marking of all its hemlock. Also, in the market- 
ing of hardwoods, it has adopted what is known as a “car card,” being 
a card in a sealed envelope and posted in the car, which is not alone a 
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certification by the individual manufacturer, but an endorsement by the 
entire association, that the car, of a given initial and car number, con- 
tains the correct footage, as well as the correct grade. 

Grade-marking, and this car card system, will stamp out much of 
the disease that has been prevalent im the industry for many years, 
and will eliminate any possibility, in the purchasing or shipping of lum- 
ber through any channel, whether manufacturer, wholesaler, or retailer, 
of deceiving the ultimate receiver of the lumber, whether a large in- 
dustrial buyer, or the contractor, architect, or the individual. 

Of course, this is great progress and is creating a foundation of 
honesty that those of us who have been giving the subject many years 
of consideration are gratified to see. While as yet it is not universal, 
it is fast making progress, and we hope to see very soon a complete 
control of marketing under the auspices of the National Lumber Manu- 
facturers’ Association, with some National insigna designating the grade 
as made by the manufacturer under the control of his local association. 
This will give the consuming public the protection that it rightfully 
deserves, and in turn will not only benefit the present lumber manufac- 
turer, but will go a long way in keeping lumber in the future in use 
in its proper place—and there is a proper place for all kinds of lumber, 
as for many purposes it is not alone the cheapest, but the most beautiful. 


National Organization’s Promotion Work 


The general offices of the National Lumber Manufacturers’ Associa- 
tion are in Washington, with branch offices in various large cities of 
the United States, and efficiency men in the field to give advice, sugges- 
tions and general information to the public. This organization is spend- 
ing practically $1,000,000 a year in promoting the proper use of lumber 
and influencing national trade- and grade-marking in order to stamp 
out the unethical practices that have existed in some branches of the 
industry, and to give the consuming public every assurance and confi- 
dence that it is receiving what it buys. It is a source of great pleasure 
that I am able to say that this large organization of national influence 
has held its annual meetings always in Chicago, bringing to this city 
hundreds of prominent business men from all over the United States, 
thus keeping alive Chicago as the great central meeting place. 

Again, as a Chicagoan, it affords me great pleasure to say to you 
that this is the only city in the United States that has a very strong 
local association, embracing about 98 percent of the dealers of the city, 
some 150 in number, which organization has taken the initiative, through 
a system of control in the marketing of its product, to insure the retail 
buyer honesty in grade and full count in measurement. If there is any 
question between the consumer of the lumber and the dealer, or yard, 
all that is necessary is to call the secretary of our association for a 
licensed inspector, who will immediately inspect the material, and if 
there should happen to be any difference, proper settlement will be made 
immediately. 

Chicago, and the lumber industry of this city, can be congratulated, 
it being the pioneer in this great movement, and we welcome a move 
through the National association, and the entire trade of the United 
States, toward grade-marking every piece of lumber so we in Chicago 
can sell the particular grade for the grade as made by the original manu- 
facturer, under the control of the association of which he is a member. 
This you appreciate is an insurance policy given to every buyer in the 
city of Chicago that he will be furnished exactly what he orders, and 
guaranteed as to the count and correct grade by the Chicago Retail 
Lumber Dealers’ Association. 

Again this was largely accomplished through our President, then sec- 
retary of commerce, coming here as our guest and sitting as counselor 
at a joint meeting, arranged by our association, of the architects of 
Chicago, and the lumber dealers comprising our association. 


Local Publicity Campaign Under Way 


The association has collected $100,000 to be spent for advertising 
locally in Chicago in an endeavor to place before the public the advan- 
tages of wood construction, and the advantages of certain kinds of 
lumber for such purposes as it is best fitted for. The association is 
opening up large display rooms where any and all information will be 
furnished the public free of charge. Here a competent man will be 
in attendance to explain -the features to the architect, the contractor, 
or the small consumer of lumber, so that misrepresentations, or furnish- 
ing the wrong lumber for certain purposes, will be avoided, and the 
industry will be under proper control, in order that correct ethics in 
the marketing and delivering of our product will be maintained. 

I wish to make clear that the consumer of lumber in Chicago is pro- 
tected better than the consumer of lumber in any other city in the United 
States. There is no other city containing an association which stands 
behind the deliveries of all its members. In addition, the association 
employs inspectors to go about the city constantly inspecting deliveries 
of the various association members to see that these deliveries are what 
the customer has ordered and is paying for. 

The association also employs a merchandising expert- whose duty it 
is to see that not only are the best trade ethics lived up to by. the mem- 
bers, but also to see that the customer has every opportunity to save 


money through ordering the right kind of lumber for the particular 
purpose desired. For this purpose, the association has organized the 
Chicago Lumber Institute. A person, or corporation, about to build 
a structure requiring lumber may, without charge, submit the plans 
of such building to the institute and receive free expert advice as to 
the character of lumber required for the various portions of the con- 
struction. This enables the institute to recommend certain lengths of 
lumber and less expensive grades, where either or both are suitable, and 
results in a substantial saving to the consumer. 


Chicago Again to the Front 


So much for the present. We can congratulate ourselves that through 
the shifting of the place of manufacture of lumber, Chicago is now 
rapidly on the way toward again being the largest receiving and dis- 
tributing base for lumber in the United States. 

Before I take up the future, I feel that I should say a word or two 
about what may seem the higher prices of lumber. Like everything else, 
the price of lumber is apparently higher than it used to be, because the 
manufacturer is using higher priced timber, paying higher wages, and 
has a larger manufacturing cost in every department. In addition, 
freight rates enter most largely into the cost of lumber. In the early 
days when lumber all came to Chicago by water, the freight ran from 
$1 to $1.50 a thousand feet, and was calculated by footage, simply, 
regardless of weight. When lumber began coming largely from the 
South, and all by rail, with the freight calculated by weight, at a rate 
of 38 cents to 40 cents a hundred pounds, the freight advanced to $10 
to $12 a thousand, or ten times, and more, than formerly. Today, and 
for the future, lumber coming from the West, all rail, to this and 
adjacent territory, will pay an average rate of about 70 cents a hundred 
pounds, or from $18 to $22 a thousand, almost twenty times the old 
transportation costs. This freight is, of course, included in the price 
and must necessarily be paid by the ultimate consumer, and should be 
considered in the retail price. 

Another feature, which, however, lumber shares with all other in- 
dustries, is increased taxation, as compared with 25 and 30 years ago 
when taxes were negligible. Concrete boulevards are being built every- 
where, even through the forests. While other industries share in the 
increased taxes due to these increased expenditures, the burden on the 
lumberman is heaviest, because in order to justify building a modern 
sawmill, and its appurtenances, one must have at least twenty to twenty- 
five years of raw material in advance under his control, tributary to his 
plant. This means that on the average, taxes must be paid annually 
on standing timber from twenty to twenty-five years before the timber 
is cut, compared to other manufacturers who are able to purchase their 
raw material during each year of its manufacture and not twenty to 
twenty-five years in advance, and carry it with taxes and interest, really 
compounded, during that long period. This adds a material item which 
must always be carried in the price. 

In mentioning freight rates, I am not criticizing the railroads. In rail 
transportation weight is an important factor, while in water transporta- 
tion it had comparatively little influence on the freight charge. Distance 
also is a factor. Water shipments to Chicago were comparatively short, 
but rail shipments come from long distances. For instance, lumber 
coming from the West Coast, 2,000 miles, crosses country which is 
largely desert and mountainous, in which very little local traffic orig- 
inates, so that the through freight must bear a large part of the cost 


of maintenance. 
A Look Into the Future 


I am a little bit too old-fashioned to prophesy as to the future. In 
what I say as to that, I rely on the statements of the Government. 
Twenty-seven and a half percent of the standing timber of the United 
States is still owned by the United States and the States. The policy 
of the Government is known as “sustained yield”; that is, no more 
timber is to be cut in any one year than equals the growth, or its equiva- 
lent. The Government plans to make its forests perpetual. In Oregon, 
our company has the largest contract for the cutting of timber yet 
entered into by the Government. ‘The Government plan for that par- 
ticular national forest has been laid out for the next 180 years. The 
Forest Service is on record with a statement that it can supply per- 
petually between six and seven billion feet annually of softwood timber. 
It is interesting to note that that amount of timber, based on our present 
population, would give us a larger per capita supply for all time than 
either Germany or France enjoys, but we ought to keep the supply up 
to a point where our present per capita use of 210 feet per annum can 
be continued indefinitely. To do that will require the co-operation of 
the individual owners. 

The nation, the States, and the individuals, have all” made some 
progress.’ In fact; as a nation, we have started in earlier and gone 
further than any other nation, except Sweden and Switzerland. Neither 
Germany nor France made any plans for perpetuating their respective 
forests until their standing timber was nearly exhausted. We have 
become “forest minded” in time (if the work is followed up) to 
make the supply of wood for this country perpetual. 
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Plan Closer Co-operation in Promotion 


TX Staff to Push Grade- and Trade-Marking Campaign—New Booklet on Construction of 


Industrial Buildings—British Forester Interested in Lumber Seasoning 


St. Louis, Mo., May 6—Henry R. Isher- 
wood, international secretary-treasurer of the 
Concatenated Order of Hoo-Hoo, has received 
a letter from Maj. John R. Cosgrove, depart- 
ment of scientific and industrial research, For- 
est Products Laboratory, Princes Risborough, 
Bucks, England, stating that he receives the 
Hoo-Hoo Bulletin regularly. He finds it a 
very interesting publication, since many aspects 
of the lumber industry touched upon are simi- 
lar in character to the problems experienced in 
the British Isles, particularly with respect to 
uses, proper care and handling of lumber and 
timber. 

Hoo-Hoo is co-operating actively with the 
National Lumber Manufacturers’ Association 
in its trade extension campaign. 

Maj. Cosgrove states that he was especially 
interested in comment in the Hoo-Hoo Bul- 
letin last received on publications dealing with 
the seasoning and handling of lumber. 

It is rather a coincidence, he adds, that 
yesterday a conference took place here re- 
specting an educational pamphlet to be pre- 
pared for the use and benefit of architects 
throughout this country, which while de- 
scribing the timber is also to contain the 
technic of treating timber properly when it 
reaches the hands of the builder, with spe- 
cial consideration to the money and care be- 
stowed upon it by the manufacturer and re- 
tailer. 


Mr. Isherwood was requested to send Maj. 
Cosgrove copies of the booklets on seasoning 
and handling of lumber, presumably for use 
in connection with the pamphlet which is be- 
ing prepared for distribution by the English 
Forest Products Laboratory. The major states 
that England’s problems, particularly on the 
utilization side, are naturally very similar to 


those occurring in the United States and 
Canada. 
2 -&® 


Small House Construction Studies 


WasuinctTon, D. C., May 6.—George Thay- 
er, of the timber mechanics section of the 
Forest Products Laboratory reports consid- 
erable progress in investigating problems con- 
nected with small house construction. The 
National Lumber Manufacturers’ Association 
is co-operating in this special study as one of 
its many trade extension activities. 

Full sized wall panels constructed with vari- 
ous types of sheathing, plastering and nailing 
have been subjected to loading tests to deter- 
mine their rigidity and ultimate strength in 
directions parallel to and transverse of the 
construction. Twenty-six wall panels of stand- 
ard size, 9x14 feet each, have been tested to 
destruction so far. 

Various types of door and window openings 
also are represented in the tests. When finally 
tabulated the results of these tests are ex- 
pected to prove of great value to those en- 
gaged in house construction. 


* * * * 


Ideal Farm Home Contest 

WasuinctTon, D. C., May 6.—H. E. Gray, 
assistant publisher of the Indiana Bureau 
Farmer, commenting on the Ideal Farm Home 
Contest conducted by the American Farm Bu- 
reau Federation and the National Lumber 
Manufacturers’ Association, had this to say: 

This was the first step In a great national 
movement to assist farm people in making 
better homes and improving rural living con- 
ditions. This movement is new in the history 


of farming, significant of a new era in the 
progress of farm people. 


Mrs. Dan Dascher, of Opheim, Mont., who 
won a third prize in the contest, writes the 
National association: 

I received your purchase order for $20 and 
I thank you very much. Also thank you for 
the book ‘“‘Modern Home Interiors,” which con. 
tains many ideas entirely new to me. Yoy 
and the American Farm Bureau Federation 
are to be commended for sponsoring the “Ideal 
Farm Home Contest.” 

Some of the homes built on farms are so 
unsuitable for the purpose for which they are 
meant that they remind one of a woman wear- 
ing a silk dress while washing clothes. I am 
glad my simple plan won a third prize. I am 
too near the homestead shack stage to have 
the knowledge and experience with which to 
design any plan quite nearly ideal. 

x * * * 


Industrial Building Construction 


Wasuincton, D. C., May 6.—The National 
Lumber Manufacturers’ Association has just 
issued “Choosing the Industrial Building,” a 
new booklet discussing the economic considera- 
tions of interest to executives planning the 
construction of industrial buildings. Construc- 
tion costs, maintenance, fire safety and similar 
subjects are analyzed on a basis of fact and 
the whole subject is covered with thorough- 


ess. 

The booklet points out that the lower initial 
cost of heavy timber construction in addition 
to decreasing overhead and amortization 
changes releases capital for productive pur- 
poses. Reduced carrying charges, it is stated, 
aid the business executive in meeting price com- 
petition. The excellent fire resistance of heavy 
timber construction also gives it a favorable 





To Open Intensive Campaign on Guaranteed Grade- and 
Trade-Marked Lumber Among Retail Dealers 





Washington, D. C., May 7.—Acting in co-operation 
with retail lumber dealers’ associations, staff members 
of the National Lumber Manufacturers’ Association 
will begin on May 14 an intensive canvass of lumber 
dealers in three important lumber-consuming States to 
determine (1) the extent to which grade- and trade- 
marked lumber is being stocked to meet the demand 
created by national advertising, (2) to urge lumber 
dealers to stock “Tree-’marked lumber, and (3) to offer 
them the aid of the National Lumber Manufacturers’ 
Association in advertising grade- and trade-marked 
lumber locally. 

Personal calls will immediately be made on retail 
lumbermen in New Jersey, Ohio and Illinois, and in 
California a little later, The canvass is a part of the 
approved plan for re-organized trade extension activity 
presented to the trade extension committee at its meet- 
ing in Chicago April 25 by W. F. Shaw, trade extension 
manager. 

National Lumber Manufacturers’ Association field 
men assigned to this work are: For New Jersey, H. L. 
Bravo, J. R. Rapp and J. E. Mackie; for Ohio, -H. S. 
Crosby and H, L. Dodge; for Illinois, H. K. Taylor, 
W. E. Griffee and C. F. Miller; for California, A. C. 
Horner, Earl Bowe and R. Y. Hanlon. The field men 
will travel by automobile and it is expected that they 


will cover the first three States during May and June. 


Complete reports covering each interview will be re- 
turned to Washington headquarters daily. These re- 
ports are expected to furnish an index to the amount 
of grade- and trade-marked lumber that will be needed 
immediately from the mills. Reports will also be filed 
regarding interviews with architects, contractors and 
builders influencing lumber specifications in each com- 
munity. 

Harold Hubbs, National lumber field representative, 
in co-operation with regional lumber manufacturers’ 
association executives, will make a tour of western 
mills producing grade- and trade-marked lumber and 
assist others in starting production of marked material. 


The field men expect to secure from retailers such 
data as amount of stock, annual turn-over, sources of 
supply, amount of grade- and trade-marked material in 
stock, and the amount they expect to stock. No effort 
will be made to influence retailers as to the source of 
their stocks, but they will be asked to order and “fea- 
ture” grade-marked and “Tree”-marked lumber. 


Retail lumbermen will be offered a free publicity 
service in the form of reading matter and mats of adver- 
tisments featuring guaranteed, “Tree”-marked lumber 
for use in their local newspapers. 
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Retail Secretaries Commend Work of National Lumber Manufacturers 


Roanoke, Va., May 6.—M. H. Mitchell, secretary- 
manager of the Virginia Lumber & Building Supply 
Dealers’ Association, is quite enthusiastic over the co- 
operation of the National Lumber Manufacturers’ As- 
sociation and the help dealers are receiving from the 
trade extension department of that organization. In 
this connection he said that while leads obtained 
through the trade extension program of the National 
Lumber Manufacturers’ Association have not been de- 
veloped as highly as they should be, some gratifying 
results have been obtained. To an AMERICAN LUM- 
BERMAN representative he said: 

It has taken quite a little while for our dealers to become 
conscious of the potential possibilities afforded by these inquiries 
developed by the National Lumber Manufacturers’ Association. 
However, we have actual records of more than $6,000 worth of 
business that has been closed by dealers as a result of these in- 
quiries, and I believe if we had full reports the correct figure 
would be nearer $10,000. 


We now are developing a business reply card method that we 
trust will enable us to check up in a definite way each job as to 
amount involved, dealers securing the contract, percentage of 
leads closed, average amount of each job, etc. 


Mr. Mitchell says that he has not made any particular 
effort to tabulate results obtained from leads of this 
kind, but he is sure the dealers ‘in his State have profited 
materially through following up leads that have been 
developed by the trade extension department of the 
National Lumber Manufacturers’ Association and re- 
layed to the Virginia Lumber & Building Supply Deal- 
ers’ Association. PaenES Se Ee 

Minneapolis, Minn., May 7.—Responding to a request 
by an AMERICAN LUMBERMAN representative for 
information as to the results of the trade extension 
work of the National Lumber Manufacturers’ Associa- 
tion in the territory of the Northwestern Lumbermen’s 
Association, W. H. Badeaux, secretary of that organ- 
ization said: 

Many inquiries have been developed in our territory, which 
have materialized in the sale of commodities. We believe that 
the work the National Lumber Manufacturers’ Association has 
done, is doing, and contemplates doing, is one of the biggest 
things that the lumber industry has undertaken in a great many 
years. If this work is continued, there is no question but what 
the lumber business will regain the place in this large market 
where it rightfully belongs. 

















insurance rating, which, applied to its lower 
cost, makes for additional economy. 

Maintenance costs, which include such 
charges as upkeep, taxes, interest and obsoles- 
cence, depreciation as well as remodeling costs, 
heating costs, ventilation, adaptability of struc- 
ture to industrial operations, and other matters 
of interest are discussed in the publication. 

The new booklet is being distributed gratis 
and may be had on request from the National 
Lumber Manufacturers’ Association. 


* * * * 


FIELD STAFF APPOINTMENTS 


Trade Promotion Experts to Push Grade- 
and Trade-Marking Program 


WasHInNctTon, D. C., May 6.—Wilson Comp- 
ton, secretary-manager of the National Lumber 
Manufacturers’ Association, announces the se- 
lection of Arthur T. Upson as assistant trade 
extension manager. 

Mr. Upson will be chief administrative as- 
sistant to Walter F. Shaw, who was made 
trade extension manager at the annual meeting 
of the association in Chicago. He ‘thas been 
manager of the eastern office, with head- 
quarters in New York City. In his new position 
Mr. Upson will have specific direction of the 
division of lumber standards and specifications 
and will devote particular attention to the Na- 
tional association’s grade-marking and trade- 
marking campaign. 

Prior to his assignment to New York as divi- 
sion manager, Mr. Upson was technologist at 
National headquarters. He has had a wide ex- 
perience in lumber technology and administra- 
tion and knows the workings of a sawmill 
from practical experience. For ten years he 
was employed in various capacities in the 
United States Forest Service. After having 
been in charge of three separate national for- 
ests, Mr. Upson was promoted to be chief of 
the section of laboratory operation of the For- 
est Products Laboratory, handling the admin- 
istrative, financial and general personnel affairs 
of the laboratory. He later became chief of 
the section of industrial investigations and was 
assigned to the task of developing new lines of 
investigative work dealing with logging, milling 
and grading of lumber and the manufacture of 
wood products. 

_ Mr. Upson came to the National association 
in 1924, since which time he has by his studies 
and suggestions contributed substantially to the 
development of American Lumber Standards, 
and their general adoption by the industry is 





credited in no small degree to his tireless ef- 
forts. 

Mr. Upson also has served as executive sec- 
retary of the waste prevention committee of 
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the National association, which has conducted 
annual prize contests for the most practical 
suggestions and best new devices for the elimi- 
nation of waste in lumber manufacture. He 
likewise has given much time and thought to 
the work of the National Committee on Wood 
Utilization. 

While at the Forest Products Laboratory 
Mr. Upson was responsible for the following 
important studies which have furnished stand- 
ard reference data for the lumber industry. 

Standardization of sizes, grades and nomen- 
clature for yard lumber and for softwood fac- 
tory lumber; standardization of specifications 
for cross ties; grading of hardwood lumber; 
determination of detailed wood requirements of 
hardwood and softwood consuming industries ; 
intensive cost and waste studies in plants of 
the wood fabrication industries; cost and waste 
studies in small dimension stock milling; gen- 
eral studies of low grades and wood waste, 
and development of uses for little used tree 
species. . 

Under the reorganization plan for the field 


promotion staff of the National association, 
the territory of the western office under A. C. 
Horner will include California, Oregon, Wash- 
ington, Idaho, Montana, Nevada, Utah and 
Arizona. Mr. Horner will direct the field ac- 
tivities throughout this territory, co-ordinating 
them with the trade extension program as de- 
veloped at headquarters. Contact will also be 
maintained, as at present, with the British Co- 
lumbia lumber interests. 

Mr. Horner is particularly well known in 
building and engineering circles on the West 
Coast. He spent four years as secretary of 
the Pacific Coast Building Officials Conference 
and was largely responsible for the develop- 
ment of the Pacific Coast Uniform Building 
Code. Mr. Horner also spent seven years as 
an engineer in the maintenance of way de- 
partment of the Southern Pacific Railway. He 
is an engineer graduate of the University of 
Pennsylvania. Before coming to the National 
association two years ago, Mr. Horner was 
with the Portland Cement Association. 

Among other things, the western office of the 
National association will work out with the 
four affiliated western regional lumber associa- 
tions’ plans for closer co-operation in trade 
promotion. After a conference here, Mr. Hor- 
ner stated that he would make immediate con- 
tact with representatives of the Western Pine 
Manufacturers’ Association, the California 
Redwood Association, the West Coast Lumber- 
man’s Association and the California White & 
Suger Pine Manufacturers’ Association to dis- 
cuss plans for closer co-ordination with a view 
to eliminating duplication and adding to the ef- 
fectiveness of all lumber promotion activities 
undertaken. 

**e * & 


Sash and Inside Doors of Wood 


ATLANTA, GA., May 6.—The value of educa- 
tional work among architects by millwork con- 
cerns has been well evidenced in Atlanta in 
the erection of the new Rhodes-Hayery Build- 
ing, in the downtown section of the city, in 
which a larger amount of millwork is being 
used than in any new office building erected in 
Atlanta in some time. The building is twenty 
stories in height, and when completed will be 
the tallest office building in this city. All of 
the windows above the second floor are of wood 
sash, while all inside doors in the building are 
also of wood. The substitute manufacturers 
endeavored to obtain this work, but the archi- 
tect in charge specified wood. The contract is 
being handled by the Phoenix Planing Mill Co., 
Atlanta, and amounts to nearly $25,000. 
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Some Basic Points of Merchandising Discussed 


The Big Field of Remodeling—Quality as an Element in Advertising— 
Collections From Several Angles—Protective Credit Terms 


H. W. Galbraith, of Amarillo, Tex., some 
time ago made a trip back to the “Ould Sod” 
where he was born. I believe it was his 
first trip to Ireland since he left there as 
a boy to come to the United States. He 
took a car along and toured the British 
Isles quite thoroughly. 

“I have relatives in Ireland,” -he said. 
“and they naturally asked lots of questions 
about this country. I was careful not to 
brag, but I did tell them something about 
the buildings in this country; both the big 
buildings in the cities and the country es- 
tates. Probably one reason I mentioned 
these things was the fact that in Ireland a 
person sees so many tiny houses that are 
not well kept. But when we got back and 
were driving home through certain parts 
of the United States, it seemed to me I 
never saw sO many unkempt, frowsy and 
tumble-down houses in my life. 1 was glad 
my friends in Ireland were not seeing them. 
They’d have gotten a poor impression of my 
country and of my capacity for telling the 
truth.” 


Modernization Still in Its Infancy 


This department was amused by that 
statement of Mr. Galbraith’s, that he was 
careful not to brag. When did an American 
ever fail to brag when he was talking to a 
citizen of another country about the States? 
We can’t help it. We think, of course, that 
we’re just telling them; but they have an- 
other name for it. However, a person 
doesn’t have to have his eyes sharpened by 
visiting foreign lands to notice the enor- 
mous amount of reconditioning needed by 
houses in our country. The modernization 
movement is still in its infancy; and a lum. 
berman could hardly do a better piece of 
public service than to add his power to the 
effort to educate the American public about 
the possibilities of more comfortable and 
attractive homes and more efficient farm 
buildings. 

Mr. Galbraith is a believer in quality; not 
only in the new or modernized home, but 
also in yard stock. He thinks that many 
retailers are overlooking one of the great 
factors in clearing competition of undesir- 
able features when they fail to specialize in 
high quality lumber. He is one of quite a 
number of retailers who direct yard men to 
drop lower line boards into the next grade 
below. He does this even with grade- 
marked lumber. This is a real test of ad- 
herence to the principle, for the grade 
marks of course make it impossible to com- 
pensate for this loss by pushing the upper 
line boards into the grade above. 

“I consider such a loss one of the best 
possible advertising investments,” he said. 


“When a customer is going to build he’ 


nearly always wants to see the lumber he’s 











going to use, and he always looks at dimen- 
sion and boards. Show him a fine quality 
in these items, and a little difference in 
price isn’t going to cut much figure. One 
of my managers figured on a bill and found 
himself $100 higher than the competitive 
figure. He asked me about it, and I told 
him if he was sure of his figures to stand 
pat. The next day he told me he had sold 
the bill at his figure. The owner and the 
contractor looked over the two stocks of 
lumber. The owner said he’d pay $50 more 
to have our lumber used, and the contractor 
said he’d take $50 less for his labor. He 
said he’d save that much in labor costs by 
having our lumber to work with. 
“People consider 
price important, but 
they also like to have 
good materials in 
their houses. They re- 
member the good ma- 





H. W. Galbraith, of 
Amarillo, Tex., believes 
retailers are overlook- 
ing a big factor in 
overcoming undesirable 
features of competition 
if they fail to specialize 
in high quality lumber 





terials long after 
they’ve forgotten the 
price. By working 
along this line per- 
sistently, a yard can 
win the _ reputation 


‘for quality goods and services; and that 


opens up a most desirable field of trade. 
The dealer not only gets a fair return for 
his good lumber, but he also deals with 
people who appreciate his offerings and 
who pay their bills. 

“When a customer comes in who is that 
kind of person, he may mention price. He 
may say that he’s been offered lumber at 
so much less. Even this type of buyer is 
not asking to pay more than he must. But 
we say to him in a friendly way, ‘Yes, I 
imagine you can buy lumber for less than 
we're asking. If you want to buy at this 
other place you ought to doit.’ We’re ready 
to talk about our own quality, but we don’t 
knock the other dealer’s stock. If the cus- 
tomer is our kind he almost never goes to 
the other place. It’s like buying a suit of 
clothes. You .can go to a cheap shop on 
a side street and buy clothes for low prices. 
But if you zo to a first class shop where 
there is a good assortment of high grade 
stuff, and mention the fact that you can buy 
for less, they’ll tell you the same thing. ‘If 
you want to deal with this other shop, you 
ought to do it. You'll probably get fair 
value for what you pay.’ Do you go? You 


do not. You’d get fair value for what you 
pay if you bought a pair of overalls. You'd 
also get fair value for what you pay if you 
bought an $80 suit at the good shop. It’s a 
question of what you want, with the price 
suiting the standard of what you have in 
mind. If a lady goes to a big city to shop, 
she can find plenty of obscure and cheap 
places that may not be making a wide profit 
on what they sell. But she goes instead 
to a big department store or a high grade 
specialty shop. Women are good buyers, 
but the price doesn’t completely rule their 
buying. They get what they want, and 
quality and style come first. Quality and 
service come first with us; and since these 
things take more knowledge and care to 
manage than does cheap price with a stock 
to match, the quality dealer necessarily has 
less competition.” 


Watching Credit Accounts 


John E, Hill, also of Amarillo and also a 
line-yard executive, mentioned in passing a 
method which he has found useful in his 
work and which we pass along. It might 
be modified to suit the needs of individual 
yards. When he visits his yards and goes 
over the past-due accounts, he takes along 
a young man who is a stenographer. An 
executive who goes over many accounts 
soon develops something of the instinct of 
a bank examiner. He sees perhaps trifling 
evidences or symptoms that give him an in- 
sight into the character of these accounts. 
These are things that the person making 
the sale may fail to see, because he knows 
the person involved personally, and his judg- 
ment is influenced by outside factors. Per- 
sonal acquaintance and previous experience 
with a man is valuable in making a sale, 
but sometimes needs to be supplemented by 
an outside view when collection is on the 
cards. When Mr. Hill goes over these ac- 
counts, the stenographer takes down a ver: 
batim account of all comments and sugges- 
tions and directions made.: A copy goes to 
the local manager. He can not forget, nor 
can he get directions about several accounts 
mixed up. Mr. Hill knows, the next time 
he returns, just what was said; and in the 
light of developments can make additional 
suggestions. He has a rather complete re- 
port of what has transpired in the effort to 
make the collection, and his method has 
produced excellent results. We are think- 
ing that a similar method could be used in 
an individual yard that employs one or more 
collectors. Some individual yards with large 
sales and many credit accounts have de- 
veloped elaborate records and exact routine. 
Those who feel that these things require 
too much clerical work, and may be a bit 
tod mechanical for their purposes, might 


give Mr. Hill’s method a trial. 
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In credit policies and collection methods 
every retailer is necessarily interested. Sev- 
eral weeks ago, this department talked with 
a retail executive who gives much of his 
time to these things. His company operates 
a line of yards. 


What About Credit Losses? 


“This matter of extending credit,” he said, 
“ig a hard one to settle on any exact basis. 
Time after time I’ve heard retailers boast 
of their small credit losses; running down 
into a small fraction of one percent and 
even approaching the vanishing point. Of 
course we'd all like to reach the point where 
we didn’t have any losses at all; for that 
would take one of the uncertainties out of 
the business and simplify our work in a 
wonderful way. It would save worry and 
the hard feelings that arise when collection 
efforts get rough and eventually fail. 

“But at the same time I wonder if these 
men with the microscopic losses and the 
tight credit methods of which they are so 
proud, are not really getting their attention 
shifted from the main chance. If you ask 
them whether they’re losing business that 
would be paid for and yield a profit, simply 
because they stick to hard-boiled and con- 
servative policies, they'll tell you that any 
trade which doesn’t come up to their stand- 
ards is business they don’t 


erate chances we have increased our net 
profits. 
given us greater purchasing power and, by 
allowing us to work yards and equipment to 
something near éapacity, it has reduced the 
percentage of overhead. There is, of course, 
a distinct limit to this matter. 
on quantities of really shaky risks, our 
losses would mount rapidly and our net 
profit would decrease. 
this matter is never fixed or pigeon-holed 
for all time. 


In addition to other factors, it has 


If we took 


It means simply that 


It has to be watched con- 
stantly, and exact figures have to be kept 
on it. A company has to be ready, any time 
its collected facts indicate the necessity, 
to alter its credit policies. 


Sales Methods Improve Collections 


“The place where I think our company 
could improve, and I think this is true of 
most companies, is in exactness and definite- 
ness of sales terms and times of payment, 
agreed upon at the time when the sale is 
made. I’m sure our boys rather shrink from 
talking in exact terms when they close a 
sale. They’ve been pleasant and suave and 
have stressed the anxiety of the company 
to be of service to its customers. After 
they’ve ingratiated themselves and the com- 
pany into the favor of the prospect, it’s a 
little more than they can do to become 


about him. He also learns to size up his 


man quickly, and to know from experience 
what line of approach is best for that type. 


Exact Terms As Mutual Protection 


“But the fact that I can frequently col- 
lect, in one call, accounts that have run far 
past the due date, indicates to me that the 
local manager isn’t doing what he could. 
If a man refuses to pay, I can’t hypnotize 
him. In the last resort I can take legal 
action; but it is only in a minority of even 
hard cases that I have to do that. I simply 
do what the yard manager could have done 
much more easily at the time of the sale. 
Allowing for variations in method to suit 
personality, I go over the situation, see that 
all points are clear, explain why the account 
must be paid, and find a method which the 
debtor and I can agree upon as a suitable 
way for paying it. There’s no bluster, nor 
is there often hard feelings. The man ad- 
mits that he owes the debt, I assume that 
he wants to pay, and we make an exact 
analysis of the situation to find a method. 
That’s no good with the professional dead- 
beat, but anyone who has been in business 
since before yesterday can recognize this 
bird quickly; if not when he buys, at least 
when he declines to pay. I set the courts 
to working on him without much palaver. 

“It seems terribly hard for 





want. 

“T thought that, too, for a 
while. Since I work with credits 
I naturally had the credit man’s 
pride in keeping losses low. But 
a while back our company lib- 
eralized its credit policies a 
little. This doesn’t mean that 
we began selling everybody who 
asked for credit. It merely 
means that we began making 
some sales that previously we 
would have turned down be- 
cause they seemed to involve 
taking chances. We began mak- 
ing these ‘chance’ sales. Well, 











our losses over a period of sev- 
eral years increased. They in- 
creased roughly by one percent; 
from one and a fraction to two 
and a fraction. But that isn’t 
all the story. For after charging off these 
losses, our net profits for the same period 
increased by something more than $1,000 
a yard a year. Remember that this was 
net profit, after losses were deducted. 
This change of policy naturally makes me 
work harder. I haven’t the exact figures; 
but suppose that, by following conserva- 
tive policies in extending credit, the col- 
lection department has what could be 
called trouble with ten percent of the ac- 
counts. Then suppose you liberalize your 
policies and bring in a number of new ac- 
counts as a result. The chances are that 
you may have trouble with half of these new 
accounts in getting settlement. Naturally 
we do get settlement in a majority of cases, 
or we couldn’t run. But none the less the 
credit department has its griefs multiplied. 
The figures speak for themselves. Our gross 
sales were not doubled when we liberalized 
our policies, but our losses were nearly 
doubled. 

“But after all, an important factor of 
every business is profits. It may not be 
the only one, but no business man overlooks 
it. Our experience would seem to indicate 
that we had been too strict with our credit 
terms, for certainly by taking these mod- 











The Panhandle Lumber Co., of Amarillo, Tex., has a modern office 
building in which are maintained special display features that can be 
embodied in the construction and decoration of good homes 


definite and insistent about sales terms 
when the deal is being closed. And appar- 
ently when one of these accounts become 
delinquent they are hardly equal to going 
about the matter of getting payment in the 
right way. To be cordiality itself in making 
the sale and hard-boiled in making collec- 
tion seems, probably, like being two-faced. 

“I note the effect of these things in my 
own work. Now there is no magic or black 
art about collecting, though some experi- 
enced lumbermen seem to think there is. 
An executive, or a yard manager for that 
matter, looks over a list of past due ac- 
counts. A feeling of despair comes over 
him. He shrinks from going out and at- 
tempting to collect them. But the credit 
manager goes out and returns with all or 
most of the money. The executive is filled 
with relief and pleasure, and comes to the 
conclusion that the credit man can collect 
any account. That isn’t true. It’s unfair 
to the credit man, and it’s likely to lead to 
the unwise extension of credits, in the belief 
that this wizard can make the delinquents 
pay. A credit man can do nothing that a 
yard manager can’t do. To be sure, he has 
some of the prestige of the main office, and 
perhaps a veiled suggestion of legal action 


some salesmen to learn that 
there is nothing humiliating to 
either party in making exact 
terms at the time of the sale. 
They seem to feel that to make 
a definite agreement about 
terms and times is an insulting 
reflection upon the customer’s 
solvency and his common hon- 
esty. Of course that isn’t true. 
If the salesman had _ serious 
doubts of the customer’s solv- 
ency and honesty, he would de- 
cline to deal with him. The 
customer should know that 
these terms are for his satis- 
faction and protection, as well 
as for the satisfaction and pro- 
tection of the company. It’s the 
final finishing touch to the sale 
to make it the thing of mutual 
advantage it ought to be. When salesmen 
get these things firmly settled, not only 
in their minds but in their manner, my 
work will change character. I’ll probably 
lose whatever reputation I have for being 
a wizard at getting blood out of a turnip; 
because the local managers will be using, 
and at a more favorable time, the methods 
I employ to make these supposedly hard 
collections. 

“Some people say a collector can never 
be a good salesman, and that a salesman 
can never be a good collector. I don’t be- 
lieve either ‘of those statements. I know 
that I constantly make use of the technic of 
salesmanship in collecting; and some years 
of experience indicate to me that a salesman 
who isn’t a good collector is pretty erratic 
and uncertain as a salesman.” 





OLD LUMBER CAMPS in Ontario, abandoned 
for some years and now in the possession of the 
Provincial Government, are being converted by 
the Department of Lands and Forests into 
hunting lodges, which will be operated under 
the Provincial Forests Act. They will be 
rented by the Department to hunting parties, 
rented by the department to hunting parties, 
ist camping on an extensive scale. 
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Retailers’ Idea Exchange 
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REAL MERCHANDISING, THIS! 


“Not Complaining a Bit,” 
Who Uses Uptodate 


Says Retailer 
Methods 


[The following extracts from a letter written 
to a business friend by F. A. Fuller, president 
Fuller Goodman Co., Oshkosh, Wis., are all 
the more forceful because not intended for 
publication—although permission to print has 
been secured.—Epiror. } 


“This is our fourth year in selling lumber 
on the installment plan with success. We are 
building homes complete, putting in plumbing, 
heat, light, painting the same, and if the people 
want us to we will furnish a car for the garage, 
furniture for the inside, carpets for the floors, 
table cloths, silverware, utensils; and if it 
comes right down to it, if the customer is a 
young man who wants a wife we will guar- 
antee to get him one—from there on he will 
have to paddle his own canoe. We agree to 
do this on 15 or 20 percent down and 1 percent 
per month. 

“In other words, we will build a $5,000 home 


complete, with $1,000 down and $50 per month. 
We will do remodeling on the same basis. Last 
year we sold half a million dollars of stuff 
in remodeling, and we figure that it will go 
double that this year. We are not complain- 
ing a bit, but just working a little harder.” 


Increases Its Plant Facilities 


Fonp pu Lac, Wis., May 7.—The erection 
of a new addition to the factory of the W- J. 
Nuss Lumber & Supply Co. is another step 
in the policy of expansion which this company 
has followed since 1919. When the addition is 
completed the company will have a full three- 
story building and floor space of 30,000 square 
feet. 

When the Nuss company was started, Mr. 
Nuss intended to devote his entire effort to 
the handling of lumber. However, year by 
year he has added the making of wood prod- 
ucts to his business. The Nuss company is 
an all-year concern, with an annual pay-roll 
of $75,000. It produces many articles made 
of wood, and operates a retail yard. Besides 
giving his personal attention to the business 
Mr. Nuss is prominent in many local civic 
activities. 





in bins. 


This Week’s 


This Molding Rack Has Advantages 


The question of the best and most convenient method of storing 
moldings is one of considerable interest in the average retail yard. 
The essential points of visibility and accessibility’ of all the differ- 
ent designs and various lengths carried in stock have to be considered. 
Some dealers favor end stacking, while others are “sold” on flat piling 


Description and drawing of a molding rack for end piling appear- 


Timely Tip 


7 ing on page 51 of the 











] April 27 issue of the 
American Lumber- 
man has created con- 
siderable interest. 
Now comes the ac- 
companying illustra- 
tion, from a photo- 
graph kindly sent in 
by Robert Bechtel- 
heimer, of the Dade 
City Lumber Co., 
Dade City, Fla., 
showing a molding 
rack installed in the 
shed of that concern, 





concerning this arrangement: 


the horizontal cross-pieces.” 





ings are piled flat in bins of uniform size. 


“We like this molding rack, as each length is kept separate, enabling 
us to give a customer just what he wants with very little trouble. Each 
tier holds about ten thousand feet, which is as much as a yard the size 
of ours needs to carry in stock. Sliding doors running on an overhead 
track keep out rain and dust. Only one kind of molding is kept in each 
tier, and the lengths—8 to 20 feet—are indicated by figures painted on 


in which the mold- 
Mr. Bechtelheimer writes 











PRACTICES HIS PRECEPTS 


Urges Interest in Civic Affairs, Advertising 
and Uptodate Offices 


Harry A. Lake, of Garden Grove, Calif. 
president of the California Retail Lumbermen’s 
Association, practices what he preaches. Since 
becoming head of this organization, he has de- 
voted a great deal of his time and effort to im- 
pressing upon the association members the 





| 





Harry A. Lake, prominent California retailer 
and president of State association 


necessity for aggressive advertising, clean-cut 
sales policies, better kept offices, more thought 
to the lumber business and a more active par- 
ticipation in community affairs. 

For the last four years he has been presi- 
dent of the Orange County Fair Association. 
He is president of the Citizens’ Bank and of 
the Lions’ club; a director and past president 
of the Chamber of Commerce, past chairman 
of the Orange County Harbor Commission, and 
a member of various other civic organizations. 

When it comes to advertising, Mr. Lake 
holds something of a record in his district. For 
the last 19 years he has had a quarter-page 
advertisement in each issue of the Garden 
Grove News. He came to Garden 19 years 
ago and the first thing he did after getting 
his feet under his desk was to arrange for an 
advertisement. And he is more than ever con- 
vinced that advertising builds business. 

Incidentally, Mr. Lake writes all his own 
advertisements. Another feature of his adver- 
tising is that he often devotes his paid space 
to things that have no relation to lumber. In 
one issue he devoted the entire space to a plea 
for support of the Chamber of Commerce. 
Another ad was given over to a community 
park project. Others concerned the annual 
county fair. And so on through the years. If 
there is a city or county enterprise that needs 
support, he is among the first to help. 

He believes that in advertising the dealer 
should strive to make himself known person- 
ally to the reader. His copy is changed for 
every issue. He has the same position in the 
paper every week. He has a hook in his office 
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reserved exclusively for the ad copy and in the 
19 years he has been advertising in Garden 
Grove, the advertisement has been there with- 
out fail and the first of every week. 

President Lake is telling the members of the 
State association that the day is past when the 
dealers can expect business to walk in the front 
door without being urged. He is urging them 
to place their yards on a real business basis, 
to improve and tidy up their offices, and to 
become active -in the support of community 
activities. 

“A lumber office can be made as attractive 
and inviting as any other and the dealers will 
find that it means more sales,” he declares. 
“People who enter a modern office are favorably 
impressed with the dealer’s business ability, and 
we all know that the public likes to trade with 
those who show business ability. 

“In my tours up and down the State I am 
trying to impress on the minds of members the 
value to the individual of participation in the 
affairs of the various communities. Outside 
of the fact that a man owes a duty to his city 
to help in its upbuilding, it is good business. 
It enables the dealer to become acquainted with 
more people, and of course the more persons 
you know, the more sales you will make. 

‘However, you can’t go about this in a selfish 
way. If a dealer takes up civic work for just 
what he can get out of it in a business way, 
he is making a mistake. You get out of such 
activities just what you put in. 

“Lumbermen must keep up with the times. 
They must be alive to improvements and 
changes. They must realize that selling lumber 
is a real business that requires careful atten- 
tion to details.” 


BIG RETAIL DEAL IS CLOSED 


Gateway Lumber Co. Acquires Yawkey- 
Crowley Yards at Three Wisconsin Points 


Mapison, Wis., May 7.—Cyrus C. Yawkey, 
of Wausau, Wis., president of the Yawkey 
Lumber Co., on May 6 announced the sale 
of the capital stock of the Yawkey-Crowley 
Lumber Co., of Madison, to the Gateway Lum- 
ber Co., of La Crosse. Mr. Yawkey was also 
president of the Yawkey-Crowley Lumber Co. 

The Yawkey-Crowley Lumber Co. was 
formed twenty-five years ago by Cyrus Yaw- 
key and F. Crowley, who died a few 
months ago. Since the death of Mr. Crow- 
ley, A. P. Woodson, Wausau, son-in-law of 
Mr. Yawkey, who had been vice president of 
the Yawkey-Crowley Lumber Co., was chosen 
secretary and treasurer of the company. Mr. 


Yawkey and Mr. Woodson controlled most’ 


of the stock. The sale includes two retail 
lumber yards at Madison and one each at 
Watertown and Waupun. 

Norval L. Anderson, La Crosse, vice presi- 
dent and general manager of the Gateway 
Lumber Co., a lumberman with twenty-one 
years’ experience, will go to Madison to direct 
the company’s interests there. 

The Gateway Lumber Co. now has yards at 
La Crosse, Galesville, Richland Center, Camp 
Randall, Madison, Watertown and Waupun. 

The La Crosse Tribune says of the stock 
sale: “The Yawkey-Crowley Lumber Co, by 
its merger with the Gateway Lumber Co. is 
now affliated with the Hayes-Lucas group, an 
organization which maintains more than fifty 
yards in Minnesota, the Dakotas and Wiscon- 
sin and which has stock in the Gateway Lum- 
ber Co.” 


Extends Aid to Tornado Victims 


Not willing to profit by the misfortune of 
those who suffered tornado losses, the Blanch- 
ardville Lumber Co., at Blanchardville, Wis., 
immediately after the tornado that recently 
swept western Wisconsin, announced that it 
would sell lumber at cost to all persons who 
needed this lumber with which to repair dam- 
aged propetty. The offer is good until May 
15, and it has been especially helpful to persons 
living in Green and Lafayette counties. 


ABSORBS WELL KNOWN FIRM 


Mahlstedt Chain Acquires Long Established 
Business of Yerks & Co. 


New Rocuete, N. Y., May 7.—Another im- 
portant link has been forged in the chain of 
building material yards operated by the J. 
A. Mahlstedt Lumber & Coal Co. By one of 
the largest deals ever consummated in this 
county the lumber and millwork business of 
Yerks & Co. is now owned by and will prob- 
ably be conducted under the name of the Mahl- 
stedt organization. 

The firm of Yerks & Co. was founded in 
1870 by the late Elijah Yerks. The company 
has had a steady growth, and under the guid- 
ance of E. M. Yerks and his brother, William 
E. Yerks, sons of the founder, it has become 
one of the largest and most widely known 
businesses of its kind. 

In its present location on Asburton avenue, 
near the Yonkers Ferry, this yard now occu- 
pies five acres of ground between the Hudson 
River and the New York Central Railroad. 
It has marvelous facilities for receiving and 
distributing material by water, by rail, and 
by truck. Over 300 feet of dockage and 35 
feet depth of water accommodate the steam- 
ers which tie up at these docks from all points 
of the compass. Vessels from the West Coast 
are regularly seen unloading their cargoes di- 


Robert A. Mahlstedt, who heads the cor- 
poration bearing his name, is also president of 
the Building Material Men’s Association of 
Westchester County, chairman of the board of 
the Westchester Coal Merchants’ Association, 
vice president of the New Rochelle Realty Co., 
and a director in several corporations. John F. 
Mahlstedt, a brother, and vice president of the 
company, also is very active in the management 
of the company, and is president of the New 
Rochelle Realty Co. Both brothers are promi- 
nent in yachting circles and are members of 
many clubs and organizations. 

An outstanding feature in the business pol- 
icy of the Mahlstedt company is its friendly at- 
titude, and helpful methods for providing for 
its customers better understanding of the prob- 
lems of the building field. At this moment 
there is open to the public on Earlwood Road, 
White Plains, an educational home—a model 
for home making study known as the Mahl- 
stedt “Guaranteed Products” home. This was 
provided by the Mahlstedt organization and is 
sponsored by the County Women’s Clubs. At 
a number of the Mahlstedt offices have been 
built modern showrooms for the benefit of , 
prospective home builders, building contrac- 
tors and architects. 


Well Known Retailer Is Honored 
HAWARDEN, IowA, May 6.—S. Q. (“Squeal”) 

French, of the French Lumber Co., this city, 
has been honored by 





being appointed to 








U 





serve on a committee 
of five Rotarian lum- 
bermen, selected from 
all branches of the in- 
dustry, at one of the 
group meetings of rep- 
resentatives of all lines 
of business to be held 
at the annual conven- 
tion of Rotary Interna- 
tional, in Dallas, Tex., 
May 27 to 31. The ap- 
pointment comes from 
the International head- 
quarters in Chicago, 
probably as a result of 
Mr. French’s active 
work in the organiza- 
tion, he having served 
as president of the lo- 
cal club, and also as a 
special representative in 
this immediate section. 

“Rotary is now in 47 
countries, with a total 
membership of about 
140,000,” said Mr. 








Since this photograph showing the sales and display room of the 
Gross & McGowan Lumber Co., Joliet, Ill., was taken, that business 
has been acquired by the I. N. R. Beatty Lumber Co. and forms a 
unit of that concern’s line of yards in northern Illinois, headquarters 
of which have within the last few months been transferred from Mor- well 


ris, Ill., to Joliet 


French, “and as there 
will be in attendance at 
this convention repre- 
sentatives from most 
of those countries, as 
as from every 
State in the Union, it 
will undoubtedly be a 





rect to this wharf from whence the Mahlstedt 
organization will make distribution to its vari- 
ous yards. Over twenty million feet of lum- 
ber is carried in. storage at the Yerks yard. 
E. M. Yerks, president, and William E. Yerks, 
vice president, lumbermen of 30 years’ experi- 
ence, have been the active executives of the 
company. Miss Agnes Mineham has been sec- 
retary and treasurer. 

The absorption of this busifiess*and its un- 
excelled facilities makes the Mahlstedt com- 
pany one of the largest retail organizations 
in the country merchandising lumber, mill- 
work, building materials, paint, heating oils, 
coal and other associated lines. This progres- 
sive company was established by the late J. 
A. Mahlstedt back in 1887 at New Rochelle. 
Mahlstedt yards are to be found at Yonkers, 
Mount Vernon, New Rochelle, White Plains, 
Mamaroneck, Rye and Croton-on-Hudson. In 
Yonkers will be found two yards, and three 
in New Rochelle. The general offices are in 
New Rochelle. 


fine bunch of lumber- 
men that gather at the sectional conferences 
for lumbermen, where trade practices etc. will 
be talked over.” 


S222 2020202024242 
Firms Co-operate in Display 

MassiLLon, On10, May 17.—The Shafer- 
Hammond Lumber Co. and Sphuler’s (Inc.), 
widely known interior decorating firm, of this 
city, have collaborated in thé completion of new 
display rooms. 

A part of the offices of the lumber company 
has been remodeled, and a display of built-in 
cabinet work installed. Among these features 
are a fire place and mantle, Colonial china 
cabinet, telephone cabinet, ironing board, medi- 
cine cabinet, Colonial stairway and breakfast 
nook, 

The lumber concern also has arranged a dis- 
play of practically every species of wood used 
in home building native to the United States, 
and rare imported woods used for furniture 
and interior finish, 
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The Successful Retail Yard of Today Must 
Develop Its “Hidden Market” 


The rapid and often radical changes that 
are transpiring on every side have imparted a 
new tempo to business of almost every sort. 
This is as true in the field of retail lumber 
merchandising as in any other that could be 
named. No longer will the haphazard, sit- 
down-and-wait methods that seemed to suffice 
in other and simpler days meet the existing 
problems of markets and competition. 

The efficient and profitable lumber yard of 
today is the one which throughout its organ- 
ization is geared up to the proposition of not 
only fully covering and supplying what might 
be called its normal market, but of developing 
new sources of demand; and which, on the 
physical side, is equipped to translate into 
reality that much abused term “service.” 

Every successful industry and _ business 
comes to a stage where if it is to expand, or 
even to continue in a healthy condition, it 
must develop its “hidden market.” In the re- 
tail lumber business there are hidden markets 





Cross-cutting is but one of the twenty-nine dis- 
tinct cutting operations readily performed by 
this versatile machine 


waiting to be exploited. One of these is the 
modernizing of old homes, only the fringes of 
which have as yet been touched. 

Another promising field lies in the direction 
of fabrication, one phase of which is the con- 
struction and marketing of easily made spe- 
cialties. A hint of the possibilities in this field 
has been afforded by the success which numer- 
ous retailers have attained in developing a trade 
in small, portable farm buildings, the sales 
of which, in some imstances, have run into 
the hundreds during a single season. 

Some retailers operate a yard only while 
others find it necessary to have a well equipped 
planing mill. Both extremes find service neces- 
sary. It may be a matter of degree only as 
to which is operating a yard only and which 
is operating a planing mill. A yard may have 
one or two machines to do the odd jobs that 
are required, others may carry these operations 
through to the extent of a planing mill. The 
advisability of either is a question of, first, 
what is needed in order to supply the market 
that is available, that is, take care of present 
customers; and what will it require to get thie 
additional business that is wanted? 

In the first place, a yard should be equipped 
to supply all parts of all orders. If delay is 
occasioned in supplying the odd material that 
is necessary to fill a bill, it means that some- 
one else may get the business. Frequently, this 








special service brings a better return than sup- 
plying only a standard stock. The market may 
vary—the yard may be located in the heart 
of an industrial section, or it may be catering 
to the large contractor, residence builder, 
householder or to farmer trade. In any case, 
the principle is to get all the business your 








In this view taken in the shop of the Marshall 

Lumber Co., Marshall, Mo., which occupies one 

end of an open shed, a De Walt saw is seen at 

extreme right. The shop is used for general 

utility purposes, no particular specialty being 
produced here 


present customers can give you. A little “odd” 
service may get the main part of a larger 
order; but in principle this extra service can 
be made remunerative in itself. 

Supplying material cut to order opens a 
field that might not be otherwise reached. It 
may open a market that had not been con- 
sidered, the jobbing carpenter, the builder, the 
householder and the industrial plant can use 
odd material in their own individual way which 
can only be used when cut to their require- 
ments. The farmer is a handy man and does 
a great deal of his own building. Ready-cut 
his material for him and he will go much 
further in the use of lumber. The householder 
needs a work-bench, a closet, flower boxes, 








This hog feeding trough, made from lumber 
cut from crooked 2x8s is one of a number of 
small specialties made in the yard of the Mar- 
shall Lumber Co., Marshall, Mo., which concern 
finds its De Walt very convenient for such pur- 
poses. These specialties are made up from time 
to time, from defective lumber, for farm sale 


possibly a small garage—no end of things— 
and if the material could be got ready-cut 
this buyer would be back repeatedly for addi. 
tional material. He can nail it up much more 
readily than he can cut it. 

The. industrial plant needs work-benches 
shelving, closets, and possibly a little applica- 
tion of cutting to order will find an increasing 
market from this source. The jobbing car- 
penter and the builder have a great use for 
cut-to-order material. This means a sale of 
lumber at a better profit, when it is ready cut 
for his use, and a little service at small expense 
will increase this market in many ways. The 
large contractor, doing concrete work, has ex- 
tensive use for cut-to-order materials such as 
sleepers, cant strips or wedges, and this ma- 
terial generally runs into large orders. 

Many lumber yards can fabricate material 
into products that will find ready sale, and 
the work very often can be done at times when 
labor is not used to its fullest extent. One 





Beveling is done with the greatest ease and 

rapidity with this handy equipment, which also 

performs twenty-eight other cutting operations 
with equal facility 


suburban yard, during odd times built sand 
boxes, 200 of which were sold on the strength 
of one advertisement in the local newspaper. 
A profit was made from the labor used and 
lumber was sold at an additional profit to what 
it usually brings. A yard located in a farming 
district can build feed boxes and many other 
things that the farmer needs. It is an easy 
matter to build odd frames when the simple 
machinery required for it is available. 

The building contractor is worth cultivating. 
Have machinery available for him to cut his 
material in your yard. You will find that he 
will make use of such service more generally 
om wet and stormy days when he can not 
work in the open, and in doing this odd work, 
he is using material. This means more lumber 
sold. The dealer can let the builder and car- 
penter do his own cutting, or he can provide 
the service and use his own men for his service. 
Charges may be made for this service at a 
profit, or the elimination of a service charge 
| be of more value in building up good 
will. 

Woodworking machinery is being developed 
of a kind that particularly answers retail yard 
needs. One machine alone today can do the 


majority of a yard’s requirements and in doing 
this service, eliminate the need for expensive 
machinery and provide that extra service at 
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ne 
much less expense and with better advertising 
results than can be got from many times that 
expenditure in forms of advertising that pro- 
duces less valuable results. 

A great many mills were equipped in the 
days when the planing mill did all the work 
required in preparing trim, window frames, 
making sash, and doing all the other special 
operations that may be required. Today such 
material comes through the yard or mill all 
prepared, eliminating a great many of the uses 
to which the planing mill was applied.. This 
means that a great many mills today are over- 
loaded with machinery, their overhead is high, 
and they find it difficult to show a profit. It 
has been found quite frequently that elimina- 
tion of overhead by discontinuing antiquated 
machinery and bringing in just the equipment 
required to give the service needed, will save 
money. For example: one yard has a mini- 
mum power bill of $30 per month. All the 
machinery this mill and yard requires could 
be secured for less than $1,500. The power 
bill for operating this machinery amounts to 
about $10 per month, or $120 a year. The 
total cost and depreciation and operation 
amounts to about $270, $90 less than the 
power bill alone for the over-equipped mill. 
The newly arranged mill could handle much 
more material and do many more operations 
than all of the discarded machinery. 

Again, it often occurs that the mill has a 
call for job lots or small lots of material. 
One machine that can do a great variety of 
operations can take care of these small needs 


A Lesson in Architecture for the Ladies 


The Elder Tells Contractor How Grief May Be Avoided 


The Elder carefully knocked the ash out 
of the old cob, stepped on the glowing coal 
and strolled up onto the porch of a half fin- 
ished house. 

“How’s the ol’ wood butcher?” he inquired 
genially of the contractor who was feverishly 
marking up a blueprint. 

There was a crash of glass, and the con- 
tractor started as though he’d been stung. 

“What the aitch is that, now!” he said, drop- 
ping the roll of prints. 

“Sounds like a congressman getting home 
from Cuba,” said the Elder. 

The contractor rushed in through the door, 
stumbled over a bundle of lath and saved him- 
self from a fall by embracing a carpenter who 
was staring at a sash through which he had 
just dropped a hammer. 

The contractor gave his hired hand a push 
and let go some descriptive language. He 
inquired how many dozen thumbs a master car- 
penter was supposed to have, suggested pound- 
ing sand in a rat hole as an occupation suited 
to some intellects and indicated an intention 
of hiring a couple of old cows in the hope of 
speeding up the work. 

“That’s the stuff, boss,” said the unabashed 
carpenter. “You and me both have got more’n 
our share of left feet.” 

“Yaow!” remarked the contractor and re- 
tired to the porch with the Elder. 

“Ho, hum,” yawned the Elder. “D’you know 
the difference between you and Santa Claus?” 

The contractor wearily made an inarticulate 
sound, 

“Well,” said the Elder,’ “there ain’t any 
difference. You’ve both got white whiskers 
and a jolly disposition—except you. This 
ain’t your usual weather. What’s got you all 
clouded up?” 

“I know I’m not fit to live with,” said the 
contractor in despair. “I’ve bawled out the 


without delay and without the expense of set- 
ting up more expensive and heavier machinery. 

In the lumber yard itself, whether a mill is 
connected or not, a certain amount of machin- 
ery can be used at very little expense and at 
a great deal of saving to the yard. One piece 
of machinery of the modern type will do all 
that the yard requires if this machine is 
mounted in a portable way so that it can be 
taken around the yard and with a line of cord 
connected into various plugs. Thus cutting 
can be done at the stack or the car, saving 
handling cost, and giving service at little ex- 
pense. ‘Such machines can be operated without 
the need for skilled labor and installation very 
often means the utilization of spare time that 
is otherwise wasted. 

A survey made of 1,000 yards using one 
particular kind of all-purpose woodworking 
machine showed that the same machine was 
used in the yard and in the mill, portable or 
stationary. Sometimes the machine was used 
as a mill itself, having a shed of its own and 
located in the central part of the yard, doing 
many of the operations that are usually done 
within the planing mill. -The extent of the 
work called upon to be done by one machine 
can be seen from a report of the kind of cuts 
this machine was applied to: 97 percent used 
it for cross-cutting; 89 percent in ripping; 72 
percent, mitering; 83 percent, beveling; 68 per- 
cent, dadoing; 38 percent, routing; 22 percent, 
shaping, and 19 percent for other special uses— 
all done with one machine. 

Over 55 percent of these yards were using 


men until I’m surprised they don’t nail the 
doors to the floor and shingle the kitchen ceil- 
ing. But honest, Elder, this dame I’m building 
this bad accident of a house for has got me 
so nuts I talk like a squirrel. I’ve re-designed 
the thing six times since I started work on it, 
and I’ve put the bathroom on castors so it’s 
easier to move around. The dining room has 
made the circuit of the first floor twice, and 
once I thought it was going down cellar. The 
outside has been Georgian, Tudor, bungalow 
and spick ’dobe in the last four days, and the 
closets whiz past me like bootleggers’ trucks. 
One more move, and I'll put feathers in my 
hair and take to the wide open spaces.” 


“Of course,” said the Elder in a monitory 
tone, “you’ve been gentle and courteous to the 
lady and have remembered that the customer 
is always right.” 

“Oh hek, yes,” groaned the contractor. “I’ve 
seen all her suggestions, and I’ve choked down 
the impulse to sock her on the bean with a 
scantlin’. I’m going to build her something, 
even if it scares all the neighbors into fits.” 

“Such patience ought to be its own reward,” 
said the Elder, “only it ain’t. Do you know 
what’s the trouble with your customer? No, 
no, don’t say it. It’s all so, what you were 
about to remark, but let’s not uncork that vial 
of wrath. The trouble with your customer is 
that she’s not building a house, she’s taking a 
home-made course in architecture. 

“The woods are full of these cock-eyed en- 
thusiasts. They don’t know what they. want, 
for there’s too many things to want. The air’s 
thick with ideas about building and decorat- 
ing and furnishing houses. They clutter up 
every paper and magazine, every woman’s club, 
every ladies’ smoking room in the club cars. 
Some of this modern stuff makes me think I 
ought to see my doctor oftener, but maybe 
it’s all right. I’ve long suspected I’m not as 


this machine cutting material to order for the 
jobbing carpenter, small builder, householder, 
farmer and industrial plant, and very often 
doing this same service for any one or several 
of these classifications. By the use of this 
machine, all of those using the machine port- 
ably saved rehandling by cutting at the pile. 
Better than 80 percent of the users worked 
old stock into salable sizes, worked over broken 
material, cut over short length lumber, utilizing 
spare time and saving material that would 
otherwise go to scrap and refuse. 

Sixteen percent of these users were doing 
so to meet mail order house competition, and 
met such competition successfully. More than 
53 percent of these yards found it advisable to 
have a machine available for carpenters, either 
for the carpenters to do their own cutting, or 
to give the service of cutting for the carpenter. 

This indicates how practical service can be 
applied at relatively small outlay, and how ade- 
quate service increases business. 





A PERFECT pinochle hand was dealt to Capt. 
Gus Gueths, of the Fond du Lac (Wis.) fire 
department during an engine house game on 
Feb. 28. Capt. Gus had played the game for 
eighteen years and he was shocked to face 1,000 
aces and 150 trumps for the first time. The 
hand was dealt by Pipeman Roy Schwantz, of 
the Fond du Lac force. The old adage that 
pinochle players fall dead when they receive a 
perfect hand was proved false by the doughty 
captain, who took his “lucky break” calmly. 





uptodate as Joe Col- 
lege, poor fellow, 
thank heaven. But 
these things are here 
and have to be dealt 
with. With all this 
jungle of possibilities “eS 
it’s no wonder the la- 
dies get on an architectural jag and think up 
messes they'd fly from as from the itch if they 
could see the things actually cobbled up in 
wood and stone. 

“When you recognize signs of this phobia 
you’ve got to let it run its course; but don’t 
start driving nails until the crisis is past. Let 
the gentle ladies, more or less, have their fun, 
but let them do it on paper. It’s a heap sight 
easier to change a drawing than to pull out a 
partition. Get the thing finally settled down 
and drawn to scale and locked up tight. There 
may be a few flare-ups of fever after that, 
but they’re easier to manage in this later 

















. Stage.” 


“Oh sure,” said the contractor. “I doped 
all that out, myself. But what am I to do 
with this case? It’s malignant, I tell you.” 

“Bring the patient down to the office,” said 
the Elder. “I'll set the stage with colored 
prints and architectural magazines. I'll tell 
the draftsman to get his hair marcelled and 
to put on an Elbert Hubbard tie. Then if 
the three of us can’t take the lady for a ride 
through the whole history of architecture and 
bring her back to the house you started to 
build and make it stick, we’re a lot fatter 
headed than we are.” 

‘Tl try it,” said the contractor, “but nty 
confidence is all wet.” 

“Wet nothing,” said the Elder. “You've got 
to remember that in this game of button, but- 
ton, where’s the front door, a lot depends on 
the stance. Start right, and you'll finish in the 
money.” 
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New Retail Establishment Is “Humdinger” 


[Continued from Front Page] 
pieces, $10 for first, $5 for second, and $2.50 for 
third. Each contestant was required to submit, 
first, a sketch or photograph of the exterior of 
the home to be modernized, preferably located 
in Pekin, with name and address of owner, 
written on the back; and, second, a sketch show- 
ing the modernizing possibilities. The contest 
was open to every one except employees of the 
Velde company and their families, and regis- 
tered architects. The awards were made by 
Walter Jameson, a Peoria architect. The prize 
winning sketches were placed on exhibition at 
the company’s office, where they will remain 
for some time. Other features of the program 
for the opening days included guessing contests, 


displays of building materials, accessories and 
equipment such as built-in fixtures and furni- 
ture, and the display of the home modernizing 
film “The Transformation,” and other moving 
pictures relating to the lumber industry. 

As a feature of its opening celebration the 
Velde company had on display, in its hardware 
room, a very interesting model of a complete 
farmstead layout, supplied by courtesy of the 
Long-Bell Lumber Co., Kansas City, this model 
having been designed and built by the adver- 
tising department of that company, some 
months ago, for exhibition purposes. It shows 
a layout of buildings etc. appropriate for a 
corn belt farm of 160 acres. The dimensions 


farmstead of 240 feet width at the highway, 
with depth of 340 feet. Supplementing this 
display was another attractive layout showing a 
Colonial house and garage. Both of these ex- 
hibits are shown in one of the illustrations on 
the front page of this issue. 


In the planning and construction of the office 
and warehouse building an endeavor was made 
to carry out the early American style of archi- 
tecture, of the 17th century period. This effect 
was in part accomplished with boards and 
battens placed vertically, with horizontal bev- 
eled siding. for the upper portion and dormers. 
The boards, battens and beveled siding are 
Arizona Pondosa pine. The roof is covered 
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items are stained weathered gray, except the 
door jambs and windows, which are painted 
cream color. 

In the office and warehouse building all 
sheathing and sub-flooring is 1x6 No. 2 
S2S&CM and end-matched yellow pine. 

The office floor is of 13/16-inch by 2%-inch, 
face, first grade beech, stained walnut and var- 
nished. All interior trim is of birch, stained 
walnut and varnished dull finish. The hardware 
is dead black finish. The office walls are of 
plasterboard covered with a %-inch coat of 
troweltex, the general office and the three pri- 
vate offices having four separate and distinct 
textures, thus affording an opportunity for the 
salesmen to interest customers. Up to this 
time the walls have not been decorated, but 
this will be done during the summer. 

The lumber shed construction is of No. 1 
close grained yellow pine dimension, the roof 
sheathing being 1x6 No. 2 S2S&CM and end 
matched yellow pine. The drop siding on the 
alley elevation and the boards on the street 
elevation are of No. 2 Arizona Pondosa pine. 
Battens were placed over the board joints. 
The east or yard elevation has been sided with 
1x8 drop siding; the alley doors, rolling on an 
overhead track, are of the same material, and 
over each pair of alley doors is a battery of 
12-light windows. The monitor sash are 6-light. 
The side walls have been stained weathered 
gray to conform to the office and warehouse 
building adjoining. 

The lumber bases in the shed are made of 
two 2x6s with 6-inch pieces of 2x6s in between, 
on 6-inch centers. These small blocks, and the 
lower 2x6s, have all been creosoted. This con- 
struction permits all the ventilation necessary 
to keep lumber in proper condition. All plates 
and posts on masonry wall foundations were 
creosoted before being put in place. 

In the mill building (see plat and photo- 
graph) No. 1 longleaf yellow pine was used 
for the trusses, posts and truss braces. For 
sheathing, 1x6 No. 2 yellow pine S2S&CM was 
used. The building has two skylights, one 20 
by 16 feet over the mill machinery and, in the 
other half of the building, a 10 by 32 foot sky- 
light. The mill building is a brick structure, 


front elevation being smooth red brick, and the . 


remainder hard burned common. Sash, door 
and frames of this building are painted dark 
green, 

In pointing out the details of the mill build- 
ing, Mr. Velde especially mentioned the hang- 
ers which are an unusual and ingenious feature, 
affording a large amount of very convenient 
additional storage space. The wood trusses 
are on 16-foot centers; 12 feet above concrete 
floor. “A great deal of overhead space is 
usually wasted,” said Mr. Velde, “so we had 
the trusses built of sufficient size and strength 
to carry a ceiling load of ten pounds to the 
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Looking down one of the driveways of the 200-foot lumber shed of the Velde Lumber Co. 


square foot, which permits us to use same for 
purposes other than supporting the roof. From 
the trusses, we are suspending iron hangers, 
Y inch by 2% inches, which will hold a 3x10-inch, 
16-foot square edge and sound yellow pine 
plank at each end. A pair of these planks, 
properly spaced, gives much added warehouse 
space. They are hung at such height as to 
give seven feet head room below. About half of 
our stock of K. D. frames (our average stock 
will inventory $5,000) will be kept on such 
hangers. This makes a splendid place for 
storing various other items such as sticking, 
moldings, beads, etc.” 

The -cement and roofing shed, situated along- 
side the switch track, is 40 feet by 50 feet 
with 10-foot ceiling. The floor is on a level 
with freight car floors, permitting the easy 
unloading of these heavy commodities. The 
sidewalls are 1x8 No. 2 Arizona Pondosa drop 
siding. The floor joists are 2x12 yellow pine, 
12 inches on centers, 10 feet long, on a 10-inch 
poured concrete foundation. The exterior of 
the building is stained light brown. The roof 
is very flat, with single pitch. 

All roofs, other than the office and ware- 
house building, on which red cedar shingles 
are used, are covered with a 6-ply built-up 
asphalt roof. The Velde company makes a 





specialty of contracting roofs of this character, 
on which it gives a ten-year written guaranty. 
This is the only kind of contracting the com- 
pany does, and it was taken on only because 
of inability to interest any one else in Pekin. 
All of this type of work was previously done 
by out-of-town contractors. 

All of the lumber stock except lath, posts 
and poles are kept under cover, except that 
green stock is first piled outside, stickered; and 
then moved to the shed after the moisture con- 
tent has been reduced to a point where it will 
not affect the other shed stock. 

H. R. Velde, secretary and treasurer of the 
company, informs the AMERICAN LUMBERMAN 
that they are still investigating the matter of 
gravity conveyors for transporting lumber from 
the switch track to the lumber shed, which 
constitutes quite a problem due to the fact that 
there is a 6-foot rise from Third street to Sec- 
ond street. The company also is investigating 
an overhead conveyor for unloading and load- 
ing timbers in the yard, but as yet has not been 
able to locate just what is wanted. Mr. Velde 
says that the majority of concerns manufactur- 
ing conveyor equipment with whom he has 
been corresponding have conveyors that are 
much heavier and more expensive than his com- 
pany requires. “We cannot spend too much 





Showing some of the displays placed in the mill building for the public opening of the new Velde retail plant 
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for same, due to the fact that we handle but 
two or three cars of timbers 8x8 or larger in 
the course of a year,” he added. ; 

Asked by the AMERICAN’ LUMBERMAN repre- 
sentative for a brief statement regarding the 
company’s merchandising and advertising poli- 
cies, Mr. Velde said: 

“We have not found any secret road to suc- 
cess in the lumber business, but are of the 
opinion that quality products, good service and 
honest dealings bring results. 

“In the past we have done very little ad- 
vertising, although we enjoy a nice volume 
of business. But we have come to the con- 
clusion that we must do some advertising, so 
that other industries and lines of business will 
not get all of the consumer’s dollar. The field 
of home modernizing is a large one, but re- 
quires considerable advertising to put it over. 
We are doing some advertising along this line. 
The modernizing contest staged in connection 
with our opening was a very good publicity 
stunt, and our public opening and building 
show was so successful—attracting fully 3,000 
people in two days, which we think very good 
for a city having a population of about 14,000 
—that we plan to put on a similar event every 
spring.” 

“Forest TREES OF WuIsconsIN—How to 
Know Them” is the title of the first of a series 
of handbooks to be published by the Wisconsin 
Conservation Commission. The book was com- 
piled by Fred G. Wilson, extension forester 
of the commission, and is a handy manual 
which can be readily used by any one going 
into the woods. Every tree is described and 
illustrated and its uses are pointed out. A copy 
may be had by sending 15 cents to the com- 
mission. 


In the construction of the great Merchandise 
Mart now being built in Chicago for the Mar- 
shall Field Estate, and which will have more 
than twice the floor area of any other business 
building in the world, wood is playing an im- 
portant part. This building, which is to cost 
$32,000,000, of course will be of fireproof con- 
struction, but nothwithstanding that fact, John 
Griffiths & Son Co., the contractors, estimate 
that more than 5,000,000 feet of lumber will be 
required in its erection. In the great caissons 
for the foundation, more than 1,500,000 feet of 
southern pine lagging already has been used. 
Another 1,500,000 feet of 2x10-inch 16-foot 
planking will be used for scaffolding during the 
erection of the steel work. In the concrete 
forms, 1,350,000 feet of 1-inch and 2-inch lum- 
ber will be used, and 275,000 feet of 6x8-inch 
timbers swell the total of the rough lumber to 
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This attractive and well stocked paint depariment of the Velde Lumber Co., Pekin, IIl., illus- 
trates the diversity of lines handled by the modern retail lumber store 


Wood’s Use in World’s Largest Business Building 


be used in the construction of this building to 
more than 4,600,000 feet. While this great 
building is to be of steel and concrete construc- 
tion, wood sash are to be used throughout. The 
sash will be made of white pine and the pulley 
stiles and parting strips of southern pine, 400,- 
000 feet of lumber being required for this pur- 
pose. The architect’s specifications permit the 
use of fir, pine or cypress for other parts of the 
window frames. Interior trim in the first two 
floors will be of quarter sawed white oak. In 
the remaining 21 floors, mahogany will be used. 
In this connection, there will be 100,000 feet of 
oak and 425,000 feet of mahogany utilized. 
Parts of the window frames which show in- 


. side will be of oak or mahogany to match the 


trim. 
Parts of the eighteenth story, which will be 
used for carpet and rug exhibits, will be floored 
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The Merchandise Mart now under construction in Chicago, which will have over twice the floor 
area of any other business building in the world. More than 5,000,000 feet of lumber will be 
used in its construction 








with edge grain southern pine. Other portions 
of the building will have concrete or terrazo 
floors, unless special floors of lumber or other 
materials are ordered by the tenants. It is ex- 
pected that wood block paving will be used 
in parts of the first floors where the trucking 
will be heaviest. All of the cabinet work for 
this great building is being supplied by Aaron 
Carlson, of Minneapolis, while the rough lum- 
ber is being supplied by Joseph Bros. Lumber 
Co., retail lumber dealer of Chicago. 

To W. E. Griffee, of the Chicago office of 
the National Lumber Manufacturers’ Associa- 
tion, who has been making an investigation of 
the materials used in this building, Frederick 
J. Pearson, consulting engineer for the Mar- 
shall Field Estate, said that the selection of 
wooden windows was made only after a care- 
ful study of the windows in other Field estate 
buildings and the inspection of several other 
types of windows. 

The architects for this world’s largest busi- 
ness building are Graham, Anderson, Probst & 
White. John Griffiths & Son Co. are the gen- 
eral contractors and Frederick J. Pearson, the 
consulting engineer for the Marshall Field 
Estate. J. C. Ruettinger is general manager for 
the general contractors. 





Will Entertain Bostonians 


Tacoma, WAsH., May 4.—Tacoma lumber- 
men will take the lead in entertaining a group 
of thirty-five prominent Boston business men 
who will arrive here May 13 on a tour of 
the West. The Tacoma Lumbermen’s Club 
has assured the Chamber of Commerce that the 
comfort and needs of the visitors will receive 
due attention. 

On their arrival at the station, the Bostonians 
will be met and taken to Hotel Winthrop for 
breakfast, and then will be shown about the 
city and through the industrial plants. They 
will be given a luncheon at the hotel, under 
auspices of the chamber, and then will leave 
for Seattle, their next stop. 
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Letters That Tell an Absorbingly Interesting 
Story of California Sugar Pine 


When a manufacturer takes a sincere per- 
sonal interest in the preparation of his mes- 
sages to the trade and, going beyond a mere 
effort to attract attention to his own particular 
product, presents a story of absorbing interest 
and of true educational value, he is rendering 
a real service to the industry he represents. In 
this issue will be found the beginning of what 
is believed to be one of the most unique and 
informative series of announcements yet made 
by an outstanding manufacturer of lumber. It 
long has been the practice of progressive dis- 
tributers and users of lumber to make occa- 
sional trips to lumber manufacturing opera- 
tions in order to keep closely in touch with 
the latest developments in the producing field 
and to become well informed on the charac- 
teristics and merits of the product being sold 
or used by them. The distributer who knows 
his product thoroughly is in a much better 
position to sell it effectively. The user- 
who is familiar with the important 
characteristics of his wood is able to 
buy more intelligently and more satis- 
factorily. The number who are in po- 
sition to get first hand information in 
this way, however, necessarily is lim- 
ited. 


Prepares Series of Letters 


Recognizing these facts, officials of 
the Madera Sugar Pine Co., Madera, 
Calif., have endeavored to develop a 
plan by which its operations could be 
portrayed to the distributer and user 
so vividly that they might in their 
places of business visualize this opera- 
tion and keep constantly before them 
the merits of Madera products. With 
this in view, a series of letters was 
prepared to present adequately the ex- 
ceptional facilities of the company, the 
quality of its timber, methods of log- 
ging, care in manufacturing processes, 
water curing, perfect air drying of the 
product of the Madera Sugar Pine Co., 
and at the same time to present some- 
thing of the personality of the organi- 
zation, the ideals that control the Ma- 
dera operation and the relationships 
that are desired between that concern 
and its clientele. 

These letters were enthusiastically 
received by the trade, and it then was 
decided, on account of their general in- 
terest to all users and distributers of 
pine lumber and because of their edu- 
tational value, to reproduce them in the 


foundation and background of this outstanding 
operation was Elmer H. Cox. For many years 
Mr. Cox was actively identified with the affairs 
of the Madera Flume & Trading Co. and has 
since become president of its successor, the 
Madera Sugar Pine Co. Under his direction 
this operation was planned and built and under 
his efficient supervision it has made a record 
as one of the most successful operations in 
California. From the beginning it has been 
profitable and has clearly demonstrated the 
fact that back of every successful business 
there is a man of vision, of character, of in- 
telligence and executive ability. 

The policy of the company has been at all 
times to keep abreast of progress in the matter 
of mechanical installations and improved meth- 
ods of lumber handling. Particular emphasis 
has been put on the marketing of its product, 
and it has been successful in disposing of its 








cate that this is an enterprise with a distinct 
personality and that its owners have a senti- 
ment in and about their business seldom found 
in commercial organizations. As an example, 
when the mill was built at Madera, orders were 
given that no trees were to be removed unnec- 
essarily, nor any shrubbery destroyed. As a 
result, the Madera mill still stands in its nat- 
ural and beautiful forest setting. All the trees 
that were there originally are there today. The 
native shrubbery that is such an attractive fea- 
ture of the California landscape is there today 
that was growing when the mill was erected. 
All of this is told in the Madera Sugar Pine 
letters, 


Author Has a Love for Sugar Pine 


An interesting thing about this series of let- 
ters is that they were not prepared by an out- 
side professional writer but are the handiwork 
of a man who has risen in the ranks 
of the Madera Sugar Pine Co. from a 
common laborer to the position of gen- 
eral manager. This man is John P. 
Hemphill, who has won wide recogni- 
tion as an authority on sugar pine. In 
fact, the first impression one has of 
Mr. Hemphill is his sincere and earnest 
belief in and love for Madera sugar 
pine, and his enthusiasm and high re- 
gard for the product of his company 
can not fail to elicit the admiration of 
those with whom he comes in contact. 

The story of Mr. Hemphill’s life 
reads like an Alger novel. In 1909, 
after his graduation from Leland 
Stanford University, he was assisting 
in the work of taking a census of min- 
ing and manufacturing. He became so 
impressed with the possibilities of the 
lumber industry in California that he 
gave up a $200 a month job, which was 
pretty good pay at that time, and went 
to work for the Madera Sugar Pine 
Co. as an ordinary laborer at $2 a day. 
From using a pick and shovel out in 
the Madera woods on a logging road, 
Mr. Hemphill worked as a hand pro- 
gressively though all the various de- 
partments of the operation, thus gain- 
ing a first hand practical knowledge of 
every phase of the business. He learned 
to drive logs, to ride the carriage in 
the mill, handle the dogs, operate the 
various machines, inspect, grade and 
pile the lumber, and finally to make a 
study of distribution problems. 

It was therefore with an intimate 








AMERICAN LUMBERMAN. The first of 
this series of letters will be found in 
this issue and if preserved and filed 
they will comprise a brochure on Cali- 
fornia sugar pine that will be difficult to dupli- 
cate. 


One of the Oldest Producers 


The Madera Sugar Pine Co. is one of the 
oldest producers of California pine products. 
Its timber supply was selected nearly fifty 
years ago by a group of Michigan’s most suc- 
cessful cork white pine operators who, after 
investigation, selected the tract around Madera, 
Calif., as the best available as a satisfactory 
and suitable substitute for Michigan white pine. 
Probably few people know that Madera was 
one of the first lumber manufacturing towns 
in California. It was given its name by Span- 
ish Californians, Madera being the Spanish 
word for lumber. Lumber operations at Ma- 
dera were begun in 1874. Heading this group 
of Michigan lumbermen whose keen judgment 
resulted in the selection and blocking out of 
the magnificent tract of timber that forms the 


“The Madera mill still stands in its natural and beautiful 


forest setting” 


output every year without a substantial carry- 
over. The product of this company is sold in 
all markets where sugar and white pine are 


known, and everywhere it stands for quality 


and satisfaction. 
Letters Replete With Information 


With this background, it is not surprising 
that the author has been able to prepare a 
series of letters that will be of unusual interest 
not only because of the information they con- 
tain but also on account of their style, their 
picturesque descriptions and the fine sentiment 
expressed. They will be found replete with 
beautiful passages, and in the visualization of 
the wonders and beauties of the Sierra forests, 
the product of the poet’s pen has been utilized. 

The reader of these letters must be impressed 
at once with the fact that this is no ordinary 
lumber literature and in their artistry they pic- 
ture no ordinary lumber operation. They indi- 


knowledge of the entire Madera opera- 
tion that Mr. Hemphill prepared this 
series of letters. His education at Le- 
land Stanford University, where he 
worked his way through college by serving 
as secretary to David Starr Jordan, famous 
ex-president of that institution, helped to make 
these letters perfect from a literary standpoint 
and intensely interesting. 


Worth Preserving for Future 


No distributer or user of California pine 
lumber can fail to profit from reading these 
articles, and it is hoped that every reader of 
the AMERICAN LUMBERMAN will take advan- 
tage of the opportunity to peruse them as they 
appear at regular intervals in this publication 
and then to preserve them for future reference. 

Believing that this series of educational let- 
ters will be of general interest, the Madera 
Sugar Pine Co, advises that reprints will be 
made available to any one who may desire 
them as each appears in the AMERICAN LuM- 
BERMAN and may be obtained by writing di- 
rectly to the company at Madera, Calif. 
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Pine Mills Take Up Fabrication 


W ell Known Operator Points Out Merchandising Possibili- 


ties for Retailer and Producer 


One of the most interesting features of the 
annual convention of the Southern Pine As- 
sociation, held in New Orleans in the latter 
part of March, was a report submitted by J. M. 
Bissell, chairman of the committee on produc- 
tion and refinement. Mr. Bissell is a leader 
among manufacturers who are turning to this 
fertile but as yet undeveloped field in the lum- 
ber business. He has discussed this proposition 
quite interestingly in an article recently pre- 
pared for general circulation, in which he 
points out the advantages to be gained both by 
the manufacturer and the retail distributor in 
producing and selling standardized fabricated 
articles. In the study he has made of this 
question, Mr. Bissell has been able to place a 
finger upon some of the errors that have dis- 
couraged many sales managers and lumber pro- 
ducers from continuing this business after they 
had started in it. In this connection, Mr. Bis- 
sell said: 

Many executives and sales managers have 
thought, when an inquiry came before them, 
that they had an enormous amount of waste 
or short lumber which could be worked into 
the items on the particular inquiry. This in- 
cludes the thought that such 
waste or short lumber was not 
worth much money. Consequently, 
this in turn caused them to use 
a wrong basis for figuring on the 
inquiry. Little actual thought has 
been given to the cost of working 
lumber into fabricated sizes and 
shapes. Guessing has been a rule 
too freely followed. Perhaps I 
might bring in another factor as 
a cause of such a condition—that 
sales managers have not investi- 
gated each inquiry for fabricated 
lumber to ascertain the use to 
which it is to be put. 

Step ladder stock and automo- 
bile running boards are two items 
which are questioned by thinking 
sales managers and executives. 
There are no standards for either 
of these items, in consequence of 
which the competition is not a 
healthy one. It might be well if 
some one knew exactly what 
grade of random length lumber 
the step ladder manufacturer 
would use, if he were fabricating 
the parts himself. It also would 
be well if we would ascertain 
the waste he would suffer in 
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This pergola in knockdown state makes three 
neat bundles 


cutting, the freight he would pay on the waste, 
the rent he would pay for his lumber storage 
and the space for fabrication, the handling 
charges he would pay for putting the random 
length lumber through his own mill, and his 
costs of cutting out his own stock from such 
random length lumber. 

When a manufacturer of an item buys his 
lumber cut to proper length or worked to 
proper pattern at one of our sawmills, he 
dces so because the cost is lower than it 
would be if he bought random length lum- 
ber and worked it in his own plant. It is a 
cold business proposition. 

But he does not place this order for such 
fabricated lumber in the hope that our saw- 
mills will lose money on the order. He knows 
that when his source of material learns it is 
losing money on his business that source will 
cease to function. 

To meet this situation, the production and 
refinement committee has urged manufacturers 
to give more thought to the cost and that the 
cut-up plant be treated as a separate unit in 
order to arrive at actual costs. With this in 
view, a list of standard items of uniform size 
or measurements has been made by each of the 
manufacturers who is interested in fabricating 





Retailers have sold thousands of these brooder 
houses in knockdown condition 


lumber at his mills. It then was decided to 
publish a booklet or fabricating manual in 
which would be given pictures of a list of such 
standard items, some data as to costs, the 
exact measurements of every piece going into 
each item, naming the grade from which it 
might be made and the waste that would occur. 
This booklet now is nearing completion. In it 
all calculations are based upon the use of ran- 
dom length lumber because it is recognized 
that there are not the waste and the short 
lengths about the mills that have been believed. 
Referring to this, Mr. Bissell says: 

If all mills fabricating southern pine make 
these items in the exact sizes set down in the 
drawings and instructions to be published, the 
merchandising and selling of fabricated lum- 
ber products will be far more assured than 
otherwise. 

On the other hand, if we attempt to be in- 
dividualists and each make his own size and 
his own pattern, the great advantage in uni- 
form merchandising of products will be lost. 
We know that selling prices will not be the 
Same because such prices on basic lumber are 
different. But the standardizing of patterns 
and sizes will permit a retail distributor, and 
it is fully recognized that such material will 
be sold through this medium, to buy from 
various mills and yet keep the stock uniform, 
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The purchaser easily assembles the bundle at 
the right into this trellis 


As to the market, Mr. Bissell 
calls attention to the fact that in 
one State in the middle West last 
year 90,000 hog houses were built, 
and the indications are that just 
as many will be built this year, 
and he naively remarks, “There 
are other States which raise hogs.” 
Brooder houses offer another at- 
tractive market, thousands of these 
having been built during the last 
year, the demand still being active. 
Mr. Bissell calls attention to the 
fact that at present lumber is be- 
ing bought in random lengths, 
shipped long distances, worked into 
these items and sold as finished 
products at a profit. He believes 
the volume of southern pine sales 
will be greatly increased if such 
items are offered to the retail lum- 
ber distributer in bundles, ready 
for his resale. To assist retail dis- 
tributers, wholesalers, commission 
men and salaried representatives in 
the proper marketing of these 
products, another book is proposed, in which 
will be illustrated fabricated items with the 
names of the mills prepared to deliver these. 
Further discussing the subject, Mr. Bissell 
says: 

In treating of fabricated lumber, we have 





Hog houses are one of the best uses for fabri- 
cated lumber 
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nad little thought of that which is required 
for industrial use and for that reason as it 
now stands each inquiry is a special thing to 
itself. The exhibits of fabricated products 
which have been prepared by the Southern 
Pine Association so far have not shown in- 
dustrial fabricated lumber because of the lack 
of standardization or uniformity in needs. 
What one industrial requires another. will 
not have. We feel that in this yet only parti- 
ally developed field, we will do well to treat 
of fabricated lumber products which can be 
fully standardized, manufactured uniformly 
and merchandised by dealing directly with the 
retail lumber distributer through recognized 
channels. 
Mr. Bissell thinks that because of the rapid 
changes that are occurring in lumber’ merchan- 
dising, the retailer may have difficulty in hold- 


ing the industrial trade, but says there is a 
wonderfully large profit-making field which the 
retailer can hold as his own, this being in the 
field of fabricated lumber for items such as 
have been mentioned as being standard. The 
Southern Pine Association stands ready to aid 
the dealers in merchandising these items. 

Mr. Bissell believes that there is an ever in- 
creasing field for fabricated lumber products, 
outstanding among which is the fabrication of 
every part of a wood airplane hanger by the 
sawmill and the sale of that hangar by the re- 
tail lumberman. In this connection, he says: 

Few towns or cities in fhe United States 
will within the next two or three years be 
without airports, and the Department of Com- 
merce already has defined the size and style 


of hangars for each class of airport. The 
lumber retailer can sell these hangars or allow 
the business to get away from him. 

An average hangar represents about three 
carloads of lumber if fabricated. Plans and 
designs are drawn and in the hands of the 
Southern Pine Association. The actual fabri- 
cating is not difficult and requires but three 
tools to handle. The gross investment is not 
great. 

Such fabrication offers a broad field for 


“merchandising on the part of the Southern 


Pine Association as well as the retail lumber 
distributer. We sincerely hope the retailer 
will realize since he is a strong factor in his 
own community that the opportunity is open 
to him. I have attempted to show that we as 
manufacturers already are trying to do our 
part. 


What. Lumbermen of the Southland Are Doing 


Fire Destroys Planing Mill 
[Special telegram to AMERICAN LUMBERMAN] 
Etrop, ALa., May 8.—The planing mill of 
the Pioneer Lumber Co., at this place, was 
completely destroyed by fire last Monday night. 


By the heroic efforts of the company employees, | 


the sawmill, sheds and* lumber were saved. 
W. M. Nichols, manager, advises that arrange- 
ments have been made to surface shipments of 
common lumber in transit and that the Sumter 
Lumber Co., at Electric Mills, is assisting the 
Pioneer Lumber Co. in shipping out its order 
file on the better class lumber. The wreckage 
from the fire already has been cleared away 
and construction started on a new planing mill 
to take the place of the one destroyed. Mr. 
Nichols and other officials of the company ex- 
pressed themselves as feeling deeply indebted to 
the employees for the splendid effort they made 
in helping to control the fire. Through their 
efforts, as stated, all of the plant except the 
planing mill was saved, and the company is in 
position to take care of business as heretofore. 


Commends Moisture Content Adoption 


New Orveans, La., May 6.—Emphatic en- 
dorsement of the inclusion in southern pine 
grading rules of specifications governing mois- 
ture content has been voiced by L. P. Lewin, 
Cincinnati, Ohio, president of the National Re- 
tail Lumber Dealers’ Association. In a letter 
to H. C. Berckes, secretary-manager of the 
Southern Pine Association, Mr. Lewin said in 
part: 

It is certainly a matter of congratulation 
to the lumber industry as a whole, and par- 
ticularly to the Southern Pine Association, 
on its adoption of rules governing the mois- 
ture content of yellow pine lumber. The 
National Retail Lumber Dealers’ Association 
has been endeavoring for a number of years 
to secure from the manufacturers a definite 
rule governing this most important feature 
of lumber manufacture. 

Our insistence upon a limitation to mois- 
ture content of dry lumber was not from en- 
tirely selfish motives. Certainly our dealers 
felt that they had a right to know when 
they bought dry lumber, particularly kiln- 
dried stock, just exactly what they were to 
get. On the other hand, they felt that if the 
lumber manufacturers would make such a 
ruling, it would remove a great deal of criti- 
cism against the manufacturers, which was 
becoming more and more severe. At the 
Same time it would weaken the arguments 
of substitute materials. 

Nothing yet has been discovered which, for 
genuine beauty, will replace wood in general 
home construction and if the lumber manu- 
facturers will continue to use their best 
efforts to furnish properly manufactured and 
graded lumber, thoroughly dry, there is not 
much probability that lumber will ever be 
eliminated from the building picture. 


In conclusion, Mr. Lewin refers to the pro- 
gressive spirit of the pine organization, ex- 
pressing his own appreciation and that of his 
association. 

_ The Southern Pine Association headquarters, 
it has been disclosed, has received a large num- 


ber of communications regarding the addition to 
standard grading rules ordered into effect at 
the last annual meeting. The general tenor 
of these has been that the organization is again 
blazing the way in the interest of the consuming 
public just as was the case in establishing 
grade-marked and trade-marked lumber. 


Longleaf for Scenic Railway 


New Orzeans, La., May 6.—Approximately 
254,000 feet of select structural longleaf yel- 
low pine went into the construction of the 
“scenic railway” shown in the accompanying 
photograph which was just erected at Ponchar- 


will be located, wili continue to operate the mill 
at New Madrid, Mo., and sell the output of the 
mill at Rayville, La., as well as other mills 
throughout the South. It will continue to spe- 
cialize in automobile and cut-up plant stocks, 
selling all southern hardwoods. 

R. C. Langston, president, will continue his 
office at Luxora, Ark., while Mr. Godman will 
be in charge of the sales office located in the 
Randolph Building, Memphis. 

Announcement is made here this week that 
J. H. Leavensworth, of Greenville, Miss., has 
purchased the Thane Lumber Co., Arkansas 
City, Ark., and has also purchased a tract of 
timber. It is understood that Mr. Leavens- 
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About 254,000 feet of select structural longleaf pine went into the construction of this scenic 
railway at Ponchartrain Beach, New Orleans, La. 


train Beach, New Orleans, La. Every piece 
of lumber that was used in the structure was 
carefully selected and of the 85,000 feet of 2x2 
bent around the curved track only 100 lineal 
feet broke in laying. The lumber was produced 
at the plant of the Gilchrist-Fordney Co., 
Laurel, Miss., and sold through the Davis- 
Wood Lumber Co., New Orleans retailer. 

Other construction work at Ponchartrain 
Beach, which is a large resort on the shore of 
(Lake Ponchartrain, brought»the total used up 
to 500,478 board feet. Out of the total amount 
of lumber used there were no rejections what- 
ever. 


Changes in Southern Companies 


Mempuis, TENN., May 7.—S. A. Godman, 
vice president of the Langston-Williams Lum- 
ber Co., announces that his company has pur- 
chased all interests of the Walter N. Kelly Co. 
in the South, and will hereafter handle all the 
latter’s business in this section. R. C. Langston 
is president of the Langston-Williams Lumber 
Co., and C. A. Hines, Luxora, Ark., is sec- 
retary. It was formerly owned by the Walter 
N. Kelly Co. 

The company will continue to operate the 
yard at Luzora, Ark., where the general offices 


worth will soon start the operation of the mill. 
He recently sold his Greenville (Miss.) inter- 
ests to the Chicago Mill & Lumber Corpora- 
tion. 


Mississippi Sawmill to Resume 


Jackson, Miss., May 6.—Following the re- 
port that the H. Weston Lumber Co. had 
acquired 10,000 acres of Pearl River County 
land, timbered with longleaf pine, from the 
Batson & Hatten Lumber Co. of Lyman, it 
was predicted that operation of the large Log- 
town sawmill would be resumed. The pur- 
chase price of this land and timber was not 
named. 

The land acquired by the H. Weston com- 
pany is said to be only a part of the Batson 
and. Hatten lands in Pearl River County, and 
a fractional part of its large holdings in south- 
ern Mississippi. The newly purchased timber 
is expected to supply the Logtown mill which 
was shut down last winter because of exhaus- 


‘tion of supply. 


The Weston company closed down another 
mill about a year ago, which was purchased 
by T. Hoffman Olsen, and it is believed the 
latter will start sawing hardwood lumber this 
spring. 
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National Production, Shipments and Orders 


Wasuincton, D. C., May 6.—The following statistics for the periods ended April 27, 1929, and April 28, 1928, 


tional Lumber Manufacturers’ Association : 


Southern Pine Association. ....ccccccccccsseoce 
West Coast Lumbermen’s Association........ 
Western Pine Mamufacturers’ Association.... 
California White & Sugar Pine Mfrs.’ Assn... 
California Redwood Association.............. 
North Carolina Pine Association............. 
Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs. Assn... 


Total softwoods 
Hardwoods: 


Northern Hemlock & Hardwood Mfrs. Assn... 
Hardwood Manufacturers’ Institute 
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Softwoods: 

POREONe Fie AGBOCIOTIOR. oc cccceccceuceccees 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association.... 
California White & Sugar Pine Mfrs.’ Assn... 
California Redwood Association 


re oe | 


Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs. Assn... 


Total softwoods 
Hardwoods: 


Northern Hemlock & Hardwood Mfrs. Assn... 
Hardwood Manufacturers’ Institute 


eee eee ee ee ee ee 


Pr, da anécuiweotvadecndheew eas 
TUnits of production. 


es 


were compiled by the Na- 














No. of Mills Production Shipments 

1929 1928 1929 1928 1929 1928 1929 1928 
1 101 67,448,000 64,017,000 76,114,000 71,412,000 65,264,000 66,382,000 
210 115 195,452,000 131,055,000 437 147,570,000 1 ,000 129,366, 000 
32 25 34,512,000 21,789,000 33,456, 19,582,000 28,100,000 20,804,000 
22 17 30,353,000 19,804,000 21,227,000 18,663,000 21,340,000 23,383,000 
14 13 7,979,000 5,945,000 6,587,000 7,400,000 10,014,000 5,366,000 
70 39 9,980,000 5,972,000 9,121,000 7,028,000 9 s000 5, ,732,000 
9 7 9,208,000 7,748,000 9, 8,354,000 8,756,000 6,383,000 
33 34 4,538,000 3,724,000 3,449,000 3,941,000 809,000 2,881,000 
540 351 359,470,000 260,054,000 359,984,000 283,955,000 326,548,000 260,297,000 
47+ 52 9,193,000 8,785,000 7,028,000 6,816,000 5,857,000 5,724,000 
265; 3727 608,000 42,809,000 44,832,000 49,135,000 44,962,000 51,064,000 
312+ 424¢ 47,801,000 51,594,000 51,860,000 55,951,000 50,819,000 56,788,000 
2447 1776 1,116,899,000 1,155,366,000 1,170,373,000 1,204,585,000 1,210,888,000 1,248,289,000 
3396 1926 2,846,958,000 1,963,024,000 2,845,956,000 1,926,409,000 3,018,077,000 2,109, 053,000 
609 512 042,000 307,471,000 542,174,000 402,504,000 578,675,000 "426, 605,000 
433 380 305,129,000 266,536,000 447,677,000 407,521,000 447,489,000 407,810,000 
228 254 121,640,000 139,361,000 116,761,000 121,201,000 133,067,000 127,721,000 
1215 604 172,101,000 108,963,000 161,935,000 112,665,000 153,350,000 109,630,000 
153 145 80,800,000 109,094,000 132,958,000 121,035,000 138,912,000 131,825,000 
713 384 77,572,000 46,287,000 61,387,000 40,548,000 68,254,000 44,176,000 
9194 5981 5,207,141,000 4,096,152,000 5,479,221,000 4,336,468,000 5,748,712,000 4,605,109,000 
1080; 34 227,344,000 117,476,000 161,353,000 84,734,000 160,394,000 87,888,000 
4688+ 4586f 673,782,000 623,255,000 742,238,000 662,111,000 763,692,000 692,475,000 
5768} 901,126,000 740,731,000 903,591,000 746,845,000 924,086,000 780,363,000 





Southern Pine Barometer 


New Orteans, La., May 6.—For the week 
ended April 27, 150 mills of the total capacity 
of 178% units (a unit representing monthly 
output of 1,500,000 to 2,000,000 feet between 
Nov. 1, 1925, and Oct. 31, 1928) report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
3-year Actual 


Production— Carst Feet Av.Prod. testa 
Aver. 3 yrs.. .... 75,300,915 
see .-- 67,447,932 89.57 

Shipments* 3,697 76,113,836 101.08 112.84 

Orders— 

Received* ... 3,170 65,263,960 86.67 96.76 


On hand -— 
weekt .12,799 263,505,812 
*Orders were 85.75 percent of shipments. 
tBasis of car loadings is March average, 
20,588 feet. 
tOrders on hand showed a decrease of 3.95 
percent, or 10,849,876 feet, during the week. 





Western Pine Summary 


PorRTLAND, OreE., May 4.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended April 27 from 
32 member mills: Per 


cent 
Percent Ship- 








Production— Caner Feet ofcut ments 
(Normal® ..... 32,650,000 we 
OE Senene ss 34,512,000 

Shipments sont). 1 261 32,786,000 
Local deliv. 670,000 
Tota) shipm’ts. 33,456,000 96.94 

Orders — 

Cancelled . 8 208,000 
Booked (car). ‘1 ,055 27,430,000 
BIGEEE. cxcceess 670,000 
Total orders.. 28,100,000 81.42 83.99 
On hand end 
WEEE .ncceves 5,242 136,292,000 


Bookings for the week by thirty- two iden- 
tical mills were 96.17 percent of those for 
the previous week, showing a decrease of 
1,092,000 feet. 


+Car basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 106 percent 
of normal, shipments 102 percent of normal 
and orders 86 percent of normal. Average for 
the corresponding week of the preceding four 
yeers was as follows: Production, 100 per- 
cent; shipments, 89 percent, and orders 88 
percent of normal. 

Production is so seasonable that during 
winter months actual production amounts to 
less than 50 percent o 
peak summer months the production increases 
to well over 100 percent of normal. 


normal, while during . 








West Coast Review 


[Special Telegram to American LumMBERMAN] 


SEATTLE, WASH., May 8.—The West Coast 
Lumbermen’s Association reports that 208 mills 
—all those reporting production, shipments and 
orders—during the week ended May 4 gave 
these figures: 


Production ..193,945,000 
Shipments ...209,756,000 8.15 over production 
Orders . 193,156,000 .49 under production 


A group of 263 mills, whose production re- 
ports of 1929 to date are complete, reported 
as follows: 

Average weekly operating capacity. .270,474,000 
Average weekly cut for eighteen weeks— 
D ebb esCbne & ote e404 08 REO ENON a est. 000 


519,000 
Actual cut week ended May 4, 1929. ity aa 000 


ee 


A group of 206 identical mills, whose produc- 
tion for the week ended May 4 was 193,354,000 





feet, reported distribution as follows: 
Unfilled 

Shipments Orders Orders 

Rail . 85,946,000 82,385,000 249,053,000 

Domestic 

cargo ... 73,464,000 68,702,000 320,913,000 

Export .... 32,942,000 24,617,000 233,624,000 

Local ..... 16,909,000 16,909,000 .......... 
209,261,000 192,613,000 803,590,000 


A group of 112 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1928 and 1929 to date, reported as 
follows: 


Week Aver. 18 Aver. 18 
ended May weeks May weeks May 
4, 1929 4, 1929 5, 1928 
Production ..121,774,000 107, 730,000 114,203,000 
Shipments ..137,195,000 111,541,000 113, 027,000 
Orders . 119,140,000 115,804,000 122,592,000 





North Carolina Pine 


NorFotk, VA., May 6.— The North Caro- 
lina Pine Association makes the following 
analysis of figures from seventy mills for the 
week ended April 27: Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet Output _ — 
Normal* ..11,683,000 
Actual .... 9,980,000 "85 ae 
Shipments ..-9,121,000 78 “9i Bas 
Orderst - 9,383,000 81 94 103 
Unfilled 
Orders ..43,381,000 


tAs compared with preseding week there is 
a decrease in orders of 27 percent, the same 
number of mills reporting. 

*“Normal” is based on the amount of lum- 


ber the mills would produce in a normal work- 
ing day. 


West Coast Analysis 


SEATTLE, WasH., May 4.—The West Coast 
Lumbermen’s Association furnishes the follow- 
ing supplementary analysis of domestic cargo 
business for the week ended April 20: 

















Washington British 
and Oregon Columbia 
94 Mills 18 Mills 
Orders on hand first of 
week— 
Cmiformian .cccices 98,222,427 1,115,919 
Atlantic Coast ....141,191,873 20,922,442 
Miscellaneous 6,633,483 9,861,644 
J) re 246,047,783 31,900,005 
Orders received— 
COPIOCREE  cccccccs 36,975,779 940,000 
Atlantic Coast. 40,656,981 6,337,340 
Miscellaneous 392,825 324,000 
En “Siwwnd sae 78,025,585 7,601,340 
Cancellations— 
0 ee SeReee owes csuan 
Atlantic Coast.... 42,000 199,000 
Miscellaneous ie aPetenes - “maateaen 
ME -iigcanevewa 288,000 199,000 
Shipments— 
eo) 24,716,580 1,116,248 
Atlantic Coast.... 34,922,072 6,216,000 
Miscellaneous ‘ 2,677,135 983,000 
eee ee 62,315,787 8,315,248 
Orders on hand end of 
week— 
California ........ 110,235,626 939,671 
Atlantic Coast ....146,884,782 20,844,782 
Miscellaneous 4,349,173 9,202,644 
Me. dwkkveuwaens 261,469,581 30,987,097 


Total domestic cargo— 
Orders on hand first of 


BE inca mitisres ie hide oie 277,947,788 
Orders received ........... gig he 
Cancellations ..........ee. 487,000 
GMIPUROMES ic ccccccsacvccee 70,631,035 
Unfilled end of week....... 292,456,678 





THE BIRTHPLACE of Susan B. Anthony, a 
pioneer woman’s rights advocate, who was 
born at Adams, Mass., has been bought by 
the Society of Friends and will be restored 
to its original form. The house is of wood 
construction and was built by Daniel An- 
thony about 1817. Only a few hundred dol- 
lars are required by the society, which pur- 
chased the place of a Polish family for $3,300. 
Miss Anthony was born in 1820 and the fam- 
ily lived in the house until 1837. The house 


is a plain, 2-story structure, without architec- 





tural pretensions, and is well-preserved. 
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National Analysis 


Wasuincton, D. C.. May 6—The Na- 
tional Lumber Manufacturers’ Association 
issued the following analysis for the periods 
ending April 27—orders and shipments being 
shown as percentages of production: 








One Week 17 Weeks 
Ship- Or- Ship- Or- 
Softwoods— ments ders ments ders 
Southern Pine ...... 113 97 105 
me COM. «ccecces 103 93 100 106 
Western Pine ...... 97 81 112 119 
California Pines .... 70 70 147 147 
California Redwood... 83 126 96 109 
N. Carolina Pine.... 91 94 94 89 
Northern Pine ...... 104 95 165 17 
N. Hem. & Hardwood 76 62 79 88 
All softwoods ....100 91 105 110 
Hardwoods 
N. Hem. & Hardwood 76 64 71 71 


Hdwd. Mfrs. Inst....116 116 110 113 


All hardwoods ....108 106 100 103 
BE WOOEE i ctednes 101 93 104 109 


For the periods ended April 28, 1928, ship- 
ments and orders made the following percent- 
ages of actual production: 





One Week 17 Weeks 
Ship- Or- Ship- Or- 
Softwoods— ments ders ments ders 
Southern Pine ...... 112 104 104 108 
I: ee 112 99 98 107 
Western Pine ....... 90 95 131 139 
California Pines .... 94 118 153 153 
California Redwood. .124 90 87 92 
North Carolina Pine.118 96 103 101 
Northern Pine ...... 108 82 111 121 
N. Hem. & Hdw..... 106 77 88 95 
All softwoods ....109 100 106 112 
Hardwoods— 
N. Hem. & Hdw..... 78 65 72 65 
Hdw. Mfrs. Inst....115 119 106 111 
All hardwoods ....108 110 101 105 
Se eee 109 102 105 111 


Actual production reported in the periods 
indicated made the following percentages of 
the average production during periods of two 
to five years: 


1929 1928 
1 17 1 17 
Softwoods— Wk. Wks. Wk. Wks. 
Southern Pine ...... A 89 89 94 95 
West Coast ......... xX 112 99 118 109 
Western Pines ...... A 102 111 97 85 
Cee, POS avcctsce A 125 102 132 114 
Calif. Redwood ..... A 9% 94 85 107 
-, ot Pees oaa ce ces C 85 86 80 70 
Northern Pine ...... A 114 70 99 98 
N. Hem. & Hdw...... Cc 90 81 24 73 
All softwoods ....%. 105 96 103 100 
Hardwoods— 
N. Hem. & Hdw..... Cc 2 83 81 91 
Hdw. Mfrs. Inst...... c i 80 58 66 
All hardwoods ...... 80 81 61 70 
All WOES .ccccevess ‘ 5 93 94 


A—Average based on actual output for pe- 
riod of two to five years. 


C—Average based on estimated mill capacity. 


X—West Coast average for first part of 1928 
was arbitrary; the 1929 average is based on 
capacity. 


Hemlock and Hardwood 


OsuxkosH, Wis., May 6.—The Northern Hem- 
lock & Hardwood Manufacturers’ Association 
makes the following report for the week ended 





April 27: Percent 
of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 64 units*.13,489,000 210,000 100 
Actual production.12,367,000 193,000 90 
Shipmentst ...... 8,943,000 140,000 66 
Orders receivedy.. 7,377,000 115,000 54 


Orders on hand...60,307,000 942,000 


Hemlock— 
Capacity, 87 units*.138,366,000 210,000 100 


Actual production. 5,086,000 57,000 27 
Shipmentst ...... 4,076,000 47,000 22 
Orders receivedf.. 6,845,000 78,000 37 
Orders on hand...26,562,000 305,000 ‘ 


*Daily 10-hour productive capacity of 35,000 
feet is considered one unit. The production 
is based on mill log scale, and lumber cut 
overruns this by 20 percent. 

tLumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Northern Hemlock and Hardwood Monthly Report 


_ OsHKosH, Wis., May 6.—The Northern Hemlock & Hardwood Manufacturers’ Associa- 
tion reports as follows March production and shipments, and stocks April 1: 
Statistics for March, 1929 Stock Summary April 1, 1929 








Unsold Hardwoods— 
Production Shipments April 1 Unsold— Dry.... 51,815,000 
lt enlie s 716,000 406,000 5,079,000 Green.. 99,007,000 
Basswood - 5,000,000 3,120,000 24,738,000 Total unsold ......... 150,822,000 
Pe. Satew ane Ee © “kevegeon o>. eebawat Sold, dry and green..... 48,760,000 
eee ss. 12,548,000 10,453,000 56,603,000 Total hardwoods.........cicsces 199,582,000 
eee 3,140,000 3,197,000 13,361,000 tremlock— 
Mame 54553. 17,182,000 14,594,000 49,684,000 Unsold, 1&2” Dry.... 30,626,000 
Sete 218,000 65,000 1,357,000 Green.. 69,286,000 
Mxd. hrdwd... 4,048,000 770,000 ....... seers 
: ‘ Total unsold aan ee 99,912,000 
Total hdwd..42,865,000 32,605,000 150,822,000 a OTIS ea rasa es 999" 
Hemlock, 1&2”.14,876,000 9,814,000 99,912,000 Over thcknesses ------  1883,000, | oo 00 
Grand totals.57,741,000 42,419,000 250,734,000 i RRR, sos cuwsece eeees 313,792,000 


The figures for twelve months, April 1, 1928, to March 30, 1929, make the following per- 
centages of those for the dorresponding period of 1927-1928: Production—All hardwood, 105; 
hemlock, 115; all woods, 109. Shipments—All hardwoods, 107; hemlock, 98; all woods, 103. 


c—Sold—~_, ——Unsold——, c—Sold—, ——Unsold——, 








Dry & Green Dry Green Dry &Green Dry Green 
rs. ROCK ELM— 
a Te 239,000 36,000 0 
gg A elles aa) | oe eee. = 
RN ar, ae ea 207,000 22,000 No. 2 & better.. 996,000 614,000 1,277,000 
No. 1 & better.. 52,000 86,000 164,00 No. 2 com..... 39,000 Te ae 
No. 1 com...... «...... 173,000 86,0 Nos. 2&3 com. ....... TLAOD. cadens 
No. 2 & better 189,000 1,175,000 Sipe) We, Oe Ot... np eccee o<prene 5,000 
oO. Pe ° iB 115,000 J ‘ 
SA. scceaet — enmerena a, Serene tates Ae: | eee 
No. 3 com...... 59,000 68,000 784,000 1,325,000 973,000 1,656,000 
321,000 2,633,000 2,446,000 i 
menor EAS acti: HAOGGS BRS aM 
- pel. CUtter... ° ’ ’ , 
yg RR Sy +e ps Ro mm een 50,000 _ 119,000 "938,000 
Relect et , No. 1 & better.. 2,691/000 1,838,000 3,973,000 
Selects icici: aERMS a SERS $0400 Nec Soom et: oo Hdaino0 Saaarnee 
— & wae... ae ee ieee Ce era ae ee 


see ween 


148,000 Nos. 1, 2 


6,000 
en ntchiws 2,685,000 1,086,000 3,769,000 
No %& better. - 1 387000 2697000 seson» NO. 2 & better: : 2/375,000 2,903,000 8,009,000 
Nos. 2&3 com. "..'... .' 24,000 "1° hs eee LISS00e eee, | anee 
"Ann «69 #19 ANN BS. 2 MH Dewees _ovevees ’ , 
No. 3 com..... 1,436,000 1,896,000 2,612,000 NOS go atts: 7,663,000 3,419,000 11,131,000 








Pls om 
5,440,000 9,471,000 15,267,000 18,982,000 13,515,000 32,831,000 














BIRCH— 
SE 222,000 552,000 — 992,000 —) 
Sel. & better... 578,000 2,033,000 3,505,000 FAS ........25  ceveees 7. aero 
Selects ....... 264,000 1,216,000 924,000 Sel. & better... ....... 14,000 24,000 
ae oe ho. |. poke! ceueiae Selects ........ sessses 8 po 
No. 1 & better.. 1,833,000 1,636,000 1,456,000 No. 1 & better. 31,000 100,000 164,000 
No. 1 com..... 1'918,000 3,727,000 3,573,000 No. 1 com..... 32,000 15,00 29,000 
Nos. 1 & 2 com. 15,000 1,079,000 935,000 No. 2 & better.. 36,000 491,000 1,334,000 
Nos. 1, 2 & 3 No. 2 com..... 57,000 232,000 ‘197,000 
ME eiducaes: pain eemiied 40,000 Nos. 2&3 com. 12,000 .......  ......, 
No. 2 & better.. 630,000 2,280,000 6,165,000 No. 3 & better.. 48,000 150,000 224,000 
No. 2 com..... 3,967,000 3,356,000 5,216,000 No. 3 com..... ....+.. 81,000 242,000 
No. 3 com..... 8,914,000 4,929,000 12,989,000 —_— 
: 216,000 1,124,000 2,214,000 
18,371,000 20,808,000 35,795,000 oOAK— 
SOFT ELM— a ET OR Eee 3,000 
bicihtss  ccankes 25,000 36,000 Sel. & better... ....... 23°000 , ware 
a i Oe... aches 96,000 te ee ees 9,000 * "2,000 
DU Stiscckse + sugene 53,000 26,000 No. 1&better.. “24,000 ...7... ...! ad 
Select & No. 1.. Cf ere Pee SSeS Seay 2,000 3,000 
No. 1 & better.. 938,000 197,000 928,000 Nos.1 &2com. ......: 71,000 23°000 
Cia te. aienie 45,000 81,000 No. 2 & better.. 5,000 339,000 400,000 
No. 2 & better.. 496,000 979,000 4,098,000 No. 2 com..... ....... 39,000 1,00 
No. 2 com..... 389,000 551,000 (420,000 No. 3 & better.. (..:.2! 72,000 17,000 
No. 3 com..... 1,546,000 635,000 2,518,000 No. 3 com..... 12222: 153,000 197,000 
4,073,000 2,581,000 8,151,000 32,000 710,000 647,000 


Hemlock Stock on Hand April 1, 1929, by Grades 


r —1- and 2-inch —~ 
———Unsold (60 Hemlock Units) _—__, Sold (64 Units) 
Dry and Green 


1x4-inch and wider 2x4-inch and wider 








$-inchand thicker 


Dry Green Dry Green 1-inch 2-inch Dry Green 

\ Peery ress 786,000 1,701,000 5,463,000 14,450,000 57,000 1,837,000 351,000 865,000 
Merchantable 1,316,000 2,674,000 5,609,000 16,537,000 751,000 829,000 165,000 404,000 
“S| es eerrr 897,000 2,852,000 5,010,000 10,165,000 517,000 3,922,000 2,000 ...... 
eS re err 897,000 2,594,000 6,486,000 12,661,000 664,000 3,838,000 2,000 94,000 
Nos. 4 & 5...... 97,000 See Beene SEN eats. ~ Getnes  weecae ) cpaghine 
No. 5 and btr.... ..+:;; it errr Ee hia cide Nabe a — \aethe ec ae ele 
Mill run ......+- 210,000 67,000 152,000 a ee maar me net 





Column totals...4,503,000 10,978,000 26,123,000 58,308,000 1,989,000 10,426,000 520,000 1,363,000 
Unsold 99,912,000 Sold 11,415,000 3” up 1,883,000 


Identical mill stocks of April 1: Twenty-six firms, representing 43 units of daily _capac- 
ity of 35,000 feet, reported on April 1, 1928, a total of 166,156,000 feet of unsold hardwoods, 
and the same firms reported on April 1, 1929, a total of 143,958,000 feet of hardwoods, so that 
total April 1 hardwood stocks unsold were 13 percent less than those of April 1, 1928. 
Twenty-five identical firms, representing 61 hemlock units, reported on April 1, 1928, a total 
of 95,166,000 feet of hemlock unsold, and on April 1, 1929, had 88,656,000 feet unsold, the de- 
crease having been almost 7 percent. 


Mayor Gets Yellow Pine Gavel 


Park Rivce, Itt., May 8.—Robert E. Mc- 
Lain, newly elected mayor of this city, is the 
proud recipient of a yellow pine gavel made 





AMERICAN LUMBERMAN, Chicago, who secured 
the gavel from the National Lumber Manu- 
facturers’ Association through the courtesy of 
Wilson Compton, secretary-manager. In his 
talk Mr. Alexander stressed the fact that the 





from the roof timbers taken from the White 
House at Washington, D. C., after 112 years’ 
service there. The presentation of the gavel 
was made on the evening of May 7 at the first 
meeting of the new Park Ridge council by 
William Hi Alexander, news editor of the 


original timber from which the gavel was 
made had endured 112 years of service and 
hoped that the work of Mayor McLain and 
the new council would be as lasting and bene- 
ficial to Park Ridge as the original timber had 
been to the White House. 
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Census Bureau Delivered Prices 


Wasuincton, D. C., May 6—The Department of Commerce has secured through the bu- 
reau of the census the following prices, per thousand for lumber items and per hundred square 
feet for shingles, as the average paid April 1 by contractors for material delivered on the job, 


these being selected from the complete list: 


No. 1 Dimension, 
S1S1E, 2x4—16 
Southern Douglas 


New Haven, Comf......cccccces — eunee 
New Bedford, Mass............. Be! 45.00 
Pougmmeepae, MN, Yow sccccccess aoe 44.00 
PE, EUs Roe stncicovervcsead $38.00 42.00 
PO 2. Méesasccnneeeeveve 42.00 50.00 
oi Me wa a. 6 ek. eld ee oe wee 45.00 45.00 
i st obs kt a6 a6. eurecene 37.00 44.00 
DE Bikeséccpepeesecevses 40.00 ate 
i Mi ciectctsteenent we 40.00 45.00 
rr ae 45.00 50.00 
M64 ccccceeoun te 50.00 50.00 
Pe “UE. .ceeeoeees eeee ce 40.00 43.00 
i: Ra Cie sceseseeerereenwe 44.50 47.50 
ee COED, EO. cecvceccececess 42.50 ey eS 
Bremd Fock, -N. D..ccccccsesces i wae 41.50 
Los Angeles, Calif. ....cccccccce 39.00 
Sen Francisco, Calif.......ccece 27.50 
DEE, Gccscncocceenrageee 20.00 


Plooring, 1x4” es, Extra 
Common 10 to 16’ Clear, 16”, 5/2 
Boards Southern Douglas 
1x6” pine fir Red 
No.1 “C" e.g. No.2v.g. cedar Cypress 
$38.00 eee — $7.50 aoe 
40.00 win $80.00 6.15 
38.00 $85.00 80.00 6.50 
35.00 $5.00 75.00 5.50 
39.00 80.00 80.00 5.75 
40.00 85.00 80.00 6.00 or 
42.00 80.00 80.00 6.85 $ 8.00 
40.00 eee 80.00 eas aie 
ous 73.00 80.00 4.50 12.00 
ata es dea 6.00 8.00 
ay 75.00 75.00 6.00 6.00 
48.00 80.00 oe aa 5.00 a 
45.00 59.50 64.00 4.80 
46.50 64.00 ee 6.50 
42.00 kas 72.00 4.50 
38.00 68.00 6.00 
27.50 50.00 4.50 
20.00 45.00 4.50 


eT 


California Redwood 


San Francisco, CAauir., May 4.—The fol- 
lowing information is summarized from the 
reports of 14 mills to the California Redwood 
Association for the week ended April 27: 





Red wood—— White. 
Percent of wood 
Feet production Feet 
Production ..... 7,979,000 100 1,919,000 
Shipments. ..... 6,587,000 83 1,554,000 
Received ..... 10,014,000 125 1,748,000 
On hand ......39,449,000 ape" 7,476,000 


Detailed Distribution of Redwood 
Shipments Orders 


Northern California* ..... 2,264,000 2,889,000 
Southern California* ..... 1,386,000 3,734,000 
, Oe eres 81,000 85,000 
GS eo a aain eiolwiadtaple 2,018,000 1,682,000 
PE -erceteasewneues 838,000 1,624,000 


manteinigiey Simca 

6,587,000 10,014,000 
tWashington, Oregon, Nevada -and Arizona. 
TAll other States and Canada. 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


To Enlarge Statistical Program 


National Lumber Manufacturers’ Association to Present More Complete and Interpretative 
Picture of Lumber Market Conditions and Trends 


Wasuincton, D. C., May 6—On May 23 
the National Lumber Manufacturers’ Associa- 
tion will issue its first National lumber trade 
barometer in the new and amplified form de- 
cided upon at the annual convention held in 
Chicago last month. The purpose of the new 
form is to provide accurate facts as to lum- 
ber production and consumption more com- 
prehensively than has heretofore been done, 
knowledge of which is essential to a proper un- 
derstanding of lumber market conditions. Re- 
ports will be issued weekly carrying current 
and year to date statistics, with graphic ex- 
planation of the figures at four-week periods. 
An innovation in this statistical work consists 
in discarding the calendar months and splitting 
the year into thirteen periods of four weeks 
each. This permits more exact comparisons 
between different periods based upon approxi- 
mately the same number of working days in 
each four-week period; which is impossible in 
connection with calendar months. The ascer- 
tainment of the additional facts and proper 
presentation of them necessitate an expansion 
of the statistical machinery of the National 
Lumber Manufacturers’ Association. 

The first page of the new barometer will 
present both a percentage and 
analysis of detailed current reports contained 
in succeeding pages. This information will be 
given separately for softwoods and hardwoods 
and combined for the two. Barometric analy- 
ses in approved form will show current ship- 
ments and new business in relation to actual 
production. Tabular analyses will show pro- 
duction, shipments and orders received by all 
softwood mills reporting, all hardwood mills 
reporting and all reporting softwood and hard- 
wood mills combined. 


Identical Mill Statistics 


Another tabular analysis will give compara- 
ble performance of identical mills in the matter 
of production, shipments and orders received, 
separately for softwoods and hardwoods and 
in combination. It is believed that by confin- 
ing this analysis to identical mills operating in 
the various regions a dependable picture of 
lumber market conditions and trends can regu- 
larly and more frequently be presented with a 
consequent greatly increased value to the in- 
dustry. Detailed figures from which these 
analyses are compiled will be shown in subse- 
quent pages. Graphs on the fourth page will 
show relation of orders to production and rail 
shipments computed from weekly figures of 
forest products car loadings compiled by the 
American Railway Association. 


barometric * 


Detailed data appearing in the amplified Na- 
tional Lumber Manufacturers’ Association’s 
statistical reports will cover the following 
phases of sawmill operation: Rated Operating 
Capacity, Average Production or Average Per- 
formance, Production, Shipments, Orders Re- 
ceived, Orders on Hand, Gross Inventory and 
Order Cancellations and Adjustments. 


Consumption and Distribution Surveys 


The amplified statistical plan also provides 
for more comprehensive surveys of lumber 
consumption and distribution than heretofore 
have been made, in order to supplement more 
definitely and specifically the general knowledge 
that about thirty-five billion feet of softwood 
and hardwood lumber is sold annually in the 
United States, probably 40 percent for indus- 
trial uses and 60 percent through retail yards. 
These surveys will, of course, cover both in- 
dustrial consumption and retail yard distribu- 
tion. 

Another survey of retail lumber business 
prospects, similar to the one conducted a couple 
of months ago, will be made as of June 30. 
Working through the various retail lumber as- 
sociations by the use of postcard questionnaires, 
information will be asked only in terms of 
percent except for the one figure of total an- 
nual sales volume in board feet. This survey, 
to be made semi-annually, will be supplemented 
by a more definite and specific annual survey 
of retail yard operations, statistics from which 
will indicate the trend of retail stocks on hand 
as a whole as well as their relation to nor- 
mal, thus checking lumber distribution against 
production and against the distribution of other 
basic commodities making up the economic 
picture of supply and demand. 

These statistics will also show the percentage 
of various lumber items making up an average 
yard inventory and their general classification 
into softwoods and hardwoods, as well as the 
extent to which the retail lumberman supplies 
industrial lumber as against general construc- 
tion lumber. At the beginning, this survey 
will probably be limited to the group of cen- 
tral States, including Wisconsin, Michigan, IIli- 
nois, Indiana and Ohio, where all commercial 
species come into direct competition, but will 
be extended as results justify. 

Industrial and Railroad Requirements 

Constant changes in industrial manufacturing 
and marketing conditions make necessary more 
exact knowledge as to the part which lumber 
is playing in the manufacturing processes of 
various commodities. In some industries where 
lumber once played a major role it is now 


playing 4 minor role, while on the other hand 
industries of comparatively recent origin, such 
as airplane and radio, are steadily increasing 
their wood requirements. The amplified sta- 
tistical service of the National Lumber Man- 
ufacturers’ Association, therefore, plans to 
secure once a year as complete data as possible 
covering the use of wood by wood-using in- 
dustries, including species used, amount of each, 
the form in which used and the general pur- 
pose for which it is used. Total consumption 
will be based upon the largest possible cover- 
age of a given industry. Trends will be based 
as nearly as possible upon identical firms at 
distinct periods, but values and detailed dimen- 
sions will be omitted as they serve only to 
complicate the data. 

It is also planned to keep in close touch with 
railroad uses and requirements through the 
gathering of specific information as to the 
quantities of lumber usually purchased, species 
used and estimated forthcoming needs. Co-op- 
eration of the various millwork associations 
and the National Association of Wooden Box 
Manufacturers will also be sought, with the 
determination of ultimately presenting the most 
complete and dependable picture of lumber 
market conditions and trends at frequent inter- 
vals possible to assemble. 


Wall Street Speculation Harmful 


St. Louis, Mo., May 7—T. C. Whitmarsh, 
president of the W. T. Ferguson Lumber Co., 
who has just returned from a business trip to 
New York, Buffalo, Chicago and Detroit, re- 
ports that he found considerable pessimism 
among retail lumber dealers of these cities as 
a result of the heavy speculation in Wall 
Street, a pessimism, in which Mr. Whitmarsh 
shares. 


The diversion of huge sums of money from 
legitimate channels into the stock market 
is seriously affecting building operations, 
lumber dealers in the East told me, said Mr. 
Whitmarsh. So much money is going into 
Wall Street that banks are not willing to 
make loans to constractors to finance con- 
struction work that is greatly needed. 
Building operations in the cities named, 
therefore, are virtually at a standstill. 

St. Louis, too, is affected by this “tight” 
money market and the craze for speculation. 
The situation here is intensified somewhat 
by labor unrest. More than 4,500 union 
building workers are out now as a result 
of the refusal of contractors to meet their 
demands, and the strike may spread to other 
lines. 
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Activities of Lumbermen on the West Coast 


To Survey Fort Rock Timber 


Benv, Ore., May 4.—An extensive timber 
cruise of Forest Service timber in the Fort 
Rock district will be made during the coming 
summer, starting about June 1. This was an- 
nounced by the office of the Deschutes national 
forest supervisor. Fred Matz, forest examiner, 
will be in charge of the timber surveys of this 
district. Timber of the Fort Rock region from 
the Brooks-Scanion lines south will be cruised. 
It is thought this cruise is being made in prep- 
aration for plans of opening up this tract and 
logging it. 


Western Hemlock of Mountain Type 


SEATTLE, WASH., May 4.—Starting as an ex- 
periment to produce western hemlock dimen- 
sion and boards, eight inches and wider and up 
to 26 feet long, and specialize on drying the 
lumber in the rough and surfacing it just be- 


bright straight lumber meets a ready accept- 
ance when offered to a prospective purchaser. 
Mr. Duncan calls this stock ‘Homestead 
Brand Hemlock,” which is a companion name 
to that put upon its well known red cedar 
shingles by the C. A. Mauk Lumber Co., as a 
mark of approval of its uniform quality. 


Makes Attractive Flooring Exhibit 


San Francisco, CALir.. May 4.—At the 
National Business Show held recently at the 
Civic Auditorium in this city, one of the out- 
standing exhibits was that made by the Layrite 
Floors Corporation, of Oakland. A feature of 
this exhibit was the display of IXL rock maple 
flooring, manufactured by the Wisconsin Land 
& Lumber Co., at Hermansville, Mich., and 
handled in this section by the Layrite Floors 
Corporation. Mr. Humphrey, of the Layrite 
corporation, is an enthusiast on wood floors and 
especially the beautiful floors made of this 














Exhibit of IXL rock maple flooring at National Business Show held recently in San Francisco 


fore shipping, a mill at Morton, Wash., is in 
its second year, finding it necessary to increase 
its cut to take care of the business offered for 
these sizes and lengths which few mills can 
furnish readily. At present the mill has 4,000,- 
000 feet in pile ready for shipment. 

W. A. Duncan, of the C. A. Mauk Lumber 
Co., Seattle, who sells the stock of the mill, 
noted the white color and soft texture of the 
western hemlock lumber being made by the mill 
from trees which grew at an elevation of 2,000 
feet on the mountains in the imimediate vicinity 
of Mt. Rainier. He was impressed with its 
similarity to pine, and saw the possibilities for 
a retail lumber dealer to build up a good busi- 
ness by stocking and showing to prospective 
customers the clean, bright, yet strong and light 
weight mountain hemlock which had been cured 
in the mountain sun and air. He encouraged 
the production of the lumber in 2x6-2x8-2x10- 
and 2x12- and 1x6 and 1x8-inch, and in lengths 
of 22, 24 and 26 feet. He has found many 
dealers who see the merchandising advantage 
of having in stock these hard-to-secure sizes in 
air-dried, surfaced just before shipping, west- 
ern hemlock of the mountain type, for the clean 


Michigan product stained with Marietta trans- 
parent colors. This part of its exhibit was de- 
scribed by the company in this way: 

Exquisite transparent colors in IXL rock 
maple flooring, ‘“‘The Cinderella of Floors,” 
loveliness of beauty and unequalled dura- 
bility are attained in IXL Cinderella floors. 
The outstanding innovation of the year in 
finest wood effects is that of the new 
Marietta transparent color finishes for hard 
maple floors and interior trim. Be sure to 
use hard maple in your new construction or 
remodeling. Your floors are the basis of 
your entire room decoration. IXL rock 
maple flooring, the finest milled in the world, 
is merchandised by Layrite Floors Corpora- 
tion, Oakland, Calif. 

Visitors were advised that “character floors 
are a decided aid to the engineering and archi- 
tectural profession. Recent developments ma- 
terially improve construction and interior ef- 
fectiveness. We urge familiarizing yourself 
with these advanced type floors on display.” 
As indicated in the accompanying photograph, 
this was one of the finest flooring exhibits and 
the best evidence of good merchandising that 
has yet been seen on the Coast. 


. trade in Wisconsin, Minnesota and Iowa. 


New Planing Mill Completed 


TAMARACK, IDAHO, May 6.—Work on the 
new planing mill of the Weiser River Lumber 
Co., at this place, is practically completed, and 
the plant will be put in operation about May 10. 
In addition to the new planing mill, the com- 
pany is installing in its sawmill two new boil- 
ers, a twin engine steam feed, additional live 
rolls, and a slab slasher. Officials of the com- 
pany say that when this work is finished, the 
plant will be as compact and complete as any 
small mill in the State. Thirty thousand to 
35,000 feet a day of pine, fir and larch will 
be manufactured, and the company now has 
approximately 400,000 feet in pile. This year’s 
cut will comprise 75 percent Pondosa pine and 
25 percent fir and larch. 


Door Companies Consolidated 


Tacoma, WasH., May 4.—Announcement has 
just been made by The Wheeler, Osgood Co., 
of the consolidation of the Nicolai Door Man- 
ufacturing Co., of Portland, Ore., with its or- 
ganization. As a result of this merger, The 
Wheeler, Osgood Co. now owns and operates 
two complete door factories, two veneer plants 
and its own sawmill, its assets totaling over 
$6,000,000. The Nicolai Door Manufacturing 
Co. will continue to operate under its own 
name a subsidiary company of The Wheeler, 
Osgood Co., being managed by Harry T. Nico- 
lai, who also becomes a director and officer of 
the parent company. Commenting upon this 
consolidation, an official of The Wheeler, Os- 
good Co. said: 

This merger will enable the combined com- 
panies to offer their customers the quickest 
and most complete service available on the 
West Coast. Due to their strategic locations, 
they will be able to give the trade just what 
they want promptly, as their line is now well 
diversified. Mixed carloads of solid fir doors, 
Laminex fir doors, Nicolai veneered doors, ga- 
rage doors, pine doors (both solid and ve- 


neered), Philippine Laminex doors, Laminex 
plywood (both fir and Philippine), moldings, 
columns and trim can be shipped without 
delay. 


In addition to these advantages, the trade 
ean be certain of prompt attention to orders 
even in the event of breakdowns, fires, etc., 
affecting one plant. Both plants are com- 
pletely equipped to take care of all designs 
and grades of doors, plywood and trim even if 
some unforeseen accident should prevent the 
other from functioning according to present 
plans. 

Both sales forces will be enabled to give 
close attention to the requirements of the 
trade and be able to serve in marketing prob- 
lems. Many savings will be made in the man- 
ufacturing ends of both organizations due to 
the more complete facilities that the two 
plants will have. 

To sum up the merger, it is extremely im- 
portant to the trade because of the more 
diversified line, the fact that the combination 
will be better able to serve the trade more 
efficiently and economically, that they will be 
more thoroughly represented all over the coun- 
try, and have even greater facilities for exe- 
cution of orders than the two separate organ- 
izations have had in the past. 


The officers of The Wheeler, Osgood Co. are 
now: George J. Osgood, president; W. R. Rip- 
ley, Harry T. Nicolai and George R. Osgood, 
vice presidents; W. C. Wheeler, jr., secretary ; 
and N. O. Cruver, treasurer. 





Loc RAFTS were again seen on the Missis- 
sippi this spring because of shipments of ash 
cut in the river bottom lands which were 
rafted down to the plant of the Ed P. Eber- 
hard Lumber Co., Guttenberg, Iowa. This 
concern uses the ash in manufacturing tops 
and bottoms for butter tubs for the aod 
7ew 
rafts have gone down the river during the last 
twenty years. 
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Auto Builders Lead Hardwood Buying 


Automotive Items Sell Best 

CinciInNaTI, OnI0o, May 6.— While the 
weather has hindered development of demand 
for hardwoods, there has been a fairly steady 
run of small orders. Retailers and millwork 
factories have taken many small lots. The 
demand from flooring factories for No. 2 com- 
mon oak, 4/4 and thicker, and for No. 2 com- 
mon maple 4/4, has been active, with prices 
firm to strong. The backbone of the market, 
however, is the steady run of repeat orders 
from the automotive factories and body build- 
ing plants. They are taking large amounts of 
Appalachian woods and of sap gum, 2-inch 
and thicker. There is a pronounced scarcity 
of dry stocks of all thicknesses of sound 
wormy oak, many hardwood mills being sold 
up on 5/ and 8/4 in white and red, while dry 
8/ and 10/ and 12/4 are bringing substantial 
premiums, as green stocks will require some 
time for seasoning. Eastern wholesalers have 
been taking nice lots of ash and sound wormy 
oak and chestnut, and there are good inquiries 
from box factories for No. 2 basswood in 4/ 
and 6/4, Poplar 2-A and 2-B are also in good 
demand. Furniture factories continue back- 
ward in their buying. Here and there they 
take small amounts of common and better wal- 
nut, oak and gum. Red and sap gum are mov- 
ing slowly. Export demand for poplar, oak, 
walnut and ash is fair, but inquiries are hard 
to develop into orders. The trade is generally 
slow, with prices not up to true values. 

Southern pine is slack, with stocks ample 
and prices steady to firm on top grades and 
softer on low. The same is true of cypress to 
an extent. Pacific coast woods are in fair de- 
mand with prices firm. 


Some Species Selling Well 

SUFFALO, N. Y., May 6.—The retail lumber 
situation, says a prominent member of the 
wholesale trade, is not as satisfactory as it 
sometimes is. He remarked: “The lumber 
mills are optimistic and the retailers are pessi- 
mistic. I think that expresses it to a large 
extent. The retail trade has had to contend 
with much bad weather during the last month, 
and this has checked considerable building. 

The hardwood yards have been doing a 
pretty good business for a number of weeks, 
and some wholesalers say they have been busy 
since the beginning of the year. The woods 
which seem to be most in demand at some 


yards are ash, maple and gum, with not much. 


activity in oak. 

The West Seneca Lumber Co. was sponsor 
for a home modernizing entertainment held on 
the evening of May 3 at Memorial Hall, Lacka- 
wanna, N. Y. A good impetus was given to 
the campaign being conducted in that city. 
Despite the bad weather, about 800 persons 
were in attendance, indicating that much in- 
terest is being taken in Lackawanna in the re- 
modeling of homes. Two motion picture films 
featuring lumber were shown, that of the 
Long-Bell Lumber Co., on “Lumbering in the 
Pacific Northwest,” and that of the National 
Lumber Manufacturers’ Association, called 
“The Transformation.” Marion Allen, of the 
Weatherbest Stained Shingle Co., gave a black- 
board demonstration of results to be obtained 
in remodeling of homes at small expense. 
Mayor Lohr, of Lackawanna, spoke of the pos- 
sibilities of home remodeling and said that the 
city council would be glad to promote such 
work. Charles Stengel, of the Bethlehem Steel 
Co., the city’s chief industry, also spoke in 
favor of the movement. ; 

The Buffalo Lumbermen’s Golf Club held its 
annual dinner and election on May 2 at the 
University Club, with a good attendance pres- 
ent. Harold Hauenstein was elected president; 


Oliver J. Veling, vice president, and Gerard 
Zimmermann, secretary-treasurer. Charles J. 
Ambs and William J. Brady were.-chosen di- 
rectors and Harry Roblin, sergeant) at arms. 

The Becker-Moore Co., North Tonawanda, 
manufacturer of wood flour, has bought the 
planing mill of the Northern Lumber Co., a 
part of which it has been using for some time. 
New equipment for grinding is to be installed. 

The Hill-Madden Boat Corporation, com- 
posed of Herbert M. Hill, a member of the 
local wholesale hardwood trade, and Arthur 
Madden, has bought a site at the head of Tona- 
wanda Island, and will establish a boat livery 
and sales agency there. The property covers 
nearly three acres and has a frontage of 500 
feet on Niagara River. It is a part of the 
former Robinson lumber yard. 

R. F. Kreinheder, president Standard Hard- 
wood Lumber Co., has returned fromi a busi- 
ness trip to New York. 


Export Market Somewhat Better 


Battrmore, Mp., May 6.—Harvey M. Dick- 
son, secretary National Lumber Exporters’ As- 
sociation, takes a more encouraging view of 
export conditions than he did not long ago. 
Discussing the trade last Saturday, he had this 
to say about the prevailing state of affairs: 

The markets for American hardwoods have 
changed very little during the last two 
months, though any slight change is for the 
better. The demand in the United Kingdom 
and the Continent, is sluggish, though there 
are indications in the United Kingdom of 
some improvement in the near future. It ap- 
pears that house building demand has fallen 
off considerably, but this does not cut so much 
figure, as only cheaper kinds have been used. 
There are indications of improvement in de- 
mand for use in repairing and building new 
wagons for coal transportation, as the coal 
trade in the United Kingdom has improved 
immensely. Demand by furniture factories is 
below normal. Shipbuilding concerns are call- 
ing for increased quantities. London arrivals 
of hardwoods are light, and there is a tendency 
en the part of buyers to restrict purchases 
to actual requirements. There is a continued 
tendency to confine purchases to shippers who 
maintained a standard of quality. During the 
last two or three weeks demand has been 
principally for small lots of oak, poplar and 
sap gum, with prices slightly easier, but the 
tendency of American exporters is to increase 
quotations. Liverpool, Glasgow and _ the 
smaller ports had smaller arrivals, and sellers 
show a tendency to increase their prices. 


Gum Leads in Sales 


Macon, Ga., May 6.—Demand for hardwood 
continues steady, with the gums still leading 
the list, according to reports from manufac- 
turers. Bad weather conditions, including high 
winds, kept production lower than during the 
preceding week. Woods conditions continued 
to improve, and there is an ample supply of 
logs being got out of the lowlands to keep all 
mills in operation full time. Trim mills are 
working to capacity. 


Will Load Logs on Barge 


Toronto, Ont., May 6.—Keenan Bros., Owen 
Sound, Ont., large manufacturers of hard- 
woods, have made an innovation in connection 
with their logging work which is somewhat 
unique. Their barge, the Dan Proctor, has 
been remodelled so that it can now carry large 
quantities of hardwood logs and timber between 
the ports of the Great Lakes. Many valuable 
hardwood logs have been lost in the past by 
sinking when handled in rafts. Shipment by 
barge will do away with this cause of loss 
entirely. The barge is equipped with derricks, 
hoists and steam capstan for loading the logs 
into the hold. 


Movement Becoming More Active 


PitrspurGH, Pa., May 6.—Hardwoods cop. 
tinue to move well. The demand for industria] 
oak by the steel mills and foundries continues, 
and the coal mines are reported to be buying q 
little better. General spring buying by the 
yards, which has been held up to some extent 
by the weather, is beginning to show more ac. 
tivity. There is a seasonal slackness in the 
demand for hardwoods by the furniture in- 
dustry, but the demand of the automobile in- 
dustry continues about the same. 


Orders Exceed Cut; Prices Firm 


Warren, ArK., May 6.—The hardwood mar- 
ket continues firm, recent price advances being 
sustained, without. any noticeable resistance 
from consumers as a whole. Orders booked by 
mills in this section of the State continue to 
exceed both shipments and production. Ship- 
ments continue at a normal rate. The mills 
that have been fortunate enough to obtain a 
good supply of logs the last few weeks, have 
been able to add to their stocks, though a num- 
ber of items continue to be scarce, especially 
4/4 FAS white and red oak. Supplies of 
wagon stock items are limited. Hardwood 
flooring continues in good demand, with several 
items badly oversold, including %x1%-inch 
first grade plain red oak; also 13/16x2%-inch 
second and third grade select red oak, and 
13/16x1¥4-inch first grade plain white. Short 
length oak flooring continues scarce. Con- 
tinued weekly rains interfere with logging, and 
overflows are threatening in some sections. 


Most Prices Firm; Some Shaded 


LoutsviLte, Ky., May 6.—The market has 
remained fairly steady, just a little shading 
having been reported on automotive woods, 
such as thick maple, elm and magnolia for im- 
mediate movement. As a whole, such prices 
have held well. Gum, walnut, cottonwood and 
quartered white oak have been a trifle stronger. 
Consumers of automotive woods have not been 
buying well for thirty days or so, but it is be- 
lieved the movement will show miaterial im- 
provement over the latter part of the present 
month. Production of lumber has been heavy, 
but consumption is also heavy. Low grades for 
core stock have been in very fair demand. 
Furniture, box, railroad, radio and other items 
are selling in normal amounts. 

Prices at Louisville for inch stocks are: 
Poplar, FAS, southern, $85; Appalachian, $95; 
saps and selects, $65@70; No. 1 common, $48@ 
55; No. 2-A, $36@40; No. 2-B, $26@27. Wal- 
nut, FAS, $240@250; selects, $165@1.70; No. 1 
common, $95@100; No. 2, $40. Plain sap gum, 
FAS, $60; common, $44; quartered sap, FAS, 
$61@62; quartered common, $46@47. Plain red 
gum, $98 for FAS; and $50 for common; quar- 
tered red, $100 and $52. Cottonwood, $53, $37 
and $33. ASH, $75, $50 and $30. Southern 
red oak, $68, $52 and $42; white, $85, $54 and 
$44. Appalachian plain red oak, $85 and $55; 
plain white, $96 and $58; quartered white, $135 
and $75; quartered red, $110 and $60. Soft 
maple, No. 2 C and better, 8/4, $60 to $62. 
Magnolia, 8/4, $60. Elm, 8/4, $52; 6/4, $52. 
Sound wormy oak C and better, 4/4, $38. Hard 
maple, 8/4, $90 for FAS; $70 for No. 1 com- 
mon and select. 

The Columbia Hardwood Co., of Columbia, 
Ky., recently formed by D. W. Lewis, of the 
D. W. Lewis Lumber Co., and associates, of 
Louisville, will be a producing unit, controlled 
by the Louisville company, and operating a 
large circular mill at Columbia. The company 





is capitalized at $15,000, with D. W. Lewis, as 
president; R. F. Herndon, secretary and treas- 
urer; and W. H. Sanducky, vice president and 


For Current Market Prices on Hardwoods See Pages 85 and 86 
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general manager, the latter being located at 
Columbia. Mr. Herndon will spend part of his 
time at Columbia, and travel the rest of the 
time for the parent company at Louisville. The 
D. W. Lewis Lumber Co., formed five years 
ago, is also operating large circular mills at 
Valley, Miss., and Woodville, Miss., the three 
mills having a capacity of about 8,000,000 feet 
of hardwoods annually. 


Will Make Auto Dimension 


LouIsvILLE, Ky., May 6—The Continental 
Lumber & Manufacturing Co., a small concern 
formerly operating at Jeffersontown, Ky., ten 
miles from Louisville, has recently moved to 
9138 South Floyd Street, Louisville, where it 
has a small office and 286x312-foot site, includ- 
ing one building of fair size, which according 
to M. B. Patton, head of the organization, is 
to be converted into a small plant for produc- 
tion of automotive dimension stock. There are 
no dry kilns on the property. 


Makes Cores Instead of Flooring 


LouIsvILLE, Ky., May 6.—Joe E. Larkins, 
general manager Louisville Parquetry Flooring 
Co., Louisville, a company associated with the 
Floyd County Veneer Mills and Monon Veneer 
Co., both of New Albany, Ind., says it is drop- 
ping entirely out of the flooring trade, and 
revamping its plant to manufacture cores, in- 
cluding oak, gum and other tops, and chair 
seat cores—in fact any sort of core will be 


manufactured. Mr. Larkins stated that the 
company was disposing of flooring in hand as 
quickly as it could, and expected to have all 
machinery set and started on core production 
by June 1. 


Demand Slow But Prices Firm 


LaureEL, Miss., May 6.—There seems to be a 
lull in hardwood. This is thought to be only 
temporary, and is probably due to the fact that 
auto body manufacturers are not purchasing 
heavily, holding back to provide for changes 
in body styles. Prices remain firm, however, 
and shipments are very good. 


Storms Enforce Curtailment 


ATLANTA, GA., May 6.—Hardwood produc- 
tion, which gained steadily during April, was 
retarded again last week by serious storms in 
the Southeast accompanied by heavy rains. 
Bookings, however, continued heavy, and orders 
are considerably larger than output. Ship- 
ments declined because of stocks heing low, but 
also exceed production. Prices showed further 
strength. For the present, most retailers are 
marking time, but yard stocks are low. Some 
small orders for oak flooring are being placed. 
Industrial plants, especially textile mills, are 
buying maple flooring in large quantities. Auto- 
mobile factories placed a number of good 
orders and their inquiry is heavy. Box manu- 
facturers placed small orders. Millwork call 
has been slow. Furniture plants are placing 
a few orders for immediate needs. 


Prospects Considered Good 


Boston, Mass., May 7.—Hardwood mer- 
chants speak very cheerfully of both current 
trade and market prospects. Prices are well 
maintained. Important orders are coming along 
from) the automobile industry, and demand 
from the furniture people continues to improve. 
The call for walnut from furniture factories, 
particularly those making radio cabinets, has 
been quite active. Demand from manufac- 
turers of house trim continues to be unsatis- 
factory but is likely to show early improvement. 
Current business is at the following quotations 
for inch lumber: 


No. 1 

FAS Common 
DR sig ds RK ARE DS He $ 85@$ 90 $59@$61 
eee ae 2 fee 
EE Pi crintle eitbtis Geis te bia, 75@ 80 50@ 55 
ee ee 95@ 105 58@ 62 
I Racin tanias bile vo'sks es a 85@ 95 55@ 58 
Oak, plain hard red... 7T9@ 823 |  ..ecoc- 
Oak, plain hard white. 97@ 102 ..,..... 
Oak, pinin soft red.... 100@ 105 ..cos- 
GCax, paeim gett red.... 116@ 120 sewsesic 


Oak, quart’d soft white 145@ 150 > ...... 
Poplar, hard .......... ¢, Me, Aare 
SS: a 6.8 wareer es 115@ 120 
WEE GaSe Okiwi ena Tr res 

The hardwood flooring market is very firm 
throughout, all recent advances being rigidly 
maintained. Buyers and sellers appear to be 
quite far apart in their views of value. The 
current range for first grade plain white oak 
flooring is $89.50@91; second grade is offered 
$81.50@83.50 and is receiving the most atten- 

(Continued on page 71) 


Crowds View “Old Ironsides” Timbers 


The patriotic action af the West Coast lum- 
ber industry in donating four carloads of 
Douglas fir to aid in the rebuilding of “Old 
Ironsides” has caught the popular fancy, and 
hundreds of people, young and old, are flock- 
ing to see the long timbers where they are 





Capt. D. W. Bagley, at Chicago, holding his 
cap in front of a timber to show its great size 


on display in the various railroad stations and 
yards. The shipment started from Westport, 
Ore., left Seattle April 15 and passed through 
Chicago May 4, on its way to the Boston 
(Mass.) Navy Yard, where the historic battle- 
ship Constitution will be rebuilt. 

Minneapolis greeted the timbers with a 
parade and impressive ceremonies, in which 
school children and military, patriotic and civic 
organizations participated. At Bismarck, N. D., 
nearly 5,000 people, including all the high 
school pupils, gathered to inspect the shipment. 
In Montana large crowds gathered at Billings 
and Helena to get a look at the timbers. 

About 25,000 people saw the timbers while 
they were on exhibition at the Chicago & 
North Western passenger station in Chicago, 
according to estimates by railroad officials. 
While they were in this city the spar and mast 


materials were under an honor guard from the 
Great Lakes Naval Training Station, and the 
post band played. Delegations from _ the 
G. A. R., the Daughters of the American 
Revolution, Sons of the American Revolution, 
and Chicago sea scouts came during the day, 
as did the Chicago committee which is raising 
funds for the rebuilding of the old frigate. 

Capt. D. W. Bagley, acting commandant of 
the naval training station, brought out the fact 
that the material for the original Constitution 
was selected by Joshua Humphreys, the archi- 
tect, from Maine timber, and commended the 
lumbermen across the continent who are pro- 
viding these new timbers. L. P. Keith, field 
engineer of the West Coast Lumbermen’s Asso- 
ciation, explained to those interested how the 
timbers were to be used. 

The four largest timbers, he said, 109 feet 
long and 18 inches square, will be fastened 
together to form the lower section of the 
main mast, which will be 109 feet high and 
36 inches square. On top of this wili be the 
main topmast, which will be 67 feet high 
and 23 inches square. The fore mast will be 
made of the four timbers 104 feet in length, 
which together will make a cross-section of 
35 inches. The mizzen mast will be 96 feet 
long by 27 inches square. 

One of the chief points of interest to on- 
lookers in the Chicago station was the great 





number of autographs, some written with chalk 
and some with pencil, which appeared on the 
timbers. High school and prevocational school 
students seemed to form the bulk of those who 
felt the urge to put their names on the big 
sticks. Like stickers on a globe-trotter’s lug- 
gage, they made an excellent souvenir of the 
long trip which the railroads are giving, free 
of charge, to the timbers to carry them to their 
destination in the Bay State. 

The four carloads of Douglas fir timbers 
reached Toledo, Ohio, on May 6 and created 
considerable interest. Fred E. Osgood, presi- 
dent of the Toledo Lumbermen’s Club, gave a 
talk over radio station WSPD on Saturday 
evening, relating something of the history of 
the timbers and the Constitution on which they 
will be used. Hundreds of people responded 
to the invitation to inspect the timbers at the 
local railroad yards. During the morning of 
May 6 the mayor of Toledo, several prominent 
railroad officials, local navy men and local lum- 
bermen were present to inspect the timbers and 
greet the visiting public. 

Preparations were being made at Buffalo, 
N. Y., by the local Hoo-Hoo club under the 
direction of Fred M. Sullivan, secretary-treas- 
urer, for a public inspection and reception of 
the shipment of fir timbers, which were ex- 
pected to reach Buffalo on Wednesday. 
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Milwaukee Hoo-Hoo Club inspecting the timbers at the Chicago & North Western depot 
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PHILADELPHIA, PA., 
May 6.—To have with- 
stood the storm and 
stress of business for 
130 years and to have 
established an unassail- 
able reputation for in- 
tegrity and fair dealing 
is a record to which any 
concern may point with 
pride. Such is the rec- 
ord of an outstanding 
concern in this city, the 
J. Gibson MclIlvain Co., 
which is now in its 
130th year, with every 
reason to look forward 
to another century of constructive activity in the 
lumber business. In the archives of the com- 
pany is a book published in 1811, entitled, “The 
Picture of Philadelphia,” which details the 
progress of various industries in this city. A 
‘mae of interest to lumbermen is as fol- 
OWS: 





J. G. McILVAIN 
Philadelphia 
President 


2,000 Shingles a Day 

Proceeding over the river and ascending 
the hill, we come to the board yard of Messrs. 
Mcllvain, where a few minutes may be agree- 
ably passed away in viewing an expeditious 
contrivance to dress shingles, by knives fixed 
in a wheel, which is connected with a shaft 
and turned by a horse. A man and boy will 
readily dress, carry out, and pile away 2,000 
in a day, but by attaching the works to a 
water wheel, the same hands could finish 
3,000 shingles daily. Two sets of hands might 
be employed on the same machine. 

While the record for 1811 seems incongruous 
in the mechanical age of the twentieth cen, 
tury, it is remarkable to note how this com- 
pany has survived the hardships and exactions 
of the changing industrial life of this country 
for one hundred and thirty years, and is now 
riding on the crest of the wave of modern 
business. 

At the time “Picture of Philadelphia,” was 
published the McIlvain Lumber Co. had been 
active for thirteen years. It was established 
by Hugh Mellvain in 1798—at that time all 
lumber was brought in on carts drawn by a 
string team, there being no double teams in 
those days—and a sawmill a contrivance not 
even expressed in fancy. Those were the 
pioneer days of the lumber industry, and the 
Mcllvain company was one of the principals. 

The J. Gibson MclIlvain Co. has migrated 
several times from its original home at 32nd 
and Market streets, and is now located at 58th 
and Woodland Avenue. This location covers an 
area of ten acres—approximately 450,000 square 
feet. The main lumber shed is 306 feet long 
and 300 feet wide, with a maximum height of 
52 feet, and the total capacity of the shed is 
estimated at 22,000,000 feet of lumber. The 
yard is one of the largest and best equipped 
in the country, having every modern facility 
for the loading and unloading of cars, the 
latest Public Service system of fire prevention, 
which has never been used (the McIlvain com- 
pany has experienced only one fire in the his- 
tory of its existence, and that in 1906). 

Innumerable trucks and teams ply daily 
within a radius of one hundred miles of Phila- 
delphia, and as this company handles prac- 
tically every known kind of American wood, 
its service is constantly in demand. Every type 
of hard- and softwood for building, contract- 
ing, or any other purpose is a¥ailable at all 
times in its yards—quite an advance over 3,000 
shingles a day. Yet one realizes that the suc- 


cess of this company is not spectacular, nor. 


even astounding, after listening to J. Gibson 
Mcllvain, its president, tell of the various 


Philadelphia Company 130 Years Old 


Always Under Management of One Family, Grows Large— 


President Outlines Policies 


things which have all helped to build it up. 

“First of all,” he states, “we have never 
spent more than we made, and secondly, we use 
every effort to supply a customer with what 
he wants, rather than what we desire to sell.” 

And it would seem that on these two points 
the MclIlvain century plant has found the cor- 
rect formula for continuing in business another 
hundred years. 


Give Customer What He Wants 


Our policy, continues Mr. MclIlvain, is that 
we are just as anxious to sell a customer as 
he is to buy from us. As soon as a man is 
more anxious to buy than his dealer is to sell, 
he is bound to lose out and vice versa. It is 
easy for a man, if he hasn’t the exact item 
that is needed, to suggest a substitute that 
is “just as good,” and although the novice 
may be fooled once, or twice, he is not going 
to make a practice of dealing with a com- 
pany that can not supply his needs. It is for 
this reason that we always give a customer 
exactly what he wants—no more, no less. 
It pays. 


In the days when Hugh Mcllvain started 


his lumber business, there were no salesmen. 
In those days, employing some one to sell your 





Chronology of Company 


The members of the Melivain family 
who have controlled its interests since 
its establishment in 1798 are: 


Established by Hugh Melivain as 
Hugh Mellivain Co., in 1798. 


Under Richard and Hugh Mellvain as 
Richard & Hugh Melivain, 1801-1831. 


Under Hugh Melivain as Hugh Me- 
Ilvain, 1832-1835. 


Under Hugh and James Melivain as 
Hugh Melivain & Son, 1835-1838, 


Under James and Hugh Mellvain II, 
as James & Hugh Melilwain, 1839-1854. 


Under Hugh Melivain as Hugh Mell- 
vain, 1854-1868. 


Under Hugh and J. Gibson Melivain 
as Hugh Melivain & Son, 1868-1879. 


Under J. Gibson Melivain as J. Gib- 
son Melivain, 1883-1888, 


Under J. Gibson Melivain, and Hugh 
Melivain, Ill, as J. Gibson Melivain & 
Co., 1888-1903. 


Under J. Gibson Melivain, Hugh Me- 
Ilvain, III, and J. Gibson Mellivain, jr., 
as J. Gibson Melivain & Co., 1903-1908, 


Under J. Gibson, Hugh, J. Gibson, jr., 
and Walter B. Mellivain as J. Gibson 
Melivain & Co., 1908-1920. 


Under J. Gibson Melivain, now a cor- 
poration under the laws of Pennsyl- 
vania, as J. Gibson Melivain & Co., 
1920— 











product wasn’t considered ethical. Ifa man 
wanted your merchandise, he came and got it. 
The MclIlvain Lumber Co. has departed from 
this medieval custom, but finds that it is not 
necessary to employ a large staff of high- 
pressure salesmen. 

The character and quality of the product a 
man sells is his best advertisement, asserts 
Mr. Melivain, and although this is a well 
known fact, it isn’t always carried into prac- 
tical use. Before a man can successfully sell 
lumber he should become familiar with it 
and find the correct material to be used in 
conjunction with lumber. For example, a 
good shingle will last for generations, while 
an ordinary nail will last about ten years. 
This is indicative of one of the main troubles 
today. The lumberman who allows a shingle 


to be placed on a roof 
with a poor nail, or a 
floor to be laid care- 
lessly, is courting sub- 
stitution. 

Although he says lit- 
tle, and makes no at- 
tempt to force his ideas 
on others in the trade, 
the president of the 
Mcllvain Lumber Co. 
has some pertinent 
ideas on the subject of 
grade-marking, which 
are the outcome of 
neary thirty years of 
personal contact with 
lumber, reinforced with 
a century old background of lumber pioneer- 
ing. 

While I don’t claim to be an expert on the 
subject, he explains, I feel that grade-mark- 
ing hardwoods would be_ unsatisfactory. 
Svery lumberman knows that the hardwoods 
on one side of a mountain are of a better 
quality than those on the opposite side, and 
that each year’s timber is liable to differ 
radically from the timber previously cut from 
the same stand. 

We are buying No. 2 common poplar and 
paying a higher price for it than we are 
paying for No. 1 common poplar from other 
mills. The difference is in the size and qual- 
ity of the wood, and we sell them for differ- 
ent uses according to their merit and dura- 
bility. The same applies to almost any other 
kind of hardwood. 





W. B. McILVAIN 
Philadelphia 
Vice President 


tach Variety for Its Purpose 


Much cant and criticism is being hurled at 
the lumber dealer today, due to the frequent 
inappropriate use of lumber in construction 
work. Asperities are being cast upon the 
lumberman, and one frequently hears the re- 
mark that the lumber of today is inferior to 
the lumber used twenty years ago in con- 
struction. But that is a fact that can be 
remedied. As soon as a contractor discovers 
that he is receiving a poor grade of lumber, 
he should stop buying at that particular place 
and go to a reliable lumberman. 


There is where the trouble lies. Some con- 
tractors will not go to a firm whose product 
is guaranteed for their building lumber,— 
they get it cheaper from second raters, and 
naturally get a second rate product. When 
joists begin to rot, however, and beams begin 
to warp and crack, condemnation falls not 
upon the contractor, but upon the lumberman; 
not any lumberman in particular, but the 
lumber industry in general. Most lumbermen 
are intelligent enough to see this, yet the 
selling of poor lumber continues, and the lum- 
berman is the loser. Only when the indi- 
vidual lumberman raises the quality of his 
product to a guaranteed fully cured lumber 
for this purpose will the _ situation be 
remedied. 


Of course, there is always the poorer lum- 
ber on the market, which must be disposed 
of—but why not use it in its proper place? 
There is always an outlet for the poor grades, 
such as temporary buildings being erected 
for three or four weeks, which will take care 
of any lumber whose quality is not able to 
withstand years of hard usage. 
a poor piece of lumber in a permanent build- 
ing is a different matter entirely. Lumber 
should be used judiciously, and an effort on 
the part of the individual lumberman to see 
that it is distributed to conform with the 
specific needs for which it is purchased, would 
do much to alleviate the censure that is so 
rampant today. 


Specializes in Lumber 


The J. Gibson Mcllvain Co, is primarily a 
lumber yard, and does not carry a line of other 
building materials—a practice which is com- 
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mon among lumber dealers today. Mr. Mc- 
Ilvain does not condemn this procedure; rather, 
he states it is a very good one for those who 
use it, as these: substitutes have their places, 
and no doubt to carry a line of them may in- 
crease sales in other directions. The J. Gibson 
MclIlvain Co., however, long ago learned the 
yalue of specialization, and now does not find 
it necessary to go into this end of it, as its 
clientele is already established, and it has very 
few calls for other bulding materials. 

As to the menace of such substitutes to the 
lumber industry — Mr. 
Mcllvain waives these 
aside with a smile. He 
believes that “it isn’t 
really the wood substi- 
tute that is hurting the 
lumber trade today—it 
is the misfit, the im- 
proper distribution of 
lumber—using, for in- 
stance, a sap pine joist 
under a white pine 
porch floor—of course, 
sap pine is a very good 
wood, but not for a 
joist to support a white 
pine floor. Wouldn't it 
be more advisable to 
use a white pine joist 
under a sap pine floor? 
Sap pine used as a 
joist and coming in 
contact with the damp- 
ness of the earth is 
bound to rot, and the 
next time a man wants 
a porch floor laid, or a 
home constructed he 
will use a substitute. If 
the lumberman would 
only realize this, and 
look to his own inter- 
ests from this angle, 
the little flurry created 
by the flooding of the 
markets with new prod- 
ucts would cease, and 
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lumber come back into 
its own.” 


Never Any Written Agreement 
Going further into the history of this cen- 
tenary concern, we find it quite as interesting 
as its policies. It is a natural conclusion that 


»in the course of such an extended existence, 


there must necessarily be considerable changes 
in directorate. In the case of this company, 
however, from the time of its origin, it has ex- 
isted through a partnership carried on by father 
and son, or brothers, until Nov. 1, 1920, when 
the business was taken over by a corporation 
which consists of J. Gibson Mcllvain, president ; 
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Walter B.. MclIlvain, vice president; Benjamin 
C. Herritage, secretary, and Harry L. Harri- 
son, treasurer, who, together with Russell 
Duane and William Nelson, form the present 
board of directors. It is a remarkable fact 
that during the entire time this business was 
carried on within the family, there was never 
any written agreement, nor the necessity for 
articles of partnership to be drawn. Honesty, 
as well as charity, begins at home, and it is 
small wonder that this business has thrived 
and expanded in such great measure since its 
origin. 

Generally increased 
facilities have marked 
the progress of the 
firm, and various new 
projects have been 
created by the corpo- 





Apes ; | ration including: The 


Croft Lumber Co. at 
Suncrest, W. Va., the 
Ralph H. Ely Co. at 
Frenchtown, W. Va. 
(both sawmills), the 
Downingtown Paper 
Co. and the Downing- 
town Paper Box Co. 
at Downingtown, Pa., 
and just recently the 
Lockwood Folding 
Box Co. The Croft 
Lumber Co. is a mem- 
ber of a group of 
manufacturers who 
have done more than 
perhaps any other in- 
dividual or organiza- 
tion to promote and 
popularize West Vir- 
ginia hardwoods, its 
messages having be- 
come familiar to read- 
ers of the AMERICAN 
LUMBERMAN, many 
of whom have come 
thus to know the mer- 
its of these woods and 
to appreciate them as 








Interior view of one of the Mcllvain sheds at Philadelphia, Pa. 


representing the finest 
hardwoods produced 
in America. 


News From Eastern Lumber Centers 


Building Trades Win 5-Day Week 

New York, May 6.—A 5-day week and a 
10 percent increase in wages have been won 
by approximately 150,000 workers in the build- 
ing trades of New York City. The workers 
had been making preparations for a gigantic 
strike that would have affected operations val- 
ued at $300,000,000. The victory is said to 
represent the biggest gain yet made by the 
5-day week movement. 

Up to this time, it is estimated that only 
500,000 workers in the entire United States 
have the 5-day week, including employees of 
the Ford plants. C. G. Norman, chairman of 
the board of governors of the Building Trades 
Employers’ Association, and John Halkett, 
president of the Building Trades Council, 
jointly announced that the concessions granted 
in the New York trades would be effective 
next August 24. 

“All units of the Building Trades Council 
are affected by the 5-day week—all trades and 
occupations of the council,” said Mr. Norman, 
with Mir. Halkett nodding his approval. 
“This will put about 150,000 building trades 
workers on the 5-day week before Labor Day.” 

The announcement followed an all day con- 
ference, and was given out as follows: 

Through the conference between the ex- 
ecutive committee of the Building Trades 
Council and the Building Trades Employers’ 
Association, arrangements have been made 
for the apparent continuance of peace in the 
building industry. 

For trades that had agreements extending 


to the end of the year there have been made 
modifications by which the 5-day week with 
10 percent increase in pay will go into effect 
on Saturday, Aug. 24. As we couple the 
5-day week with the 10 percent increase, it 
was understood between the two organiza- 
tions that Saturday is not to be a work day 
except in cases of emergency. 


Vacation Plan for Employees 


ScHENECTADY, N. Y., May 6—The General 
Electric Co. has announced a plan whereby its 
factory employees who have a record of three 
or more years of continuous service will be 
given a week’s vacation with pay, and em- 
ployees with a record of ten years or more will 
be given two weeks’ vacation with pay. The 
records must have been established by April 1 
or Oct. 1 of each year, according to C. C. 
Chesney, vice president and chairman of the 
manufacturing committee of the company. Ab- 
sence, for personal reasons, of more than thirty 
working days during the calendar year pre- 
ceding the vacation will be considered a break 
in the employee’s record, and will disqualify 
him for the vacation. 


Buys Land for Increasing Facilities 
New York, May 6.—The J. C. Turner Lum- 
ber Co. has purchased a large tract of land 
on the waterfront in Irvington-on-Hudson for 
the purpose of enlarging its facilities for han- 
dling lumber and expansion of its activities. 
The property is south of and adjacent to the 


present lumber. yard and dock of the company, 
and is approximately 343 feet in length along 
the New York Central Railroad and extends 
out to the Government pierhead line, on which 
the firm already has a similar frontage. 

The new tract contains about 120,000 square 
feet and after it has been bulkheaded and im- 
proved with a modern dock, the Turner com- 
pany expects to use it for the handling of its 
large lumber supplies. 

J. Arthur Curry, president of the J. C. Tur- 
ner Lumber Co., represented the firm in the 
transaction. 


Sells Interest in Business 


New York, May 6.—Harrison G. Nostrand, 
one of the founders of the lumber and build- 
ing supply firm of Wood & Nostrand (Inc.), 
Farmingdale, L.-I., has sold his interest in the 
business to his partner, Daniel S. Wood, and 
a syndicate, for $150,000. The new owners took 
possession immediately. 

Included in the sale are two square blocks 
of real estate, coal pockets, railroad sidings 
and all the firm’s equipment. Established more 
than thirty years ago, Wood & Nostrand have 
been one of the leading lumber companies on 
rural Long Island. The partners are of old 
Long Island families who have been interested 
in the lumber trade for generations. 

The sale was announced through Fisher & 
Wagner, of Amityville, L. I., as brokers. In 
the syndicate with Mr. Wood are his two sons, 
Donald and Daniel S. Wood, jr. 
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Responsibilities of Business Increase 


Nation’s Problems Discussed at Annual of Chamber of Commerce of United 
States—Resolution Opposes Federal Control of Production 


Wasuincton, D. C., May 6.—The seven- 
teenth annual meeting of the Chamber of 
Commerce of the United States, which closed 
Friday after a 4-day session, discussed all the 
outstanding problems of interest to business and 
industry, their relation to Government and 
adopted a series of strong resolutions defining 
the views of organized business on a variety 
of important questions. 

It was a largely attended meeting, with 
plenty of enthusiasm. The underlying theme 
was “Growing Responsibilities of Business” and 
no disposition was shown by the leaders ot 
business and industry in attendance to shirk 
or sidestep these responsibilities. On the con- 
trary, the business leaders looked these respon- 
sibilities in the eye and faced them squarely. 

Government officials joined with business 
leaders in discussing the many important sub- 
jects outlined in the program. Recent agita- 
tion over the credit situation and the problem 
of speculative credits was tackled from all 
angles. The farm problem was covered by 
business executives, officials and at least one 
real dirt farmer. 

The immigration question was not overlooked 
and the meeting went on record in favor of 
repeal of the national origins clause of the 
present law on the theory that only a relatively 
small number of immigrants would be kept 
out of the country if this provision were en- 
forced and attempts to enforce it promised to 
complicate matters very greatly and work many 
injustices. With the present system working 
fairly well and letting in not more than 168,000 
persons annually, the business men did not con- 
sider it the part of wisdom to attempt to en- 
force the national origins clause, which many 
of them believe unworkable, in order to re- 
duce the average number to something more 
than 150,000. President Hoover strongly rec- 
ommended to Congress that the national origins 
provision be repealed. 


The Control of Production Question 


The national chamber maintained its position 
in opposition to Federal control of production, 
which came up for discussion in connection 
with natural resources. A resolution presented 
to the resolutions committee dealing with this 


subject was not adopted on the ground that: 


the national chamber is already on record in 
opposition to such control. This matter came 
up for discussion in the group meeting devoted 
to natural resources. 

There was considerable discussion of pri- 
vate and Government means for stabilizing 
production. One question was, “What influ- 
ence should the Government exert, through its 
ownership or control of public lands, on oil, 
mineral and forest production in the United 
States?” Another was, “To what extent does 
productive capacity result in instability and 
waste of natural resources?” Still another was, 
“To what extent can natural resources be con- 
served and industries stabilized through meas- 
ures of self-government within the industry, 
such as sustained forest yield on a national 
basis, or unit control of oil production?” 

The discussion pro and con was both in- 
teresting and illuminating, and the’ majority 
sentiment throughout was obviously opposed to 
any unnecessary Government interference, while 
welcoming constructive criticism and co-opera- 
tion. 

The question of the maintenance of forest 
resources by the establishment of an equitable 
tax system and the extent to which the Gov- 
ernment could encourage industry along this 
line was discussed in its many phases. That 
much can be done by government, State and 
Federal, along this line was the consensus. 


Among the resolutions adopted by the meet- 
ing was the following: 

Recognition of the national interest in the 
forest resources of the country appears in the 
program approved last year by Congress for 
investigation, research and experimentation 
with respect to forestry problems. There are 
many important and urgent forestry prob- 
lems, toward the solution of which the activi- 
ties of the Federal Government contemplated 
under the program which has been adopted 
would greatly contribute. This program should 
accordingly be placed in effect at once, 
through substantial programs, 


A proposal that the meeting should commit 
the national chamber to a declaration of policy 
with regard to reforestation of national forests 
was not formally acted upon, the resolutions 
committee suggesting that the subject should 
receive the attention of the appropriate com- 
mittee. 


Resolution on Credit Situation 


The following resolution dealing with the 
credit situation was adopted: 

The Chamber of Commerce of the United 
States recognizes the new problem of finance 
and credit, and the difficulty of preserving an 
orderly balance under these new conditions. 

Stable currencies abroad are desirable for 
industry, labor, and agriculture here. Cor- 
porate financing has developed recent trends 
toward common stock issues. Large security 
trading naturally results from the increasing 
number of our people with new margins of 
savings seeking investment, but the capacity 
of the country to quickly absorb new security 
issues should be carefully weighed. 

Basic industries, especially the smaller units 
of manufacture, distribution, and agriculture, 
should not be burdened with unusually high 
interest rates resulting from security excesses. 

The chamber has confidence in the Federal 
Reserve system and its adaptability to new 
conditions, and holds that the system is en- 
titled to the utmost co-operation. 

For more than a year the chamber has had 
a committee for the study of finance and 
credit. The convention is gratified to learn 
that this report will soon be in form for pres. 
entation to the board of directors and asks 
that as soon as possible the board place the 
report before the membership for its discus- 
sion, understanding, and vote. 


The national chamber reiterated its advocacy 
of equality in tariff protection for agriculture 
with other forms of American industry. <A 
resolution adopted by the meeting provided for 
a committee to follow the development of the 
plans of the Federal Government, to suggest 
ways in which the national chamber and its 
members may lend their assistance in the mat- 
ter of farm legislation and to bring forward 
any questions upon which the national chamber 
should reach further policies. 


On Railroad Rate Making and Taxation 


In dealing with railroad rate-making, the 
national chamber by resolution urged the wis- 
dom of Congress keeping hands off and per- 
mitting the Interstate Commerce Commission, 
its direct agency for this purpose, “to continue 
to regulate rates in accordance with its own 
expert knowledge and judgment as to the way 
in which the rate-making principles defined in 
the law should be applied in each particular 
case, and as to the relation that should be 
established between the rates paid by different 
sections of the country and different branches 
of industry and commerce.” 

Continuing, this resolution says: 

It is a long established principle of rate- 
making that consideration should be given tc 
the condition of the various industries, includ- 
ing agriculture, so that rates may be fair and 
not discriminatory and that goods may move 
freely in commerce. This principle of rate- 


making should be so applied as to give reg. 
sonable stability in the rate structure, since 
constant change and uncertainty would neces. 
sarily damage business and retard develop. 
ment, to the detriment of the national we. 
fare. 


A resolution dealing with Federal taxation 
reads: 


With the national debt reduced nearly ten 
billion dollars since the close of the war, with 
the activities of the Government now brought 
more nearly to the orderly routine of norma] 
times, and with large surpluses accruing jp 
recent years in the national treasury, it seems 
obvious that Federal taxes should now be 
levied with the economic welfare of the coun- 
try steadily in view, and all proposals for 
new expenditures by the Federal Government 
should be carefully scrutinized in order that 
none may be granted unless their justification 
is apparent. 

The present rate of Federal income tax on 
corporations, at 12 percent, is burdensome on 
productive enterprise. It handicaps business 
development and, by reducing earnings that 
might be available for dividends, it curtails 
the amount of other taxable income. The rate 
is a discrimination against the corporate form 
of business enterprise. In theory and in 
equity the tax should correspond more nearly 
with the normal rate on individual incomes, 

Every opportunity permitted by the financial 
situation of the Federal Government should 
be utilized for the reduction of the corporate 
to a more equitable level. 


On the question of tax liability, this resolu- 
tion was adopted: 

Prompt settlement of liability for Federal 
taxes is in the interest of both Government 
and taxpayers. While some unnecessary de- 
lays are attributable to taxpayers, the serious- 
ness of the problem in the main has been due 
to congestion in the bureau of internal rev- 
enue. Heretofore changes in administrative 
organization for the purpose of expediting tax 
settlements have resulted largely in transfer- 
ring congestion from one point to another 
with little relief to taxpayers. Some improve- 
ments have resulted from current efforts to 
develop means of speeding up tax settlements. 
We commend such efforts and urge that long 
delayed cases now be rapidly disposed of and 
that there be prompt final determination of 
tax liability in the future. 


State and Local Taxation 


State and local taxation are discussed in an 
extensive resolution. Note is taken of the fact 
that business men’s organizations, both com- 
mercial organizations and trade associations, 
have been turning their attention effectively to 
the problems of State and local taxation and of 
Government activities which have results in 
taxation. These efforts have already contrib- 
uted signally to the cause of good government, 
the resolution states. Suggestions are made 
for further activities of the same kind and fur- 
ther examination of various phases of this 
problem. 

Another resolution recalls that the national 
chamber by early referendum approved the 
principle of maintenance and encouragement of 
our export trade in tariff legislation so far as 


consistent with reasonable protection for Amer- . 


ican industry. Continuing, the resolution says: 


In recent years there has developed a great 
appreciation of the necessity for maintaining 
fair and just protection for America’s higher 
wage scales and living standards, yet coupled 
with an appreciation that international trade 
under proper conditions benefits America as 
well as other countries and there should be 
no unnecessary trade barriers. In the de- 
termination of a fair and just protective tariff 
schedule accurately reflecting these conditions 
and flexible enough to meet changing economic 
conditions, administrative authority is re- 


quired to act promptly after investigation and 
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a 
within legislative limits. This chamber has 
consistently supported, from an early date, the 
legislative permission for adjustment of tariff 
rates by administrative authority within the 
limits prescribed by Congress, While the 
chamber does not specifically recall its earlier 
recommendation for both a fact-finding tariff 
commission and a separate tariff adjustment 
poard, this chamber expresses a desire that 
the established tariff commission should be 
strengthened by the necessary authority for 
expeditious determination of these questions 
with full responsibility under the President 
of the United States. 


Commercial Aeronautics and Fire Waste 


On the subject of commercial aeronautics, 
now rapidly expanding, the national chamber 


resolved : 

Air transportation is essentially national in 
scope. State legislatures are urged to have 
interstate rather than merely intrastate serv- 
ice in mind for their citizens when drafting 
aeronautical legislation and member organiza- 
tions are urged to support this principle. 

Uniformity of aeronautical legislation is 
necessary and it is important that in enacting 
such legislation the States should conform 
their laws and regulations to those of the 
Federal Government. 

The establishment of airports is essential 
to the proper expansion of air transportation. 
Appropriate legislation should be enacted to 
enable the States, municipalities and counties 
to appropriate funds and acquire lands for the 
practical development of aeronautics through 
the establishment of airports and the en- 
couragement of the use of aircraft. 


On fire waste the national chamber said: 

The Chamber of Commerce of the United 
States and its organization members have par- 
ticipated in a sustained endeavor to decrease 
the waste resulting from fires which might 
be presented. For further progress in reduc- 
tion of fire waste it is important that all 
States should have adequate and uniform leg- 
islation against the crime of arson in all of 
its forms. Such legislation should always sub- 
ject to the penalties provided for the crime of 
arson, not only those persons who burn the 
property of others, but persons who wilfully 
and maliciously burn their own buildings, or 
who aid or procure such burning, as well as 
persons who make preparations at a building 
to commit the crime of arson. The prepara- 
tion of legislation for this purpose might 
properly have the attention of all agencies, 
official and private, concerned with the ad- 
vancement of uniform State laws. 


On Daylight Saving 


The national committee resolved to appoint 
a committee to study the problem growing 
out of the fact that many communities use 
daylight saving time while others similarly 
located use time one hour slower, resulting 
in no little confusion. The committee will in- 
clude in its study of the problem the relation 
of daylight saving to health and business and 
submit recommendations which may be sub- 
mitted to referendum in order to determine 
the national chamber’s policy and whether or 
not there should be legislation by Congress to 
bring about uniformity. 

After expressing satisfaction over the prog- 
ress which is being made toward the establish- 
ment of real peace in the world and the con- 
structive leadership in this direction taken by 
the United States Government, the national 
chamber recalls a resolution adopted by it 
fourteen years ago urging the United States 
to take the initiative, and adds: 

The relief of humanity from the intolerable 
sacrifices of war and its inevitable burdens of 
taxation which for centuries have prevented 
the highest development of civilization repre- 
sent the world’s greatest challenge to the in- 
telligence of statesmen. We pledge our un- 
qualified support to our President and our 
Government in every effort toward the sup- 
pression of war as an instrument of national 
Policy, 

E. L. Carpenter, president, Shevlin, Carpenter 
& Clarke Co., Minneapolis, was a member of 
the resolutions committee. 

Everett G. Griggs, president of the St. Paul 

Tacoma Lumber Co., Tacoma, was chosen to 
fill the vacancy on the board of directors for 
the ninth election district—Washington, Oregon, 
Idaho, California, Nevada, Utah and Arizona. 


Houston Fellowship Quarterly 


Houston, TeEx., May 7.—Houston lumber- 
men thoroughly enjoyed themselves at their 
fourth quarterly fellowship meeting Thursday 
night at the Old College Inn. This was the 
last indoor meeting of the season. The next 
fellowship gathering will be on the bay shore, 
about twenty miles south of the city, prob- 
ably next month, 

The group voted to accept the invitation of 
Beaumont lumbermen to meet there on May 25. 
The Beaumont invitation was extended by’ 
William Wells, of the Southern Land & Lum- 
ber Co., spokesman for a dozen or more Beau- 
monters, who drove over to Houston for the 
Thursday night fellowship affair. 

An informative address was given by Hous- 
ton’s new city engineer, Hamp L. Shaw, on 
the proposed new building code and short talks 
were made by W. A. Wadley, of the Spencer- 
Sauer Lumber Co., and A. E. Boudreaux, of 
Geo. C. Vaughan & Son. There was a fine 
program of negro spirituals and jubilees by 











“Signs of the 


Times” 


This sign is reported by Mrs. 
Jerome Rarrick (with W. B. 
Schaefer, lumber wholesaler), 


South Bend, Ind., who observed it 
on a highway filling station: 





We don’t know where Maw is, 
But we've got POP on ice 











Send in copies of snappy signs 
seen in your travels (or at home.) 
The American Lumberman will 
pay $1 for every one printed, and 
$5 extra for the best one received 
before June 1. Only actual signs 
wanted. If worth photographing, 
we will pay extra for good kodak 
pictures. 











the Coleridge-Taylor Choral Club, an organi- 
zation of Houston negro musicians which is 
winning a wide reputation. 

City Engineer Shaw told the lumbermen that 
the building code now being constructed had 
the Los Angeles code as a basis. “Since the 
rules are to guide the practical man they must 
be drawn up by a practical man, rather than 
the theoretical man,” he said, as he indicated 
that the interest and helpful co-operation of 
lumbermen would be sought. “We want the 
rules of the proposed new code to be con- 
structive, and not destructive,” the city engi- 
neer continued. When the tentative code is 
finished, it will-be circulated among lumbermen 
for their observation and study. The city en- 
gineer took notice of the presence of J. J. 
Settegast, sr., lumberman, who has lived in 
Houston eighty years, and who ran a sawmill 
on the banks of what is now the Houston Ship 
Channel more than fifty years ago. Mr. Shaw 
added that it is a far cry from the wigwam 
to the Gulf Building (Houston’s tallest sky- 
scraper, built by Jesse H. Jones, lumberman), 
but Mr. Settegast had lived to see the transi- 
tion. 


R. G. Hyett, secretary of the fellowship 
committee, told of the possible effect of the 
proposed income tax measure now before the 
house of representatives at Austin, and urged 
immediate action by those who did not want 
to see the exercise of its discriminatory powers 
against corporations in the State law. Mr. 
Hyett said enactment of such a law would 
block further investment of outside capital in 
this State. R. W. Wier, president R. W. Wier 
Lumber Co. and the Wier Long Leaf Lumber 
Co., told how he and A. E. Hickerson, of the 
Delta Land & Timber Co., Conroe, and one 
or two other lumbermen blocked such a bill 
four years ago. 

W. A. Wadley, in a five minute talk on 
“Retailers,” said there are two faults to be cor- 
rected—lack of full fellowship and “volumitis.” 
A. E. Boudreaux, speaking on “Wednesday,” 
took to task in a humorous manner several 
well known lumbermen. 

C. J. Robertson, of the Robertson-McDonald 
Lumber Co., was toastmaster. Arrangements 
for the meeting were made by a committee 
composed of Fred Breaux, chairman; Ed Fos- 
ter, John Cox, Harry Dean, F. H. Ray, George 
Barrow, Virgil Shepherd, Harry Gausser, W. 
N. Davidson, C. P. Walker and J. C. Abel. 
Visitors included William Wells, Carl Locke, 
Mr. Steinhagen, Roy Lee, R. A. Coale, Guy 
Burkhart, W. L. Downs, and W. H. Reese, 
of Beaumont; V. R. Burch and Vallry Brown, 
of Liberty, and A. E. Hickerson, of Conroe. 


798 Identical Mills Cut, 1927-1928 


Wasuincton, D. C., May 7.—The Depart- 
ment of Commerce announces that, according 
to data collected at the annual census of forest 
products, taken in co-operation with the De- 
partment of Agriculture, the lumber cut of 798 
identical mills—each mill sawing 5,000,000 feet, 
board measure, or more either in 1928 or in 
1927—amounted to 19,844,197,000 feet in 1928, 
an increase of 1.4 percent as compared with 
19,565,025,000 feet in 1927. These mills con- 
tributed 56.7 percent of the total cut of all 
mills reporting for 1927. 

The following statement presents statistics 
by important timber regions for the specified 
number of large mills. Every one of the mills 
covered by this statement was active during all 
or part of both 1927 and 1928. 


Lumber Cut, by Regions, for 798 Identical 
Mills: 1928 and 1927 


No. of 
Mills Quan- Pet. of 
Re- tity (M ft. b.m.) Inc. or 
Region porting 1928 1927 Dec. (—) 
United States..798 19,844,197 19,565,025 1.4 


Northeastern 


ees 11 102,730 100,197 2.5 
Central States 52 646,336 686,673 —5.9 
Southn. States.299 5,861,427 6,003,179 —2.4 
No. Carolina 

Pine States. 67 879,590 895,453 —1.8 
Lake States... 76 1,430,563 1,413,023 1.2 
North Pacific 

Btetes .ccce 227 8,261,290 7,924,999 4.2 
South Pacific 

States . .»< 1,234,123 1,216,040 1.5 
No. Rocky Mt. 

Btates. cess 1,113,364 1,008,321 10.4 
So. Rocky Mt. 

States ..... 8 286,163 298,920 —3.3 
Other States.. 2 28,611 21,220 34.8 


Note: The Northeastern States include Con- 
necticut, Delaware, Maine, Maryland, Massa- 
chusetts, New Hampshire, New Jersey, New 
York, Pennsylvania, Rhode Island, and Ver- 
mont; Central States—Illinois, Indiana, Ken- 
tucky, Missouri, Ohio, Tennessee, and West 
Virginia; Southern States—Alabama, Arkan- 
sas, Florida, Georgia, Louisiana, Mississippi, 
Oklahoma, and Texas; North Carolina Pine 
States—North Carolina, South Carolina, and 
Virginia; Lake States—Michigan, Minnesota 
and Wisconsin; North Pacific States—Oregon 
and Washington; South Pacific States—Cali- 
fornia and evada; North Rocky Mountain 
States—Idaho and Montana; South Rocky 
Mountain States—Arizona, Colorado, New 
Mexico, Utah, and Wyoming; other States— 
Iowa, Kansas, (Nebraska, South Dakota, North 
Dakota, and District of Columbia. 
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Associations Plans and Activities 


May 14-16—Associated Cooperage Industries of 
America, Jefferson Hotel, St. Louis, Mo. An- 
nual, 


May 15—Southern Cypress Manufacturers’ Associa- 


tion, Mason Hotel, Jacksonville, Fla. Annual. 
May 15—West Side Hardwood Club, Pine Bluff, 
Ark. Monthly meeting. 


May 17-19—Lumbermen’s Club of Arizona, Nogales, 


Ariz. Annual. 
May 20—Loyal* Legion of Loggers and Lumber- 
men, Portland, Ore. Semi-Annual meeting, 


board of directors. 
May 21—Roofer Manufacturers’ Club, Ralston Ho- 
tel, Columbus, Ga. 
May 21—Appalachian Hardwood Club, Hotel Sin- 
ton, Cincinnati, Ohio. 
23—Georgia Lumber, Millwork & 


Material Dealers’ Association, 
Macon, Ga. 


May Building 


Hotel Dempsey, 
Semi-annual meeting. 
24—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Spring meeting. 
25—Southwest 
Association, 


May 


May Oklahoma 


Lumber Dealers’ 
Duncan, Okla. 


Midyear meeting. 
Aug. 29-30—Carolina Retail Lumber Dealers’ Asso- 


ciation, Wrightsville Beach, N. Summer 
meeting. 


Wholesalers to Discuss Car Cards 


MINNEAPOLIS, MINN., May 6.—The spring 
meeting of the Northern Wholesale Hardwood 
Lumber Association will be held in Milwaukee, 
Wis., May 24, according to an announcement 
by J. F. Hayden, the secretary. 

The feature of the program will be a dis- 
cussion of the car-card policy of the northern 
hardwood manufacturers. Frank F. Fish, of 
Chicago, secretary of the National Hardwood 
Lumber Association, will express his views on 
this subject. 

It is expected the meeting will be held at 
the Milwaukee Athletic Club in the forenoon, 


with lunch, and later golf, at the Tuckaway 
Country Club. 


Hardwood Institute Directors 


MemMPHis, TENN., May 7.—A meeting of 
the directors of the Hardwood Manufacturers’ 
Institute has been called by W. E. Delaney, 
president, for the Gibson Hotel, Cincinnati, for 
May 22. At that time problems of importance 
to the industry will be discussed. A full at- 
tendance is expected. 


Western Retailers to Meet at Boise 


SPOKANE, WasH., May 4.—Something un- 
usual is promised members of the Western 
Retail Lumbermen’s Association who attend 
the building material merchandising confer- 


ence to be held at the Owyhee Hotel in Boise, | 


Idaho, May 23 and 24. Roy S. Brown, secre- 
tary of the organization, declares that no pa- 
pers will be read, that the talks will be “right 
off the bat.” 

The agricultural engineering department of 
the University of Idaho is co-operating with 
the association in preparations for the confer- 
ence, and will conduct a half-day educational 
session, showing building merchants a source 
of profitable new business by extended farm 
improvement building. A preliminary survey 
indicates about 150 will attend the meeting. 

In the dealers’ program C. W. Gamble will 
discuss “Home Remodeling and Modernizing.” 
Herman Schumacher will talk of “Instalment 
Selling of Building Materials.” E. L. Ander- 
son’s talk will be about “Cleanliness for Profit’s 
Sake.” The subject to be discussed by Windsor 
Lloyd will be “Improving the Margin on Sun- 
dry Items.” Paul Van Petten will describe 
“Five Essentials in the Building Material Busi- 
ness.” A. H. Smith’s subject is “Roofing and 
Re-Roofing.” L. E. Reeder will speak about 
the “Best Methods of Reducing Outstanding 
Indebtedness.” Otto Hartwig, of the West 
Coast Lumbermen’s Association, will tell some- 
thing of value to every one who has experi- 
enced difficulties with paint applications on 
western softwoods. Mr. Brown continues: 

Parson P, A. Simpkin yow’ll surely enjoy 
listening to. S. W. Worthington, president of 


the Idaho Coal Dealers’ Association, has prom- 
ised a coal merchandising talk. The progress 
and advantages of our association fire insur- 
ance will be interestingly told by Harold 
Wieder, western manager of the Epperson 
Underwriters. 


Empire State Salesmen to Meet 

RocHester, N. Y., May 6.—The Empire State 
Association of Wholesale Lumber & Sash & 
Door Salesmen will hold a dinner meeting on 
the evening of June 19 at the Powers Hotel, 
here, at which time changes in the constitution 
and by-laws will be considered. The next day, 
June 20, an all-day picnic will be held at the 
Newport House, here, rain or shine. The sales- 
men are invited to bring a retailer friend along. 


Associated Cooperage Program 


Sr. Lovis, Mo., May 6.—The program ‘for 
the fourteenth annual convention of the Asso- 
ciated Cooperage Industries of America, which 
will be held at Hotel Jefferson May 14 to 16, 











Construction 
Is Booming 


New construction work contracted for 
in the territory east of the Rocky Moun- 
tains during the past month reached the 
second highest April contract total on 
record and was the largest monthly con- 
struction total that has been recorded 
since June, 1928, according to F. W. 
Dodge Corporation. Building and engi- 
neering work contracted for during the 
month of April in the 37 Eastern States 
amounted to $642,060,500. This figure . 
was almost equal to April, 1928, total, 
and it was 32 percent ahead of the March, 
1929, total. 

Analysis of last month’s building and 
engineering record showed the following 
important classes of work: $256,779,700, 
or 40 percent of all construction, for res- 
identiat buildings; $152,126,900, or 24 
percent, for public works and utilities; 
$77,988,400, or 12 percent, for commercial 
buildings; and $68,229,500, or 11 percent, 
for industrial projects. 

New work reported in contemplation 
in April reached a total of $940,249,100. 
This figure was 6 percent in excess of the 
amount reported in the preceding month 
and it was 13 percent ahead of the 
amount reported during the correspond- 
ing month of a year ago. 











has just been made public by C. G. Hirt, sec- 
retary and treasurer. 

The first day will be devoted to meetings of 
the committees on grade rules and specifica- 
tions of the tight and slack cooperage groups 
and the executive committee. Various group 
meetings will be held on the second day as 
follows: Entire slack cooperage group, Vice 
President George Wunderlich presiding; tight 
stave and heading group, Vice President Travis 
Smith presiding; joint meeting tight and slack 
coopers’ group, Vice President Stephen Jerry 
presiding; entire tight cooperage branch, Vice 
President Travis Smith presiding; coiled elm 
hoop group, Chairman W. S. Peel presiding; 
and the slack coopers’ group. 


A general session will be held on May 1% 
with President M. L. Sigman, presiding, whey 
the speaker will be C. D. Morris, assistant to 
chairman, Western Railways’ Committee. op 
Public Relations, and his subject will pe 
“Transportation.” Trade promotion also will be 
discussed at the general session. A _ general 
conference also will be held on the last day jn 
connection with the Division of Simplification, 
United States Department of Commerce, with 
W. E. Braithwaite presiding. Subjects to be 
discussed will be “Standardization, Simplifica- 
tion, and Tight Cooperage.” 


Appalachian Club to Meet 

CINCINNATI, On10, May 6.—The first meet- 
ing of the Appalachian Hardwood Club for 
the year 1929 will be held at the Hotel Sinton 
here May 21, according to an announcement by 
F. R. Gadd, the secretary. 

Trade extension plans will be the chief item 
of consideration, and an interesting program 
has been prepared, centering around this theme. 
Chairman J. W. Mayhew and his trade ex- 
tension committee will tell of the results of 
several meetings his committee has held, and 
David G. White, recently appointed manager 
of the trade extension department, will have an 
important part on the program. His plans, and 
those of the committee, will be fully explained. 

Trade extension, the secretary’s announce- 
ment states, is the most important work of 
the club, in fact, the real reason for its ex- 
istence, and now that it is started there is no 
good reason left why any producer of Appala- 
chian hardwoods should not join in this co- 
operative effort which benefits all alike. 


Program for Arizona Club 


NoGALes, Ariz., May 4.—Preparations have 
been completed for the twelfth annual conven- 
tion of the Lumbermen’s Club of Arizona, to 
be held at the Montezuma Hotel here May 17, 
18 and 19. A full program of business and 
entertainment features has been arranged by 
the committee. Special passports will be issued 
each member and guest by the Nogales Cham- 
ber of Commerce, countersigned by Mexican 
officials, allowing the visitors freely to cross 
the border to and from Mexico during the 
convention. 

The forenoon of Friday, May 17, will be 
given over to registration, visiting the exhibits, 
and “circulating around to meet the boys.” At 
1 p. m. the 25th Infantry Band will serenade 
the lumbermen in front of the hotel, and will 
lead the way to Fireman’s Hall, where the busi- 
ness sessions are to be held. In the meantime 
the ladies will be invited on an automobile trip 
to Patagonia and the Circle Z Ranch, where 
luncheon will be served. 

At 1:30 President John H. Wood will call 
the convention to order, and the mayor of No- 
gales will deliver the address of welcome. “The 
Modern Conception of Highway Structures” 
will be the subject of a talk by R. F. Ham- 
matt, secretary of the California Redwood As- 
sociation. Kenneth Smith, secretary of the 
Los Angeles Retail Lumbermen’s Association, 
will speak on “Organization and Co-operation.” 
J. J. (Jack) Halloran, of the Halloran-Bennett 
Lumber Co., of Phoenix, will take “Short 
Lengths” as his theme. “The New Trade As- 
sociation” will be discussed by Sylvester 
Weaver, of the Weaver-Henry Corporation, of 
Los Angeles. 

A feature of the program will be provided 
by A. C. Horner, of San Francisco, western 
manager of the National Lumber Manufactur- 
ers’ Association, who will present President 
Wood with a gavel made of pine wood taken 
from the White House. He will deliver an 


address on “Trade- and Grade-Marked Lum- 
ber,” and will also exhibit the National asso- 
ciation’s motion picture, “The Transformation.” 
This picture will later be shown at a local 
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nia 
theater, where the convention badge will admit 
jumbermen free of charge. 

The business session will be adjourned at 
4 o'clock, but will be followed immediately 
by a meeting of the Concatenated Order of 
Hoo-Hoo. Albert Stacy, Vicegerent Snark of 
the border district, will preside. This will be 
followed by a State-wide concatenation in 
charge of the Gold Spot (Phoenix) team. At 
7 o'clock there will be a banquet for all Hoo- 
Hoo members at the Cave, Sonora. 

The annual election of officers of the Lum- 
bermen’s Club of Arizona will be held at 10 
o'clock Saturday morning. There will be dis- 
cussions, reports and resolutions, and another 
talk by Mr. Smith, of Los Angeles. The new 
board of directors’ luncheon will be held at 
the Cave, Sonora, at 12:30, and the rest of the 
afternoon will be devoted to sightseeing trips 
into Mexico. The annual dinner dance for 
members and guests will be held at the Palais 
Royal Night Club, in Mexico, Saturday eve- 
ning, and on Sunday golf will be the diversion. 

The mayor of Nogales is aiding the enter- 
tainment and program committee, which is 
composed of W. N. Puckett, Phil Herold, T. 
M. Ford, and Gus Michaels. The ladies’ enter- 
tainment committee is composed of Mesdames 
Michaels, Herold, Ford and Puckett. 


Sees eeeaeeaani 


Beaver Valley Dealers to Meet 


PittspurRGH, Pa., May 7.—The Beaver Val- 
ley Lumber Dealers’ Association, affiliated with 
the Retail Lumber Dealers’ Association of 
Western Pennsylvania, will meet Wednesday, 
May 15, at the Woodlawn Hotel in Woodlawn. 
Officers of the State association will be in at- 
tendance. 


Illineis District Meetings 

The first of a series of ten district meetings 
of the Illinois Lumber & Material Dealers’ 
Association, announces J. F. Bryan, secretary, 
Chicago, will be held at Libertyville on May 14 
at the Countryside Club, 2% miles west of 
Libertyville, and near Mundelein. The dealers 
of Libertyville and Mundelein, comprising the 
first district of the State, are co-operating as a 
local committee to make arrangements and as- 
sure the visitors of an excellent program. Fol- 
lowing a noon dinner, the business session will 
come to order. It will be a dealers’ forum and 
the three chief subjects for consideration are 
the home modernization movement; playing the 
game square, and the State association’s finan- 
cial plan and methods of work. 

The second meeting—that of the second dis- 
trict—will be held on May 15 at the Lincoln 
Tavern, Sterling, Ill., with the dealers of Ster- 
ling and Rock Falls co-operating as a local 
committee. Practically the same program will 
be carried out as at the first district meeting. 

The third meeting, that of the fourth district, 
will be held May 16 at the Kaskaskia Hotel in 
LaSalle, with the dealers in LaSalle, Peru and 
Oglesby co-operating as a local committee. Here 
again the same program as carried out at the 
first two meetings has been arranged for. 


De Kalb County Club Elects 

De Kats, Itt., May 8—With thirty-two 
present, the meeting held here last night of the 
De Kalb County Lumbermen’s Club indicated 
a good representative attendance of this district. 
The meeting began with a dinner at 6:30 
o'clock at the Cottage Cupboard. Ralph G. 
Wells, of the Harbaugh Lumber Co., Syca- 
more, was in charge of the meeting, while 
L. D. Banker, of the Farmers Elevator Co., 
also of Sycamore, was secretary-treasurer. 

A talk was made by A. H. Holcomb on the 
success of the home modernization campaign 
that has been put on at Sycamore, declaring 
that the three lumber dealers, plumbers, car- 
penters and contractors successfully co-operated 
in putting the proposition over in a big way. 
M. E. Shurtleff, with headquarters at Elgin, 
made a brief address, as did J. F. Bryan, of 
Chicago, secretary of the State assocation, who 
told of its work and of the value of organ- 
ization. 


The meeting concluded with the election of 
officers for the ensuing year, E. E. Embree, of 
De Kalb, being elected president and H. Eck- 
strom, also of De Kalb, secretary-treasurer. 
Each informally addressed the meeting after 
his election. 


Brings in Six New Members 


Kansas Cty, Mo., Miay 6.—Charles R. 
Black, of Corning, Ark., the new president of 
the Southwestern Lumbermen’s Association, 
who attended the recent meeting of the execu- 
tive committee of the association in Kansas 
City, demonstrated that his heart is in the work 
of building up the association, by bringing with 
him six new memberships. Mr. Black secured 
these at a recent convention of the Southeast 
Missouri dealers at Cape Girardeau. 


Kentucky Secretary Resigns 


LoutsviLte, Ky., May 7.—J. Crow Taylor, 
secretary for a number of years of the Ken- 
tucky Retail Lumber Dealers’ Association, has 
resigned the post, and W. E. Difford, secretary 
of the Louisville Lumbermen’s Credit Bureau, 
or Louisville Retail Lumber Dealers’ Associa- 
tion, has been named to the post. Mr. Difford 
is also secretary of the Louisville Lumbermen’s 
Buyers & Sellers Club. He has recently moved 
his offices from the Urban Building to the 
Kenyon Building, occupying quarters adjoining 
those of the Louisville Credit Men’s Associa- 
tion, in order to facilitate handling credit mat- 
ters. His appointment to the State association 
post was as of May 1. 


Northern Loggers Discuss Conditions 


Oconto, Wis., May 6.—The lumber indus- 
try of northern Wisconsin and upper Michigan 
was well represented at Oconto on May 2 at 
a joint meeting of lumber office managers and 
the Oconto-Wolf River Loggers’ Association. 
Thirty-six members of both organizations met 
at the Armony Club at Oconto and exchanged 
ideas on the condition of the industry. 

C. C. Lord, of the Thunder Lake Lumber 
Co., gave a talk on compensation insurance, 
public liability insurance and the handling of 
accident cases in logging operations. W. D. 
Cavers, of the Yawkey-Bissell Lumber Co., 
of White Lake, talked on labor turnover. 

Descriptions of handling accounting for log- 
ging operations were given by Arthur Petti- 
grew, of the Holt Lumber Co., and A. F. Iwen, 
of the G. W. Jones Lumber Co., of Wabeno, 
The Oconto Lumber Co. and the Holt Lumber 
Co. entertained the group of lumbermen at 
dinner. The Wisconsin Public Service Cor- 
poration gave an interesting first aid demon- 
stration to the convention. 


Decry Dealing in Scant Sizes 


PHILADELPHIA, Pa., May 6.—The practice of 


dealing in scant sizes was strongly condemned - 


by members of the Lumbermen’s Exchange of 
Philadelphia at their meeting last Thursday. 

They reaffirmed their opposition to this prac- 
tice, which has a tendency to destroy public con- 
fidence in the lumber industry, and adopted 
a resolution which will be sent to a number of 
manufacturing and wholesaling associations in 
an effort to draw the attention of the industry 
to the disastrous results which will occur if 
such practices continue. 

Members were warned by Robert L. Hilles 
of the insidious harm each sale of scant sizes 
works upon the industry. Mr. Hilles has been 
fighting this practice since 1926, when the Re- 
tail Lumber Dealers’ Association of Philadel- 
phia first took action in the matter. Some mills 
on the Coast are turning out 134- and 23-inch 
material that will eventually be sold to the 
consuming trade as 2- and 3-inch, Mr. Hilles 
stated, and this in spite of the strong stand 
taken against the practice by the West Coast 
associations. Not only is this unfair competi- 
tion, Mr. Hilles said, but it is also one of the 
strongest arguments in favor of substitutes. 

The exchange is also working out a plan 


which will result in more stringent credit laws. 
His plan, which has been referred to the board 
of directors, will make automatic legal action 
against a delinquent after the mailing of a third 
notice. "Pen araawwow 


Penn Associations May Merge 


PitrspurGH, Pa., May 7.—A possible amal- 
gamation of the two State organizations of 
builders’ supply dealers is being agitated among 
the members of both the Western Pennsylvania 
Builders’ Supply Association and the Building 
Materials Dealers’ Association of Eastern 
Pennsylvania. A joint meeting of committees 
representing each of the State associations is 
being arranged to devise plans for effecting the 
merger, but the date of this gathering has not 
been fixed. The committees will consider a 
closer working agreement between the associa- 
tions, at least. 

The quarterly meeting of the directors of the 
Western association will be held late this month, 
but the date has not been set in the hope that 
the committees may hold a meeting before that 
time. 


Urged to Use Cost Knowledge 


New York, May 6.—At a recent meeting of 
the east shore group, of the Building Material 
Men’s Association of Westchester County, 
Frank M. Carpenter, one of the leading lum- 
bermen of the county, exhorted the members 
not only to know their costs, but to profit 
by their knowledge. “I am sure we have all 
made a study of the subject of costs and are 
well acquainted with the facts, but what have 
we done with the knowledge gained?” Mr. 
Carpenter asked. “Surely, from conditions that 
have existed in the building supply business 
for the last few years, we have used this 
knowledge only to our detriment. Knowing 
our costs, why should we sell without profit? 
Is it simply for volume? I would say we 
have stooped to almost anything for greater 
sales, regardless of price, thinking by so doing 














SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 
is required. ' 
Sisalkraft’s wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at quick profits are available 
for dealers who handle Sisalkraft. 
Investigate today. 


The Sisalkraft Co. 


205 W. Wacker Drive (Canal Station) 
Chicago, Ill. AL 5-11 Gray 
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Order What You Need 
from Specialists in 
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We are also Headquarters for 
Creosoted Products. 
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Beaumont Lumber Co. 
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DRUMMOND, WIS. 


Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


bectss “EXTRA STANDARD” 














JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 
Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bldg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 


IMENSION LUMBER 


AND 


MAPLE FLOORING 


25/32 x 2% Face in 
First, Second and Third Grade. 
Brown Lumber Company 


Main Office: MANISTIQUE, MICH. 
Branch Office: 
1402 Eaton Tower, Detroit, Mich. 

















Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINL and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 














Surface Measure 


ESTIMATOR | 


A new publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, cauten tee boardand stock used 
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Pocket Size (4}4 x 6%’) $5.00, Pestpaid. 
American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 





that our percentage of overhead to sales will 
be reduced and thereby greater profits derived. 
But we are sadly mistaken, however, and have 
found from experience the error of our ways. 
We are jealous of our competitor and afraid 
his volume will outshine our own. What a fal- 
lacy! It may be false pride, but whatever 
it may be, it should be no more.” 


Georgia Semiannual at Macon 

ATLANTA, Ga., May 6—Announcement is 
made by H. J. West, secretary-treasurer.of the 
Georgia Lumber, Millwork & Building Material 
Dealers’ Association, this city, that as a result 
of a questionnaire to the directors it has been 
decided to hold the association’s semiannual 
meeting on May 23 at the Hotel Dempsey in 
Macon. As it is to be a one-day meeting it 
will be strictly a business session, though those 
who prefer to remain over a day can spend the 
time on the local golf links. 


Names Executive Committee 


New York, May 6.—President C. A. Mauk, 
of the National-American Wholesale Lumber 
Association, has anounced the following exec- 
utive committee to serve for the current year: 
C. A. Mauk, Toledo, Ohio; Arthur E. Lane, 
New York; M. G. Truman, Chicago; F. A. 
Dudley, Philadelphia; C. A. Goodman, Mari- 
nette, Wis.; Dwight Hinckley, Cincinnati, 
Ohio; Gardner I. Jones, Boston, Mass.; J. W. 
McClure, Memphis, Tenn.; W. H. Schuette, 
Pittsburgh, Pa.; Ben S. Woodhead, Beaumont, 
Texas. 

W. W. Schupner, secretary-directing man- 
ager of the association, conferred with Presi- 
dent Mauk at Toledo on April 27, when early 
plans were considered and a program devel- 
oped for carrying out the several actions of the 
wholesalers’ convention in Washington, D. C., 
April 10-11. Mr. Mauk is considering the 
personnel of the several standing and special 
committees. Announcement of appointments 
will be made soon. 


Woodhead to Speak on Grade-Marking 


BEAUMONT, TEXAS, May 6.—Ben S. Wood- 
head, president of the Beaumont Lumber Co., 
and retiring president of the National-Amer- 
ican Wholesale Lumber Association, has been 
invited to address the annual meeting of the 
National Association of Purchasing Agents at 
Buffalo on June 6, on the subject of lumber 
grade- and trade-marking, 

John R. Whitehead, vice president of the 
purchasing agents’ association, spoke on this 
topic at some length at the wholesalers’ con- 
vention in Washington, April 11, stating that 


_the purchasing agents were much interested 


in the discussion and were pleased to have 
the opportunity of exchanging views, saying 
at the time that this appears to be something 
which the purchasing agent “may approve in 
principle but will proceed cautiously to put 
into practice. He will prefer to discover each 
for himself just what the effects of specifying 
grade-marking lumber will be on his pur- 
chases.” 

The National Association of Purchasing 
Agents will probably take some definite action 
on this subject at its forthcoming convention 
in Buffalo. ASSL ££ i i fe 


Doings of the Iowa Dealers 

Des Mornes, Iowa, May 6.—Coincident with 
the announcement by Secretary Charles D. 
Marckres, of the Iowa Lumber & Material 
Dealers’ Association, that he has established 
headquarters at 2916 Brattleboro Avenue, Des 
Moines, is the issuance of Volume 1, No. 1 of 
Ilamda News, a four page bulletin chronicling 
the comings and going of members of the as- 
sociation. The word “Ilamda” is secured by 
taking the first letter of each word in the name 
of the association. The introduction states 
that “we hope to nourish the ambition of our 
readers for better business conditions, because 
it is that ambition that yearns for improved 
methods, promotes trade, creates profits, and 
provides constructive policies.” 





Ontarians Plan Outing 


Toronto, OnT., May 6.—Plans for the annual 
midsummer outing of the Ontario Retail Lym. 
ber Dealers’ Association are now practical] 
complete and information is being distributeq 
among the trade with a view to securing a large 
attendance. The outing will take place from 
June 25 to 28 and will be in the nature of g 
sail from Sarnia, Ont., to Sault Ste. Marie on 
the steamer Hamonic, followed by a train trip 
from the Soo to Blind River, Ont., where the 
dealers will be the guests of the Carpenter. 
Hickson Co. The new sawmill and yards of 
the company will be shown to the dealers and 
the whole party will then be the guest of the 
Carpenter-Hickson Co. for evening dinner. 
The party will spend that night in hotels at the 
Soo. The return trip will be made on the 
steamer Noronic on the following morning, 
June 27, arriving at the starting point, Point 
Edward, near Sarnia, early on the morning of 
June 28. On the afternoon of June 27, during 
the sail across Lake Huron, the annual meeting 
of the Southwestern Ontario Retail Lumber 
Dealers’ Association will be held on board the 
steamer Noronic. 


See eaeeeaeaaea 


Assistant to Long Leaf Secretary 

New Orweans, La., May 6.—R. J. Fine, 
formerly southern representative of the Hirsch 
Lumber Co., New York, has been named as- 
sistant to O. N. Cloud, secretary-manager of 
the Long Leaf Yellow Pine Manufacturers’ 
Association, effective May 1. Mr. Fine is well 
known in the southern 
lumber trade and 
through his long ex- 
perience in the field has 
developed a_ wide ac- 
quaintanceship in all 





R. J. FINE, 
New Orleans, La.; 
Becomes Affiliated 
With Long Leaf 
Pine Association 





divisions of the lumber 
industry. 

Upon first entering 
the lumber _ business, 
Mr. Fine was connect- 


ed with the shortleaf 
mill of the Saginaw 
Lumber Co., Saginaw, 


Ark., where he learned 
to grade, handle dry 
kilns, stack and load cars. He was next con- 
nected with the Monarch Lumber Co., St. Louis, 
as associate of A. J. Newmeyer and William 
J. Lard, holding the position of bookkeeper 
and assistant sales manager. Afterward he 
became assistant salesmanager of the Arkan- 
sas Lumber Co., Warren, Ark., where he was 
later promoted to general salesmanager. 

Mr. Fine then returned to St. Louis where 
he opened an office for the Angelina County 
Lumber Co., of Kelty, Tex., and remained with 
that concern until he engaged in business for 
himself as a lumber broker. He continued in 
the brokerage business until the World War 
and then became connected with the Enochs & 
Wortman Co., Jackson, Miss. Later he be- 
came salesmanager for the Lamar Lumber Co., 
leaving that firm to open an office in New 
Orleans for the Hirsch Lumber Co., New 
York. He remained with the Hirsch company 
until conditions necessitated closing down of 
the New Orleans office, but continued after- 
ward as a buyer until joining the Long Leaf 
association. 





Protection for sawmill and woodworking ma- 
chinery manufacturers among others is afforded 
by a new law which has been signed by the 
governor of Wisconsin and which makes it 
illegal to deface or remove any serial numbers 
from any machines or goods regardless of their 
size or use. The law as it previously stood 
referred only to automobiles. 
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The Trees 


The trees begin to shut me in, 
Before my window-pane 
A deeper green each day is seen, 
Twice richer after rain. 
I once could see through every tree, 
The street, the school, the store; 
But now they leave, and now they weave 
A curtain for my door. 


But did I say “shut in”? Nay, nay!— 
The world is but shut out, 
The noisy world that lately hurled 
Its thunders all about. 
The rush of men is hid again, 
The shouting I have known, 
One world is all I now recall, 
And that one world my own. 


Friend, would you find the quiet mind, 
Ah, yes, the quiet heart? 
It is not there, in thoroughfare 
Or avenue or mart. 
Go build a wall, however small, 
A roof, however plain, 
And let it be beneath a tree 
That hides your window-pane. 


We See b’ the Papers 


A high school education is worth $24,000, ac- 
cording to statisticians. 


It will earn $88,000, or $24,000 more than 
the grade school education. 

This might be a good thing to show to the 
boy who wants to “quit school.” 

We are satisfied of one thing, that the new 
tariff law won’t satisfy everybody. 

A college graduate will earn $144,000, or 
$56,000 more than the high school grad. 

Sut college graduates are getting so thick 
(in numbers, we mean) that we aren’t so sure. 


Every third person in California has an auto- 
mobile, and wants to be the first person in 
traffic. 

The time may come that men without educa- 
tion are so scarce that they will command a 
premium. 


A college education may be worth $144,000, 
but darned if we can believe that a college 
graduate is. 


Milkmaid bonnets are the latest things in 
Paris, whereas milkmaids are about the earliest 
thing down on the farm. 


The tariff on sugar is to be raised, as though 
the cigarette people weren’t annoying the candy 
manufacturers enough as it is. 

Furniture dug up at Herculaneum has been 
found in perfect condition. Evidently there 
was no moving in those days. 


A ten weeks’ course in public speaking is 
offered Chicago women. What the men need 
is a ten weeks’ course in listening. 

Scientists have gone clear to Manila, P. I., 
to see a total eclipse, when all they needed to 
do was to watch the groom at a wedding. 

Gen. Calles flew from Nogales to Agua 
Prieta the other day. Mexico is one place 
where an airplane is about the safest thing 
there is. 

Chilly weather is said to be holding down 
spring trade, but we haven’t seen any girls 
around here who seemed to be discouraged by 
the chilly weather. 

“Cheaper to hire taxi in Berlin than own 
auto,” writes Sigrid Schultz to the Chicago 
Tribune. Also, it might be added, in New 
York and all points west. 


The National Lumber Manufacturers’ As- ° 


sociation has presented President Hoover with 
a set of wooden candlesticks, but it is really the 
Senate that needs more light. 





Chicago has 19 wards, each of which is 
larger in population than the State of Nevada. 
But they have the advantage of not having to 
have any United States senators. 


Thanks to a new code of ethics, muskrat is 
to be called muskrat and rabbit rabbit in the 
fur industry after this; but we have yet to hear 
a lady admit that she is wearing skunk, 
although she often is. 


Between Trains 


PHILADELPHIA, Pa.—A hospital is like a lum- 
ber yard. Some of us realize we are creating 
homes, while some of us are just selling lum- 
ber. Just so, we heard the Hospital Associa- 
tion of Pennsylvania told tonight that hospital 
people ought not to think of themselves as 
merely somebody to cure the sick, but, while 
they had them in the hospital, should teach 
them how to keep well. When they are put on 
a certain diet, they should not only be told 
what, but why. While they are recovering 
from illness they should be taught how to avoid 
that particular illness in the future. In other 
words, a hospital should be a place for the 
promotion of health, not merely the cure of 
disease. 

These sound like good ideas, and it shows 
you, too, what the associations, whether hos- 
pital or hardwood, mean to the country. The 
man who says he can’t see what good the as- 
sociations do, lumber or medical, might just as 
well say that he can’t see what good the public 
schools do. In the old days a lot of fellows 
thought the associations ought to fix prices; 
now men realize that what they ought to do 
is to fix men. It is a good deal easier to edu- 
cate a man than it is to regulate him, and yet 
the results are the same as far as making a 
good merchant and a good citizen are con- 
cerned. 


ScrRANTON, Pa.—We imagine some of the 
warmth in anthracite coal is due to the fact 
that it is mined in Scranton. Certainly there 
is no town which has warmer friends. Ralph 
Weeks, president of the International Corres- 
pondence Schools, broke another engagement to 
come to the Quota Club tonight, and, if you 
knew him, you would know what friendship 
that is. The Quota Club is a sort of service 
club of the women, only better. They are the 
ones who do the work while the boss is away 
playing golf, and many times when he isn’t. 
We get away with a lot of success in business 
that we wouldn’t get away with if our secre- 
taries and sales-manageresses got away. 


Machinery 

The farmer has his tractor now, 
He used to manage with a plow; 
The logger has his logging-road, 
Once horses used to pull his load; 
The housewife vacuums the room, 
She used to do it with a broom: 
To church a fellow used to go, 
Now we attend by radio. 


We think we’re smart, the human race, 
With our machines in every place, 
For every need and every hour, 

And all our labor done by pow’r. 


We think we’re smart. The gods must smile. 


Here’s what will happen in a while; 
They'll simply scratch us from the list, 
And you and I will not be missed. 


The tractor still will plow the fields, 
And other things collect the yields, 
The logs come down the way they can 
Without the help of horse or man. 
The world is smarter than our sires’, 
Now this is all the world requires— 
To put mankind upon the shelf, 

For now the world can run itself. 





FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISER 
Oak Birch : 


BEVEL SIDING— 
Poplar 






An Economy of 
Interest to 


Shrewd Dealers 


All of the above items in one car 
means a substantial saving _to a 
lumber dealer over the course of a 
year. There’s an actual saving in 
buying all of these items together. 
There’s a saving in freight. 


By ordering all of these items in 
small amounts mixed in one car you 
can materially reduce your stock 
investment and increase your turn- 
over and profits. 


Meadow River stock is all pro- 
duced from famous West Virginia 
timber—the cream of the timber in 
the Appalachians. All Meadow 
River stock is carefully handled and 
loaded. 


It will be a pleasure to quote 
you on mixed cars or L.C.L. 


The Meadow River Lumber Co. 


RAINELLE, W. VA. 


MEADOW 
RIVER 
BRAND 
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Tycos DIRECT-SET 
Recording Regulator 


Temperature and humidity affect your 
profits. Kilns cannot give good results 
unless these two factors in their opera- 
tion are properly controlled. 


The temperature, humidity and circu- 
lation of the air dries the wood. Whether 
your kilns are old or the most modern 
you cannot expect best results until 
suitable equipment is used to control 
these two important factors—humidity 
and temperature. 


Excessive Humidity 
drying 
output. 

Low Humidity—causes too fast 
drying and causes degrade. 

Temperature—also causes 
egrade. 

Too Low Temperature—again 
spells inefficiency by decreas- 
ing kiln output. 


— retards 
and decreases kiln 


No mechanical device has yet been devised to 
automatically dry lumber. It remains for the kiln 
operator to furnish the ‘‘brains’’ to layout proper 


drying schedules. Regardless of his intentions, how- 
ever, he cannot accurately maintain ideal drying 
conditions by manually operating hand valves. 


Eliminate the costly practice of ‘‘fussing with hand 
valves."" Install TYCOS Direct Set Recording regu- 
lators and get the advantage of your operator’s hand 
on the steam valves every minute of the day and 
night This instrument can do it with more ac- 
curacy and dependability because it acts to compen- 
sate for changes in temperature and humidity even 
before the eye can detect them. 

Make your kilns a better-investment. Other mills 
are receiving dividends from their TYCOS Direct-Set 
Recording regulators. Let us show you how we can 
help you. 


Taylor /nstrument Companies 
ROCHESTER, N. Y., U. S. A. 
CANADIAN PLANT 
TYCOS SVILDING 
TORONTO 


MANUFACTURING DISTRIBUTORS 
IN GREAT GRITAIN 
SHORT & MASON, LTO., LONDON 








Dependable Wire ay 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 
San Francisco 
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WARREN AXE & TOOL CO. 


WARREN, PA. 
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Club President Re-elected 


CINCINNATI, OuHIo, May 7.—Edward H. 
Ward, president of the Cincinnati Lumbermen’s 
Club, was re-elected by a unanimous vote last 
night and carried to victory practically all of 
the Chair ticket which he led, at the annual 
meeting of the club. W. C. Barlett, presidential 
nominee on the Floor ticket withdrew on ac- 
count of frequent absence from the city, but 
was elected as first vice president, an office to 
which he had been nominated on the Chair 
ticket. F. T. Atkinson, of the Cincinnati Wal- 
nut Lumber Co., was elected second vice presi- 
dent. Carl J. Edelmann, secretary, and J. Watt 
Graham, treasurer, were elected without op- 
position. The four directors chosen were 
Dewey Ammon, J. Montie Christie, Murat H. 
Davidson and A, E. Hart. 

President-elect Ward is sales manager of the 
Dwight Hinckley Lumber Co. and also presi- 
dent of the Union Association of Lumber & 
Sash & Door Salesmen. Mr. Barlett is presi- 
dent of the W. C. Barlett Lumber Co. 

Mr. Ammon is president of the Purdy- 
Ammon Lumber Co. Murat H. Davidson is 
president of the Davidson Lumber & Coal Co. 
and former chairman of the trade extension 
committee of the Appalachian Hardwood Club. 
Mr. Christie is local representative of James 
Kennedy & Co. (Ltd.), and retiring chairman 
of the entertainment committee of the club. 
Mr. Hart is a former president of the club 
and manager of the Leland G. Banning Lum- 
ber Co. 

Announcement was made by Chairman 
Christie, of the entertainment committee, that 
the annual outing of the club would be held 
June 18 at the Miami Boat Club. The annual 


Lumbermen’s 


Talks on Paintability of Wood 


Co_umsus, Ono, May 6.—Dr. F. L. Browne, 
senior chemist and paint technologist with the 
Forest Products Laboratory of Madison, Wis., 
was the lecturer at the ninth of the series of 
lectures in the extension course in lumber edu- 
cation being sponsored by the Wholesale Lum- 
bermen’s Ciub of Columbus. The speaker has 
devoted five years to making exhaustive tests 
of paint on wood and has many specimens on 
barns, houses, fences and on other buildings 
throughout the country. He is making a trip 
inspecting the tests throughout the eastern sec- 


tion of the country. 


Appoints Insurance Agents 


Macon, Ga., May 10.—At the last meeting 
of the Roofer Manufacturers’ Club at Colum- 
bus, Sam S. Chandler & Co., insurance agents 
of this city, were designated as managers of the 
insurance department, a new feature of the 
club. 

The service is to provide a complete inspec- 
tion of each member’s plant, the members to be 
advised of ways and means by which they can, 
in most cases, secure an appreciable reduction 
in their insurance rates, by making, as a rule, 
minor changes and improvements. All policies 
are to be analyzed and if there are any errors 
or omissions they are to be corrected so that 
full protection will be provided. They are also 
to have the benefit of expert legal advice on 
matters pertaining to insurance, through this 
same. concern, it was announced here. 

The next meeting of the club will be held 
May 21 at the Ralston Hotel in Columbus. 


Memphis Club Plans Entertainment 


MempHIs, TENN., May 7.—Decision was 
reached at the last regular meeting of the 
Lumbermen’s Club of Memphis, which was 
held at the Hotel Gayoso last Thursday, that 


baseball game between the Yellow Piners ang 
the Hardwooders will be one of the features 
of the picnic and a big time is expected. 

David G. White, the new trade extension 
manager of the Appalachian Hardwood Clyb 
was presented to the lumbermen by Mr. Line. 
han who is a prominent member of the Appala- 
chian club. Mr. White spoke on how the pub- 
lic could be educated on the merits of Appala- 
chian woods and told how the sales of chest- 
nut had been reduced materially by lack of 
proper information to the trade on supplies, 
He said that erroneous information was allowed 
to be spread that the supplies of good chest- 
nut lumber have been exhausted when recent 
surveys show that there is an ample supply 
for years to come and the blight is by no means 
the menace which it had been painted. Mr. 
White invited the lumbermen to the meeting 
of the Appalachian club to be held here May 
21 at the Hotel Sinton. 

Ross C. Kuhlman, secretary of the District 
No. 1, Ohio Association of Retail Lumber 
Dealers, and also of the new organization of 
the Cincinnati Millwork Manufacturers’ Asso- 
ciation, made a talk in which he stressed the 
importance of the recently organized quantity 
survey bureau of the Millwork association. He 
said this had been of great assistance to the 
trade and cut down duplication of production, 
Mr. Kuhlmann told also of a recent dinner 
meeting of the retailers and the millwork manv- 
facturers at which President Ward spoke. He 
said that a better understanding of the problems 
of the building trade had been reached through 
the attendance at the meeting of a number of 
architects who were guests of the occasion. 


Club Activities 


a party should be given at the Silver Slipper, 
Memphis’ newest night club, in late May or 
early June. T. E. Sledge, chairman of the 
entertainment committee, was instructed to ar- 
range for the entertainment. J. W. Runyan, 
first vice president of the club, presided in the 
absence of C. W. Parham, president. 

E. S. Maddox, State forester for Tennessee, 
made a short address, explaining the work that 
he has been doing for reforestation and forest 
fire prevention in the State since he has been 
in charge of this work. 

Announcement was made of the annual golf 
tournament to be held at the Colonial Country 
Club on May 16. Luncheon will be served 
at noon and eighteen holes will be played in 
the afternoon. There will be fifteen prizes. 
W. N. Coulson, chairman, Jack Welsh, and 
K. L. Emmons will constitute the handicap 
committee. My. Sledge will have general 
charge of the tournament. 


Close Bowling Season 


St. Lours, Mo., May 6.—The 1928-29 season 
of the Hoo-Hoo Club Bowling League closed 
with a banquet at Hotel Claridge last Thurs- 
day night, when the Charles M. Huttig trophy 
was awarded to the team representing the Hut- 
tig Sash & Door Co., which won the most 
games during the season. Mr. Huttig, donor 
of the trophy, iS president of the St. Louis 
Lumber Co. The prize fund of $420 was dis- 
tributed among the individual players according 
to their standings at the end of the season. 


THE MICHIGAN CENTRAL heads the list of 
railroads as the leading carrier of automobile 
shipments. In 1927 the Michigan Central 
hauled 172,795 carloads of automobiles, trucks 
and parts that originated at Detroit and other 
manufacturing points on its line, and a fur- 
ther 26,094 carloads received from connecting 
lines swelled the total. to 198,889 carloads. 
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lowed . “Noble as are its associates, the Sugar Pine is 
chest- SS easily King, and spreads his arms above them 
ecent 3S in blessing, while they rock and wave in sign 
upply SS of recognition.” 

leans le A —JOHN Murr. 
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- the The Scotch say, “You cannot make gifts out of thistles.”” Neither 
ntity van you make good lumber out of poor timber. 

- UX =F —_ More than 50 years ago, when Pacific Coast lumbering was in its 
we Ze ; infancy, a group of Michigan's most successful Cork Pine producers 
sal iy = \ sought a wood physically similar to their own splendid product, and 
aa > = 7a selected MADERA SUGAR PINE. 
| He . ae This timber is found in Madera County on the western slopes of 
ems SE the Sierra Nevada Mountains. Interspersed with it, are limited quan- 
ugh tp ’ tities of California Pondosa Pine, White Fir, and Incense Cedar. 
” of : However, it is of the Pines of which we wish to tell you, and of 





Sugar Pine in particular. 


Sugar Pine is the largest and most magnificent Pine that ever grew. 
\ Gi, It attains a height of from 150 to 175 feet, with a diameter of from 
») yy: > 3 to 7 feet. Taller and larger trees are occasionally found. The 
trunk is straight and tapers but little until the few, large, very long 

horizontal limbs at its wide flat crown are reached. 

















der, 3 
~~ ye = It has long cylindrical cones from 214” to 3” in diameter and 
the Uz 12” to 16” long, which hang pendant from the tips of its branches 
aa y Ee like ornaments on a Christmas tree. 
the 7 —< The foliage is a deep blue-green, with a whitish tinge. The needles, 
ca° “ae as in all true White Pines, are in bundles of 5, and are from 23%” 
ee, CL. Sa to 4” long. 
lat ,' . —ss 
2st yo 2 Ze The bark is from 114” to 2” thick, is of a rich purple-brown, or 
en fom cinnamon-red, and on the older trees is deeply furrowed, the ridges 
“oy == being broken into long, irregular plates. 
/, — 
lt UL.” =a The tree has a very thin sap ring, and is exceptionally free from 
ed ta > disease. This, as well as its size, makes possible the production of 
rm Lh. large quantities of thick, wide lumber of high quality, which can be 
“ “ -sS seasoned without checking or warping. 
id ya 
id Vie Ga se Mature Sugar Pine trees are from 400 to 600 years old. Some of 
p |, “ae them were of good size when Columbus discovered America, and 
al GE's 4 practically all of them were of merchantable size at the time of the 
2 : signing of the Declaration of Independence. 
The passing of the centuries has served to greatly mellow the 
; wood, and the lumber it produces is straight-grained, durable, and 
mn i. - = edsily worked. 
d : 3 
: SS MADERA SUGAR PINE CO. 
- Y ——_ 
t “- MADERA, CALIFORNIA ' 
ir 4 Z : 
: : Because of their general interest, especially to all users of pine lumber, this 
F % series of letters prep’ by the Madera Sugar Pine Co., Madera, Calif., 
44 A= e* : and sent to its entix@list of distributots, is being published serially in 


the American Lumbepman, and will: be available to any one interested. 





Copyright, 1929, by Madera Sugar Pine Co. 
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Your Telephone 


When you need lumber in a 
hurry—one board or a carload 
—just reach for your telephone 


and 
Call Grand 0240 


We carry a normal stock of around 
500 carloads. You can cut your in- 
vestment and save money by utilizing 
our facilities for rush shipments. 
Quick delivery over any of 27 R. R's. 


How may we serve you today? 


Sa 
(2, 


ANC. Oo. 
St. Louis, 





$e Reach for 











LauREL, Miss., May 6.—That Laurel, which 
long has been recognized as one of the out- 
standing lumber producing centers of the South, 
bids fair to become one of the South’s leading 
industrial centers, is apparent to everyone who 
visits this progressive city. Laurel, which is 
known far and wide for its attractiveness and 
progressiveness, has a population of 18,000, and 
during the last few years some large industries 
have located here. 

The McLeod Furniture Co., which special- 
izes in the manufacture of office furniture, 
was organized here several years ago and has 
been in continuous operation ever since, em- 
ploying a large number of people and becoming 
a more important factor in that branch of the 
furniture industry with each succeeding year. 
About a year ago the Pascagoula Hardwood 
Co. was organized, with a paid in capital of 
$1,000,000. A modern mill was erected in 
Laurel and enough timber has been purchased 
to keep the mill in operation for approximately 
twenty years. At Laurel is also located the 











GULF RED CYPRESS 


COMPANY 


Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 
capacity of our mills 
150,000,000 feet Cypress 
50,000,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, 


FLORIDA 











Yellow 








Timbers, Lumber 
Lath and Shingles 


For our Ae grade dressed stock — 
Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


Pine 

















White Pine 


a0 | 





IDAHO 
MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 


Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. 


New York, N. Y. 


tremendous operation of the Mfasonite Corpora- 
tion. This is one of the outstanding examples 
of rapid industrial growth in the South, as 
this company has been a success from its in- 
ception and has been compelled recently to 
largely increase its plant capacity. 

The advantages of Laurel as an ideal loca- 
tion for large factories and industries of vari- 
ous kinds are numerous. It is excellently situ- 
ated for export and coastwise shipping, being 
located near the ports of New Orleans, Mobile 
and Gulfport, and, being served by three trunk 
line railroads, it enjoys competitive freight 
rates with all the northern and eastern mar- 
kets. Hydroelectric power, excellent labor, 
good schools and churches help to make Laurel 
an ideal location for industries. One of its 
chief advantages is the fact that Laurel is lo- 


Plant of the Masonite Corporation at Laurel, Miss. 


An Ideal Location for Industries 


cated practically in the center of the pine and 
hardwood section, thus making it a desirable 
location for wood-using industries. About 50,- 
000,000 feet of southern hardwoods and 200,- 
000,000: feet of southern pine are manufactured 
in Laurel annually. 

Mild winters and summer breezes off the 
Gulf of Mexico make an ideal climate and as- 
sure comfortable and pleasant living conditions 
in Laurel. The public school system here is 
one of the best in the South. The pride of 
the people of the entire city is the beautiful 
art museum donated by the Eastman Founda- 
tion. This contains many rare works by fa- 
mous artists, and would be a credit to a city 
many times the size of Laurel. 


Association Sues Ad Agency 


INDIANAPOLIS, INp., May 8.—Suit demanding 
an accounting from the Millis Advertising Co. 
of Indianapolis of funds collected for an ad- 
vertising campaign for the National Retail 
Lumber Dealers’ Association, has been filed by 
the lumber dealers in superior court in Indian- 
apolis. The action also requests that a receiver 
be appointed for the fund, which aggregated 
$1,485,000. Charges are made that the adver- 
tising company misappropriated the money and 
refused to provide a list of expenditures to 
the association. The Aetna Investment Co., 
Hercules Realty Co., Studio Press (Inc.), all 
connected with the Millis company and the 
Peoples State Bank, trustee, also are named 
defendants. Fred Millis, head of the adver- 
tising company, was out of the city when the 
suit was filed. He recently filed suit in Federal 
Court against the lumber dealers’ association 
seeking a judgment of approximately $67,000 
he said was due him and which sum was on 
deposit then in the Peoples State Bank. 

















New plant of Eastman, Gardiner & Co., which began operation late in 1928 | 
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Takes Over More Production 


Sr. Louts, Mo., May 8.—Announcement has 
been made by the Gideon-Anderson Co., of this 
city, that it has taken over the sales of the 
production of the Vail-Donaldson Co., operat- 
ing both lumber and stave mills. The lumber 
mills are located at Marmaduke and Hancock, 
Ark., and produce cypress, oak, gum, maple, 
sycamore and elm. The cooperage mills, lo- 
cated at Marmaduke and Pocahontas, Ark., 
manufacture nothing but slack barrel staves. 
Through this arrangement, the Gideon-Ander- 
son Co. will now have the sale of an addi- 
tional 1,250,000 feet of lumber monthly. 


To Lift Parcels at Grays Harbor 


ABERDEEN-HoguriAM, WasuH., May 4.—Sir 
William Reardon Smith, British shipping mag- 
nate, was a visitor on Grays Harbor last week. 
While here he was the guest of Schafer Bros. 
Logging Co. in a tour of its logging camps 
in the Wynooche and Satsop valleys. He was 
accompanied by his son, and by a large number 
of American and Canadian shipping men. 
Dinner was served the guests in Camp No. 2, 
and, after a further inspection of the logging 
operations, the party was taken by train to the 
headquarters camp in the Satsop valley. Here 
they were met by John Schafer, superintendent 
of the logging works. The visit of the party 
here was co-incident with the loading of the 
East Lynn, the first of the ships of the Smith 
Line to load a parcel cargo on Grays Harbor, 
although many full and charter cargoes have 
been loaded here. It is announced that Grays 
Harbor will be a 21-day port of call for these 
lines. A dinner was given the party in the 
evening at the Emerson Hotel in Hoquiam, 
sponsored by the Durable Door Co. 


SPREE AEEZAAAAEE: 


Modernizing Drive Under Way 


MINNEAPOLIS, Minn., May 6.—Minneapolis’ 
home modernizing campaign, delayed by un- 
seasonably cold weather, has gotten under way 
with a bang, and dealers in lumber and the 
allied industries are looking forward to a busy 
season as the result of the active drive just 
launched. Articles in the Minneapolis news- 
papers of Sunday, May 5, told the public of 
the aims of the campaign. As a preliminary, 
articles of incorporation were filed by the bu- 
reau, which hereafter will be known as the 
Home Modernizing Bureau of Minneapolis. 
Its avowed purpose is to become “a clearing 
house for. the entire building industry and al- 
lied trades and advancing housing and living 
standards.” 

New officers have been elected, as follows: 
L. H. Johnson, president, L. H. Johnson Co., 
plumbing and heating, president; D. S. Knapp, 
vice president and manager of the Chamber- 
lain Metal Weatherstrip Co., vice president; 
W. H. B. Donaldson, president-treasurer, W. 
H. B. Donaldson Co., secretary, and H. C. 
Lindquist, manager of the Minneapolis Build- 
ing & Loan association, treasurer. These, with 
Valentine Wurtele, vice president of the Min- 
nesota Linseed Co., and Carlton D. Rye, man- 
ager, the Crane Co., constitute the executive 
committee. 

Acting with this committee is the board of 
governors, representative of the different in- 
dustries. The board includes J. R. Randall, 
vice president of the Melone-Bovey Lumber 
Co.; W. G. Westin, tile and marble; F. W. 
Gratz, oil burners; W. W. Gibson, concrete 
blocks ; T. L. Losby, electrical appliances; Wil- 
liam Berg, plasterers; C. A. Gunn, Builders’ 
Exchange; Ed Graff, warm air heating, and 
others, who will be chosen later. E. J. Gazink 
is manager of the bureau and H. W. Fridlund 
is contact director. 

Under the constitution of the bureau, it pur- 
poses to advance present conditions through 
the modernization of “existing and substantial, 
but unmodern, structures; through the con- 
servation of the capital invested in these 
structures and their maintenance in a more 
salable status; through stimulation of the 





progressive rise in housing standards for all 
families as their incomes and housing require- 
ments increase, by assisting them in the turn- 
over of their properties and acquiring of bet- 
ter homes; and through co-operation with 
varied allied groups, such as plumbing asso- 
ciations, electrical leagues, and similar trades, 
as well as civic clubs and the city planning 
department, to improve the standards of equip- 
ment and conditions for the home owner.” 
Inaugurating the campaign, the sponsors ob- 
tained the endorsement of Mrs. Theodore 


Christianson, wife of the governor of Mfinne- | 


sota; Walter J. Kohler, governor of Wiscon- 
sin and president of the National Home Mod- 
ernizing Bureau; Herman E. Olson, Minne- 
apolis planning engineer; E. W. Decker, presi- 
dent of the Northwestern National Bank, and 
Merrill Bartlett, president of the Minneapolis 
Real Estate Board. 





Decrease in Fire Loss in 1927 


Wasurncton, D. C., April 29.—A survey of 
State by State fire losses recently made by 
engineers of the National Lumber Manufac- 
turers’ Association shows that the decrease in 
the United States fire loss of nearly $90,000,- 
000 in 1927 was well distributed geographically. 

In more than forty of the forty-eight States 
there were actual decreases in the dollar values 
of property destroyed. Virginia, 
Maryland and Maine, each showing a decrease 
under 1926 of more than 40 percent, were the 
leaders in percentage reduction. In New York 
State alone there was a decrease of approxi- 
mately $10,000,000. 

In 1927 fire loss total of $472,933,969 includes 
the customary estimate of 25 percent for un- 
reported losses, according to the engineers. This 
25 percent accounts for nearly $95,000,000 of 
the total, and, considering the rapid expansion 
in value of total property insured and in fire 
department service, it is a generous addition. 
In 1926 the estimate of total fire loss was $561,- 
980,751, including an estimate of $112,396,150 
for unreported losses. 

The 1927 figures are more significant because 
of the greatly increased total risk. The De- 
partment of Commerce estimates that new con- 
struction added during the year totaled more 
than $7,000,000,000 dollars, exclusive of new 
furnishings of homes, offices, factories, stores, 
theaters etc. Considering this increased prop- 
erty exposed to fire risk, therefore, the general 
decrease in fire losses of $90,000,000 in 1927 
assumes a greater significance, marking very 
substantial progress in the right direction. 

On a per capita wealth basis, says the 
National association, our reduced losses com- 
pare very favorably with fire losses in 
European countries. Unfortunately, there are 
some, apparently followers of the new school 
which decries everything American and 
praises anything European, who attempt to 
hide the achievement the United States has 
made in reducing fire loss by comparing our 
losses with those of European countries. 

Such comparisons are ordinarily based on 
per capita fire loss and show the United 
States with a per capita loss more than twice 
as great as most European countries. Such 
propaganda loses sight of the fact that as a 
nation our per capita wealth is more than 
seven times as great as that of many 
European countries. When this is taken into 
consideration it is evident that instead of 
our burning rate being twice as great as for 
Europe, fire losses there are at a much 
higher rate than in the United States. 

The almost universal State-wide reduction 
in fire losses achieved in 1927 and the still 
further reduction indicated by the 1928 data 
at hand mark a definite forward step in our 
economic progress. In addition to the actual 
saving of property from destruction, there 
can be little doubt but that by a continua- 
tion of the reduced fire loss the American 
people will receive a dividend in the shape 
of lower fire insurance premiums. 





Harvarp Economic Society’s weekly index 
of wholesale commodity prices has fallen to 
96.4 for the week ended May 1, 1929, from 
96.9 for the week ended April 24, 1929, 


Arkansas, ° 





Long Supply 
Assured You 


You need no longer worry 
about a dependable mill con- 
nection for your lumber. Do 
as hundreds of other buyers 
have done— 


Stock 


PIN 
Yard and Shed Stock 


Our present timber supply is 
sufficient to keep our mill going 
for years tocome. This virgin 
timber has a soft, even texture 
which enables us to manufac- 
ture lumber naturally suited to 
all building purposes. 


Investigate our facilities for ship- 
ping by rail and water today. 


Johnson & 
Wimsatt 


WASHINGTON, D. C. 
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Wier Service is just as 
Wier 


quality, milling and 


dependable as 


' grading. 


R.W. WIER 
Lumber Company 


FirstNstioig  HOUSTON,TEXAS 


Distributors:— WierLong Leaf Lumber. 
Mills :- Wrergate,Texas 
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Standard Lumber Mills 


Healey Building, ATLANTA, GA. 


SOUTHERN HARDWOODS 
Long and Short Leaf Pine 


Logs, Piling, Crossties. 
From— Georgia, Alabama, Mississippi, Louisiana 

















MERICAN 


PLYWOOD 
CORPORATION 
PLYWOOD OF 
RECOGNIZED QUALITY 
NEW LONDC N, WISCONSIN 

» Latest Price List 















‘form order by topics, as follows: 


Investigates Alleged Monopolies 


The Federal Trade Commission, acting under 
a resolution passed by the Senate in February, 
has undertaken an investigation of practices of 
manufacturers and distributors of newsprint 


paper. The purpose of the inquiry is to deter- 
mine whether any of such practices tend to 
create a monopoly in the supplying of news- 
print paper to publishers of small daily and 
weekly newspapers or whether they constitute 
a violaton of the anti-trust laws. 

Questionnaires are also being sent, by the 
Commission, on chain store merchandising in 
response to a Senate resolution. Information 
on chain store development and consolidation 
is being sought, as well as the character and 
volume of chain store business, chain organ- 
ization and management, wholesale business 
carried on by chains, selling of private brands, 
extent of service features, price policies, adver- 
tising expenses, and financial results of chain 
store operation. 


Simplification in Boxes and Crates 


Expansion of the farm-produce container 
industry to keep pace with the increasing fruit 
and vegetable business in recent years has pro- 
duced a multiplicity of crates and boxes that 
in many instances amounts to confusion, ac- 
cording to the bureau of agricultural economics, 
Department of Agriculture, which has just con- 
cluded a nation-wide survey. 

More than one billion containers are required 
to package the approximately one million car- 
loads of fruits and vegetables shipped annually 
in the United States. Containers used for ship- 
ping a given commodity vary widely in dif- 
ferent sections of the country. For the same 
kind of vegetable one section may use a basket, 
another a crate, a third a barrel, and a fourth 
a sack. 

Discussing possibilities of simplification in 
boxes and crates, the bureau states that if prac- 
ticable it would be desirable to have a uniform 
length for apple box shook so that tops and 
bottoms could also be used for peach, pear and 
other boxes. 

The department has issued a printed circular 
as Farmers’ Bulletin 1579-F, entitled ‘“Con- 


_tainers Used in Shipping Fruits and Veget- 


ables,” which gives the results of the survey 
and various suggestions looking to improve- 
ment and elimination of confusion. Copies 
may be had on application. 


Encouraging Private Timber Growing 


With a view to encouraging the private grow- 
ing of timber by lightening the burden of taxa- 
tion on owners of forest land, 25 States now 
have a total of 31 special forest tax laws that 
differ from those followed in taxing other real 
estate. This fact has been disclosed by the 
Forest Taxation Inquiry which is in progress 
under the Forest Service. 

The Forest Taxation Inquiry was inaugurated 
in 1925, with Prof. Fred R. Fairchild of Yale 
University at its head. An intensive study has 
been in progress ever since with the ultimate 
object of working out a system that will enable 
the private forest owner to contribute his fair 
share of taxes and still maintain timber growth 
on his land with reasonable expectation of 
profit. It is believed that a satisfactory tax 
arrangement will remove one of the big ob- 
stacles to private forestry practice—the man- 
agement of forésts on a continuous crop basis. 

A progress report made by the Forest Tax- 
ation Inquiry gives a digest of all State forest 
tax laws now in force. To facilitate com- 
parative study of the laws of the different 
States, these laws have been treated in uni- 
Special 


classification ; general 


modification of the 





property tax; new specific or other special 
property tax; yield tax; relief from other 
taxes; contribution of the State to the 
towns and counties ; classification qualifications ; 
general penalty provision; contract; amend- 
ments; and special fire protection provisions, 
A tabular summary makes it possible to com- 
pare certain features of all laws at a glance. 

Forest tax legislation in America has passed 
through two general stages, according to the 
report. The first, based on the principle of 
exemptions, bounties, or rebates for land de- 
voted to forest production, started with a law 
passed by Nebraska in 1866. Seventeen State 
laws based on one of these three methods are 
now in force. The second’ stage recognized 
the principle of the yield tax, by which a tax 
on the timber crop at maturity is substituted 
for the annual tax on the growing timber crop, 
Beginning with the Michigan farm woodlot act 
in 1911, fourteen States have enacted tax legis- 
lation based on the yield tax principle. In some 
of the more recent tax laws, certain new fea- 
tures have been introduced, such as contri- 
butions from the State to local subdivisions in 
consideration of the loss to local revenue oc- 
casioned by modification of the property tax, 
and the exemption, in California, of all im- 
mature forest trees from the property tax. 

Copies of the Inquiry’s progress report may 
be obtained by writing to the Director, Forest 
Taxation Inquiry, 360 Prospect Street, New 
Haven, Conn. 


Resigns as Refuge Head 


William T. Cox, superintendent of the Upper 
Mississippi River Wild Life and Fish Refuge, 
has resigned to accept a position with the 
Brazilian Government to organize and head a 
forest service in that country. Mr. Cox will 
take over his new duties about July 1 and will 
be succeeded in the Upper Mississippi refuge 
by Ray C. Steele, at present game protector of 
the Biological Survey with headquarters in 
Portland, Ore. 

Mr. Cox has long been identified with con- 
servation under both Federal and State gov- 
ernments. He entered the forest service in 
1901, resigning in 1911 to become State 
Forester of Minnesota. In 1924 he left the 
latter position to engage in private business as 
a consulting forester and forest engineer. A 
year later, however, he again entered the Fed- 
eral Government service as superintendent of 
the Upper Mississippi refuge, administered by 
the U. S. Biological Survey. 

Mr. Steele, the new superintendent, also has 
wide experience in wild life matters and has 
long been actively interested in the conservation 
of both birds and mammals. He entered the 
Biological Survey February 9, 1920. 


To Review World Markets 


At an advertising and selling conference to 
be held in Washington late in May or early in 
June, approximately 200 industrial executives 
will meet with representatives of the Depart- 
ment of Commerce to develop a broader under- 
standing of the problems affecting industrial 
selling and advertising as contrasted with con- 
sumer marketing. There will be an exchange 
of experiences, particularly in foreign markets, 
and a review of the world’s industrial markets, 
showing their bearing on the sales of both raw 
and manufactured materials and capital equip- 
ment to industry at home and abroad. 

The conference is being called at the sug- 
gestion of representatives of the National In- 
dustrial Advertisers’ Association and the Asso- 
ciation of National Advertisers. Besides in- 
dustrial executives, a number of editors of 
international trade publications will be invited 
to attend the conference. 
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Auto Builders Lead 


(Continued from page 57) 


tion; of third grade there is a shortage and it 
is now quoted as high as $73.50, but the general 
range is $69.50@71.50. Maple flooring is quiet, 
but Michigan stock is firm at $93.50 for first 
rade. For first grade birch flooring the range 
is $78.50@83. 


Sales Lower But Exceed Output 


MemPHIS, TENN., May 7.—Hardwood de- 
mand continues good, particularly in southern 
territory, while prices remain firm. Production 
figures remain unchanged at about 82 percent 
of normal, while sales are near 90 percent and 
shipments about 99 percent of normal. Sales 
reported from the northern territory, however, 
were rather low in comparison with seasonably 
large production. 

There has been a slight weakening of demand 
from automobile manufacturers but a much 
better demand from interior trim, sash and door 
and flooring plants. Furniture demand is only 
fair, but there has been a good movement over- 
seas and at better prices. Stocks of southern 
hardwoods are exceptionally low, and it will be 
many weeks before they will increase to any ex- 
tent. Most southern manufacturers have pretty 
full order files. Many hardwood manufacturers 
are not soliciting new business. The weather has 


with stocks the lowest in many months. 
grades that had been dragging have sold out. 


Hardwood Buying 


Upper 


Sycamore stocks are low and sales are light. 
Plain tupelo stocks have increased and prices 


have been reduced. 


Hardwood Firms Merge in South 


Jackson, Miss., May 6.—Announcement has 
been made of the merger of the Martin Veneer 
Co. and the Gulf Wooden Ware Co., under the 
name of Martin Veneer Corporation, and its 
acquisition of 60,000,000 feet of hardwood tim- 
ber in the Pascagoula swamps. 

The company is capitalized at $350,000 and 
was formed to take over certain timber lands 
formerly owned by the Mississippi Timber Co. 
and which had been acquired by Eastman, 
Gardiner & Co., of Laurel. E. B. Martin pur- 
chased from the Laurel company all the lands 
in the lower swamps south of Prichard Land- 
ing, which it is estimated will cut 60,000,000 
feet of hardwood. The northern portion of 
the land which stretches along the Pascagoula 
River will be logged by the Pascagoula Hard- 
wood Co., of Laurel, a subsidiary of Eastman, 
Gardiner & Co. 

The new company contemplates making ex- 
tensive improvements at the plant in Pascagoula 
so as to take care of increased production. The 











Something new in the sports line. 
of an undulating roadway 2,243 feet long, built entirely of wood, over which the autoist may 


ride at any rate of speed and get all the thrills of traveling over hills. 


It is styled a “roller coaster for automobiles” and consists 


The dips and rises range 


from 5 to 10 feet. It is located in Los Angeles, Calif. 





been unfavorable. Heavy rains have made 
logging impossible, and what few logs are 
available bring high prices. Many mills are 
still down and will be unable to resume for 
several weeks. 


Lower Prices Stimulate Demand 

BROOKHAVEN, Miss., May 6.—Dry hardwood 
stocks are light. Shortage of logs has resulted 
in a curtailment of operating time to five days 
a week. Shipments for April were in excess 
of production. The outlook for business is 
only fair, and new prices issued May 1 were 
lower than those of April 1. Shipments of 
automobiles are slowing up, because models are 
being changed, and furniture manufacturers 
await the results of their shows. The new 
hardwood prices) have already stimulated sales. 
There is no surplus of dry ash. There is 
a little surplus of beech now, but orders have 
started coming in. Cypress stocks were re- 
duced quite materially during April. There is 
a slight surplus of quartered black gum 4/4, 
but this wood is getting to be a good seller. 
Plain and quartered red gum stocks are low, 
and inquiry is light. Stocks of plain sap gum 
were built up slightly last month, but this is an 
excellent seller, especially in 4/4 FAS and No. 
1 and selects, and there is a good call for the 
No. 2 in most thicknesses. Quartered sap gum 
stocks are rather low. Plain red and white 
oak stocks have shown a slight increase, but 
lower prices will probably result in their quick 
absorption. There has been a very heavy run 
of orders for poplar, and it is extremely firm, 


mill which Mr. Martin operates at Ponchatoula, 
La., is in no way involved in the transaction, 
and will continue to operate under the same 
management, it is stated. 

Officers of the new corporation are as fol- 
lows: E. B. Martin, president; R. L. Stearns, 
of Ludington, Mich., vice president; R. L. 
Stearns, of Stearns, Ky., vice president; R. K. 
Gollister, Pascagoula, secretary; K. M. Baird, 
Ponchatoula, assistant secretary . 


Wisconsin Yards Change Hands 


OsuHkosH, Wis., May 8.—The Fuller Good- 
man Co., of this city, announces the purchase 
of the yards at Slinger, Wis., of the Goetz & 
Dhein Lumber Co. and the Slinger Lumber Co., 
amd will operate a retail yard at that point. The 
company now operates 42 line yards in Wis- 
consin. (‘@@@@2aeeeaesaeaeaeasesea 

More THAN 1,000,000 two-year-old trees 
will be set out on approximately 2,000 acres of 
land in Oregon and Washington this spring, 
by the United States Forest Service, it is an- 
nounced by J. F. Kuemmel, in charge of plant- 
ing work for the Portland district. Most of 
the plants will be Douglas fir. Work on Larch 
Mountain and on and near the Bull Run water- 
shed in the vicinity of Portland will be started 
as soon as the snow disappears. Planting on 
the Olympic and Columbia national forest proj- 
ects began last week. 
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The present trend toward better and more 
lasting construction has created a good demand 
for “LUTCHER” Calcasieu Long Leaf Pine 
lumber and structural material. Lumber buy- 
ers have known of our high standard of quality 
and manufacture for over fifty years. That’s 
why so many of them have become regular 
customers for our lumber. One of the big 
value items that you should have in stock now 
is our Edge Grain Flooring. Its beauty and 
long wear appeal to present day builders. Let 
us mix a car of this flooring with some finish, 
ceiling, siding, shiplap and dimension for you. 


Demand stock branded ‘‘ LUTCHER’”’ 
and get the best Long Leaf Pine stock. 


JeLutcher& Moore 
Lumber Company 


ORANGE, TEXAS 














Mills at Orange, Texas; Lunita, La. 
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HAMMOND,LA. 
Manufacturers of 

Virgin Long Leaf Yellow Pine 
Round Piling Any Lengths. 


LC. R.R. 











RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


a Office. 
Y.LA RUSTON, LA 
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The Lumberman’s Actuary 


By JOHN W. BARRY 


The’ new eighth revised 
edition has 504 pages. 
It shows at a glance 
the value of any num- 
ber of feet at any 
price between $6 and 
$150 per thousand feet. 
Thus: at $6, $6.25, 
$6.75, $7 and so on to 
$100; at $101, $102 and 
so on to $125; and at 
$125, $130 and $135 
and so on to $1650. 
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It also shows the total 
feetage in any num- 
ber of pieces from 1 to 
2,000; for all thick- 
nesses, as 1 inch, 1%, 
1%, 2, and up to 12 
inches, and for any 
width from 2 to. 24 
inches, 


It contains tables for figuring the cost of 
any quantity of lath or shingles at $4 to 
$15.75 a thousand. It is used for figuring 
moldings, lumber bills, car freights, car in- 
voices, yard inventories, odd sizes, wages etc. 


The Actuary does a man’s work and does it 
accurately. 


One feature of the book is the specially de- 
vised, linen faced cut-in index which brings 
all sizes and prices under the eye at a glance. 
All lengths on the one page. 


In addition the Lumberman’s Actuary has a 
table of measurements of wall board in 32- 
and 48-inch widths, a table showing the square 
feet in the ceiling and four walls of rooms 
of various sizes and tables estimating the 
quantities of various items of lumber, shin- 
gies etc. required for the covering of given 
surfaces; a table of area of openings, weights 
of lumber etc. 


Useful tables of nails, kinds and quantities 
required for various work, and a number of 
other -tables of information .which the retail 
lumberman or builder often require are in- 
cluded. 

The Actuary when closed is 4% inches x 8% 
inches x 1 inch, a handy pocket size. 


Price, Eighth Revised Edition, bound in Leather, 
postpaid, $10 


Illustrations of sample pages for the asking 


American Lumberman, 431 So. Dearborn St. 


CHICAGO, ILL. 








Business Changes 


ALABAMA, 
R. L. Cooper Lumber Co. 


Elba—R. L. Cooper succeeded by 


CALIFORNIA. Bakersfield—Moron Lumber Co. 
succeeded by Kern County Lumber Co. in the re- 
tail lumber business. 

Livermore—A. G. Zahn bought an interest in 
Shoemaker Cash Lumber Co. 

San Francisco—Half Moon Bay Drum & Box 
Co, has moved from 607 Front St. to 915 Battery. 

Taft—Kern County Lumber Co. has purchased 
the lumber yard of the Moron Lumber Co. 

COLORADO. yreeley—Neill Lumber Co. chang- 
ing name to Nagle Lumber Co. 

IDAHO. Post Fallis—Post Falls Box Factory 
has been taken over by Leo Pefter. 

ILLINOIS. Chicago—Louis Schroeder Lumber 
& Supply Co. succeeded by Berwyn Lumber Co. 

Chicago—Mummert Lumber & Grain Door Co. 
moving headquarters to Houston, Texas. 

MASSACHUSETTS. South Hadley Falls—Street 
Lumber Co. sold to Street Lumber Corporation. 

MICHIGAN. Detroit—Pfaff-Harnden Co. chang- 
ing name to Pfaff Sash & Door Co. 

MINNESOTA. Cass Lake—Robert Deuser Lum- 
ber Co. sold yard to King Lumber Co., of Grand 
Rapids, Minn., which now operates 26 yards. 

Shelly—Midland Lumber Co. sold yard to Wil- 
cox Lumber Co., of Detroit Lakes. 

MISSISSIPPI. Bay St. Louis—Norton Haas 
Lumber Co. moving to Waveland. 

Bay St. Louis—James A. Quirk Trunk Co, chang- 
ing name to Quirk Co. 

MISSOURI. Columbia 
to Bowling Lumber Co. 

NEBRASKA. Harbine—George Arnold sold lum- 
ber yard to Jansen Lumber Co., of Jansen, Neb. 

OHIO, Broadway—W. H. Goff succeeded by C. 
H. Goff Lumber Yard. 








Proctor Lumber Co. sold 





Sidney—Buckeye Churn Co. changing name to 
Prima Mfg. Co. 
OREGON. Albany—Real and personal property 


of Dollar Portland Lumber Co., including timber 
holdings in,Linn and Lane counties and a sawmill 
and site in “Portland, were sold at public auction 
at Albany and bid in by the Robert Dollar Lum- 
ber Co. 

Gaston—The Klinge Saw Mill is to be moved 
from this point. to Carlton, Ore. 

Klamath Falls—George McCollum purchased the 
lumber yard of the Sixth Street Lumber Co. from 
R. P. and E. O. Ellingson. 

Portland—Nicolai Door Mfg. Co. and Wheeler- 
Osgood Co., of Tacoma, consolidated. 

Sheridan—William and August Wiese have 
leased their sawmill to the Denman Lumber Co., 
which will manufacture shingles. 

PENNSYLVANIA. Mauch Chunk — Chas. Neast 
& Co. succeeded by Neast & Co. 

RHODE ISLAND. Providence—State Lumber 
Co. succeeded by Barone Lumber Co. 

SOUTH DAKOTA. Castlewood — Castlewood 
Lumber Co. sold to L. A. Paulson. 

TEXAS. Kerrville—Will Council Lumber Yard 
sold to W. J. Torrence. 


WISCONSIN. Springfield—Wilbur Lumber Co. 
succeeded by Taggart Lumber Co. 


Incorporations 


CALIFORNIA. 





Pomona—Pomona Valley Lum- 


‘ber Co., incorporated; capital, $50,000. 


DELAWARE. Wilmington — Harbor Plywood 
Co., incorporated; capital, 150,000 common shares; 
to deal in lumber and lumber products; main 
office for corporate purposes in Wilmington. 


FLORIDA. Brooksville—Brooksville Hardwood 
Mfg. Co., incorporated. 
ILLINOIS. Aurora—Northern Illinois Lumber 


Co., incorporated; $100,000; old concern. 

Chicago—Tracy-Dahl Co. increasing capital from 
$25,000 to $300,000. 

Chicago—Westwood Lumber & Veneer Co. in- 
creasing capital to $50,000. 

Chicago—Robey Wood Turning Co., incorporated; 
capital, $15,000; 2137 N. Damen Ave. 


KANSAS. Independence — Ulrich Millwork 
(Ltd.), incorporated. 
MARYLAND. Baltimore — George Helfrich & 


Sons, incorporated; 1,000 shares preferred stock, 
$100 par, and 50 shares common no par stock. 
1040 W. Baltimore St.; to handle dressed stock, 
corner cabinets, built-in furniture, etc. Old con- 
cern. 

MASSACHUSETTS. Springfield — Day Lumber 
Co., incorporated; capital, $50,000; succeeds C. E. 
Day Lumber Co. 

MICHIGAN. Grand Rapids—Fairview Lumber 
Co., incorporated; capital, $50,000; wholesale and 
retail; 308 Lundquist Bidg. 

Royal Oak—Oak Coal & Lumber Co., incorpo- 
rated; capital, $20,000. 

MINNESOTA. Lester Prairie—Engler Lumber 
Co., incorporated; capital, $100,000. To do retail 
lumber business. 

NEW YORK. New York—Flatbush Lumber Co., 
incorporated; capital, $50,000; John C. Hoffman, 
796 Flatbush Ave., Brooklyn. 

OKLAHOMA. Tulsa—Service Lumber Co., in- 
corporated; capital, $30,000. 

OREGON. oo ow Lumber Co., 
Incorporated; capital, L 

Pilot Rock—Gurdane Pine Milling Co., sawmill, 


incorporated; capital, $5,000. 

Portland—Sheridan Planing Mill Co., incorpo- 
rated; capital, $3,000. 

Portland—Mary’s River Lumber Co., incorpo- 
rated; capital, $5,000. 

Portland—Portland Spruce Mills, incorporated: 
capital, $100,000. : 

Portland—L. H. Timber Co., incorporated; capi- 
tal, $10,000. 

Portland—Powell Valley Lumber & Hardware 
Co., incorporated; capital, $5,000. 

Portland—McLean Lumber Co., 
capital, $10,000. 

TEXAS. Edinburg—Ohlenbusch 
incorporated; capital, $24,000. 

Stratford—Stratford Lumber Co., incorporated; 
capital, $20,000. 

VIRGINIA. New Castle—Eakin & Layman, in- 
corporated; capital, $25,000; to engage in genera] 
lumber business. 

WASHINGTON. White Salmon—Skookum Log- 
ging Co., incorporated; capital, $2,000; logging. 


Casualties 


KENTUCKY. Louisville—Tobe Grainer Co., logs 
by fire, $40,000; lumber and millwork business at 
711 Brent St. 

MARYLAND. Cambridge — Cambridge Mfg. Co, 
lost sawmill and woodworking plant by fire; loss 
between $75,000 and $100,000. 

NEVADA. Verdi—Verdi Box Co. damaged by 
fire; loss covered by insurance. 

WASHINGTON. Stillwater—Sawmill of Swan 
& McKay destroyed by fire. 


New Ventures 


ALABAMA. Huntsville—Huntsville Transfer & 
Building Material Co. opening a retail yard. 


ARKANSAS. Gravette—Dyke Bros. Lumber Co, 
acquired site and will establish a lumber yard. 

CALIFORNIA. Alturas—Big Pines Lum%er Co. 
will open a yard. 

Los Angeles—Whitmar Hardwood Lumber Co. 
has been formed by A. F. Whittington, L. 8. 
Coffey and Willard Marble. 

San Francisco—E. L. Fifield has opened head- 
quarters at 34 California St. and will be Califor- 
nia distributor for the Roddis Lumber & Veneer 
Co., of Marshfield, Wis. 

GEORGIA. Atlanta—Forrest R. Davis estab- 
lished wholesale lumber business. 

ILLINOIS. Bachtown—Reported that Robinson 
Lumber & Coal Co. of Robinson, IIl., is seeking 
a location for a branch yard here. 

IOWA. Rodney and Ticonic—Berry Lumber Co, 


will open a retail lumber yard; headquarters, 
Sheldon. 


incorporated; 


Lumber (Co,, 








KANSAS. Newton—J. E. McIntosh will open a 
new lumber yard. 
MICHIGAN. Detroit—Coulter & Mould Trim 


Co. opening retail millwork business at 11440 
Shoemaker Ave. 

Monroe—Hixon-Peterson Lumber Co., of Toledo, 
Ohio, purchased a site here and will open a new 
$100,000 lumber yard, it is announced by Presi- 
dent W. Lloyd Hixon. 

NEW YORK. Mexico—Mexico Lumber & Coal 
Co. recently began business. 

OREGON. Portland—Leigh Lumber Co. has en- 
gaged in business under management of A. J. 
Leigh. 

PENNSYLVANIA. Philadelphia—E. H. Pickett 
has opened a wholesale office in Empire Building. 

TEXAS. McAllen — Independent Lumber Co. 
opening new yard on Southern Pacific siding in 
West McAllen. 

Mt. Pleasant—D. A. Snider and W. M. Driggers 
opening a lumber yard. 

UTAH. St. George—Snow & Nelson Lumber Co. 
has opened a yard with Wesley A. Nelson as man- 
ager. 

WASHINGTON. Spokane — Hamacker Pole & 
Lumber Co. opening in Old National Bank Bldg.; 
to manufacture and wholesale red cedar products 
and lumber. 


New Mills and Equipment 


CALIFORNIA. Long Beach—Modern Furniture 
Co., of Los Angeles, is having plans prepared for 
160x250 ft. furniture factory to be erected on Ellis 
St. between Cowles and Fifteenth streets. 

GEORGIA. Bronwood—O.: Miller, of this city, 
announces that he will erect a sawmill. 

NORTH CAROLINA. Charlotte — J. H. Wearn 
Lumber Co. will erect a two-story sales and dis- 
play building. 

OHIO. Canton—Interstate Sash & Door Co. has 
let the contract for construction of a two-story 
81x129 ft. addition to plant. : 

Cleveland—Marble & Shattuck Chair Co. has let 
contract for construction of one-story factory build- 
ing to cost about $40,000. 

OKLAHOMA. Oklahoma City—Overhead Door 
Co. of Oklahoma and Arkansas, is planning erec- 
tion of a plant. 

OREGON. Dorena—Arthur Demare will erect @ 
sawmill here. 

PENNSYLVANIA. 
Buildin 


Littlestown — Littlestown 
& Supply Co. will erect a planing mill. 


Scottdale—Dexter Lumber & Flooring Co. will 
double capacity and erect additional dry kilns, 
boiler house, shaving and sawdust shed, etc. 
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SOUTH CAROLINA. Georgetown — W, E. Boze 
Lumber Co. will install two sawmills and planing 
mill with dry kilns. 

TEXAS. Beaumont—Hartburg Lumber Co. will 
put in a band saw plant with planing mill and dry 
kiln equipment. 

VIRGINIA. Martinsburg—The Southern Chair 
& Novelty Corporation has let the contract for 
construction of a three-story 80x250 ft. furniture 
factory to cost about $60,000. 

WASHINGTON. Bellingham — The Upright 
Shingle Co. will erect a mill near Shuksan. 


WEST VIRGINIA. Kenova—Kenova Saw Mill 
Co, will ereet a band mill costing about $30,000. 





Lumberman Wins Oil Painting 


Wausau, Wis., May 6.—A large oil painting 
of the “Dreadnought,” famous American packet 
ship nicknamed by American sailors, “Wild 
Boat of the Atlantic,” the work of Charles R. 
Patterson, one of the leading marine painters 
in the United States, at a drawing held in New 
York City on May 1, was won by Cyrus C. 
Yawkey, well known lumberman of Wausau. 
Mr. Yawkey is one of the outstanding lumber- 
men of the country, being president of the 
Yawkey Lumber Co. and Marathon Paper Mills 
Co., of central Wisconsin, and an executive in 
the various enterprises of the Yawkey-Bissell 
interests, all of which have become. especially 
well known to lumber distributers and users 
throughout the country as the result of a “good 
lumber” advertising campaign carried on in the 





AMERICAN LUMBERMAN for the last two or 
three years. 

Mr. Yawkey was advised of his good fortune 
by William Fellows Morgan, jr., by telephone 
from New York City, on May 2. The painting, 
a 50x36 canvas, is being sent to Mr. Yawkey 
at Wausau. Charles R. Patterson, who also 
painted the widely distributed picture of “Old 
Ironsides,” gave this painting “Dreadnought,” 
to the Navy and Marine Memorial Committee 
to be sold to raise money for the proposed 
memorial to American seamen, which will be 
built in the Potomac River near Washington, 
D. C. William Fellows Morgan, jr., of New 
York City, chairman of the memorial commit- 
tee, offered 1,000 chances on the painting at 
$10 each. Mr. Yawkey bought six chances, 
and when the drawing was held on May 1 at a 
formal tea given in the Park Avenue apartment 
in New York City, of Mr. and Mrs. William 
Fellows Morgan, sr., one of his tickets was 
found to be the winner. 


Motor TRUCKS are being used for modern 
merchandising in Rumania, according to a re- 
port received by the National Automobile 
Chamber of Commerce, from Haritan Kassard- 
jian. A shoe store in Bucharest is using a 
commercial vehicle equipped with a glass body 
which serves as a_ house-to-house traveling 
store. 








JOHN D. KERR, who until eight years ago 
was the senior member of the firm of Kerr & 
Ingram, retail lumber dealers in Homestead, 
a suburb of Pittsburgh, Pa., and whose name 
is retained by the firm, died Wednesday 
night, May 1, at the home of his sister, Mrs. 
W. C. Elliott, in Oakland, Pittsburgh, with 
whom he had made his home for several 
years. He was found dead when his sister 
went to call him Thursday morning. A phy- 
sician expressed the belief that Mr. Kerr had 
suffered a stroke of apoplexy during the 
night, as apparently he had retired in his 
usual health. Mr. Kerr, who was aged 76, 
was one of the most widely known and re- 
spected residents of the Pittsburgh district. 
He was born in Worthington, Armstrong 
County, Pennsylvania, a son of Peter and 
Rachel Henry Kerr. In young manhood he 
went to Homestead, where he engaged in 
the lumber business in which he had been 
active fifty years, having been, perhaps, at 
the time of his death, identified with the lum- 
ber industry as long as any man in Allegheny 
County or Western Pennsylvania. Mr. Kerr 
was at first in partnership with a Mr. Feath, 
upon whose death many years ago, Thomas 
J. Ingram, then a clerk in the office of the 
company, was made the junior member of 
the firm, which became one of the largest 
and best known retail lumber concerns in 
the Pittsburgh district. Although he had 
lived a retired life since disposing of his 
interest in the lumber business, he manifested 
a keen satisfaction in the continued success 
of the firm he had founded. As a member of 
the Homestead school board for twelve years, 
Mr. Kerr saved the school district thousands 
of dollars through his knowledge of building 
materials. His wife, Mrs. Anna Carns Kerr, 
died twenty-four years ago. He was a mem- 
ber of the First Methodist Episcopal church 
of Homestead and of Homestead iodge of 
Elks. Besides his sister he is survived by 
one brother, W. Stair Kerr, of Butler, Pa. 





HARRY C. WIPF, of the building material 
firm of J. & C. Wipf, of Iola, Wisc., died at 
his home in that village on Saturday after- 
noon, April 27, following a heart attack. Mr. 
Wipf was 65 years old. He was born in Iola 
on Aug. 2, 1864, and was educated at the 
public schools there. Upon the death of his 
father, Conrad Wipf, he became associated 
with his brother, Fred, and his uncle, Jacob, 
in the milling business at Iola, taking his 
father’s place, who was the “C.” of the old 
firm which has been operating under the 
Same name for many years. After the death 
of Jacob Wipf, his widow held his interest 
and the firm went on under the old name. 
The business has devel d until now the 
firm operates a saw and shingle mill and 
a retail building material, feed and flour 
business. Harry C. Wipf was married in 
1901 to Miss Ella Omit, who survives him. 
Three brothers and four sisters also survive. 





ROBERT B. CARPENTER, manager of the 
New Orleans branch of the Chicago Belting 
Co., died at his home in that city on April 26, 


at the age of 66. He had suffered a stroke 
about a year and a half ago and had never 
recovered his health. “Bob” Carpenter, as 
he was known to southern lumber inen for 
nearly thirty-five years, was one of the most 
popular and likeable of all the men traveling 
among the southern lumber mills and claimed 
friends wherever he visited. For more than 
forty years he had been selling belting, start- 
ing with the old Munson Belting Co. and 
joining the Chicago Belting Co. in 1906 as its 
southern representative. Mr. Carpenter was 
born in Canada, but had lived in the United 
States most of his life, and in the South 
since 1897. It is said that he knew more 
lumbermen than any other man in the South 
and his acquaintance included not only own- 
ers and purchasers, but mill superintendents 
and foremen, who had learned to consult him 
on belting problems or other’. operating 
points. Mr. Carpenter was married about 
thirty-five years ago. His wife survives him. 
Funeral services were held on April 27 from 
St. Stephens Church, in New Orleans. Lum- 
bermen from all parts of'the South attended. 
The pallbearers were: John S. Bonner, Hous- 
ton; John E. Schneider, Good Pine, La.; 
Edward G. Swartz, New Orleans; F. E. Van 
Alstine, New Orleans, C. S. Haggerty, New 
Orleans and William Sheafe, of Shreveport, 
La. H. Hall, president of the Chicago 
Belting Co., of Chicago, and other officials 
of the company attended. 


G. L. WINDHAM, aged 45, one of the char- 
ter members of the Jasper County Logging 
Co., of Heidelberg, Miss., was killed in an 
accident, on April 30, when he drove his 
touring car off the bridge of Tallahoma 
Creek, dropping about twenty feet into the 
stream. He was pinned beneath the car and 
his neck was broken. Lights on the car con- 
tinued to burn and attracted men who found 
him. The bridge had been condemned by 
the board of supervisors and contract let for 
the construction of a new one. Mr. Windham 
is survived by his widow, seven daughters 
and one son. 


MRS. MARGARET ELIZA ENOCHS, widow 
of I. C. Enochs, who was at one time presi- 
dent of the Fernwood Lumber Co., Fernwood, 
Miss:, with also a large interest in the Enochs 
Lumber & Mfg. Co., of Jackson, passed away 
at the family residence in Jackson, Tuesday 
morning, April 30. She was 76 years old. 
Mrs. Enochs was a native of Copiah County, 
Mississippi, but had been a resident of Jack- 
son for the last forty years, where the fam- 
ily had long been prominent in the lumber 
business and the civic and social life of the 
city. Mrs.’Enochs is survived by four daugh- 
ters and one son, 





WILLIAM J. KRUMM, who was associated 
with the Liberty Street Lumber & Coal Co., 
Batavia, N. Y., died in the DeGraff Memorial 
Hospital, North Tonawanda, N. Y., on May 2. 
He was a life-long resident of the Tona- 
wandas and for twenty years was with 
White, Gratwick & Mitchell. He leaves a 
son, Russell. 
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-- Minneapolis, manufacturer of Kolored shingle . 
and Western Los Angeles, Calif. on — eng ong ti A. s Ross, whe a - 
| , e last year has been eastern sales super- i 
Pe gyn ceil = market visor for the firm, with headquarters in Chi te 
. prices firm U rec Ac ing 
em oc and demand steady. The sash and door situ- a pen returning to Minneapolis from » ing 
ation remains unsettled, however, wih little rip to southern Michigan and Ohio, J. A. Fo 
Lumber and hope of relief in the near future. Edgecumbe, head of the Edham Co., reported the 
An analysis of April building permits for ae —— for building materials in the he 
Ti b seventy southern California cities shows a ae oe ven P Mi 
impers gain of $2,200,000 over the same period a e sir 
year ago. As a result of the April showing, Pittsburgh, Pa. of 
H ‘s th 7 this territory boasts a gain of about we 
ere is the place to $7,000,000 for the first four months of 1929 May 7.—Pittsburgh wholesalers appear to , 
get any stock you re- over the similar period last year. Los have enjoyed in April the best month’s busi- en 
“ Angeles accounts for $4,000,000 of this figure, ness in years, and some report that they have ar 
quire—green or dry, with Long Beach having a slightly greater no record of anything that exceeded it. Fitfu] 
rough orsurfaced any increase. Long Beach in the first four months weather interfered somewhat with the busi- - 
fs J of the year has practically doubled its build- ness of retailers, but they are expecting a good ~ 
an" or grade. Just ing permits over the same period of a year season. Wholesalers report a weakening of 
sen % ago. tendency in southern pine, articularl nd 
d of a memoran The office of the Millwork Institute of Los boards and dimension. Soikieniens A o 
um of your require- Angeles has been closed, and C. B. Bemis, Empire mills advanced prices on Idaho pine = 
ments and let us dem- formerly in charge, has accepted a position another dollar last week. The white pines S 
on the sales staff of the Southern California all continue strong, and prices are strengthen- = 
onstrate our service Hardwood & Manufacturing Co. This change’ ing because of the broken condition of stocks. ws 
to you. does not affect the work of the Millwork Scarcities of some items will probably con- 
Institute of California, with headquarters in tinue for the next sixty days, as it will take 
We cut timbers all Hollywood. H. T. Didesch, managing direc- that long to replenish stocks, But orders con- 
, . tor, has sent the booklet “Modern Home In- tinue to come in so freely that mills do not 
sizes up to 80 feet in teriors,” compiled and published by the Na- get much opportunity to build up assortments, in 
length tional Lumber Manufacturers Association, to In spite of the fact that business is good and sé 
. every architectural office in California. stocks broken, nearly all the western pine gi 
The July conference of the Millwork In- mills recognize the danger of overproduction T 
stitute of California, originally scheduled for and are on a 5-day schedule. Fir and western s! 
Car and Cargo se be mente get ned ~ io be “oO hemlock continue steady. y! 
o one e southern alifornia eac’ in 
Shipments Anywhere. cities. The board of directors will meet July . ° 
25, the general body July 26, with July 27 Philadelphia Pa. sl 
open for social events and recreation. ’ M 
DEMPSEY The King Lumber Co. with headquarters at May 3.—There has been practically no ir 
Bakersfield is building a new plant at Wasco change in the Philadelphia lumber market Ww 
including a lumber yard, building material prices in general remaining firm, except on 
Lumber Co store and modern office and display rooms. North Carolina roofers, which have declined 
* ig gy Og oe pore ly “4g — slightly. Demand for hardwoods and southern 
over e ey ros. yard a Yort olly- pine has increased, with totals slightly above 
TACOMA, WASHINGTON wood. G. W. Maddux, formerly with the Wm. last year’s average. White pine, hoaan sell- ti 
i J. Bettingen Lumber Co., of Pasadena, has ing in good volume, is slightly weaker. v 
purchased the Athens Lumber Co., at 11210 Plans are under way for display of a model a 
South Vermont Avenue, Los Angeles, and is home in connection with an “Own Your Home” s 
operating it under the name of the G. W. exposition to be held in Wilmington, Del., a 
Maddux Lumber Co. under the auspices of the local chamber of a 
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WE can MIX Them 


Send us your Requirements for— 
All kinds of Yard Stock both Fir 
and .-Hemlock 
Cedar Siding and Shingles 
Large and Long Timbers 
Long Dimension Lath 


John D. Collins Lumber Co. 
WHITE BLDG., SEATTLE, WASH. 
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Minneapolis, Minn. 


May 6.—Despite cold weather last week, 
which has handicapped building to some ex- 
tent, millwork operators report a decided im- 
provement in inquiries and orders. These 
have been somewhat spotty and irregular, but 
nevertheless mark a departure from the quiet 


which has prevailed in this market for sev- 
‘eral months. There has been an increase in 


inquiries from Chicago lath Wuyers, and local 


itself felt in northern pine, and it will be 
two or three or three weeks at least before 
much of last winter’s cut is in shipping con- 
dition. It is difficult for some mills to fill 
mixed car orders. The volume of buying con- 
tinues to hold up, and W. A. Ellinger, secre- 
tary of the Northern Pine Manufacturers’ 
Association, reports that sales continue much 
ahead of those of last year. Prices continue 
strong. Highway construction and main- 
tenance work is getting into full swing, as 
is railroad maintenance. White cedar prices 
are strong, and the drying of country roads is 
helping post sales, as is attested by rush or- 
ders from rural districts. Poles are finding 
a fairly good market. 

During last week the 15 cars of lumber re- 
ported on the tracks of the Minnesota Trans- 
fer Railway Co. had dwindled to seven, three 
of these being holdovers from the week be- 
fore, 12 having been disposed of. Six cars of 
shingles at the yards last week all have been 
moved and eight new carloads have taken 
their place. Midway wholesalers report an 
improved demand for lumber, particularly for 
mixed cars, from country yards in the 
Minneapolis-St. Paul territory. 

L. F. Stackhouse, who resigned May 1 as 
general sales director of the Edham Co., 


commerce. Building supply dealers and lum- 
bermen in Wilmington will furnish all mate- 
rial. A chamber committee is working out a 
plan to protect local dealers from outside 
building supply people who have made con- 
siderable inroads. 

At the last meeting of the Pennsylvania 
Lumbermen’s Association it was decided to 
encourage the formation of district units to 
deal with purely local problems. The Allen- 
town-Bethlehem-Catasauqua district has been 
holding district conferences for some time, 


. : consumption, particularly in mixed pine, has and has been very successful. It was sug- 
= aga Lumber begun a seasonal upturn. A call for balsam gested that the Easton-Philipsburg and the 
capacity — ’ Lath and stocks is expected soon. Shortage of dry mill Nazareth-Portland dealers form organizations. 
lumber; 150,000 stocks in satisfactory assortment is making 


William Hagenbuch appointed a committee to 
turn in nominations for new officers to be 
voted on at the annual meeting, which will be 
held in Bethlehem. 

The West Coast Lumbermen’s Association 
has appointed J. S. Rine as local inspector. 
Mr. Rine’s address will be the offices of Penn- 
sylvania Lumbermen’s Association, and he 
will spend one week-end each month in Phila- 
delphia. 

Walter J. Mingus, dealer in hardwoods, 
spruce and lath, has moved to Room 807, Real 
Estate Trust Building. 


Kansas City, Mo. 


May 7.—The volume of orders last week 
showed a good increase, a better volume of 
business coming from Oklahoma and Texas 
and from the East. City business in the 
middle West has been slow, but small country 
yards have been busy placing orders, mostly 
for mixed cars, despite the fact that roads are 
in bad condition and plowing for corn has 
been impossible over a wide area. Some idea 
of what conditions are may be gained from 
the report of a St. Joseph retailer that he has 
a large country order that he has been unable 
to deliver for four months. A man who drove 
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from Kansas City to Lawrence, Kan., last 
week said there was not one plowed field in 
sight on either side of the road, and a travel- 
ing salesman said that practically no plow- 
ing has been done between Kansas City and 
Fort Scott, Kan. Yet reports from three of 
the largest line yards that have headquarters 
here, and most of whose yards are in Kansas, 
Missouri and Oklahoma, are that their sales 
since the first of the year are equal to those 
of the same period last year, when conditions 
were much better. 

Frank Watkins, sales manager Exchange 
Sawmills, left Saturday night to visit the 
company’s mills in California and Oregon. 

The Kansas City Hoo-Hoo Club has ar- 
ranged a speaking program for its next four 
meetings to cover the ethics of four divisions 
of the lumber business—retailing, wholesaling, 
commission selling and manufacturing. At 
the first luncheon, May 21, M. B. Nelson, presi- 
dent Long-Bell Lumber Co., will discuss trade 
ethics from the manufacturer’s standpoint. 
The three succeeding programs have not yet 
been definitely arranged. 


Denver, Colo. 


May 6.—Demand for lumber continues to 
increase in the local market. Building in all 
sections of the State is going ahead at a very 
good rate, and so lumber sales are mounting. 
There is more building being done in the 
smaller cities and towns than for a number of 
years. Wholesalers report that they are book- 
ing more orders than they did last year. 

Due to the securing of an unexpectedly large 
supply of properly seasoned lumber, the 
McPhee & McGinnity Co.’s box manufactur- 
ing plant at Alamosa, Colo., will reopen this 
week. 


Toronto, Ont. 


May 6.—As usual at this time of year, cer- 
tain lines—white pine, for instance—are some- 
what scarce, with the result that better prices 
are being obtained, especially for low grade 
stocks, such as box and culls, Nos. 4, 5 
and 6. The upper grades are moving slowly 
and at low prices compared with those 
of a few years ago. In the intermediate 
grades, Nos. 1 and 2 common, strips and 
1xl12-inch are scarce, also 6/4 cuts. In red 
pine, on account of limited production, prices 
are firm, and stocks are scarce. Spruce is in 
extra good demaid, and buyers are having 
trouble securing dry stocks. Notwithstanding 
a marked increase in the production of jack 
pine, it is holding firm and stocks at mill 
points are being rapidly depleted. 

The market for lath seems to be at a low 
ebb. Prices are variable, and holders are in- 
clined to accept any reasonable offer. Toronto, 
which once was considered an extra good mar- 
ket for white pine lath, nas turned largely to 
spruce. British Columbia shingle manufac- 
turers claim that they have a great many 
orders booked aiead. These are chiefly for 
the United States market, probably due to an 
expected duty on shingles entering the United 
States. The demand for shingles in Ontario 
Seems to be about normal. Some Washington 
XXX shingles are coming into the market in 
competition with British Columbia shingles 
at about 30 cents a thousand less. 

The Montreal Hoo-Hoo Club is arranging 
for an outing this summer. The attractions 
will include golf, baseball, field events and 
fishing. The Montreal wholesale and retail 
associations will co-operate. 

Good progress is reported by the Timber 
Products Co. (Ltd.), of Cheboygan, Mich., in 
the construction of its logging railroad ex- 
tending east from Gilmour, in Hastings 
County, Ontario. It expects to be ready to 
begin laying the steel ahout June 1. The 
company will erect a well equipped sawmill 
at Trenton, Ont. 

J. E. Dougherty, formerly of New York and 
formerly of Vaficouver, who has had a wide 
experience in connection with West Coast 
products, has joined the sales staff of Domin- 
ion Timbers (Ltd.), Toronto. 

_Joseph BE. Bowen, formerly of the Canadian 
National Steel Car Co., has been appointed 








Canadian representative for the American 
Pitch Pine Export Co, of New Orleans, La., 
and has opened an office in the Piggott Build- 
ing, Hamilton. He succeeds Wm. O. Womels- 
dorf, of Toronto, who has gone into business 
for himself, specializing in American hard- 
woods. and suftwoods, 

L. G. Carpenter, general manager of the 
Carpenter-Hixon Co. (Ltd.), Blind River, Ont., 
and P. V. Eames, of Minneapolis, Minn., treas- 
urer of the company, were in Toronto recently 
ealling upon the trade. 


Vancouver, B. C. 


May 4.—Canadian rail jtrade {has shown 
considerable activity during the last week. 
Considerable cutting business has also come 
from the railways, mining and oil companies. 
The Japanese c. i. f. market has shown a 
tendency to soften but other markets are 
strong, with the mills booked up with prac- 
tically all the cutting business they can 
handle for the next forty-five days. Clear fir 
continues very strong, with inquiries being 
sent in for considerable quantities for July- 
August shipment, but the mills are all over- 
loaded on clears and are refusing future 
business. Shingle demand remains a little 
quiet, but it is expected that it will pick up 
in the near future. 


Macon, Ga. 


May 6.—Although roofer manufacturers in 
this territory are complaining that business 
is a little dull, recently some big orders for 
crating stock were placed by automobile com- 
panies. Much of this demand has been for 
11/16-inch stock, buyers wishing to save in 
price and on weights. One automobile com- 
pany is reported to have purchased twenty-five 
carloads in this territory, and other companies 
are also buying. Some of this was sold for 
$18 and $19, but standard sizes do not sell 
below $18.50 for 6-inch widths, and $19.50 for 
8- and 10-inch widths. There was a good de- 
mand for 2x4-inch. Manufacturers say that 
it is impossible to make any money at the 
above prices, so curtailment of production 
continues throughout this territory. 

The gale that swept across Georgia last 
Thursday and Friday caused heavy losses to 
the shortleaf pine industry. Pine forests were 
badly damaged, trees being broken down in 
many places. 

Longleaf manufacturers are increasing their 
production, as demand is good and operating 
conditions have improved. Shipments are go- 
ing forward in considerable volume. Dimen- 
sion is in big demand. Much of the movement 
is to the East, especially the New York dis- 


pie Birmingham, Ala. 


May 6.—Retail market conditions have been 
unsatisfactory. Rain fell in torrents for two 
days, and there was an unseasonable cold 
snap. Most of the current work was repair- 
ing, and it could not be continued. Price re- 
ductions have been general, though lumber for 
small jobs brought fair returns. May price 
lists from mills are the same as April but 
have attached a sheet showing discounts of 50 
cents to $2.50. Most mills have pretty full 
order files, but shed stocks have accumulated. 
Dimension stock lists have been lengthening 
out. Indications point to some sharp advances 
in long length stock, since demand for it is 
increasing. Several large inquiries are out for 
large longleaf timbers, and these lead to ad- 
vanced mill quotations, but yards have been 
trying to get fir substituted. Too many yards 
have stocked items at apparently low prices, 
.to find it no longer in demand. Call is for 
S2S sheathing, instead of S4S or S2S&CM, as 
contractors have found the extra. material 
worth more than the 50 cents higher price, and 
many yards do not charge more for it. Mills 
and wholesalers lose in paying the additional 
freight on about 200 pounds a thousand. Con- 
tractors’ laborers handle S2S as rapidly, and it 
covers more space and takes less nails. 

The Henry Lumber Co., Anniston, Ala., will 
retire from the retail lumber business and de- 
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Pacific States 
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Manufacturers of 


Douglas Fir, West Coast Hemlock 
and Red Cedar products 
REPRESENTATIVES: 

Ss. B. Marvin, 518 Peoples Gas Bldg., 
Chicago, Ill. 

K. J. Clarkson, 833 McKnight Bldg., 
Minneapolis, Minn. 

Jas. A. Harrison, P. O. Box 745, Sioux Falls, 
Ss. D. 

Frank Probst, P. O. Box 1187, Fargo, N. D. 

O. G. Valentine, P. O, Box 171, Denver, Colo. 

H. E. Wade, 1330 J St., Lincoln, Neb. 


Associated Lbr. Service, 815 Lemcke Bldg., 
Indianapolis, Ind. 














The Polleys 
Lumber Co. 


Manufacturers of 


s’ Pondosa 


Pine 


Dry Selects 


General Offices and Mills: 
~ Shipments wave: Missoula, Mont. 





SITKA_SPRUCF 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) i 


Also Spruce Finish S4S 


(13/16 x 1/2” Off in Width) 
Capacity 150,000 Ft. 
H 


a 


WINCHESTER BAY LUMBER CO. 


REEDSPORT, OREGON 














HIGHLNE STRUCTURAL _ GRADE 
DOUGLAS FIR 


Straight Grain. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 
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Co PORTLAND. ORE. C3 





Douglas 
Fir 


Our timber is especially 





Long suited for cutting the items 
Dimension shown opposite. Planing 
mill facilities. 


Timbers 
Plank 


— SALES AGENTS — 


Griswold-Grier Lumber Co. 
Evergreen cumber Company 


TheGriswold Lbr.Co. 


Failing Bldg. PORTLAND, ORE. 




















Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 
Mills: RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 
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Put 
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Come on Home” 
y in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman iw 
should be in every public library 
in America. 

Wouldn’t you like to be the one 
to put it in the library in your 
home town? (It ought to be in 
the high school library, too.) 

For $3.00 we will send you, post- 
paid, three copies—one for your- 
self, one for the library, and one 
for the high school. (Regular 
price, $1.25 a copy.) 

Can you think of as fine a thing 
to do, at so little expense?—any- 
es so likely to delight librarian, 

ers and pupils, and to pro- 
mote a love of home in your home 
town? 


Address the Publisher, 


Aericanfiumberman 


431 South Dearborn Street, 
Chicago, Ill, 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 




















vote full time to other interests. This is one 
of Anniston’s oldest firms, 

The Propst Lumber Co., operating a yard in 
Pratt City and sawmill and planing mill at 
Ohatchee, Ala., will retire from the retail busi- 
ness within the next sixty days. Ernest 
Probst will return to the Ohatchee mill. 

J. F. Lancaster, operating as Owenton Lum- 
ber Co., retailer, will dispose of his retail 
business and re-enter manufacturing. For 
four years, the retail department of the old 
City Sash & Door Co., later the Owenton Lum- 
ber Co., has operated jointly with the Tippins 
Manufacturing Co. Recently the Tippins 
people moved to Gadsden. This will be the 
third yard to close out within ninety days. 
There are persistent reports of other changes. 

The Gadsden Lumber Co., Gadsden, Ala., 
owned by the A, Dishman & Sons Co., Annis- 
ton, Ala., has its shed completed and will soon 
complete the office. It will have Gadsden’s 
latest retail plant. 

W. F. Nelson, formerly sales manager 
Brown-Florida Lumber Co., Caryville, Fla., 
spent the week here looking over several ldca- 
tions for a retail yard. 


St. Louis, Mo. 


May 6.—While there is said to be less than 
the normal number of transit cars of south- 
ern pine being offered to the trade, heavy ship- 
ments of the preceding two weeks are still 
adversely affecting prices, and the market was 
off another $1. The offerings were heavier 
than had first been thought, and their absorp- 
tion was slower than had been expected. The 
demand for building materials is slackening 
here, as a result of strikes and general unrest 
in building trades, and of a tight money mar- 
ket. Industrial demand is not so active as it 
has been. Hardwood yards in St. Louis report 
that business is only fairly active. There also 
is some complaint regarding collections. 

Percy Bass, of the Beaumont Lumber Co., 
Beaumont, Tex., was in’ St. Louis calling on 
the trade last week. 

Burdett Green, formerly of the Kansas City 
office of the trade extension division of the 
National Lumber Manufacturers’ Association, 
was in St. Louis last week preparatory to as- 
suming his new duties as assistant to George 
N. Lamb, secretary of the American Walnut 
Manufacturers’ Association. The St. Louis 
territory of the National will be looked after 
by W. E. Griffee, of the Chicago office, until a 
successor to Mr. Green is appointed. 

L. E. Comer, who has resigned as president 
of the M. E. Leming Lumber Co., Cape Gir- 
ardeau, Mo., hardwood manufacturer, has be- 
come connected with the Canton (Miss.) Wood 
Products Co. 


Warren, Ark. 


May 6.—There has been a slight let-up in 
demand for Arkansas soft pine, but the mills 
badly needed a chance to accumulate items 
which have been scarce. Judging by inquiries, 
the let-up is only temporary, for certain buy- 
ing sections have not yet come into the mar- 
ket for spring needs. Shipments continue to 
exceed production and mill stocks are being 
further reduced. Most of the larger mills can 
continue for thirty days to ship a normal 
amount without booking an additional order. 

Mills here are hard pressed to furnish a 
number of common items. No. 3 boards, 8- 
and 10-inch, which were in large supply sev- 
eral weeks ago, have been cleaned up, but 12- 
inch No. 3 continue plentiful, though recent 
sales have reduced stocks. Both No. 2 and 
No. 3, 3-inch fencing and crating strips con- 
tinue scarce. No. 2 boards and shiplap, 8- 
and 10-inch, are just a little more plentiful, 
but sell as fast as they are dry enough to 
load. Of 12-inch there is a fair supply, 
though 10- and 20-foot are scarce, and 12-foot 
stocks are limited. Ail items of No. 1 are 
very scarce, excopt 8-inch, which is plentiful 
in 14- and 16-foot lengths, though most mills 
are entirely out of 18- and 20- foot, while 12- 
inch is oversold. 

Dimension stocks continue badly broken. 
The 2x4-inch, 18-foot is now scarce in No. l, 
while all lengths in 2x12-inch No. 1 are in 
short supply; Some mills are out of all 
lengths in 2x4-, 6- and 8-inch No. 2, while 
2x12-inch, 10-, 18- and 20-foot No. 2 is not 
available. Most offerings of No. 3 dimension 
represent small accumulations developed in 
running No. 2. Prices average $16 to $17, 
mill. 

Lath are in better demand than usual at 
this time of year. No. 1 this week were at 





$4.50 to $5, and No. 2 at around $3.80, mill, 
sales being limited to 25,000 a car. The few 
mills putting up No. 3 cooperage lath are 
oversold. 

Several mills are sold up on 4-inch Bg 
better flat grain flooring—18 and 20-foot 
lengths are available only in very small quan. 
tities. The supply of Nos. 1 and 2 flooring is 
rather limited. Some mills have very small 
stocks of 3-inch B&better edge grain, but 4. 
inch edge grain is more plentiful except in 
No. 2 droppings grade, though this grade is 
not as plentiful as it usually it. Stocks of al 
grades of ceiling, drop siding and partition 
are low, only jf-inch B&better barky Boston 
pattern being in surplus, 

The mills continue to have a good outlet 
for finish, casing, base and molding. While 
prices have advanced, several items are not 
yet bringing their actual value. Door jambs, 
Bé&better, 6/4 by 5- and 8-inch, are none too 
plentiful. Wrapped trim ccntinues in big de- 
mand, with several mills sold ahead until 
early June. Random length moldings are also 
in good demand. 

Unfavorable weather has delayed cotton 
planting in most parts of this State. Some 
farmers were able to get in part of their crop 
in April, but cool weather has delayed growth, 


Atlanta, Ga. 


May 6.—Though industrial demand for 
southern pine was heavy last week, there 
was little call from retailers, serious storms 
in this section having slowed up building. 
Production was curtailed and was exceeded 
by both shipments and bookings. Retailers 
and millwork plants are now figuring on a 
large amount of new construction. Some 
orders for maintenance items were reported 
from larger railroads of the Southeast 
though car materials were slow. Textile 
mills are the heaviest industrial buyers, tak- 
ing miscellaneous items for mill and village 
construction. There is little call for B&bet- 
ter stock, demand being mostly for No. 2, 
with some for No. 1. Prices seem firm. 
Roofers are moving steadily to eastern and 
middle western buyers. 


Norfolk, Va. 


May 7.—The North Carolina pine market 
has been rather dull. There has been no 
appreciable let-up in the inquiries, but orders 
are not developing as they should. Due to 
the good weather, the mills are rapidly 
catching up on shipments of old orders. 
Competition may become even keener, and 
margins are already small. However, many 
small mills have got rid of their winter-cut 
surplus stock, and some time will have to 
elapse before they will enter the market 
with more air dried lumber. A lot of labor 
is being withdrawn to the farms, and out- 
put will consequently be reduced. 

There has been a fair demand for 4/4 edge 
No. 2 and better. Sales, however, are far 
from heavy. A little more good circular 
stock is available. The price remains about 
the same. Edge 4/4 No. 3 continues very 
quiet. There has been a pretty good demand 
for mixed cars of band sawn 4/4 No. 2 and 
better stock widths but orders for solid cars 
have been scarce. The same has been true 
of good circular stock, which has been mov- 
ing very slowly, though the price is a little 
less than it has been for some weeks. No. 3 
stock withs, 4/4, are also rather sluggish. 
Many yards are inclined to buy good bright 
air dried No. 2 and better because the dif- 
ference in price is rather slight. No. 2 and 
better 5/4 and thicker have been quiet and 
the same has been true of 4/4 bark strips 
and miscuts. There have been circulated 
during the week quite a number of export 
inquiries for special items of 4/4 No. 2 and 
better. 

Sales of 4/4 edge No. 1 box, rough, or 
dressed and resawn, have been rather light. 
Box makers are still interested in good air 
dried edge box but there is not much of this 
being offered. The price remains about the 
same. No. 1 4/4 stock box, rough and 
dressed, has been in good demand recently. 
Inquiries for stock box, dressed and resawn, 
in mixed cars have been. very numerous. 
Edge 4/4 No. 2 box continues very quiet, 
but there is still a good call for No. 2 stock 
box dressed, also dressed and resawn. Edge 
box, 5/4 and 6/4, has not been so active 
recently. Box bark strips, 4/4, are moving 
freely but are a little weak. 
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Sales of mixed cars of flooring, thin ceil- 
ing, moldings etc. have picked up but prices 
have suffered somewhat , because demand 
has not kept pace with production. Kiln 
dried 6- and 8-inch roofers are moving fairly 
well and prices are holding steady, for a 
number of mills are oversold. Air dried 
roofers are not moving so well, and more 
stock is being offered, although not as much 
of 6-inch as of other widths. Recent sales 
of 6-inch air dried have been on the basis 
of $18.50 f. o. b. cars Georgia main line 
rate. 


Houston, Tex. 


May 7.—Houston lumbermen were informed 
Tuesday that the house of representatives at 
Austin voted 60 to 40 to refer back to the 
committee on revenue and taxation the in- 
come measure designed to tax lumber and 
other industries 5 percent. The bill had been 
reported favorably by the committee on a 7 to 
5 vote. If not acted upon by Friday of the 
present week, the bill will die automatically. 
While lumbermen over the State were busy 





sold well also, and stocks of rift are low. Flat 
grain, No. 3 up through Bé&better, sold ex- 
tensively. There has been heavy sale of 4-inch 
No. 2 flooring, at good prices, and it is scarce. 
Drop siding sales have slowed down, but mills 
have been sold ahead. There are oversales in 
B&better, but mills are catching up on orders 
for Nos. 1 and 2, though siding orders con- 
tinue at an excellent rate. Ceiling, %4x4-inch, 
has moved in excellent volume at firm prices, 
and stocks are low, but mills are accumulating 


Partition stocks are very low. 
and bevel siding have been selling slowly. The 


5gx4-inch, especially in B&better and No. 1. 
Square edge 


mills are very much oversold on pine mold-' 
ings, and orders are in excellent volume. Fin- 
ish continues to sell, though mills are over- 
sold. Shortleaf mills are sold far ahead on 
these items of finish: B&better 1x6-, 8- and 
10-inch; 5/4x6-, 8- and 12-inch, and 6/4x6-inch 
and No. 1 and C, 1x4-, 6-, 8- and 10-inch, and 
they have practically no stocks of other items. 
Longleaf finish is not as much oversold as 
shortleaf, but industrials are calling for heavy 
amounts of certain widths and thicknesses 
that are oversold. 

No. 2 fencing, 1x4- 





inch, is still oversold 
in longleaf, and there 











is a heavy surplus of 
shortleaf. In No. 2, 6- 
inch fencing and floor- 
ing, shortleaf is much 
oversold, and longleaf 
is sold ahead a little. 
In No. 2 shortleaf, 8- 
and 10-inch have sold 
heavily, and stocks are 
rather light, but there 
is a pretty heavy sur- 
plus of 1x12-inch. In 
No. 2 longleaf, 8-inch 
is in large’ supply, 
while the 10-inch is 
oversold, mostly for 
export, and 12-inch is 
accumulating but is 
quite firm. There is 
little demand for 5/ 
and 6/4 No. 2. Last 
week 1x4- and 6-inch 
No. 3. fencing’ sold 
heavily, and stocks are 
light. No. 3 shortleaf, 
8-, 10- and 12-inch are 
oversold, but mills are 
catching up on orders, 
while stocks of these 
sizes of longleaf boards 
are light and they are 








quite firm, At all mills 


There are hundreds of acres in native hardwoods like these trecs No. 4 boards are over- 


growing in the Morton arboretum near 


Naperville, Ill. 


sold to grain door mak- 
ers. There is a short- 





putting this proposed measure out of the way, 
Representative Quinn introduced House Bill 
No. 134, which would put a tax of 1 percent 
on cement, lumber and other building ma- 
terials, and a tax of 20 percent of the sale 
price on all timber measuring less than 8 
inches in diameter at 12 inches from the 
ground. This bill also is being opposed by 
lumbermen. 

The pine market this week is strong all 
along the line. There is a particularly good 
demand for B&better flooring, drop siding and 
ceiling. All No. 3 stocks are strong. Export 
business is good. 

There is a good demand for hardwood floor- 
ing and No. 1 and select and FAS sap gum, 
and for all low grade stocks. The upper 
grades are quiet on the whole. 


Brookhaven, Miss. 


May 6.—There was a sharp falling off in 
pine orders last week, and the market showed 
decided weakness. April shipments from this 
section were very heavy, and stocks decreased 
almost 5 pereent. It is believed that demand 
will soon show some recovery, and that fore- 
sighted sellers will resist any attempts to re- 
duce prices. The interior timber market con- 
tinues extremely firm, orders having been in 
heavy volume, and longleaf mills are booked 
ahead for 60 to 90 days. The export sawn 
timber market is still very weak, and produc- 
tion and shipments of this item are greatly 
curtailed. 

Last week 3-inch flooring was quite active, 
especially B sap rift, B&better flat, No. 1 and 
No. 2, while No. 3 has sold well. The 4-inch 


age of cabbage crates, 
and demand is large. 

No. 1 longleaf dimension sold well last week. 
Orders for No. 1 shortleaf were limited, no 
Goubt due to scarcity of dry stocks. No. 2 
stocks are exceptionally low and badly broken 
in both longleaf and shortleaf. No. 3 longleaf 
has sold very heavily in nearby territory, and 
shortleaf continues oversold. 

Pine lath have sold rather freely, most sales 
being of No. 1, as No. 2 are still oversold. The 
buyers have been specifying shortleaf lath. 
Lath are firm at $4 f. o. b. mill for No. 1 
kiln dried, and $3.25 for No. 2. _Pine shingles 
have shown considérable activity, as mills 
have been offering reduced prices for the dull 
season. 


Shreveport, La. 


May 6.—Some mills report that they are 
holding their shiplap, center matched, and No. 
2 dimension, passing up low offers that are 
now afloat because of the glutted transit mar- 
ket. There is a very good volume of orders 
for direct mill shipment, although the mills 
are called upon to load badly mixed orders. 
The rail movement has been fairly heavy, as 
cars are being shipped promptly. Transit cars 
bring low prices from eastern buyers, but bet- 
ter returns are obtained on the fairly easy 
loadings for local wholesalers who supply 
largely Oklahoma, Kansas and Texas. The 
weather has been favorable to production, as 
it has been rather cool, and heavy rains here 
and there have not continued long enough to 
interfere with logging. 

Hardwood business is fairly good, and no 
price changes are noted. 

Reforested tracts of the Crossett Lumber 
Co. in southern Arkansas were visited recently 











Red Cedar 





Shakes 


WE can supply all 
your needs in carloads, 
mixed carloads or part 
carloads. Any car of 
lumber or shingles from 
the Northwest can be 
routed via our Seattle 

warehouse to load 


shakes. 


4 


We can furnish any special 

grade of Red Cedar Shingles 

— especially 24" shingles up 
to 1" in thickness. 


COAST CEDAR SHINGLE CO. 
White Building - Seattle, U.S. A. 








Douglas Pacific 
Fir DOUGLAS FIR Hemlock 


“a Xo) a 
Douglas Fir 


Exploitation 
& Export Co. 








EXPORT SHIPPERS— 
CARGO and PARCEL 
SHIPMENTS TO ALL 
FOREIGN MARKETS 

















1125 Henry Building, 
SEATTLE, WASH. 


BRANCHES: 
SAN FRANCISCO, CALIF, 
PORTLAND, ORE. 


CABLE ADDRESS, all offices, FIREXCO 


Cc. I. F. OFFERS 








: on Request 






















































Ce A ned 

















78 


AMERICAN LUMBERMAN 


May 11, 1929 





CO - CALIFORNIA Coo 





Caen White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 











CALIFORNIA 


White Pine 


Box, Shop 
and Clears 


cut from high 
altitude timber 
of fine quality. 


Clover Valley 
Lumber Co. 


LOYALTON, CALIFORNIA 





We are pre- 
pared to fur- 
nish mixed 
cars of boards, 
dimension 
moulding and 
clears to the 
yard trade. 








F Nits, 
Feather River Quality 
California 
White 


Pine 






No. 2 
Shop and 
Better 


An annual capacity of 35,000,000 
feet and good stocks on hand in- 
sure prompt attention to your 
orders. Try us next time. 


Feather River Lumber Co. 








DELLEKER, CALIF. L 


CJ AROTELS Co) 











DAVENPORT 
HOTEL Headquarters for 


Lumbermen of 
the Northwest 


Spokane, 


U. s. A. 





Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 


























- HE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman. 
431 So. Dearborn St., Chicago, Ill. 


by a party of investment bankers and en. 
gineers from Europe and the northeastern 
States, representing some of the largest finan- 
cial and industrial engineering organizations. 
The party was formed by Harvey C. Couch, 
president of Arkansas, Louisiana and Missis- 
sippi power and light companies, and of the 
Louisiana & Arkansas railroad. 


Jackson, Miss. 


May 6.—The mills in this section report a 
good volume of orders. Demand for short- 
leaf boards and dimension is not as good as 
it has been, for mills have been able to ship 
a large volume during the last few weeks, 
stocks having thoroughly dried. Railroad and 
car material orders are plentiful. Timber 
cutting of larger sizes has been in active de- 
mand. All the manufacturers are enthusiastic 
over the outlook for the next sixty days. 

Building in the Jackson territory is brisk. 
Permits have exceeded all previous records. 
Excavation has been started for a 22-story 
office building, and work on two 16-story office 
buildings has also been started. Plans are 
rapidly being laid for a new post office, which 
will cost about $1,000,000. House construction 
is also heavy, and the retail yards in the city 
report a good trade. 

Henry Spears, a large sawmill owner and 
operator at Cape Gracias, Nicaragua, was a 
visitor in Jackson last week. 

W. E. Guild, treasurer and general manager 
of Finkbine Lumber Co., Jackson, Miss., is 
back at his desk after a long illness. 


Milwaukee, Wis. 


May 6.—At Wisconsin production points, 
mills are two weeks to a month behind in 
filling orders, and very little dry stock will 
be available for shipment before the first week 
in June. Local demand is unsatisfactory, but 
retail yards throughout this territory are tak- 
ing considerable common lumber. Demand 
from rural retail yards for cedar posts, is en- 
couraging sellers. Demand from utility com- 
panies for poles is normal for this time of 


New York, N. Y. 


May 6.—One hears many complaints from 
lumbermen in a day’s journey around the 
wholesale offices in New York City. There 
are complaints, too, from the retailers, but 
these are chiefly concerned with continued 
bad weather. In fact, wholesalers and re- 
tailers feel that a spell of good weather 
would have beneficial results, but they are 
by no means of the opinion that all of the 
present ills may be traced to the weather. 
Competition is very keen in all branches of 
the lumber trade. 

Robert C. Thackara, temporary chairman 
of the Intercoastal Conference, has an- 
nounced that the eastbound lumber rate for 


‘June has been fixed at $14 a thousand. This 


rate has been maintained for several months. 

Lumbermen do not feel that the 5-day 
week granted to the building trades of New 
York City will seriously retard building 
operations. Many of the lumbermen doubt 
that the shorter hours and increased pay 
will have the effect of changing lumber prices. 
Some of the plants in the city are already 
working on the 5-day basis of their own ac- 
cord, and the movement also has taken root 
in a slight degree in Westchester County. 
Whether or not lumber yard workers will 
be given the extra half-day off remains to 
be seen. Some of the yard owners said 
today that the 5-day week would not go 
into effect until Aug. 24 and that there may 
be many adjustments before that time. The 
5-day week in the building trades affects 
only workers in the Greater City. 

The Dykes Lumber Co. has announced 
the purchase of property at 139, 141 and 143 
West 24th Street, adjoining the company’s 
present yard and general headquarters’ at 
137 West 24th Street, as a result of which 
the facilities at the Madison Square lumber 
center will be greatly enlarged. There is a 
7-story loft building on the site at 141-143, 
and a 3-story brick building at 139. The 
structures will be remodeled to afford addi- 
tional office space, and the entire area in the 
rear of the combined site will be used for 
storage of lumber and building specialties. 
The Dykes Lumber Co. started business at 
the 24th Street site just twenty years ago. 
Andrew H. Dykes, president of the concern, 
recently retired as president of the Rotary 


as, 
Club of New York. On this occasion he wag 
presented with an oil painting of himself 
done by Rotarian Pompero Coppini. 

Frank N. Dain ‘has sold his interest in the 
Street Lumber Co. of South Hadley Faljs 
Mass., and has purchased the Katonah Lum. 
ber, Coal & Feed Co. at Katonah, N, y, 
Johnnie Dain, formerly with the Frost ¢@ 
Davis Lumber Co. will be associated in the 
new venture, which operates a chain of yards 
at Katonah, Golden’s Bridge, Lake Mahopac 
and Bedford Hills, all in Westchester County. 

Lawrence Ottinger, of the United States 
Plywood Co., announces the establishment of 
a sixth warehouse at Jamestown, N. yy, 
Other units are located at Rochester, Phila- 
delphia, Boston, Detroit and New York. Mr. 
Ottinger says the Jamestown plant is the 
first plywood warehouse at a mill point, with 
four co-operating mills at the location. 

George Poggenburg announces that he has 
established himself in business under the 
title of the Paramount Lumber Co., with 
offices at No. 1 Madison Avenue. Mr. Pog- 
genburg announces connections with severa] 
leading mills. 

Employees of the J. A. Mahlstedt Lumber 
& Coal Co., New Rochelle, have formed a 
social and business organization which wil] 
hold bi-monthly meetings. 


Boston, Mass. 


May 7.—Wholesalers speak of a gradual 
improvement in demand. Coast fir is in fair 
demand and is steady. In northern and east- 
ern softwoods there is more interest, but de- 
mand can not be called active. Eastern spruce 
frames continue to be quoted $42, and prices 
of random lengths show no change. Spruce 
and hemlock boards are scarce and firm. 
The 15-inch spruce lath are $7. Shingles 
are quiet but steady. Hardwood flooring is 
firm and all recent advances are being well 
maintained. Roofers are easier, 8-inch air 
dried now being freely offered at $30. Idaho 
white pine is higher. Reports from the 
hardwood market continue to be encouraging. 

The Madawaska mill has resumed opera- 
tions, and there are now three large frame 
mills running in northern New England. 

Only one cargo of spruce arrived from 
Nova Scotia last week. One other cargo of 
foreign lumber was received, 559 mahogany 
logs and sixty-one walnut logs from Port 
Harcourt for Palmer & Parker Co. 

The Hawkins Companies (Inc.), headed by 
Vernon L. Hawkins, have acquired a long 
lease of the 6-story building at 210 State 
Street. The ground floor is to be used as a 
modern show room. The second and third 
floors will be used as offices, and the three 
upper floors are to be devoted to exhibits 
and the storage of various high class build- 
ing specialties. 

Frank B. Merrick, Will N. Doane and 
Henry J. Bradley have acquired the interest 
of J. Leonard Merrick and Florence D. Mer- 
rick in the Merrick Lumber Co. at Holyoke. 
The business was established fifty-nine years 
ago. High grade millwork products are a 
specialty. 


Spokane, Wash. 


May 4.—Prices of Inland Empire products 
are holding firm, having shown no fluctuations 
during the last week. Members of the West- 
ern Red Cedar Association report a 12 percent 
increase in shipments of cedar poles over the 
first three months of 1928. 

After a shutdown of two years, the Stine 
Lumber & Shingle Co., of St. Maries, Idaho, 
has resumed operations. The plant has a 
capacity of 50,000 shingles in an 8-hour day. 
J. D. Miller, head of the business, expects to 
operate on a year-round schedule as near as 
possible. 

The third State timber sale for northern 
Idaho during the last few weeks has been an- 
nounced by State Forester B. E. Bush. The 
timber next to be offered is in the Clearwater 
district and will be sold in two units. The 
sale will be held at Orofino, May 24, accord- 
ing to announcement of I. H. Nash, Boise, 
State land commissioner. The timber has 
been appraised at $30,000. The first unit con- 
sists of all pine over 14 inches in diameter, 
and cedar over 12 inches in diameter, meas- 
ured 18 inches above the ground, and has been 
appraised at $25,000. The second unit is ap- 
praised at $5,000. Payment of 20 percent of 
the purchase price is required at the time of 
the sale and the balance in three annual pay- 
ments. Four years will be given for the re- 
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moval of the timber. All timber remaining 
at the end of that time becomes the property 
of the State. 

At an auction at Sandpoint, Idaho, May 3, 
held by State Forester Ben Bush, 480 acres of 
choice timber land was purchased by the 
Kaniksu Cedar Co., of Priest River, for $11,- 
045. 

Spokane Hoo-Hoo held a joint meeting this 
Friday with the 4-L delegates visiting the 
city. W. C. Ruegnitz made the address of 
the day on the history of lumbering progress. 
Upon motion of E. R. Edgerton, Hoo-Hoo will 
co-operate in Boys’ and Girls’ Week May 
6-11, by making visits to local high schools. 

The district board of the 4-L held its semi- 
annual meeting here this week. W. C. Rueg- 
nitz, of Portland, Ore., presided. The matter 
of adopting a 5-day week was discussed, al- 
though no recommendations were adopted. 
Group disability insurance, old age pensions 
and unemployment were other subjects. 


Portland, Ore. 


May 4.—Unseasonable weather is believed 
to be holding back a large volume of local 
business, for building operations have not 
yet got under way to a large extent. For- 
eign, Atlantic coast and California fir markets 
are reported normal. An active demand for 
spruce continues, and the pine market is 
said to leave no room for complaint. 

The plant of the recently organized Port- 
land Spruce Mills, formerly owned and oper- 
ated by the St. Johns Lumber Co., will be 
ready to start cutting about July 1. This 
mill will be devoted exclusively to spruce. 
G. A. Robertson, former sales manager for 
the Multnomah Lumber & Box Co., will be 
sales manager for the new company. His 
place with the Multnomah Lumber & Box 
Co. will be filled by F. E. Crosby. 


Duluth, Minn. 


May 6.—A broader inquiry for medium and 
lower grades of northern pine was reported 
this week. Shipments of mixed cars are going 
out in liberal volume to retail yards. The 
demand has so far been strictly for immediate 
requirements. The bulk of the shipments have 
been going forward to dealers in the agricul- 
tural districts and the smaller towns. Duluth 
dealers are continuing to report a substantial 
inquiry for timbers. Northern mills are look- 
ing forward to heavier sales of northern pine. 

The King Lumber Co., of Grand Rapids, 
Minn., has purchased the lumber yard of Rob- 
ert W. Denser at Cass Lake, Minn. The King 
Lumber Co. is now operating a string of thir- 
teen yards in Minnesota. 


Seattle, Wash. 


May 4.—‘“In the last week our heaviest rail 
shipments were to the middle West,” said Lyle 
S. Vincent. “These shipments are mostly of 
mixed cars. The demand for straight cars of 
uppers is light from Buffalo east. On all com- 
mon grades the market is strong. Mixed car 
shippers have heavy order files. We find that 
mill stocks are badly broken.” 

A. L. Dunn, of the Dunn Lumber Co., whole- 
sale lumber and shingles, reports a good vol- 
ume of yard stock orders from the middle 
West. Shingles have been a little easy, but a 
fair volume is being placed. 

William H. Altemus, of Power, Moir & 
Stocking (Inc.), New York City, was in 
Seattle last week. He declared the New York 
market is demoralized because too much lum- 
ber is being shipped in, and because of lack 
of new home construction. Mr. Altemus will 
visit Spokane and British Columbia before 
returning to the East. 

Retail lumber sales picked up somewhat last 
week, according to Philip G. Hilditch, of the 
Retail Lumbermen’s Credit Association, but 
business is still below normal. 

On May 1, western Washington inaugurated 
the closed season on burning. Fire wardens 
and all protective agencies are now in the 
field, fearing a dry and hazardous season. 

Max A. Wyman has bought the interests of 
all others in the Foster Wyman Lumber Co., 
here, except the cross-arm branch, and will 
continue the company name for the present 
at least. Mr. Wyman has been connected with 
the manufacturing, wholesaling, or retailing 
of Northwest lumber for twenty years, and 
has a competent group of people in his employ 
to give expeditious service on orders. 














The Weyerhaeuser Sales Corporation has 
moved from 6659 to 6647 White-Henry-Stuart 
Building. 

John S. Rhodes, general sales manager 
Cascade Lumber Co., Yakima, Wash., is visit- 
ing his friends and business acquaintances in 
the city. Lumber demand in his section is 
heavy, he says, and the ranches and growers 
generally are in good financial condition. 


Laurel, Miss. 


May 6.—The pine market has been show- 
ing more activity than for the last few 
weeks. Local mills reported that orders last 
week exceeded both shipments and produc- 
tion. However, the market can hardly be 
called good. Most standard items are mov- 


ing freely, especially 6- and 8-inch Nos. 2: 


and 3 center matched and shiplap. The slow 
item on the list seems to be 4-inch No. 2 
flooring. The export market is only fair, as 
sawn timber is weak and several mills in 
this section are curtailing their production 
of this item. Kiln dried saps and South 
American scantling are in fair demand. 


Bogalusa, La. 


May 6.—Donations to the Col. William 
Henry Sullivan memorial fund continue to 
swell the amount in hand, the Great South- 
ern Lumber Co. employees’ contribution be- 
ing expected to reach $1,500, according to 
J. P. Cassidy, superintendent. The committee 
suggested that employees donate a day’s sal- 
ary and they were unanimous in co-operat- 
ing in this respect. 

Frank H. Goodyear, jr., a director of the 
Great Southern Lumber Co., who is here from 
Buffalo, N. Y., for a short visit, gave his 
check for $500 to the Sullivan memorial fund, 
with the understanding that he will donate 
another $500 in the event the $25,000 is raised 
for the establishment of the manual training 
school. About 2,500 school children took part 
in memorial exercises dedicated to the late 
Col. Sullivan, at Goodyear Park. The demon- 
stration emphasized the value of reforesta- 
tion to the future of Bogalusa, and the ne- 
cessity of a manual training school. 

D. T. Cushing, general manager of the 
Great Southern Lumber Co., was presented 
with a beautiful deer head by Senator Delos 
R. Johnson, who shot the animal himself 
while on a hunting trip in Texas. The trophy 
has been hung in the office of Mr. Cushing. 

Emanuel Fritz, professor of wood tech- 
nology and lumbering, of the University of 
California, was in Bogalusa last Monday. 
Prof. Fritz is making a tour of this section, 
studying .lumbering methods, mill waste and 
utilization and other matters. He was par- 
ticularly interested in the manufacture of 
California redwood at the plant of the Great 
Southern Lumber Co. here. He is a graduate 
of the Yale forest school and was in camp 
here fifteen years ago when Yale students 
conducted their annual tour, making a study 
of forestry conditions in the South. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R, E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 


1,710,392. Cutting-machine for making shingles. 
Earl J. Whittaker, Aberdeen, Wash. 

1,710,899. Wood-carving machine. David _B. 
Salstrom, Chicago, assignor to Salstrom Carving 
Machine Co., same place. 

1,710,970. Saw. Adrian G. de Northall, Indian- 
apolis, Ind. 

1,711,077. Wood-working 
Babize, Fullerton, Calif. 

1,711,102. Circular-saw plane. Juan Sierra, Jr., 
New York, N. Y. 

1,711,275. Double-end tenoner. Judson H, Mans- 
field and Christy A. Wiken, Rockford, IIL, assign- 
ors to Greenlee Bros. Co., same place. 

1,711,374. Band-saw and pulley therefor. . James 
J. Chapman, Elizabeth, La. 

1,711,388. Method of and apparatus for produc- 
ing ventilated-barrel staves. Alfred B. Houtz, 
Elizabeth City, N. C. 


machine. Henri C. 





AMERICAN shipyards in March showed a 
marked increase in construction over the same 
month last year, 210 vessels comparing with 
178, the Department of Commerce announced 
in making public the figures. 
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To cut your lumber 
faster and cleaner equip your 
mill with the dependable SIMONDS 
INSERTED POINT SAWS — saws 
that stand up to the hardest kind of 
cutting. They operate at less cost be- 
cause they are made of quality steel 
that withstands wear longer and re- 
tains its cutting edge. Then too—the 
scientific design of the SIMONDS 
tooth makes it possible for these saws 
to cut faster and stand heavy feed on 
all kinds of cutting. 





Your Simonds dealer can supply 
these Saws, Points and Shanks. Specify 
them when you order. 


Simonds Saw and Steel Co. 
“ The Saw Makers” 
ESTABLISHED 1832—FITCHBURG, MASS. 


Chicago, Ill. Lockport, N.Y. Portland, Ore. 
Boston, Mass. Memphis, Tenn. San Francisco, Cal. 
Detroit, Mich. Atlanta, Ga. Los Angeles, Cal. 
New York City London, England Seattle, Wash. 
New Orleans, La. Montreal, Que. ‘Toronto, Ont. 
Vancouver, B. C. St. John, N. B. 


SIMONDS 


Inserted Point 


SAWS 
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CHICAGO 








CRONWALL & COMPANY 


Incorporated 


Lumber Company Financing 





Represent owners of 


PACIFIC COAST 
TIMBERLANDS 


For Sale on Attractive Terms 





231 South La Salle Street 
Continental Illinois Bank Building 


CHICAGO 




















Dimension Stock 


Kiln Dried, glued and machined to sizes, saves 
money to any manufacturer. Woodworkers 
find our booklet, “The Story of Dimension” full 
of profit making ideas—it is free for the asking. 


w HAROWwooo Co 


"3403 WEST 48TH PLACE, CHICAGO 


Collections 


If you can’t collect it let the 


people handle it for you. They are the 
people for intelligent collection service. 
Rates low for results obtained. 


No charge if no collection, unless spe- 
cial services rendered. 


Ask Department 3 to send Pamphlet 
49-C giving rates. 


Use Clancy’s Red Book Service for ac- 
curate credit ratings. 


LUMBERMEN’S CREDIT 
ASSOCIATION 
6068 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 S. William St., NEW YORK CITY 















GILBERT NELSON & CO. 


Public Accountants 
it SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 


C.B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber shipments 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
a discount drafts. 
Commercial Credits 











for exports & imports [. 
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W. E. Snider, Chicago representative of the 
Natalbany Lumber Co. of Hammond, La., has 
changed his office location from 1832 to 1817 
McCormick building. 


M. Clark, of the Hinckley Lumber Co., re- 
tailer of Hinckley, Ill, was in Chicago the 
latter part of last week. He reported a good 
retail business in his territory. 


C. F. Bolden, inspector in this district for the 
Southern Pine Association, will in the future 
work from his home address, 1427 Edgewater 
Avenue; telephone Cohasset 4731. 


C. A. Rich, president of the Rich Pump & 
Ladder Co., of Cincinnati, Ohio, who attended 
the association meeting in Chicago last week. 
called on local lumber distributers. 


S. L. Forbes, secretary-treasurer of the 
Henry D. Davis Lumber Co. of Portland, Ore., 
was in Chicago May 3 to confer with W. J. 
Cook, the company’s eastern representative. 


C. M. Pennock, of the Crow’s Nest Pass 
Lumber Co., Wardner, B. C., was in Chicago 
last week to visit the Inland Empire Lumber 
Co., local representative. He reported a good 
volume of business in Pondosa pine, fir, and 
larch. 


E. Neilson Beard, vice president of the 
Gause-Beard Plywood Co., of Memphis, Tenn., 
was in Chicago this week calling on local deal- 
ers, and joined the hardwood men in their 
regular weekly luncheon Monday at the Boston 
Oyster House. 


Paul P. Bellenger, sales manager for the 
Trenton Lumber Co., of Jackson, Miss., left 
last week for an extended trip among the 
trade. He will visit Tennessee, Kentucky, In- 
diana, Ohio and Michigan. He will be gone 
about three or four weeks. 


R. C. Clark, manager of the Chicago office 
of the Tremont and Trinity County Lumber 
companies, made a business trip through the 
Fox River Valley this week, and reported that 
dealers are doing a lot of figuring, but not plac- 
ing many orders at present. 


S. A. Williams, who recently resigned as sales 
manager of the Fordyce Lumber Co., Fordyce, 
Ark., will actively engage in the production of 
hardwood lumber through a connection with 
Williams, Taylor & McCord, who operate a 
mill at Chidester, Ark., with headquarters at 
Fordyce. 


Walter J. Gruett, who has been general au- 
ditor for the Kinzel Lumber Co. and the 
Stange Lumber Co., Merrill, Wis., and the 
Wisconsin-Miichigan Lumber Co., Eagle River, 
Wis., recently resigned that position to go with 
Fromm Bros.-Niemann & Co., fox ranchers 
of Thiensville, Wis. 


W. O. Hoffman, Ft. Atkinson, Wis., head of 
the Retail Lumbermen’s Mutual Insurance Co. 
of Wisconsin and of the Hoffman Lumber Co., 
is convalescing at the General Hospital, Madi- 
son, Wis., from an operation for the removal 
of the thyroid gland, and welcomes visits from 
lumbermen who may be passing through that 
city. 

J. H. Kurth, jr., president of the Vernon 
Parish Lumber Co., Kurthwood, La., with 
Roy Kurth, and their wives, left last Friday 
for a trip to the West Coast via the Panama 
Canal. They expect to be away on this trip 
six weeks, during which they will visit im- 
portant points on the Pacific coast. J. H. 
Kurth, sr., who makes his home at Keltys, 
Tex., will leave on May 18 for a 90-day tour 
of Europe. 

Paul L. Grady, secretary-treasurer of the 
National Association of Wooden Box Manufac- 
turers, is on the West Coast in the interests of 
the organization. While there he attended the 
second tri-annual meeting of the Pacific coast 





division of the National Wooden Box Associa- 
tion. Before returning to Chicago around June 
1 Mr. Grady will spend some time in San Fran- 
cisco, Portland, Seattle, Spokane and Vancouver 
spreading the gospel of “Wood Packing Pays,” 


Henry C. Hodges, for the last nine years 
manager of the Weller Bros. yard at Creighton 
Neb., has recently resigned that position and 
removed to Omaha, to engage in business, as 
wholesale distributor for Nebraska, western 
Iowa, and a portion of South Dakota, of 
the Silver radio and accessories. The Hodges 
Radio corporation, with authorized capital of 
$100,000, has been organized, of which Mr, 
Hodges will be vice president and general man- 
ager. He is succeeded as manager at Creighton 
by Leonard B. Thomas, recently of Laurel, 
Neb. Mr. Thomas was for about eight years 
connected with a lumber yard at Coleridge, Neb, 


W. H. Burroughs, who for eleven years 
was sales manager of the Freeman-Smith Lum- 
ber Co., of Millville, Ark., has been appointed 
sales manager of the Fordyce Lumber Co., 
Fordyce, Ark., to fill the vacancy occasioned by 
the recent resignation of S. A. Williams. Prior 
to his connection with the Freeman-Smith 
Lumber Co., Mr. Burroughs served in the ac- 
counting department of the Industrial Lumber 
Co., at Oakdale, La., and also was with the 
Holladay-Klotz Land & Lumber Co., at Green- 
ville. Mo. Thus Mr. Burroughs brings to 
his new connection with the Fordyce Lum- 
ber Co. a well rounded out experience with 
some of the best lumber concerns in the coun- 
try. 


R. D. Waddell, who for some time has been 
connected with the trade extension department 
of the National Lumber Manufacturers’ Asso- 
ciation as assistant to W. F. Shaw in the 
central division office in Chicago, has severed 
his connection with that organization and left 
this week for Longview, Wash., where he will 
enter the employ of the Long-Bell Lumber Co. 
In making this change, Mr. Waddell goes back 
to a former employer, as he was with the 
Long-Bell Lumber Co. before going with the 
National association. During his stay in Chi- 
cago, Mr. Waddell made many new friends, 
who, while regretting to see him go so far 
away, wish him well in his new work at Long- 
view. 


Announces Resignation as Sales Head 


PINEDALE, CALiF., May 4.—Effective June 15, 
W. F. Baird has announced his resignation as 
sales manager of the Sugar Pine Lumber Co., 
which position he has held for the last five 
years. He states that his plans for the future 
are indefinite beyond a vacation which he plans 
to take this summer ; however, he expects later 
to engage in business on his own account. Mr. 
Baird’s successor as sales manager of the 
Sugar Pine Lumber Co. will be Homer B. 
Jamison, at present connected with the Eastern 
Oregon Pondosa Sales Co. at Kansas City, Mo. 
Mr. Jamison will arrive in Pinedale early in 
June to take over his new duties. 


Imitates Prince and Gets a Ducking 


Wasuincton, D. C., May 6—Miss Barbara 
Parsch, stenographer in the publicity depart- 
ment of the National Lumber Manufacturers’ 
Association, listened to the call of spring Sun- 
day afternoon and with a party of three friends 
donned riding togs, obtained supposedly trust- 
worthy mounts from one of the many livery 
stables in the national capital and took to the 
bridle paths in the Mall and in Potomac Park. 

Everything was lovely until an automobile 
containing a noisy canine came abreast of 
“Ginger,” Miss Parsch’s mount, when the 
dog barked witii some show of temper. Ginger 
did not think the interruption polite and started 
backing. Before Miss Parsch could quiet her 
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mount he had backed over the sea wall and 
into the Potomac. 

Miss Parsch swam to the wall after regain- 
ing the surface and was assisted overside by 
willing hands. As she was pulled to safety 
Miss Parsch remarked she was all right, but 
urged the gathering crowd to save Ginger. 
Somebody turned in a police call, and the 
policeboat rushed to the scene. An A. A. A. 
service crew also rushed to the park and rigged 
up block and tackle to rescue the horse. Ginger 
was having no particular difficulty and after 
persistently keeping out of reach for awhile 
finally came close enough to the wall for one 
of the rescuers to grab his bridle. Then the 
ropes were made fast and Ginger lifted to 
terra firma. The manager of the stable got 
wind of the trouble and was on hand to take 
Ginger home, rub him down and try to stave 
off pneumonia. 

Miss Parsch was on the job today, smiling 
as usual and apparently none the worse for the 
unexpected ducking. Incidentally, she had 
quite a hard time evading local newspaper re- 
porters and cameramen, some of whom insisted 
on doing their stuff. Now she is wondering 
whether her friends who know she has been 
riding for years will decide she is a bum horse- 
woman. She was reminded that Prince of 
Wales has had many a fall and a ducking or 
two. 


An Early Plywood User 
Immanuel Nobel, father of Alfred Nobel, 


founder of the famous Nobel prizes, experi-_ 


mented with plywood long before its poten- 
tialities were generally recognized, according to 
Ragnar Sohlman and Henrik Schuck in 
“Nobel: Dynamite and Peace,” published April 
26. 

In a pamphlet entitled “An attempt to create 
a new industry in order to check the emigra- 
tion mania resulting from the present lack of 
employment,” he refers to using the scrap wood 
in sawmills (which at that time was simply 
burned as refuse). “. . this raw mate- 
rial can be used in the manufacture of large 
and small wagons, as well as of houses, which 
would later become valuable exports to warmer 
countries, especially such as are subject to 
earthquakes.” 

The list of products which he mentions as 
suitable for manufacture from wood shavings 
constitutes “an interesting and amusing example 
of the mixture of practical foresight with an 
imagination which occasionally gets out of con- 
trol.” A few of the articles to be made from 
plywood were: Rectangular cases and boxes, 
trunks, hatboxes, cradles and baby carriages. 
Pipes for the transport of corpses in coffins 
from cities to burial places outside (!) For 
coffins, which, while combining cheapness and 
lightness with tasteful construction and the 
necessary decoration, could be so made that 
a person coming to life in them could lift the 
lid from inside, the. lid being provided with 
airholes for breathing, and with a cord attached 
to a bell. 


Will Help to Promote Walnut 


Announcement has been made by the Ameri- 
can Walnut Manufacturers’ Association that on 
May 1, Burdett Green became assistant secre- 
tary of that organization. The increasing de- 
mands of the walnut activities made necessary 
further executive assistance and for nearly a 
year Secretary George N. Lamb has been 
scouting for a man whose training and experi- 
ence fit him for the diverse activities of this 
association. Mr. Green for some time has 
been connected with the trade extension de- 
partment of the National Lumber Manufac- 
turers’ Association, first in the central division 
office at Chicago and later as district manager 
in charge of the central western district office 
at Kansas City. 

Mr. Green grew up in the center of the 
walnut producing region and, after a few years’ 
schooling in western North Carolina, returned 
to Missouri and was graduated from the uni- 
versity of that State. He also has a master’s 


degree from Yale University school of for- 
estry. Mr. Green formerly was with the 
United States Forest Service, both on the 
Pacific coast and at the Forest Products Lab- 
oratory in Madison, Wis. He has had, in ad- 
dition, considerable experience in selling and 
market extension work for some of the largest 
lumber manufacturers, specializing on both in- 
dustrial and retail trade. His new work will 
bring him in contact with architects, builders, 
furniture and cabinet manufacturers who desire 
both general and technical information about 
walnut. 


“A Good Rule to Go Buy” 


One of the most unusual and striking pieces 
of publicity for well manufactured lumber 
that have come to the attention of the AMERI- 
CAN LUMBERMAN recently, is a mailing piece 
sent out by the White Pine Sash Co., of Spo- 
kane, Wash., manufacturer of Pine Craft 
sash and frames. This is in the shape of a 
ruler, 7 inches long, made of white pine, one 
side of which is planed, the other smooth 
sawn. The recipient is invited to compare 
the planed surface with the reverse side. This 
is a striking demonstration of excellent work- 
manship, as it is difficult to distinguish be- 
tween the planed and the smooth sawn surfaces. 

The White Pine Sash Co. is an old organi- 
zation, having been in business for twenty years. 
Recently it has adopted a trade-mark, “Pine 
Craft,” which buyers are rapidly coming to 
recognize as a mark of quality, both in mate- 
rial and workmanship. The semi-assembled 
frames are identified by the Pine Craft label, 
the black and gold label on a bundle indi- 
cating that it contains clear pine frames, while 
the blue and white labels denote No. 1 common 
pine frames. 

These attractive rulers are sent out with 
stamp affixed and the recipient’s name on one 
side, and they visualize the Pine Craft trade- 
marked product in an irresistible way, the 
thought back of it being that any one can tell 
about quality products, but that few can show 
workmanship of the type apparent in this com- 
parison of sawing and planing. Supplementing 
its advertising, such as that carried in the 
AMERICAN LUMBERMAN, the company is send- 
ing out to the trade 7,500 of these Pine Craft 
rulers, thus giving distributers and users of 
this product an unusual opportunity to deter- 
mine for themselves its excellent quality. 


Awarded Congressional Medals 


SEATTLE, WasH., May 4.—C. C. Bronson of 
the C. C. Bronson Lumber Co., is one of the 
proudest fathers in Seattle. His oldest son, 
Deming Bronson on May 2 received a telegram 
from Washington, D. C., that he had been 
awarded the Congressional Medal of Honor. 
Only some ninety of these have been awarded 
during the Great War and subsequent to it. 

Buddies of young Bronson in the Argonne 
were responsible for his heroism becoming 
known to official circles. As a member of the 
91 (Wild West) division Bronson on Sept. 26, 
1918, led a platoon that captured 100 Germans, 
despite head and face wounds. On the follow- 
ing day, although marked for retirement be- 
cause of his wounds, he captured a machine 
gunner, receiving two more wounds. His 
comrades testified that “he risked his life 
beyond any possible call of duty and performed 
extraordinary hazardous service.” 


Resigns as District Traffic Manager 


Mempuis, TENN., May 7.—W. E. Wherity, 
Chicago district manager of the Southern 
Hardwood Traffic Association, has resigned, 
his resignation being effective on May 1. Mr. 
Wherity has accepted a position as traffic man- 
ager of the Arkansas State Chamber of Com- 
merce, with headquarters at Little Rock. J. H. 
Townshend, secretary-manager of the associ- 
ation, has not as yet selected Mr. Wherity’s 
successor, however, B. F. McCamey, Memphis 
district manager, is in charge of the Chicago 
office temporarily. 








: t l figure your 
2 any Cc er invoices ! 
Figuring invoices on 
lumber is never a matter 
of arithmetic.—when a 
Meilicke Lumber Calcu- 
lator is used. 

This is not a general 
calculating device which 
can be used for anything. 
It talks in board feet, 
and gives costs and ex- 
tensions per thousand. 


This ad pinned to 
your letterhead will 
bring you one on ten- 
day free trial. 


> 





z 
By 


Meilicke Systems, Inc. 
3472 North Clark St., Chicago, IL 3 








eilicke. 


Time Saving Devices 








The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 










representa- Sree. COMPANY 
tion you pirremumen.en ER 
ought to ee 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 


Established 1857 
Engravers Plate Makers Die Embossers 
CHICAGO 
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WEEDS need not 


cause fires....destroy 
them this easy way!!! 


Simply dilute 1 gallon of Wilson's Weed Killer to 40 
gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8 00; 10 Gallons $15.00; 25 Gallons $30.00; 
§0 gallons $50.00; freight allowed on 5 gallons or over, 
East of the Mississippi River. 


Booklet mailed on request. 


Mid 
Department R 
SPRINGFIELD, 


a — - 


————<—<————— 


Fix Your Credit eae 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only : 
guess at. And how often you miss the | 
mark, you, only, know! Because of pres- , 
ent conditions, your credit loss is more | 
of a problem than ever. | 
| If the year’s total covered credit losses ' 
| exceed a certain previously agreed upon 
percentage of your gross sales, we repay } 
| the excess. 

Thus your credit loss for twelve 
months is determined in advance and | 
nothing can increase it. 

The cost of Credit Insurance is small 

| compared to the security afforded. 


| Over $9,500,000 paid to our policyholders 


_ The American Credit-Indemnity Co. 
r OF NEW YORK 


NEW JERSEY 














——— 








511 Locust St. 220So.State St. 537 Mer. Exch. Bldg, 
St. Louis, Mo. 
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Chicago, Ill. San Francisco, Cal. 
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ANNOUNCING THE NEW 


LANGE DUPLEX 
AUTO GLASS EDGER 


Lange engineers designed this new machine to 
enable two men to handle a large volume of 
work at the same time on a single sturdy, com- 
pact unit, without interference. Has 16 inch 
horizontal roughing plate and 12 inch vertical 
roughing, smoothing and polishing wheels. 
Dual motor drive. All parts correctly spaced. 
No other unit for anything like our price offers 
you so much glass edger value. Price, complete 
with motors, tools, supplies 


d instruction book, f. o. b. p 
ao seecartomamanaieat —— ae 


USE LANGE TOOLS AND SUPPLIES 
With any glass edger you will get better results 


if you use Lange Tools and Supplies, and save 
money besides. Write for Supply Catalog No. 


| HENRY G. 
LANGE MACHINE WORKS 


166 North May Street Chicago 




















Distance Commodity Rates on Logs 
WASHINGTON, D. C., May 6.—The Interstate 
Commerce Commission has suspended until 
Dec. 2 the operation of schedules published in 
Supplements Nos. 14, 16 and 17 to Agent F. L. 


Speiden’s tariff, I C. C. No. 1,243. These 
schedules propose to establish distance com- 
modity rates on logs from Southern Railway 
System stations in Alabama, Georgia, Mis- 
sissippi, North Carolina, South Carolina and 
Virginia to Charleston, S. C.; Jacksonville, 
Fla.; Savannah, Ga., and other southern ports, 
when for export, which will be % cent a hun- 
dred pounds higher than the domestic distance 
rates at present applicable on such traffic. 


Given Permission to Intervene 


WASHINGTON, D. C., May 6.—The Interstate 
Commerce Commission has issued an order 
permitting the Southern Cypress Manufac- 
turers’ Association to intervene in Docket No. 
21,999—West Coast Lumbermen’s Association 
et al. vs. Akron, Canton & Youngstown Rail- 
way Co. et al. The Gulf, Mobile & Northern 
Railroad Co. also has been given permission to 
intervene. 
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Southwestern Yellow Pine Rates 


WASHINGTON, D. C., May 7.—The Southern 
Pine Association has filed with the Interstate 
Commerce Commission a complaint against 
the Abilene & Southern Railway Co., and 
others, attacking the rates on lumber and 
forest products from southwestern yellow pine 
blanket points to destinations in Oklahoma 
and Texas. 

The complaint alleges that the rates under 
attack are unreasonable and excessive in 
violation of Section 1 of the Interstate Com- 
merce Act. It also alleges that the rates are 
unreasonable, unjustly discriminatory and 
unduly prejudicial compared with rates on 
lumber from the Pacific Northwest to the 
same destinations. 

It is pointed out that members of the South- 
ern Pine Association come into competition 
with lumber shippers in the Pacific Northwest, 
and that the lumber rates from the latter 
producing region are materially lower, dis- 
tance and other transportation operating con- 
ditions considered, than those applied on com- 
plainants’ shipments. 

A similar complaint has been filed with the 
railroad commission of Texas, and joint hear- 
ings of the two commissions are requested. 

The southwestern yellow pine blanket pro- 
ducing and shipping region includes points in 
Louisiana west of the Mississippi River, in 
Arkansas south of the Arkansas River, in 


.east Texas on and east of the Gulf, Colorado 


& Santa Fe line from Galveston to Houston etc. 


Seek Equalized Transit Rates 


SPOKANE, WASH., May 4.—Of great im- 
portance to Inland Empire lumbermen is the 
hearing being held before Examiner L. A. 
Pyle, of the Interstate Commerce Commis- 
sion, at the Chamber of Commerce assembly 
room this week. Henry G. Klopp, president 
of the White Pine Sash Co., testified before 
Examiner Pyle that production of Spokane 
plants manufacturing sash, frames, doors, 
moldings, box shook, and other millwork 
would be stimulated if milling-in-transit priv- 
ileges were given equal to those enjoyed by 
competing mills in the Mississippi Valley and 
other points. At present, Spokane mills are 
required to pay from 1.5 to 3 cents a hun- 
dred on millwork shipped out under the mill- 
ing-in-transit privilege; are restricted to get- 
ting the lumber for milling-in-transit within 
a 250-mile radius of Spokane; and are lim- 
ited to six months for manufacturing and 
reshipping. The Mississippi Valley mills, ac- 
cording to the testimony, pay a flat 1.5 cents 
a hundred for milling-in-transit; are unre- 
stricted as to the area from which they may 
draw their lumber supply, and have twelve 
months in which to manufacture and reship. 

The complainants in the hearing are ten 
Spokane manufacturers, aided by the Spokane 
Chamber of Commerce. Witnesses for the 
complainants include R. H. Crowley, presi- 
dent of Crowley Lumber Co.; Grant Dixon, 





president of the Western Pine Manufacturing 
Ce.; Oscar Brewer, president of the Brewer 
Pine Box Co.; G. I. Hail, traffic manager of 
the Western Pine Manufacturing Co.; A, G. 
Naundorf, secretary-treasurer of the Baird. 
Naundorf Lumber Co.; H. O. Schumacher 
manager of the Home Sash & Manufacturing 
Co.; R. P. Carolus, traffic expert. Council for 
the complainant is W. C. McCulloch, Port- 
land, Ore. The Chamber of Commerce is rep. 
resented by B. H. Kizer, president, and C. oO. 
Bergan, traffic expert. 

Those appearing for the defendants are A. 


‘J. Laughon, I. S. Crawford and O. P. Kellogg, 


of Seattle, for the Milwaukee railroad; F. A, 
Cleveland, of Seattle, for the Northern Pa: 
cific, and the following interveners: R. DP. 
Wallace, of Dubuque, Iowa, for the Farley @ 
Loetscher Manufacturing Co.; E. J. Balda, 
Oshkosh, Wis., for Paine Lumber Co.; G. H. 
Zimmerman, Waco, Tex., for William Cam- 
eron & Co., and El Paso Sash & Door Co.; 
George T. Bell, Washington, D. C., for the 
California White & Sugar Pine Manufactur- 
ers’ Association; John S. Burchmore, of Chi- 
cago, for National Door Manufacturers’ As- 
sociation and others. H. A. Gillis, Portland, 
Ore., appears for the Western Pine Manufac- 
turers’ Association, and R. D. Lyle, Tacoma, 
for the North Pacific Millers’ Association. 
The hearing, which has consumed all of 
Friday and Saturday of this week, will be 
carried over to Monday, it is thought by 
those close to the developments at the hearing. 


Week’s Revenue Freight Loadings 


WASHINGTON, D. C., May 8.—Revenue freight 
loadings for the week ended April 27 totaled 
1,051,728 cars, distributed as follows:. Forest 
products, 71,726 cars; grain, 36,828 cars; live- 
stock, 31,069 cars; coal, 168,924 cars; coke, 
12,565 cars; ore, 54,126 cars; merchandise, 
263,768 cars; miscellaneous, 412,722 cars. 


Southern Rates to Canadian Points 


MEMPHIS, TENN., May 7.—J. H. Town- 
shend, secretary-manager of the Southern 
Hardwood Traffic Association, announces that 
the southern and southwestern carriers are 
now issuing tariffs providing for a general 
revision in rates on lumber and other forest 
products to points in Canada east of Detroit 
and Port Huron, effective on June 15. 

This revision is the result of a conference 
held in January, 1927, in Chicago, at which 
both shippers in the United States, and re- 
ceivers in Canada decided on _ satisfactory 
rates, which meant increases. The increases, 
however, are for the benefit of the Canadian 
carriers and it has taken months to work 
out this arrangement, as it was not referred 
to the Interstate Commerce Commission, hav- 
ing to do with Canadian rates. 

The increase will amount to 1 cent a hun- 
dred pounds to Toronto, Ont., and points 
north and west thereof, and 4% cents to the 
Montreal territory. The new rates will affect 
a number of manufacturers who have a nice 
volume of business with Canadian firms. 


Railroad Freight Car Purchases 


In the latest issue of Railway Age, inquiries 
and orders for railway cars are reported as fol- 
lows: 

INQUIRIES-—Erie, 25 caboose cars; Northern 
Pacific, 100 stock car underframes; Northwest- 
ern Refrigerator Co., 650 refrigerator cars of 
40 tons’ capacity. 

OrpERS—Southern Pacific, 65 gondola cars; 
Pacific Fruit Express, 600 steel underframes for 
refrigerator cars from the Pacific Car & Foun- 
dry Co. 





A WOODLOT IMPROVEMENT DEMONSTRATION 
conducted on the J. B. Hannan farm, near 
Fairport, N. Y., under the auspices of the 
Monroe County Farm Bureau, lately showed 
returns of $144 an acre for a cutting that re- 
moved less than half the stand per acre by 
volume. The forestry committee of the bureatt 
is planning a long-time program for the 
county, which has 22,000 acres of farm woodlots. 
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WASHINGTON, D. C., May 7.—United States 
exports of hardwood logs, timber and lumber 
during 1928 totaled 479,876,000 feet, an in- 
crease of 52,124,000 feet or slightly more than 
12 percent over 1927, says Horace M. Dickson 
of the lumber division, Department of Com- 
merce. Last year’s figures are preliminary. 

Exports of hardwood lumber—boards and 
planks—amounted to 461,847,000 feet, a gain 
of 54,491,000 feet compared with 1927. On the 
other hand, exports of logs and hewn timber 
decreased from 19,302,000 feet in 1927 to 16,- 
411,000 feet in 1928, a loss of 2,891,000 feet. 
Sawed timber exports increased from 1,094,000 
feet in 1927 to 1,118,000 feet last year, a gain 
of 524,000 feet. 

Shipments to the United Kingdom, which 
normally takes about one-half of American 
hardwoods sold abroad, last year totaled 235,- 
$96,000 feet, an increase of 8,448,000 feet over 
1927. Exports to Canada, second largest hard- 
wood customer, were 133,757,000 feet, an in- 
crease of 25,148,000 feet. 

Considering markets taking more _ than 
1,000,000 feet of hardwoods, the United King- 
dom, Canada, Belgium, Argentina, The Nether- 
lands, Italy, Union of South Africa, France, 
Denmark, Uruguay, Egypt, Norway and Cuba 
showed increased purchases last year over 
1927. Two new foreign markets were added, 
Soviet Russia, 1,521,000 feet, and Algeria and 
Tunisia, 1,029,000 feet. 

Germany, Mexico and Spain were the only 
three of the principal hardwood markets to 
which decreased exports are shown. Germany 
dropped from third to fourth place, while 
Mexico rose from ninth to eighth place and 
Spain dropped from seventh to tenth place. 


Imports from British Columbia 


Exports of lumber from British Columbia 
to the United States during April aggregated 
51,183,000 feet, compared with 57,457,000 feet 
in April, 1928. The export of poles was 1,060,- 
000 linear feet, against 1,268,000 linear feet a 
year ago. Log exports totaled 22,378,000 feet, 
compared with 11,447,000 feet in April of last 
year. Shingle exports were 201,734,000, com- 
pared with 165,307,000. 

Vice Consul O. G. Loren, Edmonton, reports 
the total production of lumber in northern 
Alberta in 1928 is estimated locally at 125,- 
000,000 board feet, about 4 percent more than 
in 1927. He adds that companies operating 
in the railway belt of British Columbia east 
of Prince George produced a total of about 
114,000,000 board feet, of which total 6,726,000 
board feet was exported to the United States 
through the Edmonton consulate. 

Ontario’s newsprint situation took on new 
activity during the first quarter of 1929, ac- 
cording to a report from Consul J. B. Jackson, 
Fort William. Pulpwood and lumbering camps 
also worked at capacity as thousands of men 
rushed to completion winter activities in all 
parts of the timber limits. 

In the North Bay district, however, pulp- 
wood contractors have had a difficult time, ac- 
cording to Vice Consul Charles W. Allen. 
Prices were low as a result of the slump in 
the paper and pulp markets and operating ex- 
Ppenses were higher than last year, 
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Strikes Threaten Foreign Markets 


WASHINGTON, D. C., May 6.—J. R. McKey, 
assistant trade commissioner, San Juan, in a 
radiogram to the Department of Commerce 
States that lumber yards in Porto Rico are 
Senerally overstocked in anticipation of busi- 
ness which is expected to result from the 
federal loans and the federal building pro- 
sram. The building program has been re- 
tarded, but it is expected that when opera- 
tions begin the demand for lumber will 
relieve the overstocked conditions. 

Sales of lumber from Sweden for export 
this season up to the middle of April totaled 
1,138,000,000 feet, as compared with 930,000,000 
feet at the same period last year according 
to a radiogram from Commercial Attache T. O. 
Klath, Stockholm. The export outlook, more- 
over, is reported to be more favorable now 
than earlier in the year. 

J. F. Van Wickel, commercial attache, The 
Hague, reports that the lumber trade has re- 
Vived and stocks are declining owing to re- 


American Hardwood Exports Gain 


sumption of building activities in the Nether- 
lands. Competition is unusually keen and 
trade placidity is threatened by a strike of 
one thousand mill workers which started April 
8, with danger of it spreading. The box mak. 
ing industry is rapidly expanding, due to an 
increased demand for packing boxes for com- 
modities heretfore transported loose. The 
hardwood trades are agative, largely as arresult 


‘ of the improvement in shipbuilding activities, 


Shipyards are well supplied with repair work 
and domestic orders for more vessels. 

Lumber sales from Finland up to the end 
of April for delivery through 1929 amounted 
to 1,307,000,000 board feet, compared with 
1,247,000,000 feet at the same time in 1928. 
However, Commercial Attaché Frederick B. 
Lyon cables from Helsingfors that prices are 
reported unsatisfactory. 

Cable advices from Japan state that the 
lumber market is steady with stocks normal 
and arrivals small. 

Donald Renshaw, Singapore, cables that the 
lumber market there (mainly for Asiatic lum- 
ber) is inactive and stocks low. Prices are 
sensitive, but remain low because of limited 
demand. 

From Sydney, Australia, Trade Commis- 
sioner E. C. Squire cables that industry gen- 
erally is depressed in all sections on account 
of the labor difficulties in the lumber and coal 
mining industries, which are affecting other 
industries. The lumber trade strike greatly 
reduced all building and there is no indication 
when the disagreement may be settled. The 
lumber trade in consequence continues dull, 
although the retail demand is fair even while 
construction activity is subnormal. However, 
yards are unable to fill all orders and stocks 
of all sorts are accumulating. Meanwhile, 
oversea ordering for importation is reduced. 

The exportation of Queensland walnut to the 
United States keeps up actively and inquiries 
for it are increasing. 


Fight State Gasoline Tax 


ALBUQUERQUE, N. M., May 6.—The George 
E. Breece Lumber Co. and McCaffey Lumber 
Co., of Albuquerque, and the Southwest Lum- 
ber Co., of Alamogordo, filed suit May 1 to en- 
join the New Mexico comptroller from collect- 
ing the 5-cent State tax on gasoline used by 
them in logging operations on their own land, 
on the ground that it is discriminatory and un- 
constitutional. Not only is the gasoline used on 
their own lands, but to a great extent in loco- 
motives and skidders on railway tracks built 
and maintained exclusively at plaintiffs’ ex- 
pense, just as coal or crude oil is used by rail- 
way companies, and no special tax is levied on 
either the coal or crude oil used similarly. 
Moreover the gasoline-powered equipment is 
prescribed by law and regulated as a measure 
of fire prevention, and it is in keeping with the 
spirit of effective co-operation in the public 
welfare that gasoline is used to the exclusion 
of coal and wood-burning equipment, a policy 
that should be encouraged, not made prohibi- 
tive. 
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ELISCHER-FREY. On May 2 at Berwyn, 
Ill., occurred the marriage of Miss Lillian 
Frey and William P. Elischer, traffic mana- 
ger of the National Association of Wooden 
Box Manufacturers, with headquarters in the 
Conway Building, Chicago. “Bill,” as he is 
familiarly known to his many friends in the 
wooden box indstry, has been connected with 
the National Box Association as head of the 
traffic department for twelve years. 


ENOCHS-ROGERS. A wedding uniting two 
families of great prominence in the lumber 
world was that of Miss Alice Rogers, of 
Laurel, Miss., to Edgar L. Enochs, of Fern- 
wood, Miss., which took place on Tuesday 
evening, May 7, at the First Presbyterian 
Church, of Laurel. The bride is the young- 
est daughter of Mr. and Mrs. Philip A. 
Rogers.- Mr. Rogers is vice president and 
general manager of Eastman,Gardiner & Co., 
of Laurel. The bridegroom belongs to a 
family long prominent in the lumber indus- 
try of the South. Mr. and Mrs. Enochs will 
make their home in Laurel. 


Only the Red Heartwood 
Contains the Oil of Cedar 


Tennessee red cedar gives off 
an aroma very pleasant to you 
...and suffocating to the 
moth. The aroma comes from 
the natural oil of cedar found 
only in the red heart of the 
log. The white wood is value- 
less. 

Admittedly, then the more 
red heart, the better the closet 
lining. 

Supercedar is guaranteed 90 
per cent or more red heart- 
wood, scientifically cured to re- 
tain 100 per cent of the valu- 
able oil. It is accurately manu- 
factured with the tongue-and- 
groove sides and ends. 

These points are advertised 
in leading magazines such as 
Saturday Evening Post, Good 
Housekeeping, House and Gar- 
den. 

Every home needs a Supercedar 
closet and every woman wants 
one. And every time one is built 
the sale consists of (a) Supercedar 
Closet Lining. (b) studding. (c) 


siding. (d) door. (e) hardware, 
quarter-round, etc. 


Packed at mill in sealed boxes. 
Send for miniature sample box 
free with circular and price. 
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i: MEMPNIS & : 


Z,.NORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made fron. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 


Plant: 
Newberry, Mich, Grand Rapids, Mich. 
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This Week’s Lumber Prices q 





SOUTHERN PINE 


Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended May 4: 


Plooring Finish, All 10-20’ 
1x3” E.G.— h: 
B&Btr, 10-20’... .$64.60 a mone on 
No, 1, 6-20’..... 44.67 UXG)  ceeeeeee aa'36 
1x3” F.G— 1x5 ‘a'io*’” . 52.25 
B&Btr, 10-20’... 39.48 xo an 63.2 
No. 1,.10-20’.... 33.00 |  2%44 seveee . 
No: Pea So tiie 24.39 Baboties Surfaced 
1x4" E.G.— Fe sin einen 50.92 
B&Btr, 10-20’... 67.41 ~ beeen 52.44 
se ea. tenes 45.00 stil 53.72 
xe Fa 5 ".. 55.88 
B&Btr, 10-20’.. 42.12 1x12 et! 6858 
No. 1, 10-20’.... 36.44 5/4x4, 6&8”.. 64.68 
No. 2, 10-20’.... 25.11 5/4x5, 10&12” 74.73 
Ceiling 6/4 & 8/4x4, 
» nas i sah egn 5.11 
5x4”, 10-20’— 6/4 & 8/4&5 
B&Btr eeeecces 33.00 10. aw ’ 50 
a 2 sentatesn See 
No. 2 .....+... 22.56 | C Surfaced: 
ar Sacenews 44.75 
gn een MY crc escuin 44.00 
Pear 26.22 1x12” ...+++. 60.00 
Drop Siding Casing and Base 
1x6”, 10-20’— Bé&better: 
ear 40.47 S Oe OS vcews 57.14 
te eaavendaa 37.68 hl SORE 8.21 
© dnaskdien 25.88 5 and 10” 61.81 





Fencing, 818, 10-20 Jambs 

No. i1— B&better: 
ae 37.91 1%, 1% & 2x4 
Me ccehehas 38.30 |  & & ..... 70.75 

No. 2— No. 1 Dimension 
oe ae 21.65 S1S1E 

2 _ séeaieeae 23.32 a 

Txt 17.31 | 9x 4”, 10 29°60 31°60 

~~ eereoene . x a - ¥ ¢ 

ne} 6 (‘sceaones 18.03 12° 29.34 $1.50 

Boards, S18 or 82S 18&20’ 33.02 36.00 

No. 1 (all 10-20’): 2x 6”, 10/.27.21 29.00 
= AE ebeanee || 167. 28.61 28.18 
ee 52.84 18&20’.29.07 31.25 

No. 2 (all 10 to 20’): <— oO, oe ats 
a Oa alae et 16’.26.98 30.00 
> 5. 18&20’.28.20 .... 
ee. wen aatn 30.95 2x10”. 10’. 31.38 

No. 3 (all 6-20’): "127:29.70 31.00 
a eee 20.32 ot ape 
 pppageds 20.48 18&20’.30.07 33.24 
1x12” .....+. 20.16 | 2x12”, 12’.34.90 .... 

No. 4, all widths 16’.36.18 ae 
and lengths.. 11.51 18&20’.39.00 41.50 








No. 2 Dimension Shiplap 
S151E No. 1 (all 10-20’); 
2x 4”, 10’...... 26.66 MT divencas 6.66 
12°. Gebeaa 26.73 No. 2 (10- 20): 
amare Oe * teen 25.31 
18&20’... 30.77 1x10” ies 
2x 6”, 10’...... 22.50 
= teeeee tyr me xf | eee seedy 19.67 
vs aeee . ixl0” vexcnsgunl 
18&36"... 24.57 “— 19.88 
2x 8”, 10’...... 25.00 | ongleaf Timbers 
OP. ocean 25.27 | No. 1 Sa. E&S 
eee 25.66 S48, 20’ and 
18&20’... 27.00 oaper: : 
” , ie Bice oie 0.21 
2x10”, 10" Sewatels 25.50 ae waeboates Het 
ee we . 12” 41 
16’ NOTE 26.38 “eee ee @ ee .50 
2x12”, 12’...... 27.62 Car Material 
tao 28.72 | (All 1x4 & 6”): 
18&20’... 30.31 | B&Btr., 9 and 
a 53.45 
No. 3 Dimension 10 and 20’ 45.15 
rs 18.19 | Bw eeeeeeee 31.06 
Me acacucas 15.81 o. 1— 
9 & 18’..... 40.00 
Plaster Lath rs = eee 40.00 
No. 1, %", 4 een | . W. sheexaees 26.00 
No. 2, %”, 4’ 3.15 | No. 2 random.. 23.98 








ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— 4” 6” g* 10” 12” 
See 6-16’.$51.00 $56.00 $56.00 $72.00 $87.00 
‘ ae 6-16’. 49.00 54.00 54.00 67.00 82.00 
No. 1, -16’. 50.00 54.00 58.00 
No. 2, 8-16’. 42.50 41.50 41.50 41.50 49.00 
No. 3, 8-20’. 34.00 36.50 37.50 37.50 38.50 
No. 4, 4-20’. 32.50 34.50 35.50 35.50 35.50 
5” &6/4— 4”"&wadr. 4,6&8” 10” 12” 
D&btr., 6-16’..... $67.00 $69.00 $72.00 $82.00 
No. 1&btr., 6-16’. 64.00 66.00 69.00 79.00 
a. ms. «ou a 60.00 62.00 65.00 75.00 
For 5/&6/4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; 10- inch, add $8; in No. 3, all 
widths, add $6; No. 4, $4. 
§Furnished when available. 
*Contains 40 to 50 percent D&better. 
Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20- foot, $2. In No. 
2,add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 
foot, but not over 20 percent shorter than 
10-foot: 
D&btr., 4-inch. .$28.00 E, 4-inch....... $18.00 
6-inch.. 31.00 | eS 21.00 
Sprece and pine lath, 4-foot; No. 1, $7.75; No. 
2. 45. 





RED CEDAR SHINGLES 


Seattle, Wash., May 4.—FEastern prices, four 
or five bunches, "f. o. b. mill, are: 


Pirst Grades, Standard Stock 


Mixed with 
re lumber or 
shingles 

Extra stars, 6/2.... $2. 50@ 2.75 $ 2.70@ 2.80 
Extra clears, 5/2... 2.90@ 3. 3.00@ 3.25 
DE. oxtee es em es 3.90 +00 
ES i eee 3.95 4.00 4. 80 4.10 
Perfections ........ 4.90@ 5.10 5.0 
SUP rr Pee 1.00@11.50 12, 00 
Dimensions, 5” 5/2.. 3.70@ 3.8 


Pirst Grades, Rite-Grade Inspected Stock 


Extra clears, 6/2... 2.75@ 2.85 

Extra clears ....... 3.45@ 3.65 

Pn eh von Ge word 4.00@ 4.10 

RE re 4.45 

Perfections ........ 5.00@ 5.05 

Second Grades, Standard Stock 

Common. stars, 6/2.. 1.05@ 1.25 : 20@ 1.25 
Common stars, 5/2.. 1.65@ 1.75 

Common clears . 2.05@ 2.10 210@ 2.25 


British Columbia Stock, Seattle Market 


aid on obese 3.90 
PE S64 apes wee 4.25 
Bree rire 5.05 
Perfections ........ 5.25 
Royals (No. 1’s)... 12.25 





INLAND EMPIRE PINES 


Portland, Ore., May 4.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 


Spokane, as shown by orders reported by 
members during week ended Wednesday, 
May 1. Reports of prices shown on S828 in- 


clude sales of stock worked other than S2S on 
which the prices have been reduced to an 
$2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 


Feet Average 
Sold Price 
4,500 1x8” No. 1 common 82S a « + 38.77 
210,000 1x8” No. 2 common 82S AL. 26.59 
516,500 1x8” No. 3 common S2S AL... 21.55 
684,000 4/4 No. 4 common S2S RW RL 15.76 
50,500 1x6” D select S2S RL........ 43.79 
15,000 5a ded ewdr D sel S2S AL.. 53.58 
66,500 1x6” C select S2S RL........ 60.74 
22,500 5&6/4x4”&wdr C sel S2S RL.. 65.98 
2.000 6” C Devel SIGING. occvcccccecs 36.01 

1,276, 500 > gl No. 3&btr shop S2S— 
5 Me eR ie ASE ries LEE 7 pe 37.42 
No: } i ae ie ih ain Grok he Sah aR 27.42 
i eee as saeenn weed we oa 21.35 

Idaho White Pine 

14,500 1x8” No. 1 common S2S RL... 45.00 
27,000 1x8” No. 2 common 82S RL... 33.89 
90,000 1x8” No. 3 common 82S AL. 23.42 
87,000 4/4 No. 4 common — RW RL 19.28 
55,000 1x6” D select S2S RL........ 47.44 
2,500 5&6/4x4”&wdr D sel 338 RL.. 76.00 
3,000 1x6” C select S28 RL........ 81.67 
500 5&6/4x4”&wdr C sel S2S RL.. 93.50 
SEGe OC Os Bes kp ec ccteccune 42.50 

2, 000 5&6/4 No. 3&btr shop S2S— 
Sn, i wWobwtneacdicub axes a raee ee 59.25 
NS TS Shite ‘ae scar gs lel or a eee aka 36.25 
ee eee 29.25 

Larch and Fir 

31,500 2x6” 16’ No. 1 dimension..... 20.48 
13,506 2x10” 16’ No. 1 dimension.... 20.35 
35,500 1x8” No. 3 common 82S RL.. 19.32 
6,500 4” C&btr vert er fig RL...... 41.63 
12, 000 6” C&btr D/S or rustic RL... 33.86 





POPLAR BEVEL SIDING 


Louisville, Ky., May 6.—Demand for poplar 
bevel siding is reported as somewhat more 
active, and producers are fairly well sold up. 
Prices are firm: 


No.1 No. 2 

FAS Select com. com. 

ON PE Ce ee $50 $40 $30 $24 
PE. 24 wah ws dace 50 38 28 22 
Pe 2c.dreheewewus 50 36 24 18 





DOUGLAS FIR 


[Special Telegram to AMERICAN LUMBERMAN] 


Portland, Ore., May 8.—F. o. b. mill prices 
on actual sales of fir, May 4, 5 and 7, di- 
rect only, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B Bé&btr © 
SE: btvenwinnn’d $42.25 $43.50 $30.75 
x iia a in Gtr ace 40.00 ae 
eee” § wxesskenes 5 mean a 40.50 
Plat Grain Flooring 
De” ainaagbeeeen ay ee 25.5 21.00 
Se)6=6—(eaedsbeeera’ tie a 36.50 31.25 
Mixed Grain — 
Se” + ¢vderbuwne $17.25 
‘Ceiling — 
ee ers nkenee oe 26.50 21.50 
| gl ere ‘ 25.50 20.25 
Drop Siding, 1x6” 
Bh. 25904600006 35.50 29.00 
ae -saseoune knee 35.25 31.00 <a 
CS 7a eee aes 21.00 
Pinish, Kiin ‘Driea ana Surfaced 
1x6” 1x8” 1x12” 
EO . _ ccroncsawen ene $43.00 $47.50 $56.50 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
S? eee $18.00 $18.25 $18.25 $22.50 
7 er 13.50 14.00 15.75 15.75 
| a eee 11.25 11.00 11.00 eau 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 


4” $19.25 $19.50 $21.75 $ 
6” 18.50 18.75 20.25 20.2 

8” 19.25 19.25 20.50 20. 25 
19.50 19. - 20.50 20.50 
12” 19.75 19.75 20.75 20.75 
2x4”, 8’, $19. 50; 10’, $19.75; 


Random— 2x4” 2x6” 2x8” 


$22 50 $22.2 

20. 30 $24.25 $25.75 
20.50 24.00 26.00 
20.50 23.75 24.75 
21.25 24.25 25.75 
2x6”, 10’, $17.75 


2x10” 2x12” 


No. 2 ...$13.25 $12.25 $12.50 sarets 00 “ae - 
No. 3 ... 9.60 7.50 
No. 1 Common Timbers 
3x3 to 4x13” to 20’, surfaced ........-- $21.25 
5x5 to 12x12” to 40’, rough .......+-+-- 19.00 
5x5 to 12x12” to 40’, surfaced ........-- 21.00 
Pir Lath 
Mo. 1, 196726", GFF. oe ccccsiccvcccwccsces $3. 25 
B&better, Flat Grain Car Siding, 9 or e 
© Gogh Rube Wited es ehbeee 06 redae bone Re $39. 

ixe” ca adie Danaeaix dene ibadewakrass 40.00 





SOUTHERN PINE TIES 


New York, May 6.—Yollowing are quota- 
tions on southern pine railroad ties f. 0. 
NewYork: 





All 8’ 6”— Sap eart 
hr Dd ce ee $1.35 $1.70 
Ee hoe ak iene 1.25 1.60 
NF cts Geneva b Ui hebhe ee abe 1.05 1.40 
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WEST COAST SPRUCE 


[Special Telegram to American LuMBERMAN] 


Portland, Ore., May 7.—The following are 
prices for mixed carlots prevailing here today: 


ish— ia ta stock— 
Fx?” se Ste ace $65.00 4/4 - $33.00 @ 35.00 
x4—10” ..... 55.00 5/4 ... 34.00@35.00 
Bevel siding— 6/4 ... 36.00@40.00 
x4” 24.00 are wos. = 


14%4x6", Flat gr. 27.00 Lath 
Vert. gr. 31.00 Green box 18. 00@19: o9 


WEST COAST LOGS 


{Special Telegram to American LumBerMaANn] 


Portland, Ore., May 7.—Log market quo- 
tations: 

Fir, yellow: No. $22@23; No. 2, $16.50@ 
17.50; No. 3, $12012. 50; peelers, $32. 

Fir, red: Paqzedes, "$15 @16 

Cedar: $15@18 

Hemlock: Ungraded, $10@12 

Spruce: No. 1, $26@32; No. 2, $20@24; No. 
3, $14@17. 


Everett, a May oes quotations: 
Fir: No. $26; No. $19; No. 3, $13. 
Cedar: Rafts of shingle logs only, $21; lum- 

ber logs, $35. 

Hemlock: No. S18@ 16; No, 12@38 
Spruce, No. as . S28: No: , $12. 


Vancouver, B. C., May 4.—Latest log mar- 
ket quotations are AS eet 

Fir: No. 1, $20; No. $15; No. .. 2 

se Sorted firsts a seconds: » $33; 

$15; (No. 3, 

7S shingle booms, , ORs $20 and $11; 
lumber ‘logs, x44 Sans $21 

Hemlock: 

Spruce: $27 5 d $14. 

Pine: $25, $19. and $12. 


NORTHERN PINE 


Duluth, Minn., May 6. — Following are 
prices on northern — ~ pine f. o. b. Duluth: 
Common Rough Boards and Fencing— 

10&12ft. 14 ft. 16 ft. 








ee See $47.00 $47.00 $51.00 
lx 5 or 6” 49.00 49.00 51.00 

BF coves 53.00 53.00 51.00 
er 60.00 57.00 56.00 

A — 82.00 80.00 80.00 

ee SS re 6.00 36.00 41.00 
1x 5 or 6” 37.00 37.00 40.00 

i geese 40.00 39.00 38.00 

BE. -Sxétes 42.00 40.00 38.00 

| lr ee 51.00 47.00 46.00 

ee 8 eee 8.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 

_. @QMT ee 32.00 32.00 32.00 

1x10” ...... 38.00 32.00 32.00 

1x12” ...... 35.00 34.00 34.00 


For all white pine (Pinus oy Nos. 1 
and 2, add $1; for 81S or S28 add $1. For 
resawing add ‘$1. S48, add $1.50. TWMooring, 
4- and 6-inch, add $1. 50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. op siding, add 50 cents; partition, add 
$1; well tubing, D&M and beveled, add $2, to 
price ? tg - 

0. mixe -foot and longer, 4-inch, $26; 
6-inch, $28; 8-inch, $29; 10-inch, $29; 12-inch, 
a 1x4-inch and ’ wider, $28.00. 
s1E— 


Piece Stuff, 81 
n 10’ 2° 14’ 16’ 18&20’ 
2x a" OR. 50 oe 50 $32.50 $33.50 $35.50 
2x 6” .. 50 3.50 32.50 32.50 34.50 


mw ses 3560 36. 50 33.50 33.50 35.50 
2x10” ... 37.50 38.50 38.50 88.50 39.50 
2x12” ... 38.50 39.50 39.50 89.50 40.50 

No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 
Siding 4- and 6-inch, 4- to 20-foot— 


Canadien 

. Bé&btr D B C&b 
4” ‘maine $41. 00" $35. 00 $25.00 $15.00 $32. 00 
_ er 45.00 40.00 30.00 18.00 34.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, 818S— 
8’ 10,12&14’ 16’ 


TAME eee e eee eens $28.00 $29.00 $30.00 
Ix 6” Vermn aw es cove Skene 32.50 34.00 
lx 8” Ey ee ee 32.50 33.50 35.00 
1x10” Creeeerreseneees Hee ae ee 37.50 
ME” wisn sdtabemnmada 6.00 7.00 38.50 


For morshantabic gis’ deduct 33 from price 
of No. for No. 2, deduct $4. 

For FR, or flooring, add 50 cents to 
prices on No. 1 boards. 

Crating stock, $1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23, 


No. 1 a Dimension, _as— 


14 
ax 4” ...$32.00 $32 00 $32.00 $31.00 $33.00 
2x 6” «+. 30.00 31.00 31.00 31.00 32.50 
a8? ... 3200 32.00 32.00 31.00 32.50 
2x10” ... 31.00 34.00 35.00 35.00 34.00 
2x12” ... > 00 35.00 35.00 35.00 35.00 
g ot No, 3 dimension, deduct $3 from price 
oO. . 





WESTERN RED CEDAR 


Seattle, Wash., 4.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 


to 18-foot f. o. b. mill: 
Bevel —_ ¥4%-inch 
Clear wan “_B” 
NR iors ick noe geal $29.00 $26.00 $19.00 
SN > die as ate ce 31.00 26.00 23.00 
PMR atk ia's.cretiatence 35.00 32.00 23.00 
Clear Bungalow Siding 
%-inch ¥%-inch 
OS Ve eer Seer cee ree $47.00 $39.00 
DE. Gib cck docks agen etereae 56.00 43.00 
BOGE. 60 ccacaned cae bea ee eam 65.00 Re 
Clear Finish, 8- to 16’ 
$2 or 4S Rough 
ees Serr $ 75.00 $ 71.00 
Ns ites oi i es a ala aercmn 80.00 76.00 
SS aaa 90.00 86.00 
Be 80 OE ccc cokencecncecs 105.00 101.00 
Clear Ceiling Flooring, One Side V or B 
1x3 and q-inch, 0 Oe Be Ska ae vs dee we ae $45.00 
Discount on Moldings 
Made from 1x3” and under.........eceees 50% 
Made from other size@S.......cccsecceces 40% 
For 50,000 feet or more, additional dis- 
POE oncaldeec cdr bbe es tees hee Veen ne 5% 
Clear Lattice, S48, 4- to P 
100 lin. ft. 
1L¥ Fe aa an da dehake ax abd iy a5 Ok beak a a a 30 
coe ckewekeus ene eis vi bwhs Bice wales -40 
SN. . cceceesnaeetecken ent see ererenrs -50 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended April 27: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better......... $66.50 $64.25 
Flat ———- Oe aerials 40.75 41.50 
Bie grcaint-aln d's oxo 34.00 
Ne re 25.25 

Partition and Siding 
Drop siding, B&better, 1x6”............ $41.00 

Pinish and Moldings 
Finish, 1x5&10” Bé&better............... $63.25 
Finish, 5/4x5&10” Bé&better............. 77.50 
Case and DE, ST wn ctecvevereceesece 69.75 


Discount on moldings, 1%” and under.. 39% 
%” and over.... 29% 


Boards and ia 


Boards and shiplap, 1x 8 $34.25 

SEE. Gets Becevcses 28.75 

a ee Ee 25.00 

Boards, 1x8”, Pee Misch ce enaasewes nes es 19.00 
Dimension 

No. 1, Bs o St ME EE cis ad oka cee oe oe $26.00 

os eee 29.75 

e132" te Ones os ek beeen ems 32.25 

ee. S Be S,, See Ge OP bakes nccccdivave 24.00 

Lath 
To a a OE ci nereedn the torendavanss os $ 4.40 





NORTH CAROLINA PINE 


Norfolk, Va., May 6.—Following are typi- 
cal average f. o. b. Norfolk prices made dur- 
ing the period April 22 to 30, as reported by 
the North Carolina Pine Association: 


*F’. o. b. Macon, Ga. 





Edge, 4/4— 
ES lek Shieh wena ae eee Wa $46.35 
See FSi FESO ERREEE Hee eR SS OR 24.70 
ee SL ecuniasews Ce ebhsas vee ew aes 21.00 
No.1 No.2 
re se 1 box box 
ee 6asuen ee bl nee aves 
3 ees 46:05 anil eS 
Eee 47.80 $38.35 $27.00 $23.90 
ie ES Re ee 50.00 Pee Arsen eininie 
MY a wi Aiaema a 6 51.70 38.20 eicna 24.20 
eS ee 53.20 41.45 sae 24.40 
RO”  6é%exsacne 69.60 46.60 30.55 24.35 
Edge— 
ME ec Lea venice die eade om eeinn'e $51.00 
I, PEE coven eres rcerceteceve’s 66.90 
Se bcc ae'.c ccs tdceee Cenk < 70.65 
I ee et 56.00 
Bark Strips— 
pO ENE ee rer eres re ie ee ree $32.45 
SO EE ES Goce ive ccc cdesees io eee 18.10 
FO, BE Se ee coc cenecccesnneeeewee 5.45 
Dressed 2%" 3” & 
Flooring— Width Wider 
SE cc caneeese ses $42.50 $40.65 
No. 1 common, }#”........ 36.75 36.85 
CE” «bc o:00600.00.6 42.55 43.25 
Box bark strips, dressed or resawn..... $19.65 
B&better bark strip partition.......... 35.25 
No. 2 *Air 
Boofers dressed dried 
al ek a a 28.70 $20.55 
AR ERO Se eee pear? 28.15 21.45 
OS ee Bocce socvaccvocs 28.95 21.85 
ge eS Se eee ws 30.95 22.25 





OAK FLOORING 


Following are carlot quotations, Chicago 
basis, on oak flooring: 

3§x2%"” 33x1%"” — %x114” 

Ist qtd. wht...$124.00 $124.00 $96.00 378°b0 

lst qtd. red... 91.00 86.00 73. 00 68.00 

2nd qtd. wht... 84.00 74.00 63.00 63.00 


2nd qtd. red... 177.00 72.00 63.00 61.00 
ist pln. wht... 86.00 72.00 69.00 654.00 
lst pln. red... 82.00 71.00 60.00 657.00 
2nd pln. wht... 78.00 66.00 50.00 47.00 
2nd pln. red... 76.00 66.00 49.00 50.00 
We. MO dikiasinees 67.00 58.00 38.00 40.00 
_s. eee 67.00 58.00 38.00 41,06 
POUPER wesdaes 31.00 28.00 18.00 18.00 
1%4x2”"” %x1%" 
Fe eee ee re $101.50 $103:56- 
er eer eee 101.50 103:56 
TS a ee eee ee 80.50 81.50 
Oe Sr rae 80.50 79.50 
es re oe 78.50 $1,805 
Be ee iis dogs-0 cee ananee 73.50 75.50% 
a isin guna a ee 71.50 . 69.50 
le a ois oo cine 5 e3 8a nee 67.50 . 67.60 
as id wn dns eg eee 50.50 50.50 
Vass as ke dee ase cee e 48.50 50:50 
PG bike rnetinsncciseetsdaes 21.50 21.50 


Wew York delivered prices may be obtained, 
by adding to the above: For }-inch stock, 
add $3; for %-inch, add $1.50; for 44-inch, 


add $2. 
MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple fiooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows, f. 0. b. cars flooring mill 
basis, during the week ended May 4: 

First Second Third 
RE inser cevcevens $84.25 $66.41 $46.53 


APPALACHIAN HARDWOODS 


Cincinnati, Ohio, May 6.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture’ hardwoods today: 

4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 

FAS ceases rte fer; 0188 < $155 @165 

Selects Neeene 105 10 115@120 

No. 1 com... 300 38 48 10 90 95 








No. 2 com.... 45@ 50 54 59 55 60 
Sound wormy. 45@ 47 54 59 57 62 
QUARTERED —_ Oak— 
RK - ei 
No. 1 com. <. 
No. 2 com.... 45 60 tes 
PLAIN WHITE "AND Rep Oak— 
, ae $100@110 $110@120 #208 
75@ 80 80 85 100 108 
No. 1 com.... 60 68 68 73 85 92 
No. 2 com.... 40 45 48 55 55 
No. 3 com. 26@ 28 27 29 33 
Sound wormy. 49@ 51 59@ 62 62 
Basswoop— 
88 
70 
42 


eS 5 | 80 $ 78 80 $ 93 
No. 1 com.... 57 60 62 67 75 
No. 2 com.... 82@ 35 37 42 47 
CHESTNUT— 
ear $ 80@ 85 $ 95@100 $105 eu 
No. 1 com 48 54 54 59 60 65 
No. 3 com.... 22 23 23@ 24 23@ 24 
Sd. wormy and 
No. 2 com.. 382@ 34 36@ 38 388@ 40 
No. 1 common 
& Better, 
soundwormy 35@ 38 38@ 40 40@ 42 
BircH— 


FAS .........$100@110 $105@115 $110@120 


No. 1 common 
60@ 65 65 70 70 75 


and sel. ... ) 
No. 2 com.... 85@ 37 40@ 42 42@ 44 


.. es --$ 60 65 $ 65@ 70 $ 70@ 75 
No. 1 com.... 40 43 45 48 45 50 
No. 2 com 25 28 28 30 30 33 
POPLAR— 
Panel & No. 
13” & wiht $140 $150 $160 
Pee kvckneoe 105 120 130 
caee & Sel. 80 95 110 
iis hae ce 60 65 70 
No D. Mivessss $ 38@ 41 45 47 49 51 


No. 2 B...... 383@ 35 36@ 88 38@ 40 
FAS ..... ----$ 80@ 85 $ 85@ 90 $ 95@100 


en o6h..1. 66 65 70 78 82 
No. 2 com.... 84@ 39 40@ 456 47@ 61 


BLACK WALNUT 


Cincinnati, Ohio, 6.— The following 
ye — ’s prices on American black walnut, 
A ncinnati: 





rae, o-Oths wide: 4/4, $245; 6/4, $250; 6/4, 
$255; 8/4, $265 
S, 10” and | pulepes 4/4, $275; 5/4, $280; 
6/4, $285; 8/4, 
Select: ' 4/4, sieo: 5/4, $170; 6/4, $175; 8/4, 


$180. 
BS 1: 4/4, $95; 5/4, $115; 6/4, $125; 8/4, 
No. 2: 4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, $55. 


PO Re OF OR A AS 
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Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 
AsH— Sort MAaPLEe— HarRD ome “7 am 
FAS Sel. No.1 No.2 No. 3 4/4 ... 65.00 55.00 45.00 26.00 20.00 
4/4 ...$ 75.00 $ 60.00 $ 55.00 $ 41. 00 $ 21.00 5/4 70.00 60.00 50.00 33.00 21.00 #/# +8 10. $0 s é0.00 $ $0.00 a 38 00 si 0 
6/4 ... 865.00 70.00 65.00 41. 21.00 6/4 $2.00 72.00 60.00 35.00 21.00 6/4 eee + rn 57:00 - 20.00 
6/4 105.00 90.00 65.00 t1:00 .00 8/4 94.00 $4.00 69.00 39.00 21.00 8/4 eee 105.00 85.00 70.00 $6.00 see 
ve — a oe oe on me 10/4... 115.00 95.00 80.00 50.00 309) 
BIRCH— 4/4 77.00 52.00 27.00 19.00 12/4 ... 125.00 105. 00 90.00 65.00 PSs 
4/4 ... 90.00 70.00 45.00 30.00 20.00 544 83°00 “+ T0080 20,00 «16/4. 170.00 146.00 130.00 .... 
5/4 - 93.00 73.00 64.00 38.00 21.00 6/4... 86.00 . 60.00 30.00 *20.00 Add for 8-inch and wider, $12; 10-inch par 
6/4 96.00 76.00 60.00 40.00 21.00 3/ 90:00 70.00 37.00 *25.00 wider, $30; 12-inch and wider, $40. 
12/4 22: 148:00 108-00 88:00 60:00 111, 22/4 +2. 120.00... 90.00 67.00 86.00 14 and 16 foot, and the following percentages 
. . . . tere rs) -inch and wider, percent; 56 
3/4 79.00 64.00 38.00 24.00 .... *Bridge plank. and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
5/8 76.00 61.00 34.00 24.00 ecce B 
ASsSWOooD— HARD MAPLE ROUGH FLOORING Stock— 
For 10-inch & wdr., add $30; 8-inch & wdr. 15 63 52.00 32.00 24.00 
add $15; for 5-inch & wdr., 8-foot & lgr, add 4/4 00 .00 . . $4.00 No.1 No.2 No. 34 
-. 8/4 iad 82:00 73:00 4.00 36.00 26.00 4/4 48.00 33.0 Sah 
Price of No. 2 and better, 4- and 6-foot 374 (°: 87.00 77.00 62.00 36.00 2600 6/4 1... 7°c2ictittt! $48.00 oae.ee aye 
lengths, $32. For select red, add $15. . 90.00 80.00 65.00 46.00 ends Sencm, hil sie tinal a alicia ade. . k 
Pe Fen 6- te 16- ~~~ ye suse fage 12/4 100.00 90.00 765.00 65.00 ose« aa AS o.1 No. 2 No. 
clear, one and two face clea ; 1x6- A 4 
inch, two face clear, $90; one ont two face no? roe 4/4, fart thee on Pn FAs’ $50: ve +068 2 o si 700 #1200 00 ered +1960 
mg — run of pile, $68. No. 1, $70. : e/4 ae 70.00 $0:00 60.00 35.00 22.00 
Fr SLM— One and two face clear, 6- to 16-foot, 1x4- sess 5 25.00 
FAS Sel. No.1 No.2 No.3 inch, $65; 1x5-inch, $75 5/4 No. 2 com. & better...... 62.00 ae 
4/4 ... 68.00 58.00 48.00 26.00 22.00 R O END DrRIgED WHITE MAPLE— 
5/4 72.00 62.00 50.00 28.00 24.00 BD UAK— FAS No, 1 
6/4 .. 83.00 73.00 60.00 30.00 23.00 4/4 - 100.00 80.00 65.00 0.00 Dt Me ¢tescigendnaveedoas ee tT ro $ 85.00 
8/4 88.00 78.00 65.00 36.00 23.00 5/4 105.00 85.00 70.00 42.00 eee re 90.00 
10/4 95.00 85.00 70.00 40.00 eer 6/4 110.00 90.00 75.00 45.00 20.00 SE 5) wcetdeinanis dhs aadsiaaeen 115. HH 95.00 
12/4 100.00 90.00 75.00 45.00 eooe 8/4 115.00 95.00 80.00 50.00 Me (Se etbedcdtessindeewaens a 107.00 
Following were sales prices of southern hardwoods during the week ended April 30, Chicago basis: 
Rep GumM— 4/4 5/4 6/4 8/ MIxED OAKk— 4/4 5/4 6/4 8/4 
Qtd. FAS. ..100.25@107.75 104.50@113.00 103.50@104.50 98.50@102.00 ey er CD GENE Siicseagcsoe cacereassnees.-tansecacnan 
No. 1&sel. 54.75@ 58.25 61.75@ 62.00 60.00@ 62.00 64.50@ 72.00 poprar— 
Pin, FAS... 83.75@108.75 103. 50@ 105. SP sushsessesee geeeuuasuess Qtd. FAS... 89.00 Coa 
No, 1&sel. 48. 75@ 67.25 0! —=—— a ree eee er No. 1&sel. 59.00 ie ‘ Ee eee ee Se ee 
No. 2..... 30.780 $5.50 39.50 41.50 45.00 np 102.00 peer sega 
Sap GumM— ; - Saps&sel. $5.00@ 66.75 71-75 74.25@ 76.25 2... Petr 
td. FAS... 66.75 66.00 64.00@ 67.50 67.75@ 68.50 8.25@ 74.25 No. com. y t .75 ‘ .50 
e No. l1&sel. ... se si kon Dt Gee  ~iclesseeeee §1.25@ 58.25 No. 2-A 41.00@ 47.25 38.75 a 060té—“it‘* gece wid 
Pin. FAS... 56.50@ 64.75 62.00 OT te 5 aes No, 2-B DE. eo wscadewatnos a Seen 
No. 1&sel. 44.75@ 48.25 47.50 48.00 51.25 Sorr MAPLE— ° 
No. 2..... 25.75@ 28.00 27.50@ 28.50 29.75 29.25 oe ecm ds. ANDi ethane ee aed seen ns wee 77.25@ 79.00 $9.35 
wenn UN I in iP ee ce ee pas 62.25@ 64.00 67.2 
eer re ee err as ae =—3h—CS—S~S nai pene ee wee abe 36. 30@ 42.25 
No. 1&sel ie ones 38.50 ——  4;°« guxeaeekaading “ee 17.500 20.00 
No. 3..... 27.0 BE sdedecdisads: walleetevered - sdnteeeGstle, “ET Sea j Te -dcteshheonee: Sivaedtedouwus 95.00 @ 100.50 
AsH— No. 1&sel. 52.50@ 60.00 ............ 0 ccccccccecce 70-000 80.00 
i.) sre 72.75@103.25 89.00@ 80.26 92.75 j= = caccccccvses BEECH— 
No. 1&sel 51.00@ 61.00 55.50@ 58.50 5 65.75@ 67.75 Pt Se whbls aavnbhetiniea®“seweieeavkee  dnaiwdeaciugie 62.50 
No. 2..... 32.50@ 37.00 37.50@ 39.00 35.75@ 43.75 40.00@ 45.50 | ee ee eee 47.50 
ek. Bice a Ee -essccwede ees 0 25.25@ 27.50 No _ Poe PRESE SS ADEE TKR ERTE bts WEE Es kus kan 32.50 
WuitTe OaAk— vacant ee ee ee PEs <¢teiBeseveds Debtbecceou 
re © | el | See oe eben eee nee o~7 
ON. eaten 1 Replaces SIA he Gat pe WO, Biccee cocvcwvscces caccccsceves 32.00 29.25 
Pin. ‘FAS. . 87.75@ 98.75 94.50@111.50 115.50@116.25 132.25 Sort ELM— 
No, 1&sel. 54.50@ 65.75 59.50@ 72.50 638.50@ 80.50 78.75@ 92.25 ee ae ae See eee ee ee eee 0 
a  cfn se kcedas sea uecedsets' beebhbttes és ca a ee Wk ak a vdnan ceeaieGe tame 61.50@ 69.75 
No. 3, fig. Fete | +e Gea AAC ak Tebae heeleta --baweweiee awa Peete ee ~ . We Aedbdeewcde” botulatesbeebs 0 
No. $..... 34.60 a 30.50 Sate et eee ee sewer eeereene seeeeeseeres CoTTON Wwoop— 
Sd. wormy 40.00 52.25 55.25 teen e eens No. 1&sel... 37.00@ 41.00 40.75 9 .........e. 45.00 
Rep OaAaKk—  eearer ee) Poke ieee, wavsGna cea Re av ocoee 
Qtd, FAS...104.75@107.25 112.25 a sith hk a MAGNOLIA— 
Pin. FAS... 68.00@ 78.75 90.00 103.  searrer I ne ict ee a | i Neh te 83.25@ 85,25 
No. 1&sel. 53.00@ 57.50 59.50@ 63.75 60. 50@ 72.75 6 3B No. 1&sel. 48.00@ 53.25 ............ 63.50 61.25@ 65.25 
hk Mis CEE .inecr es Sicbeadhbas “seeewsde ees Pe Sivces CE GE EE}. occ ceamceuss 35.25@ 41.75 





PHILADELPHIA PRICES 


Philadelphia, Pa., May 6.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable— 
(Dock Delivery, Philadelphia) 
Mississippi 
Southern Northern and 
Florida Florida Georgia 
SIPS ae $40.00 44.50 $55.00 
Pn) ttc ewe wae we 39.00 42.50 51.00 
DEE: ocstaveeune 40.00 44.50 51.00 
EY «we cen ne 50.00 52.50 56.00 
EE? 48.00 49.50 54.00 
EE ncn 6s in oe 60.00 64.00 64.00 
DEE” ccvecceee 56.00 61.00 62.00 
DE ti6¢sKekue a 67.50 71.00 
PE” 65 c¢ecevge 64.50 69.00 
ea awe 85.00 
Se” ann dane ae 80.00 
jeasthe 22 to 24 feet, add $2. 
pan 8 feet additional, add $1. 00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%-inch Face 
(Rail Delivers) 


Bé&btr, ht. rift..$93.00 No. 1 sap flat. .$46.00 
B&btr, sap rift. 78.00 No. 2 sap flat.. 29.00 
Bébtr, flat..... 61.00 No. 3 sap flat.. 21.00 


Air Dried No. 2 Common Roofers 


D2s&M—. D4s— 
1x6” %x5%.....$28.50 1510" %x9%....$31.00 
1x8” %x7%.... 29.50 1x12” 


x11%.. 32.00 


Shortleaf Dimension, 848, %4-inch Scant, 
10- to 16-foot 


Dn: wewecadwan $30.50 See” vcsrkwews $31.00 
i ~ciseceseus CS —FeeS 32.00 
Dt tcisaennnme 30.00 
North Carolina Pine Flo 
No. 2&btr. No.$ No. 4 
1x24. ee . $67.00 $62.00 ema 
 . a ~~ Sarees 46.00 40.00 $29.00 
Kiln Dried North Carolina Roofers 
1x6”, %x5%....$31.00 1x10”, %x 9%..$33.50 
1x8”, %x7%.... 33.00 1x12”, %x11%.. 34.50 
##-inch thick, $1 more. 
Red Cedar Bevel Siding 
et 2, Gee ncaceksvee EA APES» I $39.00 
Te es Gacceraesccovcevesenne hee bet 55.00 
Te > Ms 6bs0nneesedsteoskewnke oan’ Se 
Maple Flooring f.o.b. Pete ik 
x 
MFMA First grade..........- 92.50 a 14 
MFMA Second grade.......... 74.50 78.50 
MFMA Third grade.......... 54.50 53.50 
Pondosa Pine Dressed 
- Cc D No.2 No.3 
| . errr $ 69.50 $59.50 $46.25 $37.75 
 ? Se 79.5 64.5 44.25 38.25 
(ee 74.50 64.50 44.25 39.25 
I 84.50 74.50 44.25 39.26 
BE ide andes 99.50 89.50 48.25 40.25 
13” and w..... 104.50 aa 53.25 43.25 
Lath, 4-foot Mo. 1 
Pruce ....-. nn ved $6.50 Ay t—$6. 75 delivered 
| ae aicwheeeue 4.90 c.i.f.— 5.50 delivered 


WEST VIRGINIA WOODS 


Philadelphia, Pa., May 6.—Prices of West 
Virginia hardwoods, secured from authorita- 


tive sources exclusively for the AMERICAN LUM- 
BERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
8/4, $125; 10&12/4, $135@140. Common, 4/4, 
$60; 5&6/4, $70; 8/4, $80. 


Chestnut: FAS 4/4, $85@88; 5&6/4, $110@ 
115. Common, 4/4, $56@58; 5&6/4, $62@65. 
Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 


Poplar: FAS 4/4, $110@115; 5&6/4, $125. 
Clear saps, 4-inch and up, 4/4, $82@85; 5&6/4, 
$87@90; 8/4, $95. Common, 4/4, $60@65; 
5&6/4, $70@73; 8/4, $78. No. 2-A common, 
4/4, $45; 5&6/4, $49; 8/4, $52@54. No. 2-B 
common, 4/4, $30; 5&6/4, $32@33; 8/4, $34@36 


Red Oak: FAS 4/4, $95@100; 5646/4, $115@ 
120; 8/4, $120@125. Common and select, 4/4, 
$60@63; 5&6/4, $72@75; 8/4, $75@77. No. 2 
common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
$50@55. 

White Oak: 


FAS 4/4, $110@115; 


$125@130; 8/4, $130@135. Common and select, 
4/4. $65@70; 5&6/4, $75@80; 8/4, $80@85. No. 
2 common, 4/4, $50@53; 5&6/4. $55@58; 8/4, 
560 @63. 
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CHICAGO BUILDING PERMITS 


The following are comparative building per- 
mit totals for April: 





April March April 
1928 1929 1929 
Btores .. +++ ; 129 119 139 
ces anc 
On ittels ‘ 8 15 12 
Residences .. 385 344 490 
jis an 
Hesnurches. ‘ 2 1 3 
eatres eee coe now 
Poestments. , 322 206 278 
ftores and 
Offices .... 4 2 3 
stores and 
Halls ..... 10 14 6 
Stores and 
Apartments coe ose 
Stores and 
Residences. 30 33 27 
Miscellaneous 2 3 3 
Total ..... 892 737 961 
chiKeke $75 725 945 
Frame ...... 17 12 16 
Frontage, ft. 679 5,419 32,132 
arr $29,345,300 $20,523,500 $25,049,500 
foetal Jan. 1 to April 30, 1928: 
OS Perr Tee ey ee 3,359 
Frontage, ft. ...... asin ee aheree ee 112,452 
ESS Ae ee Pty he eee $116,127,200 
Total Jan. 1 to April 30, 1929: 
ee ee 2,410 
aS re en eee 84,926 
0 Ree err ere $ 67,523,700 





CHICAGO LUMBER RECEIPTS AND 
SHIPMENTS 


Reported by F. H. Clutton, Secretary of 
Board of Trade 


RECEIPTS FROM APRIL 1 to ApRIL 27, inc. 














Lumber Shingles 
0 ee Tree 318,594,000 38,449,000 
eee 319,401,000 34,630,000 
. cccreivs Debenebas 3,819,000 
BOSTORSO occ caves Ok Re ree 
RECEIPTS FROM JAN. 1 to APRIL 27 
Lumber Shingles 
eee 1,114,675,000 105,046,000 
SE stckeeowa eeaedan 1,217,282,000 124,447,000 
Decrease ........ 102,607,000 19,401,000 
SHIPMENTS FROM APRIL 1 to APRIL 27, inc, 
Lumber gles 
eer ss 113,985,000 43,924,000 
DE scvosnenes come 104,436,000 35,482,000 
TT ee 9,549,000 8,442,000 
SHIPMENTS FROM JAN. 1 to APRIL 27 
Lumber Shingles 
Me. sks av candaad 417,758,000 135,114,000 
a rere. 414,464,000 113,515,000 
TREFORBO i. cccccse 3,294,000 21,599,000 





For Editorial Review of Current Market 
Conditions See Page 35 


NORTHERN PINE 


BUFFALO, N. Y., May 7.—The northern 
tine market holds strong and the demand, par- 
ticularly for the highest and lower grades, is 
larger than sometimes at this season. The 
retailers are not laying in much stock, but 
there is a good call from industrial plants. 
A main feature of the market is the strength 
prevailing in prices, and it is difficult to sup- 
ply needs in some items. 


HARDWOODS 


CHICAGO, May 8.—Prieces are firm except 
in local sales. Many producers are out of 
Stock, except 4/4 No. 1 birch and 4/4 No. 2 
basswood, and winter-cut dry stock will not 
be available until about July 1. The auto- 
mobile demand has slumped, but comes back 
in spots. There is little buying from furni- 
ure factories, except for low grade stock for 
crating; box factories are also buying this 
material. Business in April was better than 
in March. 


CINCINNATI, OHIO, May 6.—-Buying of 
Southern hardwoods by wholesalers declined 
Some this last week, but there was a dribble 
of orders for small lots. Automobile lumber 
Was scarce, especially sound wormy oak of all 
thicknesses. Dry stocks of 38/4 and thicker 
Were almost unobtainable, except at premiums. 
Southern ash, 8/4 and thicker, is also wanted 
for automotive factories and body builders, 
with dry stocks rather hard to get. No. 2 oak 
for flooring, 4/ to 8/4, is in steady demand, 
also No, 2 common maple 47 to 6/4, Sap and 


red gum are the items most wanted by the 
furniture trade, but sales are in small lots. 
Prices are firm, 


BUFFALO, N. Y., May 7.—The hardwood 
trade continues fairly active, inquiries being 
for a varied list of woods. Most everything 
seems to be moving, but ash moves most 
freely, being taken largely by the automobile 
industry. Furniture plants are not buying in 
large quantity, as many of them are just now 
interested in their exhibitions. 


ST. LOUIS, MO., May 6.—The demand of 
automobile manufacturers for magnolia and 
soft maple seems to be the outstanding feature 
in what is said otherwise to be only a fairly 
active market for southern hardwoods. Other 
items most in demand are 4/4 FAS plain white 
oak, and 4/4 FAS plain red oak, the latter 
being in improved demand. There is said to 
be a scarcity of 4/4 No. 2 sap gum, and some 
sales were made here on the basis of $25.50 
to $26, f. o. b. St. Louis. 


HOUSTON, TEX., May 7.—While there is a 
good demand for rough flooring oak, other oak 
items are moving slowly.. FAS and No. 1 and 
select sap gum are in good demand at $50 and 
$32@34. Sap gum is in good call for manu- 
facture of radio cabinets and other novelties. 
Most hardwood stocks are quiet. 


FIR, SPRUCE, CEDAR 


CHICAGO, May 8.—There is a fair demand, 
and mills are showing substantial order files. 
Select common car material, also mainte- 
nance-of-way lumber of the same grade, are 
holding strong. A few soft spots are noted 
in upper grades in straight cars, but prices 
on mixed cars are firm. 


KANSAS. CITY, MO., May 7.—Demand for 
fir is showing some increase in the northern 
States, and May is expected to show a larger 
volume of business than April. Boards and 
dimension are in strong demand, but there is 
ah increasing call for uppers. Prices are firm. 


NEW YORK, May 6.—There has been no 
change in the fir situation. Prices are uni- 
formly firm. Retailers are buying close and 
relying largely upon prompt deliveries. De- 
liveries from storage centers were just 
about equal to receipts for the last fortnight. 


CYPRESS 


CHICAGO, May 8.—Demand is good for 
thick lumber in the lower grades. There is 
some buying by tthe industries. Business in 
April was about 15 percent greater than in 
March, but at present the backward weather 
is holding up sales, for consumers are buy- 
ing only a little at a time. 


ST. LOUIS, MO., May 6.—Shop and lower 
grades of yellow cypress are strong and 
searce, while better grades are weak. Some 
4/4 shop has been offered here at $48, f. o. b. 
St. Louis. There is a steady demand for red 


Bah HEMLOCK 


CHICAGO, May 8.—A big demand, especially 
for dry lumber, keeps the supply well cleaned 
up, and stocks are badly broken. Northern 
hemlock is selling at $3 off the Broughton 
list. 


NEW YORK, May 6.—Business in hemlock 
is restricted largely to customers who have 
been using this lumber regularly for years. 
Few yards carry any stocks to speak of. 
Timbers are selling fairly well. 


BOSTON, MASS., May 7.—There are not 
very many transit lots of western hemlock 
and they look fairly firm. Coast mill ship- 
ment orders can be placed at more attrac- 
tive prices than in early April. Demand here 
is fair but not really active. Light offer- 
ings of eastern and northern hemlock sup- 
port firm quotations despite quiet demand. 
Eastern clipped boards are $33@34; northern 
clipped, $32@33, and random, $30@31. 


WESTERN PINES 


CHICAGO, May 8.—There is a good de- 
mand, although yard trade is slow. The sash 
and door and frame factories are buying 
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Think of the sales getting in- 
ducement of being able to say to 
your customers, “The Home WE 
offer you is backed by a specifica- 
tion protection policy which 
guarantees you in black and white 
that materials and construction 
will be exactly as represented.” 

You can do this by using the 
Specification Protection Policy 
illustrated above. This covers the 
history of the home from the 
excavation of the foundation, 
thru every step in construction, 
to the finished job. 

In selling his home the owner 
has a decided advantage in that 
this policy gives him definite, 
convincing proof to offer buyers 
regarding all materials and con- 
struction. 

Customer confidence in you is 
half the sales battle. This policy 
creates it. Start offering a Pro- 
tection Policy today with every 
house bill you sell. You'll find 
this idea worth real dollars and 
cents in the extra business it’ll 
bring you. SEND NO MONEY! 
JUST MAIL THIS COUPON. 
ase eee Sse ewes a & 
AMERICAN LUMBERMAN, 

431 South Dearborn St., CHICAGO, ILL. 

Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 


to remit 50c to cover cost of this sample or 
return same to you. 
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Getting Into More 
() Lumber Yards 


Each year finds more lumber 
dealers turning to Babcock Spruce 
Ladders. There's a reason. Bab- 
cocks earn good profits. Strong 
and light, they sell on sight. 

And remember it’s the ladder 
that moves off the shelf that pays 
the profit. 


Write for the Babcock catalog. 




















Sea 


Forty miles an hour on 
the water feels like a hun- 
dred and twenty on land. 


Ask the man who owns a 


: sea sled. 


Racing motor boats has been 
called the sport of kings. 


so NICHOLSON FILE CoO. —— 


USA. PROVIDENCE, R.1., U.S.A. 


t Providence Factory 
NICHOLSON FILE Co. 


The fortunate men who 
race them will tell you 
that the world couldn’t 
get along without wood. 


Saw filers all through 
the country feel the same 
way about Nicholson and 
Black Diamond Saw Files. 





Philadelphia Factory 
G. & H. BARNETT Co. 
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some, and orders are plentiful. Prices re- 
main firm, and there is a fairly good supply 
of both sugar and white pine. 


KANSAS CITY, MO., May 7.—Shop lumber 
continues in heavy demand, both with re- 
tailers and the factory buyers, and there has 
been a larger call for finish. Box stuff is 
moving in better volume in the West, ang 
prices have firmed up again. 


BUFFALO, N. Y., May 7.—Demand for (a}j- 
fornia pines has not been at all brisk, largely 
because of the backward weather. In some 
sections, as along the seaboard, the retail 
trade has been calling for a good amount of 
stock, but local trade and that in numerous 
other places is not up to the hopes of the 
dealers. Prices have not shown much change 
of late. 


NEW YORK, May 6.—Prices of Idaho Nos. 
2 and 3 common advanced another dollar the 
latter part of last week. Stocks are stil] 
badly broken, and some wholesalers are find- 
ing it difficult to supply customers’ needs. 
The mills are now making more satisfactory 
shipments. 


EASTERN SPRUCE 


BOSTON, MASS., May 7.—The call for east- 
ern spruce frames has improved a little, and 
with only three large dimension mills in 
operation there are enough orders to keep 
the market steady at $42 base. Demand for 
random lengths is gradually improving. 
There is no change in prices. Good scantling 
can be bought at $33, although some sellers 
are trying hard for $34. Dry boards are 
quiet, scarce and firm. The lath trade is 
languid and prices are a bit soft. 


SOUTHERN PINE 


CHICAGO, May 8.—Country yards are buy- 
ing mixed cars in fair volume, and mills 
have substantial order files. The big mills 
are holding firmly to list, and the only soft- 
ening influence is a number of transit cars 
in evidence, offering lumber at somewhat 
less than the market price. There is a fair 
demand for car material. 


CINCINNATI, OHIO, May 6.—Sales of 
southern pine are about 50 percent below nor- 
mal, according to reports of wholesalers. 
Weather conditions have retarded building de- 
mand. Lower grades of building lumber were 
softer, but prices on dimension and flooring 
remained steady. Retail buying was slightly 
off. 


BOSTON, MASS., May 7.—Spring business 
in southern pine is still more or less back- 
ward. There is now a wide range in quota- 
tions on partition. Bé&better 11/16-inch can 
be bought at $46.50@50.50. There is seasonal 
growth in New England orders for flooring. 
Quotations for longleaf and shortleaf 1x4- 
inch, Bé&better rift, $69@80.50; C_ rift, 
$54.75@61.50; B&better flat, $50.25@52.25. 
The roofer market is no longer firm. Some 
sellers continue to quote $30.50 for desirable 
8-inch air dried, but $30 is now the general 
figure. 


KANSAS CITY, MO., May 7.—Southern pine 
orders are coming in larger volume, though 
there is a heavy predominance of mixed cars, 
mostly going to country yards. Finish and 
flooring are in better demand. Prices are be- 
ing well held by the large mills, in the face 
of stronger competition from the small mills 
and an increase in the number of transit cars 
offered. 


ST. LOUIS, MO., May 6.—The southern pine 
market is still feeling the effects of a heavy 
movement of transit cars, and prices were said 
to be another $1 off this week. Purchases of 
transit cars have been heavy within the last 
few weeks, and it is believed now that the 
number on rails unsold is below normal. Mill 
shipment business is quiet. Lumber is being 
sent forward by mills promptly. 


HOUSTON, TEX., May 7.—Practically every 
item on the southern pine list is strong this 
week. Items selling more or less actively are 
1x12-inch No. 2 boards, 1x8-inch No. 2 shiplap, 
1x4-inch No. 2 sheeting, all No. 3 stocks, all 
No. 1 dimension, and inch ceiling. 
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SHINGLES AND. LATH 


CHICAGO, May 8.—Northern white cedar 
shingles are in good demand and the market 
js firm. Extras are quoted at $5.25, stand- 
ards at $4.35, and sound butts at $3.25. 


KANSAS CITY, MO., May 7.—Shingle prices 
are holding at about the same level as for the 
last three weeks, quotations generally being 
$2.95 for clears, and $2.55 to $2.60 for stars. 
Canadian mills are holding more firmly than 
the American. Lath demand is good and in- 
quiry is larger. The demand for siding has 
jmproved somewhat and prices are firm. 


NEW YORK, May 6.—Prices of eastern 
spruce lath are a little stronger than they 
have been of late, due to an improved de- 
mand and unseasonably small arrivals by 
rail and cargo. Shingles are selling fairly 
well. Prices are well maintained, and there 
are ample supplies in the hands of whole- 
salers. Yards are not stocking up to any 
extent. 


HOUSTON, TEX., May 17.—Shingles are 
quiet at prices prevailing for more than a month. 
Lath are moving fairly well at $4.25 for No. 
1, and $3.50 for No. 2. 


CLAPBOARDS 


BOSTON, MASS., May 7.—The clapboard 
trade has picked up a little. Inquiries are 
more numerous than important, however. 
Retail yards are disposed to take rather 
small lots. Clapboards from the West Coast 
can be bought at rather attractive prices, 
but native white pine and eastern spruce 
are scarce and very firm. 


BOXBOARDS 


BOSTON, MASS., May 7.—Producers and 
distributors of boxboards find spring busi- 
ness fairly satisfactory. Stocks of dry box 
lumber in first hands are moderate, and there 
is not expected to be any surplus to bear 
down quotations. Round edge white pine 
inch boxboards are $27@30. 


Quotations on Timber ene 


Quotations on lumber company short term issues 
are on a yield basis. 


Bid Asked 
Pct. Pet. 
—Due 1931— 
Algoma Lumber Company Ist 6s.... 6.756 6.00 
Bear Creek Logging Co. ist 6s...... 6.75 6.00 


Bladon Springs Lumber Co. Ist 6s.. 6.75 6.00 
Bloedel Donovan Lumber Mills 6s.. 6.75 6.00 
W. P. Brown & Sons Lbr. ist 5%s.. 6.75 6.00 
Connor Lumber & Land Co. ist 6s.. 6.75 6.00 





F. P. Cover & Sons ist 6%s......... 6.75 6.00 
Dorchester Lumber Co. Ist 6s...... 6.75 6.00 
Detroit Investment Co. list 6s...... ° eee eos 
Flanner Company Ist 6s........... 6.75 6.00 
Glade Creek Coal & L. Co. Ist 6%s. 6.75 6.00 
Glendale Lumber Co. Ist 6s......... 6.75 6.00 
Edward Hines Lumber Co. Ist 5s.... one eee 
7, Bo SE DE Uc cctccnpeenes 6.75 6.00 
Keystone Wood C. & L. Co. Ist 6s.. 6.90 6.00 
Lamar Lumber Co. Ist 68........6+. 6.75 6.00 
Clayton & Anson Mark Ist 6s...... 6.75 6.00 
McGowin-Foshee Lbr. Co. Ist 6s..... 6.75 6.00 
W. D. McRae Lumber Co. Ist 6s... oe coe 
Nehalem Timber & Log Co. Ist 6s.. cee eee 
Oregon-Kalama Lumber Co. Ist 6s.. 6.75 oes 
Owen Oregon Lumber Co. ist 5%s... 6.75 6.00 
D. V. eeeeieek Tt G8... cccccncs 6.75 6.00 
Saluda Land & Lbr. Co. Ist 6s...... 6.75 6.00 
Spring Creek Lumber Co. Ist 6s..... 6.75 6.00 
Stack Lumber Co. Ist 78........0+. 6.75 6.00 
Temple (Knox) Lbr. Co. ist 7s...... eee ee 
Tennessee Stave & Lbr. Co. Ist 7s... 6.90 6.00 
Umpqua Mills & Lbr. Co. Ist 6s.... 6.90 6.00 


Virginia Hardwood Lbr, Co. Ist 6s.. 6.76 6.00 


Western Timber Co. Ist 6s.......... 6.75 6.00 
Long Term— Bid Asked 
Brown Company 5168.....-.ecescees 96.00 99.00 


Campbell River Tbr. Co., Ltd., Ist 6s 96.00 99.00 
Continental Tbr. Land Co. Ist 6%4s.. 99.00 101.50 
Dierks Lumber & Coal Co. ist 6s.. 98.00 100.00 


Glendale Lumber Co. Ist 6s........ 97.00 99.00 
Munising Paper Co. ist 5%%s......... 93.00 95.00 
Port Orford Cedar Products Co. Ist 6s 97.00 98.50 
Rogue River Timber Co. Ist 6s...... 93.00 96.00 
Stout Lumber Co. Ist 68........... - 95.00 98.50 
Trask. Timber Co. ist 68.0..cscccers 93.00 99.00 


(Quoted by Baker, Fentress & Co., May 7, 1929.) 
_IMpRovED ROADS are bringing about greater 
tire mileage. Registrations have increased 110 
Percent during the last five years, whereas, the 
number of tires produced has increased 52 per- 
cent in the same period, according to a survey 
“4 bg and rubber companies by Whitehouse 
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Andersen FRAMES 





Fae MELONE-BOVEY LUMBER COMPANY, 

As Minneapolis, Minnesota, has handled 
~ ~ Andersen Frames for sixteen years with 
4 such success that Mr. Melone writes: 
-| “They have always been a profitable item 
| of our business.” 

While Andersen Frames embody many 
features which make selling easier (see 
list below), Melone-Bovey has made the 
most capital on the continuous mullion 
blind stop (patented). To quote further 
from Mr. Melone’s letter: 

“We realize that this blind stop being 
recessed leaves a dead air space behind 
the outside mullion casing, which in itself 
is good, but we have adopted a practice Prag erct: 
of filling this recess with a strip of insu- ym ome mar 
lation before nailing on the casing. It 
takes no longer to nail up the frame and 
infiltration ef air through the mullion 
is definitely stopped.” 

May our representative explain to you 
Andersen quality and service and the 
opportunity they offer dealers? A letter 









. M. Melone, Secy. and Treas, 
tail Store and Display Room 
e-Bovey Lumber Co., 

jnneapolis, Minn. 
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used exclusively. ebitectural acede. 
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TRADE-MARK DEPARTMENT 


conducted by 


National Trade-Mark Company 


Washington Loan & Trust Building, 
Washington, D. C. 


We have arranged with the National Trade- 
mark Co., Washington Loan & Trust Building, 
Washington, D. C., to conduct this department 
for our readers. The trade-marks have recent- 
ly been passed for publication by the United 
States Patent Office and are in line for early 
registration unless opposition is filed. For 
further information address National Trade- 
mark Co. 

As an additional feature to its readers, this 
journal gladly offers to them an advance 
search free of charge on any mark they may 
contemplate adopting or registering. You may 
communicate with the editor of this depart- 
ment, or send your inquiry direct to the Na- 
tional Trade-mark Co., stating that you are a 
reader of this journal. 


“Betro,” No. 274,841—Morgan Roofing Co., 
Joplin, Mo. For roofing materials; namely, 
composition shingles, roof cement, and asbestos 
shingles. 


“Rus-Tex,” No. 275,504.—Charles E. Put- 
man, Seattle, Wash. For lumber, shingles, 
doors, millwork, including trim, moldings, and 
plyboard. 


“TUCKAHOF BrAND,” No. 276,766.—Artstone 
Products (Inc.), New York City. For ce- 
mentitious product for the finish of interior 
walls and ceilings. 


“Duowituic,” No. 279,691.—Southern Bitu- 
men Co., Birmingham, Ala. For bituminous 
mixtures for paving, roofing, and like and 
allied purposes. 


“DuRALITHIC,” No, 279,692.—Southern Bitu- 
men Co., Birmingham, Ala. For bituminous 
mixtures for paving, roofing, etc. 


“FLintTKorE,” No. 274,151—The Flintkote 
Co., Boston, Mass. For asphaltic material 
used as compound in built-up roofs. 


Resume Promotion Program 


St. Louis, Mo., May 7.—Preparations again 
are under way for the proposed promotion pro- 
gram in St. Louis industrial district of the 
Southern Pine Association, which was held up 
in January after several months of discussion, 
because of a desire to link up with it a plan 
whereby the dealers in St. Louis will grade- 
mark lumber in their own yards. 
the local grade-marking plan has been recom- 
mended by the Southern Pine Association. 

Retail lumbermen and representatives of the 
Southern Pine Association met on April 23 and 
again April 30 to discuss a contract which pro- 
vides for an agreement between the association 
and the individual firms that wish to take part 
in the plan of local grade-marking and trade- 
marking here according to Southern Pine Asso- 
ciation grading rules and under association 
supervision. 

A number of the yards in the St. Louis dis- 
trict have signed contracts and other retailers 
are being invited to take part. Several of the 
larger yards have not yet signed. 

The Ferry-Hanly Advertising Agency has 
prepared the copy and schedule for the adver- 
tising campaign which will be a part of the 
program, which L. R. Putman, merchandising 
counsel of the association, announces he will 
push as rapidly as possible. 





Lye 1s ONE of the main constituents in the 
manufacture of soap and is obtained from 
wood ashes. In the Black Hills millions of 
cords of fallen timber could be utilized for 
this purpose, clearing the forests and making a 
valuable product at the same time, according 
to Louis N. Crill, South Dakota secretary of 
agriculture. Charcoal also might be obtained. 


As noted, 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





























Special 








THE GREATEST MARKET PLACE 


For people in the lumber and woodworking 
industries to advertise in, is the Wanted and 
.For Sale department of the AMERICAN 
LUMBERMAN. Read the ads in the Classi- 
fied section—many opportunities are offered 
for buyer and seller. 


When you want employees or employment or 
when you want anything or have something 
to sell, advertise in the AMERICAN LUM- 


BERMAN, Greatest Lumber Newspaper on 
Earth. 


Our address is—431 8S. Dearborn St., 
Chicago, Illinois. 


Wanted—Employees 


WANTED 


Experienced stenographer, for wholesale lumber 
office. In first letter give age, experience, salary 
expected and how soon can report for work. 
THUNDER LAKE LUMBER COMPANY 
Box 120, Rhinelander, Wisconsin 


























WANTED: LINE YARD MANAGER 


To take full charge well established retail lumber 
yard central Illinois. Must be temperate, fully ex- 


perienced. Please reply, fully giving experience 
and references. 
Address ““C. 150," care American Lumberman. 





WANTED—AUDITOR 
FOR RETAIL YARDS 


With experience and ability to handle combination 
lumber and hardware stores. Reply in own hand- 
writing, giving record of past experience and with 
whom, naming references and salary expected. 


Address THE T. M. DEAL LUMBER COMPANY, 
Wichita, Kansas. 





WANTED: EXPERIENCED LUMBERMAN 


Capable of doing office and sales work. Splendid 
opportunity for advancement. 


Address ‘‘C, 154," care American Lumberman. 





WANTED EXPERIENCED MANAGER 


For milk work manufacturing business, acquainted 
and familiar with practices in New York territory. 
Address “L. 157,” care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new Stock of lumber or shingles, 
new or second-hand tachinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the “Wanted 
Columns” of the AMERICAN LUMBERMAN, Man- 


hattan Building, Chicago, Il. 














Wanted—Employees 


WANTED—2 YOUNG MEN 
In retail lumber and building material office Near 
Chicago. 
One experienced in bookkeeping, accounting and 
typing. 

One experienced in salesmanship, estimating -angq 
general office work, capable of accurately estimat- 
ing and listing quantities of building materials 
lumber and millwork from ordinary plans, : 

Apply in own handwriting, stating fully age 
height, weight, nationality, religion, single or mar. 
ried, number in family, education, experience, name 
of firms worked for since leaving school, kind of 
work, how long with each firm, reason for change 
salary wanted, references, when could start t, 
work. Permanent position with opportunity fo, 
advancement. 

Address “C, 176," care American Lumberman, 











BOOKKEEPER FOR RETAIL LUMBER YARD 


With general lumber office experience. Medium 
sized yard in Chicago. Good opportunity. State 
experience and salary wanted. 

Address “C, 174,” care American Lumberman. 





WANTED—FIRST CLASS 


Retail Yard Foreman. Must be thoroughly experi- 
enced and a hustler. Must know grades and capa- 
ble of handling men, getting out orders and getting 
results. State age, married or single, all experience, 
number of firms worked for and how long with 
each firm. Give full particulars, salary wanted. 
Answer in handwriting. 
Address “‘C. 175," care American Lumberman. 





WANTED—LADY STENOGRAPHER 


Experienced in lumber correspondence, invoicing 
and keeping sales .records. In first letter give 
reference, age, experience, salary expected and 
state whether can begin at once. Position is in 
our lumber sales department. 
JOHN S. OWEN LUMBER CO., Owen, Wisconsin. 


Wanted—Salesmen 


WANTED—LUMBER SALESMAN 


Preferably a young man familiar with West Coast 
conditions, to travel in Eastern territory for well 
known West Coast company. Give age, experience, 
references etc. in first letter. Splendid opportunity 
for right man. 

Address “C. 157,’’ care American Lumberman. 


WANTED 


A-1 sales representative for large manufacturer of 
northern hardwoods, northern pine, southern pine 
and Pondosa pine. Pittsburgh, Youngstown and 
Cleveland territory. One familiar with industrial 
trade given preference. Excellent opportunity for 
permanent connection and good future for the right 
man. Give full details and send snapshot. 
Address “‘C. 161,"" care American Lumberman, 


WANTED—SASH AND DOOR SALESMAN 

on Commission basis. Chicago Territory, have ter- 

ritory open for Illinois, Indiana and Michigan. 
Address “C. 169," care American Lumberman, 


Wanted—Employment 


EXPERT MILLWRIGHT & MECHANIC 
Wants job building or operating a sawmill. Can 
handle labor successfully. 15 years’ experience in 
building and operating mills. Best of reference. 
39 years old. 

Address “‘C, 177,” care American Lumberman. 



























































COMPETENT SASH & DOOR MAN 


Seeks position where extensive experience is de- 
sired. Business success today calls for intensive 
work in Salesmen selling and by mail, new ideas 
are continually necessary to combat present keen 
competition. If you need such a man, drop me 4 
line. Not looking for snap or mediocre position. 
Am steady, sober, industrious. Interview in Chi- 
ca 


go. 
Address “C. 178," care American Lumberman. 





HIGH CLASS SAWYER RIGHT OR LEFT HAND 


Push feed, push nigger, fast, careful, good grader 
and bill sawyer. Would consider job mill fore- 
man. Extra good references. 

Address ‘C. 179,” care American Lumberman. 





CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 


white paper, is 4x7 inches and is bound in cloth, 
Price, delivered, $4. 


AMERICAN LUMBERMAN, 431 8S. Dearborn 8t. 
icago, Illinois, 
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Wanted—Employment 








Wanted—Employment 























‘Wanted~Business Opportunities 

















RAILROAD COMMISSION SALESMAN 


Desires connection in East with manufacturer or 
Jarge selling agency, for a group of mills manu- 
facturing West Coast products, specialty railroad 
material. Have an excellent trade and only inter- 
ested in large, high grade connection. 

Address ‘‘H. 152,’’ care American Lumberman. 


RETAIL YARD MANAGER 


Four years general experience with Iowa’s out- 
standing retail concern. Three years mill and 
traveling with foremost lumber manufacturer. Col- 
lege. Married. Age 29. Available June Ist. Former 
employer's references. 

Address “C. 173,” care American Lumberman. 





WANTED POSITION AS MANAGER OR 
Assistant. Ten years’ experience; four years with 
present place; desires place where can invest; 


married; age 40. 
Address “B. 151,’ care American Lumberman. 


POSITION WANTED BY MILLWORK SUPT. 


Experienced in stock and general millwork, detail- 
ing, billing; accurate; will give satisfactory results. 
Can come soon. 

Address ‘‘C. 159,’ care American Lumberman. 





TRAINED ACCOUNTANT 


With 15 years’ experience with three large south- 
ern mills as bookkeeper and auditor understand 
short line railroad accounting, now employed want- 
ing to make change. 

Address ““W. 156,” care American Lumberman. 


OFFICE MANAGER AND ACCOUNTANT 


Capable executive, can take full charge of office, 
prepare financial statements, balance sheets, in- 
come tax returns; handle credits, collections, cor- 
respondence. Knows Millwork Cost Bureau System. 
Seven years with present employer. Address: BOX 
697, Charleston, S. C. 


ESTIMATOR AND SALESMAN 


Now employed by large mill desires connection 
with high class millwork company, who needs an 
experienced man thoroughly acquainted with the 
millwork business and Bureau cost systems, capa- 
ble of handling any size job and closing with con- 
tractor. Would consider commission basis. 
Address “B. 155,” care American Lumberman. 


BOOKKEEPER WANTS POSITION 


In General Office of line-yard company. Can take 
charge of general office books, prepare financial 
statements and balance sheets. Six years’ lumber 
experience. Prefer small office. 

Address “B. 156,” care American Lumberman. 


BAND SAW FILER WANTS CHANGE 


Best references, no cheap jobs considered. 
Address “B. 157,”" care American Lumberman. 


+ CABINET & STAIRWAY FOREMAN 


Now employed; wishes to make a change about 
July ist, 1929. With 20 years’ experience. Refer- 
ences and past record will show ability and char- 
acter. 

Address “A. 158,” care American Lumberman. 


LOGGING SUPERINTENDENT 


Age 38, healthy, active, experienced in railroad 
building, team and skidder operations. Accustomed 
to logging in very hilly country. Can handle any 
size job, at present employed. Wish to change 
for personal reasons Prefer location in Southern 
states. Best reference furnished. 

Address ‘‘W. 165,” care American Lumberman. 


FIFTEEN YEARS’ EXPERIENCE 


Associated with large retail lumber company. Past 
three years in house building business. Desire 
new connection. Excellent references. 

Address “C, 164,’ care American. Lumberman. 


MERGERS IN LUMBER BUSINESS 


Are necessary today in order to compete with that 
problem of ‘‘Overhead.”” A merger in itself will 
not cure, but when applied to practical formulas 
of statistics by one who has studied the industry 
for the past thirty years and now employed in the 
work, with actual figures to base his statements, 
knows that he can produce results. Would like 
to hear from any yard or group of yards in an 
eastern state seeking services of such a man. Ref- 
erences, 
Address “C. 165,” care American Lumberman. 


WANTED TO HEAR FROM LUMBER COMPANY 


That needs the services of a practical, competent 
general superintendent. Thoroughly experienced 
manufacture hardwood and pine, who knows tim- 
ber. All methods of logging and railroad construc- 
tion for logging purposes. 

Address “‘C. 167,’’ care American Lumberman. 
































BAND SAW FILER OR MILL FOREMAN 


Over twenty years experience. References from 
the t:vo companies I have been with for the past 
ten years. Can come at once. 

Address GEO. P. HALEY, 162 Nelson St., Macon, 
Ga. 





MANAGER OR ASSISTANT 


Young married man. 7 years lumber experience. 
A-1 references. 
Address “‘C. 171,’’ care American Lumberman. 


MARRIED MAN, FORTY, WITH TEN YEARS’ 


Mill experience and ten years selling, desires posi- 
tion with good manufacturer, as assistant to sales 
manager. .Capable doing any office work, or con- 
sider selling proposition in Central States. At pres- 
ent employed as salesman. 

Address “‘C. 172," care American Lumberman. 


WANTED POSITION IN OR NEAR CHICAGO 


As lumber yard foreman, Fifteen years’ experi- 
ence; five years at present place; wishes change. 
Address “B. 150,”" care American Lumberman.: 








MANAGER OR ASST. MANAGER 


Retail Lumber and Builders’ Supply Yard. South- 
ern Michigan, Northern Ohio or Pennsylvania pre- 
ferred. Thoroughly experienced. 

Address “B. 176,” care American Lumberman. 


KILN OPERATOR 


And lumberman of special ability seeks respon- 
sible position with large woodworking plant where 
a high standard of operation in the lumber end 
is desired. 

Address “‘B. 172,” care American Lumberman. 





WANTED CONNECTION WITH RELIABLE 


manufacturer or wholesaler who can furnish large 
amount of crating stock for industrial trade in 
Chicago and adjacent territory. 

Address “B. 171,” care American Lumberman. 


WHY WAIT WHEN YOU WANT SOMETHING 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the ‘‘Wanted 
Columns” of the AMERICAN LUMBERMAN, Man- 
hattan Building, Chicago, III. 


WANT TO BUY LUMBER YARD 


In Central cr Southern Wisconsin town of six to 

twenty thousand population. Or will make sub- 

stantial investment and take over management. 
Address “‘C. 158,’’ care American Lumberman. 


Wanted--Lumber and Shingles 
































MANAGER CITY YARD, DIST. SUPT. OR 
DIRECTOR OF HOME FINANCING 


Executive ability, age 34. Qualified as manager 
city yard or Dist. Supt. line yard concern. Thor- 
oughly experienced in all phases of retail lumber 
merchandising, including advertising, financing, 
and selling the home complete. Can install plan 
of home financing and train managers in this 
work to secure best results. Now employed. What 
et you to offer? State salary and all details first 
etter. 
Address “B. 173,” care American Lumberman. 


WANTED CUT OF HARDWOOD 
OR YELLOW PINE MILL 


Will buy output for cash or make advances on 
lumber as put in pile and market same on com- 
mission basis. Write us for particulars. 

O. NESSEN LUMBER CO., Cheago, IIL. 


WANTED—CHOICE WALNUT LOGS 


We will pay cash for choice veneer logs. Address 
“FINE WALNUT,” care American Lumberman. 








EXPERIENCED SALESMAN 


Desires arrangement to sell the products of first 
class mill or group of mills manufacturing Cali- 
fornia, Pondosa and or Northern White Pine Lum- 
ber and Cut Stock New England territory. Salary 
and bonus or Straight Commission. Age 33. Mar- 
ried. Best of references. 

Address “B. 174,’’ care American Lumberman. 


DETAILER AND BILLER 


Several years’ experience in high class millwork, 
store, bank and office fixtures seeking position in 
middle West. 

Address “‘C. 153,’ care American Lumberman. 


RETAIL LUMBERMAN 


With thorough and practical knowledge sash, doors 
and millwork now available for management re- 
tail business. Age 35, family, 15 years’ experi- 
ence. Executive, good salesman and buyer and 
a go-getter. Salary based on results. For de- 
tailed information outline your requirements to 
_ “WwW. 160,” care American Lumberman. 








WANTED—WALNUT SQUARES 


2x2 in. clear steamed walnut squares, in lengths 

from 19 to 30 in. Quote cash price. Advise if 

squares are on hand, or would have to be cut out, 
Address “‘C. 163,’ care American Lumberman, 


WANTED—MAPLE SQUARES 


1x1, 1%x1%, 1%x1%, 2x2, 2%x2%, and 2%x2%, 
sending list of your stock, prices and location. 
Address ‘‘W. 166,’’ care American Lumberman, 


Milling In Transit 


MILLING AND KILN DRYING IN TRANSIT 


Poplar Bevel siding and Dimension. Poplar Trim 
and Mouldings. K. D. Window and Door Frames 
Detail and special Woodwork. 

SERVICE LUMBER COMPANY, Corinth, Miss. 





























CANADIAN REPRESENTATIVE 


Well known experienced lumber man with exten- 

sive trade connections. Wish to represent a U. S 

firm desirous of doing business in Canada. 
Address “C, 155,” care American Lumberman. 


GENERAL MANAGER OR ASSISTANT 


Experienced both; age 34. Hardwoods, Southern 
and Appalachian, Cypress and Pine. Trim mould- 
ings and dimension. Kiln expert. Sales experi- 
ence, domestic and export. 

Address “A. 167,” care American Lumberman. 


SUPERINTENDENT OR GENERAL FOREMAN 


good knowledge of stock and special millwork, 
detailer. Can get production. 22 years’ experience. 
Address “‘R. 150,” care American Lumberman. 


WANTED POSITION AS ESTIMATOR OR 


Superintendent of special millwork factory. Can 
list millwork from blue prints accurately for any 
kind of building detail and bill to factory. 15 
years’ experience. 

dress “A. 150," care American Lumberman. 














RETAIL LUMBER YARD MANAGER 


Wants position, 22 years’ experience. 
R. W. GARVIN, Huntington, Ind. 





SALESMAN 


Young married man available immediately. Nine 
years’ experience in soft woods with last employer 
in one territory. 

Address ‘“‘B. 162,’’ care American Lumberman. 


FIRST CLASS SAW MILL MAN 


Wants job as sawyer or mill superintendent. Have 
years of experience in the south and Canada with 
both hard and soft woods. Good mechanic and 
can handle labor. Can furnish best references. 
Address “B. 165," care American Lumberman, 


IF YOU WANT TO CUT A SMALL TRACT 


Of timber and want to get a portable mill for it, a 
small ad.in the American Lumberman will put you 
in touch with some such operator who is through 
with his mill 

If you want to sell the mill, put an ad in the 
American Lumberman. You will find another fellow 
who will want just what you have. 

AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago, III, 














Wanted- Timber and Timber Lands 


WANTED: LARGE TRACT OF TIMBER 


With or without milling operation 
BOX 176. Mobile. Ala, 























WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 S&S. 
Dearborn St., Chicago, 


WANTED 


To purchase 2 to 5 million feet of good Hardwood 
in Michigan. CLARK DICKERSON, 
Reed City, Michigan. 


Wanted-Second Hand Machinery 


WANTED—SAW MILL MACHINERY 


1S. M. Hog 12x12 or larger opening. 

1S. M. Hog knife grinder. 

6-inch and wider double leather belting. 

12-inch right hand band saws 43 to 45 ft. long. 

1 right hand automatic band saw grinder, 12-inch. 
1 right hand automatic band saw grinder, 8-inch, 
0321 Conveyor Chain. 

1 complete planing mill matcher, surfacer, resaw, 
fan and power plant. 

112 saw R. H. undercut trimmer. 

We want nothing but first class stock. If you 
have anything to offer mail with price and full 
particulars in detail about each article. 

W. T. BAILEY LBR. CO., Virginia, Minn. 





























THE KILN DRYING OF LUMBER 


By Harry D. Tiemann. The author of this work 
is a well known expert who has made thorough 
investigations and researches into the problems 
of kiln drying, as an engineer of the Forest Prod- 
ucts Laboratory. The book comprises 304 pages, 
— en and is bound in cloth. Price, deliv- 
ered, 


AMERICAN LUMBERMAN 





431 South Dearborn St., Chicago, Illinois 
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For Sale--Business Opportunities 

















| For Sale—Retail Lumber Yards 


























For Sale-Hardwood Timber | 





FOR SALE 


An up-to-date Manufacturing Plant, located in 
a Western Tennessee city of 30,000 inhabitants, 
ideally suited for manufacturing hardwood floor- 
ing or any other wood products. Situated on a 
site of approximately 6 acres. This plant has a 
manufacturing and warehouse floor space of ap- 
proximately 17,000 square feet, an up-to-date Dry 
Kiln of approximately 15,000 square feet, a well 
equipped Power Plant and new, modernly con- 
structed sheds for raw materials of approximately 
68,000 square feet capacity. 

Manufacturing Building, Power Plant Building 
and Dry Kiln Building are brick construction (one 
story) and are well sprinkled. This plant is 
served by five railroads and is very accessible to 
lumber supply. 

It is an ideal plant for the manufacture of wood 
products; !abor supply is ample and at reasonable 
rates; Taxes and insurance rates are also low. 
For full information 

Address ‘“‘B. 164,"" care American Lumberman. 





FOR SALE RETAIL LUMBER YARD 


With. established trade in Buffalo, New York. 
Address “R, 151,'’ care American Lumberman. 





FOR SALE—RETAIL LUMBER YARDS 


In California. Address PIONEER REALTY CoO., 
1626 Cosmo Street, Los Angeles, Calif. 





FOR SALE—LUMBER & HARDWARE BUSINESS 


Fine farming section in Missouri. Good small 
town. Doing good business. Retiring. 
Address “B. 161,"" care American Lumberman. 





FOR SALE—RETAIL LUMBER YARD 


Fuel yard and hardware store, lumber sheds, 
scales, store building, with four large lots all go. 
In a new growing district. Old age causing re- 
tirement. Write owner J C. HOWELS, 7623 9th 
Ave., So. West, Seattle, Wash. 





WANTED HIGH CLASS MILLWORK MEN 


As President and General Manager of going con- 
cern within 40 miles of Chicago in a rapidly grow- 
ing section. We are manufacturing profitable 
specialties and are equipped to manufacture spe- 
cial millwork and interior finish, Men must be 
capable of taking full charge and building up the 
millwork in connection with the business. A good 
salary for the right men. Present holders of 
majority of the stock will hold good share of 
their interest. Must be able to invest not less 
than $35,000. Good opportunity for general man- 
ager and Superintendent to invest together. This 
company has paid 8% dividends annually for eight 
years besides giving their stockholders a 25% 
stock dividend a year ago. Best opportunity ever 
offered. Present General Manager is incapacitated 
on account of ill health. Investigate this now. 
Address “B. 169," care American Lumberman., 





BUSINESS OPPORTUNITY COMPLETE 


Circular Saw Mill 20,000 capacity in first class 
operating condition, four million feet Ash, Mag- 
nolia Gum and Cypress. Plenty of additional tim- 
ber can be had to make permanent operation. 
Easy haul; living conditions excellent. Man to 
take interest and active management or will sell 
and take lumber in payment. Party must have 
$5,000.00 cash in either case; if you have not got 
at least that amount don’t answer. 

Address FLORIDA, care American Lumberman. 





SAW MILL FOR SALE 


Six year old plant, consisting of band mill, resaw, 
planer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “B. 10,’"’ care American Lumberman 





WANTED 


Young married man to take interest in manufac- 
turing and wholesale lumber business in Central 
Pennsylvania. Soliciting industrial plants mostly. 
Incorporated Company. Members reliable and of 
best standing. Good chance for young man. Must 
invest from $2,000.00 to $5,000.00. 

Address “‘A. 156,’ care American Lumberman. 





CANADIAN BUSINESS 
FOR SALE 


Old established Lumber & Builders’ Supply busi- 
ness of Patterson & Crosthwaite, Hamilton, Can- 
ada, for sale by reason of the death of the founder, 
Mr. Thomas Patterson. A good paying, going con- 
cern, well equipped mill and extensive yards and 
railway sidings in the centre of a growing city. 
Apply to the Executive of THOMAS PATTERSON, 
LLEWELLYN F. STEPHENS, Bank of Commerce 
Building, Hamilton, Canada, 





WANTED A PARTY WITH MONEY 


To purchase timber adjoining our mill, 50 million 
feet, $2.00 per M. 70 percent Fir, 25 per cent 
Cedar, 5 percent Hemlock. Will give contract for 
lumber and pay him $2.50 per M. stumpage. 
Address “C. 152,"" care American Lumberman. 





WANT TO TRADE 
Equity in four pieces of rental property and stock 
naying dividends, for a small retail lumber yard 
and coal business. What have you to offer? Write 
me in full. 
Address ‘‘C. 160,” care American Lumberman. 





FOR SALE—FINE BUSINESS OPPORTUNITY 


One hundred million feet timber—hemlock, hard- 
woods and some white pine—in east Tennessee, at 
price not to exceed $2.25 per thousand. Fine log- 
ging proposition. Tributary to large band mill, 
with railroad and complete equipment, just cutting 
out. Railroad within half mile this timber and 


easily extended. Mill and railroad, owned by 
others, can be leased. Complete organization of 
successful going concern goes with mill. Could 


saw lumber in 30 days. Initial outlay only $125,000 
to $150,000. Death active owner and age of others 
reasons for selling. 


Address “C. 166,” care American Lumberman. 


. water or rail. 





NEW JERSEY LUMBER YARD 
For Sale, Retail Yard including real estate. An 
established business of 50 years in a city of 12,000 
to 15,000. Reason for going out of business, ill 
health. 
Address “B. 152,” care American Lumberman. 


FOR SALE—CANADIAN TIMBER 
50,000,000 ft. Hemlock, Birch, Basswood, A: 
Bim, 60% Hemlock, $3 per M tsusking ‘on e 

miles Nor rs) oronto. plendid o 
to operate very profitably. pportunity 
WARREN ROSS LUMBER COMPANY, 
Jamestown, New Yo 


FOR SALE—HARDWOOD TIMBER 
60,000 ACRES IN NORTHERN PENINSULA 
OF MICHIGAN 
1— 4,000 acre tract. 

1— 8,000 acre tract. 

1—12,000 acre tract. 

1—36,000 acre tract. 

All well blocked up. 

Address “C. 151,” care American Lumberman. 


TRACT WITH THREE BILLION FEET CEDAR 


Mahogany, Oak, etc. Ocean frontage. No finer 
tract on earth. Must sacrifice after holding twenty 
years, 


Address “C. 170,” care American Lumberman, 


For Sale-Lumber and Shingles 























RETAIL LUMBER YARD FOR SALE 


In Northern Ohio, County Seat, fine Residence 
Town. Terms on Real Estate and Improvements. 
Address “B. 154,”" care American Lumberman. 





FOR SALE ALL OR A PART 


Of my $22,000.00 interest in a good lumber yard 
in Denver. Ill health reason for selling. H. 
CHENAULT, 1475 So. Broadway, Denver, Colo. 





FOR SALE—RETAIL LUMBER YARD 
ON HEAVIEST TRAVELED ROAD 
IN UNITED STATES 


Dominating Chicago’s Calumet Industrial District. 
Contains over 75,000 sq. ft. A bargain for quick 
sale. Terms to suit buyer 


Address “B. 168,” care American Lumberman. 





FOR SALE 


Good Lumber Yard doing business of $125,000.00 
per annum, located in fine northern Indiana City. 
Will sell outright or will be interested in party 
investing 10 to $20,000 taking over management 
with good salary. 

Address “B. 170,” care American Lumberman. 





FOR SALE RETAIL LUMBER YARD 


With established trade in leading Southern city. 
Address “C. 156," care American Lumberman. 


For Sale-Pac.Coast Timber Lands 


FOR PINE AND FIR TIMBER LANDS 


— FAVELL-UTLEY, REALTY Co., Lakeview, 
re. 



































FOR SALE HARD MAPLE 
That is Birdseye stock. 
100 M feet of 5/4 No. 1 & Better. 
Will run 40 to 50% FAS in good widths 


and lengths. 
O. E. MORGAN, Gresham, Wisc. 





CHAPIN’S LUMBER RECKONER 
By N. Chapin. Saves Times and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 560 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper. is 4x7 inches and ig bound in cloth, 
Price, delivered, $4. 
AMERICAN LUMBERMAN 
431 South Dearborn St., Chicago, Illinois 


ForSale-Second Hand Machinery 


FOR SALE 

1—20x36 Right-hand Corliss Engine 

1—22x30—Houston, Stanwood & Gamble Side Crank 
Engine 

1—Battery of four 72”x18’ Horizontal Tubular Boil- 
ers, Steel Dutch Oven Casing and Four Stacks 

1—8x5x12 American Marsh Boiler Pump 

1—8x5x10 American Marsh Boiler Pump 

1—30,000 Gallon Hemispherical Bottom Steel Tank. 
85 ft. Steel Tower 

2—70 Ton, Three Truck Standard Gauge Shay Lo- 
comotives 

1—American Log Loader, Type ‘“‘C” 

30—60,000 Capacity Standard Car Logging Cars 

7—Miles 60 Ib. Relaying Rail 

FORT SMITH LUMBER CoO., Plainview, Arkansas 


























B. C. TIMBER 


For Sale. About 300,000,000 ft. timber on water, 

principally fir. Excellent transportation, either 

Full particulars from W. J. Rolfe. 

CANADIAN FINANCIERS TRUST COMPANY 
839 Hastings St. W., Vancouver, B. C. 





FOR SALE WESTERN STATES TIMBER 


125 million feet must be sold (have mill) more 
adjacent if desired. Principally quality fir in 
Washington. Also have several other tracts, large 
and small. Timber placed exclusively with us. 
GEORGE H. SEELEY, 945-947 Security Bldg., 
Minneapolis, Minn. 


For Sale-Timber soi Tanber Lands 


FOR SALE—NEW YORK STATE TIMBER 


600 acres, containing 4 million feet, consisting 
beech, hard maple, basswood, yellow birch, ash, 
black cherry. Land included. Near R. R. and 
State Road 


Address uM, 162,” care American Lumberman. 


TIMBER LIMITS FOR SALE 


Five hundred million feet of Spruce. Can obtain 
same amount.adjoining. Southern Alberta near 
border. Easy operations. Shows a profit of from 
eight to ten dollars per M. after paying expenses 
and dues. COLONEL PEUCHEN, 105 Roxborough 
Street East, Toronto. 


WANT TO SELL YOUR TIMBER OR 


Timber land? The best way to find a buyer is to 
advertise in the paper that reaches the buyers of 
timber and timber lands. THE AMERICAN LUM- 
BERMAN is the best paper to advertise in when 
you want to sell. Our readers are buyers. AMPER- 
ge LUMBERMAN, 431 8S. Dearborn St., Chicago, 



































FOR SALE 


One complete 8-ft. Clark band saw mill with 

Mershon resaw. 

Two barnhart log loaders. 

One 27-ton Shay locomotive. 

One 560-ton Shay locomotive. 

Will make extremely low price for 9 sale. 
NORTH FORK LUMBER COMP. 

Nottingham, W. Va. 





THE WISE 

ADVERTISE 
THERE IS NO CHEAPER WAY to sell than by 
advertising. You can’t send a salesman to call 
on the many thousands of readers each week. 

Oo READERS ARE THOSE 

Who read the Classified ads in the AMERICAN 
LUMBERMAN., 

BARGAINS 


EVERY WEEK 
FOR THE 
BUYER OR SELLER 





FOR SALE 
One complete circular saw mill outfit complete, 
also 36” guage logging equipment including Loco- 
motive, American Log Loader and rail. 
MORGAN LUMBER & MANUFACTURING COM- 
PANY, Charleston-Kanawha, W. Va. 





FOR SALE—INVESTIGATE 
COMPLETE BAND MILL PLANT 


Capacity 15,000,000 per year. Include five hundred 
H. P. Corliss engine, band and heavy Allis Resaw 
Band Mill, three logging locomotives and forty log 
cars, also log loader and log skidding machine. 
Planing mill, American Fast Feed Machine, capac- 
ity 50 M. planed lumber per day. Also complete 
machine shop and welding plant. Also experienced 


plant operator will take down, move, set up and 
operate successfully 
LATHROP LUMBER COMPANY, Reform, Ala, 
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ForSale-Second Hand Machinery 

















For Sale-Electric Machinery | 


For Sale-Locomotives and Cars 


























WE ARE FINISHING OUR CUT AUGUST Ist, 1929 
AND ARE OFFERING FOR SALE 

1 R. H. 7’ Clark Saw Mill complete with boilers, 
engines, carriage, edger, trimmer, assorting table, 
conveyors, generator, pulleys, boxing, shafting, 
belts, etc. 
1 Complete Lath Mill 
10 Lumber Trucks 
1 35 Ton Climax Locomotive (practically new) 
18 Logging Cars 
1 32 Ton American Loader 
2 Miles 35 lb. Steel Rail 
5 Miles 40 lb. Steel Rail 
We will furnish complete description of all equip- 
ment and quote price on application. 

Address “A. 166,’’ care American Lumberman. 





FOR SALE 
Planing mill, sash and door machinery of all 
kinds. List mailed upon request. WM. F. JOHN- 
SON LUMBER COMPANY, Indianapolis, Ind. 





FOR SALE 


i—American Hardwod Flooring Machine No. 229 
with feed table attached. 

1—G. E. Motor, 440 volts, 75 H.P. 60 cycle, 3 
hase. 
* 1—Allington & Curtis Fan with 25 H.P. Motor, 
direct connected, speed 720 RPM. 

1—Defiance No. 0 Copying Lathe. 

1—P. B. Yates rough Trim — foot operated. 
*“1—P. B. Yates Cut-off Machin 

HAMILTON MACHINERY EXCHANGE, 
Menominee, Michigan. 





FOR SALE—FLOORING END MATCHER 


1—Set Sherman “TWIN” Flooring End Matching 
Machines, consisting of the “‘male’’ Tongue machine 
and the “female’’ Groove machine. Each machine 1s 
complete with countershaft and Cutter Heads. Both 
machines have been rebuilt and are in first class 
condition and worth $1,000.00. For quick sale, we 
offer them for only $750, but subject to previous 
sale only. CHAS. N. BRAUN MACHINERY CoO., 
Fort Wayne, Ind. 





FOR SALE—42” WICKES GANG SAW 


Carries thirty-nine blades, in fine condition, now 
in operation. 
HEMPHILL LUMBER COMPANY, Kennett, Mo. 





GANG—WICKS 8” PONY 


Complete with saws and filing room equipment in 
good condition, run about two years, $700.00 f. o. b. 
Baskin, La. TURNER MACHINERY CoO., 364 Sixth 
Street, San Francisco, Calif. 





FOR SALE—PLANERS, MOULDERS 


Surfacers, saws, fans, steam engine, boilers, gen- 

erators, etc. Also lumber wagons of the Schuettler, 

Studebaker and Streich make. First class condition. 
Address “C. 162,’ care American Lumberman. 





PRICED RIGHT FOR QUICK SALE 


One Hall & Brown Late Type No. 209—15”x6” 
Planer & Matcher with six knife round heads, 
without profile. Machine used less than 60 hours 
and in fine condition. Motor connected direct 
to countershaft with flexible coupling.- Will sell 
with or without motor. 

Address “‘C. 168," care American Lumberman. 





SELL YOUR SECOND HAND MACHINERY 


Every week the clasified advertisements are read 
by people who are in the market for maehinery. 
Let us help you to find a buyer. AMBPRICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, III. 





ELECTRICAL MACHINERY 


Motors and Generators, A.C. and D.C., for sale at 
attractive prices. Large stock of New and Rebuilt 
Motors on hand at all times. Write for our Stock 
List and prices. 


Vv. M. NUSSBAUM & CO., Fort Wayne, Ind. 








For Sale-Logging Ry. Equipment 


FOR SALE 


1,000 tons 35-pound relay rail; 3 standard gauge 
shay engines; 2 standard gauge rod engines, and 
other equipment. 
UBACH LUMBER COMPANY, LTD., 
P. O. Box 527, Ruston, La. 


+ 


WANT TO SELL LOGGING EQUIPMENT? 


You can sell used locomotives, cars, rails, log load- 
ers, skidders, donkey engines or anything used in 
logging by advertising in the For Sale department 
of the classified advertisements. Advertise now. 
AMERICAN LUMBERMAN, 431 S. Dearborn S&t., 
Chicago, Ill. 


For Sale—Steel Rails 


RELAYING 4 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives, 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 















































IMMEDIATE SHIPMENT 250 TONS 
Of 45-lb. ASCE relayers Mississippi delivery. Lo- 
cated in Mississippi. Rails practically as good as 
new. Also large tonnages of heavier section rail 
from 56-lb. to 100-Ib. 
M. K. FRANK 


Park Row Bldg., 1204 Clark Bldg., 
New York City, Pittsburgh, Pa. 


REBUILT LOCOMOTIVES 


115-ton Baldwin Mikado type 2-8-2, built 1915. 

60-ton Baldwin Mogul type 2-6-0, built 1907. 

60-ton Baldwin Mogul type 2-6-0, built 1910, new 
boiler 1921. 

39-ton Baldwin Prairie type 2-6-2, built 1913. 

47-ton Baldwin Mogul type 2-6-0, built 1907. 

29-ton Porter Mogul type 2-6-0, built 1905. 


BIRMINGHAM RAIL & LOCOMOTIVE CoO. 
Birmingham, Alabama, 





FOR SALE 


One (1) 28-ton Lima Shay geared locomotive, re- 
built. TOMAHAWK STEEL & IRON WORKS, 
Tomahawk, Wis. 





ZELNICKER BULLETIN 


32 pages of bargains in Rails, Equipment, Heavy 

Machinery, Oil Engines, Underwriters Pumps, 

Tanks, Pipe, Steel Sheet Piling, etc. 
ZELNICKER IN ST. LOUIS 





SHAY LOCOMOTIVE FOR SALE 


One 50 ton Shay Locomotive in A-1 condition. 
Located at plant of McLEAN HARDWOOD LUM- 
— COMPANY, “Mallory Branch,” Memphis, 
enn. 





FOR SALE 


Two 23-ton Heisler locomotives, excellent condition. 
NICKEY BROTHERS, INC., Memphis, Tenn. 





FOR SALE CHEAP 


150 Flat Bottom Gondola Cars, 40 ton capacity, 
steel underframe. Can be used as flat cars by re- 
moving sides. HARRY C. LEWIS, 

156 Market St., Newark, N. J. 





FOR SALE 


One Baldwin 25 ton, standard gauge locomotive 
and tender, 12-inch bore, 18-inch stroke, 42-inch 
diameter driving wheels 
GOLDSBORO. LUMBER CoO., 
Dover, N. C, 











| For Sale— Miscellaneous 

















For Sale-Trucks and Tractors 


TEN TON HOLT TRACTOR FOR SALE 


Overhauled, in good running order. Price reason- 
able. BOX 133, Ontonagon, Mich. 























OFFICIAL ESTIMATOR 


By J. M. Leaver. Instantly gives the contents 
of any piece in superficial feet and decimals, the 
lengths running by quarter-inches to 7 feet and 
by feet from 7 to 54. Widths are stated in 64th, 
32nds and 16ths under one inch and proceed by 
quarter-inches up to 59% inches. The figures given 
are for stock 1 inch in thickness; for thicker stock 
it is mentally multiplied by the proper factor. 
This estimator is especially useful for figuring the 
board measure of fractional sizes in box and furni- 
ture dimension and similar items. Other tabula- 
tions include kerf estimator, molding estimator, 
freight estimator, waste estimator, estimator for 
rounds and squares, etc. Circular with specimen 
pages sent on request; 172 pages, 5x11% inches 
(coat pocket size) with full cut index; substan- 
tially bound in leatherette. Price, delivered, $6. 


AMERICAN LUMBERMAN 
431 South Dearborn St., Chicago, Illinois. 


5000 LITHOGRAPHED LETTERHEADS AT $2.95 


Per thousand. Bond Paper. Engraving Free. 
ART PRESS, Lima, Ohio. 


WANTED TO MAKE CONNECTION 


With some one to take output of any amount— 
Radio Cabinets, fifty per day or less. 

OOD SPECIALTY COMPANY 

P. O. Box 454, Corinth, Miss. 


HEAD BLOCK RULES 


New better raised polished brass figures. $2.50 
each. HILL-CURTIS CO., Kalamazoo, Michigan. 


FOR SALE—USED DRY-KILN TRUCKS 


300 6-ft. channel iron roller bearing dry-kiln 
trucks. Cross piling type. Good condition. 250 
5-ft.. channel iron roller bearing dry-kiln trucks. 
Cross piling type. Good condition. CHAS. N. 
BRAUN MACHINEERY CoO., Fort Wayne, Ind. 














WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a’ new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the ‘‘Wanted 





Columns” of the AMERICAN LUMBERMAN, Man- 
hattan Building, 431 South Dearborn St., Chicago. 





Ready Referenc 


of copies 


Saves Time—Saves Work 


accurately. 
are quickly checked. 
cover with a stiff cardboard a 
10 Copies, $10. 00, - 


The count is so arranged in the 
The book is x13 





This is one of the most practical 
books ever published. 


[Inventory Book sss ssi sais* “= * 


American Lumberman, #31 se-vearsorest. Chicago, Ill. 


Thousands 
have been sold and com- 
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47-Ton Heisler, 180 Lbs. 
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SLOW SPEED, LOW POWER 


Shavings and 
Dust Collecting Systems 


MECHANICAL Wood Waste Furnace 
Stokers. 


Central Blow Pipe Co. 
Engineers and Contractors 
1729-31 West Phone, Lafayette 6416 
Pershing Road, CHICAGO, ILL. 


G. Kluge, Pres. 
A. L. Katz, Sec. 


POSITIVE Long Distance Conveyor Systems. 






















REBUILT EQUIPMENT 


80-Ton Shay, 200 Lbs. Pressure, Air gat Stem Brakes. BUILT 1920. 
The pages are indexed so that in- baa be omy pond i oe , A. es Holt. 
ventory can be taken quickly and 
roper space that any errors 
inches and has a heavy manila 
am ID. 1 Copy, $1.50; 4 Copies, $5.00; Lbs. Pressure, Piston 


Pressure, Stea 
62-Ton, 19x26” Baldwin, 2-6-0 Mogul, 48” Wheel Centers, 12’ Rigid Wheel Base, 1/80 


and Automatic Air, Two Pu T. Equipment, 3” Tires, Steel Cab, Steel 
Tender Frame, ICC Full Tima BUILT 1922. 


32-Ton, tw yee, 2-6-0 Mogul, 32” Wheel Centers, 175 ye Pressure. BUILT 1916. 

Lima, 2-6-2 Prairie, 40” Wheel Prescure. 

64-Ton, iono4” American, 2-6-0 Mogul, 48” Wheel Centers, 

75-Ton, oa don American, 4-6-0 Ten Wheeler, 200 Lbs. Pressure, Ban — i Outside 

92-Ton, Lg American, 2-8-0 Consolidation, 200 Lbs. Pressure, Superheated, Outside 
alve Gear, 

50-Tons Capacity, 40 Ft. Full Steel Underframe Flat Cars. 


We Have Over Forty Locomotives, Rebuilt and Ready, 5 to 100 Tons, All Types, Cars, 
Also LOCOMOTIVE SPRINGS, Manufactured at our Works Here. 


¢ 
SOUTHERN IRON & EQUIPMENT CO., (Est. 1689) ATLANTA, GA. 


rder Frames. BUILT 1923. 
m Brakes. BUILT |! 





Val _— a ye Valve Gear, Power Reverse, Straight 





Centers, 175 L 
180°C Lbs. 





Trucks, Cranes, Rails, ete. 
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AMERICAN LUMBERMAN 


May 11, 1929 





A—Northern Pine 
B—Northern 


Spruce 


C—Northern Hemlock 


D—Northern Cedar 
Babcock Lumber Co. .'abceio 


Emporium Forestry Co...abe 
Poster-Latimer Lbr. Co...ac 
Grand Rapids Trust Co....c 
Griffith-Hubbard Lbr. Co..a 
Hettler Lbr. Co., H. H...ace 
Hines Lbr. Co., Edw... .acej 
Hines Hardwood & Hemlock 
i ME cccsicceces c 
Jackson & Tindle, Inc... .acd 
Kneeland-MeLurg Lbr. Co. .¢ 
gpate Indian Mills 


Northwestern Cooperage & 


Lbr. Co., The....... abede 
a acd 
Pike-Dial Lumber Co... .ajlor 


Rib Lake Lumber Co...... c 

Rust-Owen Lbr. Co........a 

Sawyer Goodman Co..... ac 

Shevlin, Carpenter & Clarke 
Co, 


‘ER ae aopr 
Stack Lumber Co.......... c 
Stange Lumber Co....... ac 
Virginia & Rainy Lake Co. ab 
Von Platen-Fox Co....... ac 
Wells Lbr. Co., J. W...... ac 
Western Wood Products Co.. 
dl ca ctl a pected acjlor 


SOFTWOOD LUMBER—ADVERTISERS’ INDEX 


Putnam Lumber Co....... ef 


Reynolds & Manley Lbr. Co.ef 70 


Roofer Manufacturers Club.e 
Sabine Lumber Co. . Lestunded e 


Southern Pine Association . a) 
Southern Pine Sales Corp. efi 
Standard Lumber Mills. ...e 


4 Sumter Lumber Co., Inc. ..¢ 


a» ~f8 


WeyerhaeuserSalesCoajlmrs20-21 


Wheeler & Dusenbury..... ac 
White Star Lbr.Co...... cej! 
Winegar-Gorman Lbr. Co..ac 
WisconsinLand& Lbr.Co. . acd 
Wisconsin-Michigan Lumber 


Yawkey-Bissell Lbr. Co.. 


&—Southern Yellow 
Pine 
F—Cypress 


Alger-Sullivan Lbr. Co... ..e 
Angelina County Lbr. Co...e 
Ayer & Lord Tie Co....... e 
Babcock Lbr. Co... .. abceio 
Beaumont Lumber Co... ejr 
Bradley Lbr. Co. of Ark. ..eh 
Brooks-Scanlon Corp....... e 
Burton-SwartzCypressCo, . of 

TE «sm enbbueaatht f 


CaddoRiverLbr.Co....... eg 
Central Coal & Coke Co. . .ej 
Dibert, Stark & Brown Cy- 
press Co., Léd.... ..cs00- 
Pe a Gardiner &Co.. 
Frost Lbr. Industries,Inc. . 
Great Southern Lbr. Co. . = 
Gregertsen Bros. Company f 


Griffith-Hubbard Lbr. Co...e 
Gulf Red Cypress Co....... f 
Hammond Lbr. Co., Ltd....e 
Hettler Lbr. Co., H. H...ace 
Hines Co., Edw... .acej 
Hines Lumber Co., Edward.e 
Homochitto Lbr. Co....... » 
Industrial Lbr. Co......... ° 
Jackson Lbr. Co........... ” 
Jackson Lbr. Co., E. E..... ” 
Kaebler Lbr. Co., Donald F.e 
I, Gib ncacedeocs-cs ° 
SR Ts cconeaees - 
Long-Bell Lbr. Co..... emo 
Lutcher & Moore Cypress Lbr. 
Lateher& MooreLbr. Co.The.e 
Lyon Lumber Co ........ ef 
Marathon Lbr.Co......... . 
Natalbany Lbr. Co., Ltd... 

Newman Lbr.Co.,J.J...... 

Payne, Frank....... .....- 
Peavy-Wilson Lbr. Co...... » 
Pioneer Lumber Co........ a 


24 


Tegge Lumber Co., The. ..ef 
Tremont Lumber Co....... e 
Vernon Parish Lumber Co. .e 
Wausau Southern Lbr. Co. .e 
Wier Lumber Co., R. W....e 
Wyatt LumberCo......... e 


70 


25 
70 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau.g 
Caddo River Lbr. Co..... eg 
Wisconsin& ArkansasLbr.Cog 


H—Aromatic Red 
Cedar 


RE Hardwood , 
Bradicy Lbr. Co. of Ark... * eh 
Brown & Co., Geo. C 
De Soto Hardwood Fig. Co.h 


25 


80 


h 8 


I—North Carolina Pine 


Atlantic Lbr. Co........... 1 
Babcock Lbr.Co...... abceio 
Camp Mfg. Co............ i 
Johnson & Wimsatt........ ] 
Schuette Co.. Wm....... ais 


Southern Pine Sales Corp. . efi 
Willson Bros. Lbr. Co... .. ai 


J—Fir 


K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 


. ae Copper Mining 
is lia nec eae eed jru 
Po & Lord TieCo........ j 


B C Spruce Mills, Limited. .k 


Beaumont Lumber Co... .ejr 
Booth-Kelly Lbr. Co....... j 
Bratlie Bros. MillCo....... 1 


CapilanoTimberCo.,Ltd. .jlm 
Central Coal & Coke Co. ..ej 


Collins Lbr. Co., John D. .jlm 
Connor Co., R........ acjdr 
Coos Bay Lumber Co..... jm 
Dempsey Lbr.Co........ jm 
Dolge, Inc., Ernest......... j 
Douglas Fir Exploitation & 

I GR cusasnocaed jm 
Glendale Lumber Co..... jop 
Gram-Willis Lbr. Co....... j 
Griswold Lbr. Co., The..... j 
Hammond Cedar Co....... 1 
‘Hammond Lumber Co., Inc. 

seeebbodeswevasened jmopq 
Hines Lbr. Co., Edw... .acej 


Inland Empire Lumber Co.. 
Ra net jkru 
Johnson LumberCo.,C.D. jkm 
Kaehler Lbr. Co., Donald F.f 
Long-BellLumber Co...ejmo 
McCormick Lumber. Co.. oy R. 


poate Mutual Door Co... 
Pacific States Lbr. Co. . _ 
Parker-Poyneer Lumber Co. 
Pike-Dial Lumber Co. .ajlor 
St. Paul & Tacoma Lbr. Co. . 
jklm 
Seidel Lbr.Co.,Julius. conan 
Silver Falls Timber Co.. 
Sullivan Lbr. Co.... .. jidm 
Thurston-Flavelle, Ltd..... 
Timberland Lbr. Co., Ltd. . 
Western Wood Products Co. 


74 


74 
75 


73 


75 


24 


WeyerhaeuserSales Coajlmre20-21 


White River Lumber Co. a 


White Star Lumber Co.. 

Willapa Lbr. Co.......... ‘r 76 
Winchester Bay Lbr.Co...jk 75 
Winton Lumber Co...... ks 6 


74 


O0—California White 
Pine 

P—California Sugar 
Pine 


Q—Redwood 
Algoma Lumber Co........ ° 


California Redwood Assn...q 
California Sugar & White Pine 


_ SES See op 15 


Feather River Lumber Co. .o 
Fruit Growers Supply Co. .op 
Glendale Lumber Co..... jop 
Great Southern Lumber Co.eq 


78 
12 


Hammond Lumber Co., Inc. 


Long-Bell Lbr. Co..... ejmo 
Madera Sugar Pine Co... .pr 
Pacific Lumber Co. of Illinois.q 
Pelican Bay Lumber Co....0 
Red River Lumber Co... .op 


eee eee eee ee eee, 


ae Pine Lbr. Co., The. .op 
Union Lumber Co......... q 





Basswood ....... b 
Beech .....2++++-€ 
WRG ccccccccees® 
CROFFY cccccccees®@ 
Chestnut ........f 


Cottonwood .....& 
Elm 


GUMB  ccccccccccce i 
Hickory ....... ood 
Philippine ......k 
Magnolia ........ 1 
Maple (Hard and 
Bak) ccccecece m 
GHEE cavcccecsecs n 
PPOMERR coccccccce o 
Sycamore ......-D 
WEMGEO ccs cccccce a 
Wakleet .ccccccce r 


Alger-SullivanLumberCo.ino 
Angelina Hardwood Co. .ing 
Atlantic Lumber Co...... en 
Babcock Lumber Co....... D 


Barlett Lumber Co., W.C.mn10- 


Bartholomew Hardwood Co.E 
acfghijkimno 
Beaumont Lumber Co...... 
PE MOR, acccasececesed k 
Birch Valley Lumber Co. . 


seen ewes 


14 


1 
80 


sutatetnvobvenh abedfjno 10-11 


Bissell Lumber Co... .bdhm 
Blakeslee, Perrin & Darling 
senceannchadues abdefhijno 


25 
14 





Arkansas Oak Flooring Co. .e 
Sgtctenee Hardwood Co. 


Bradley Lumber Co. of Ark.e 


Brown Lumber Company...d 64 


Cherry River Boom & Lumber 
hcp hinchababekiesent de 





SASH, DOORS. 
COLUMNS. 
MILLWORK 


Aggie Beauty Trim Co., 


Tere ee eee eee eee eee e 


Collins Lbr. Co., John D.. 
Curtis Companies Service 
DP, BOO e cs ccbescevee 
Express Body Corporation. . 
Gram-Willis Lbr. Co:...... 
Hammond Lumber Co., Inc. 
Long-Bell Lumber Co....... 
Mauk Lbr. Co., The C. A... 
Mershon, Eddy, Parker Co. 
Pacific Lumber Co. of Illinois 
Pacific Mutual Door Co.... 


TRELLIS, 


74 


16 


Bradley Lumber Co. of Ark.cin 
Brooks & Ross Lbr.Co. .bdhm 
Brown & Co., Geo. C.. .ahjln 
Brown Lumber Company.bdm 
— Hardwood Lumber 


Caddo River Lumber Co...n 
— River Boom & Lumber 


Coles Lbr. Co., C C..adhm 
Connor Co., R....... bedhm 


Croft ‘Lumber a 3 ‘mnt0- 


19 
67 
16 


4 


1 


Delphi Lbr. Co. abedefjmno10-11 


Dibert, > etme 
ig Bir sp iknwedeekncs 


Eakin Lbr. Co.. shodefjeanot0- 
Eastman, Gardiner & Co 


East Jordan Lumber Co. .chm 
Emporium Forestry Co..... 
Exchange Sawmills Sales Co. 


63 Frost Lumber Industries, Inc. 


seliieonnaexduaae achijlng 
Glade Creek Coal & Lumber 
Cc 


Grand Rapids Trust Co. .cdhm 
Gregertsen Brothers Co. . .ik 


11 


Cobbs & Mitchell, Inc..... d 3 
Collins Lbr. Co., C.C......d 

Connor Co., R..........- bd 4 
Crossett Lumber Co....... e 16 


East Jordan Lumber Co...d 30 


Flanner Company........bd 


Foster-Latimer Lumber Co.bd 
Grand Rapids Trust Co. .abd 


Hettler Lumber Co.,H.H.de 30 Lumber Co. The 


MILLWORK, VENEERS, SHINGLES, ETC.— 


3 


80 Fordyce LumberCo........ e 16 


Wendling-Nathan Co... .opq 
Wuichet, Inc., Louis.... 


R—Pondosa Pine 
8—Idaho White Pine 


opt 78 


T—Arizona White Pine 


U—Western Larch 
V—Alaska Cypress 


Alaska Cypress Co......... v 
ne Copper Mining 


jru 
Biles-Coleman Lbr.Co., “ay r 
Brooks-Scanlon Lbr. Co.. 
Craig Mountain Lbr Co. . 
Inland Empire Lumber Go. 


Griffith-Hubbard Lumber Co. 
Gulf Red Cypress Company 
acghijlng 
Hettler Lumber Co., H.H... 
Hines Hardwood & Hemlock 


Jackson & Tindle, Inc.abdhm 
Kaul Lumber Co........ ino 
Kirby Lumber Co. . .acijlnpq 
Kneeland-McLurg Lumber Co 

Fedde bebadaderacaual bedh 
Long-Bell Lumber Co. .ilnoq 
Lutcher & Moore Cypress Lbr. 

Co., Ltd 
Lyon Lumber Co..... acijlno 
Meadow River Lumber Co. 


68 
30 
d 29 
29 


HARDWOOD LUMBER 


—— 


Kaehler Lbr. Co., DonaldF rs 


Long-Lake Lumber Co... .r5 
McGoldriek Lbr.Co....... ts 
Madera SugarPine Co.....pr g7 
Polleys Lumber Co....... mu 7 
Schuette Co., Wm....... ais 68 
Shevlin, Carpenter & Clarke 
Seis casthaesnaaeocsat aopr 
Sullivan Lumber Co. . jkimr 
Western Pine Mfrs. Assn...r 23 
WeyerhaeuserSalesCoajlmrs20-21 
Winton Lumber Co....... ks 8 
Wuichet, Inc., Louis..... opt 78 





2 
19 


72 


idisbeeabens bedfmno10-11-64 


eee eeeee eee 


Mershon, Eddy, Parker Cob 
Moore-Keppel & Co., 


CEES e bedefmno10- 


Mowbray & Robinson Lbr. 
Gis Wetkscccasawi afjnor 


Natalbany Lumber Co., Ltd. 
sibadebensmaiciaaa: ilno 


Kirby Lumber Co......... . 
as. ~ERNI rome 


eee eee eee eee eee ee) 


Newman Lumber Co., J. J. 
duciathic mwas tees acijmnopq 


Northeast Lbr.Co.. .abfimnol0-11 


Oconto Company..... abhm 


Peavy-Wilson Lumber Co.in 
Reynolds & Manley Lbr. Co. 
Rib Lake Lumber Co. .abedm 
Rust-Owen Lumber Co. .cdm 
Sawyer Goodman Co.abdhm 
Southern Pine Sales Corp.... 
Stack Lumber Co... .bedhm 
Sgpind Hardwood er 


suntan Lumber Mills 
Stange Lumber Co.. -abdhm 
Tegge Lumber Co., The 
seavibinhced abdehijmnopr 
Tremont Lumber Co...... ip 
Von Platen-Fox Co. .abdhm 
Wells Lumber Co., J. W.. 


abedm 
Wilderness LumberCo.. — 


Willson Bros. Lbr. Co.. 


4 Winegar-Gorman Lbr. Co. . 


11 


HARDWOOD FLOORING 


Holt Hardwood Co...... bde 


seminal Lumber Co...... e 19 


Maple eer oe Manufactur- 
ets Association ........ d 


Manion iver <g Sede Co. 


seiineh eae oo. -abde deo Wells Lumber Co., J. W...bd 


Mitchell Bros, Ine. . bd 
Mowbray & Robinson Lumber 

Re cndncnsceneceed e 
Northwestern Coo) 


WINDOW AND DOOR PacificCoastPlywoodMfs.Inc. 


FRAMES 


Andersen Frame Corporation 89 


Biles-Coleman Lbr. Co., Inc. 
Collins Lbr. Co., John D.... 
Curtis Companies Service 
is Mii énconseneccs 
Hammond Lumber Co., Inc. 
Hedlund Lbr. & Mfg. Co..... 
Long-Bell Lumber Co...... 
Mershon, Eddy, Parker Co. 
Pacific Lumber Co. of Illinois 
Pacific Mutual Door Co.. 


American Plywood Corp. 


74 


26 
19 
64 
16 


27 


- 8 


Pacific Mutual Door Co..... 


Red River Lbr. Co......... 27 
SHINGLES 

Northern Cedar ..... a 
Western Red Cedar. .b 
Redwood .......... +. 


Bratlie Bros. Mill Co. ..... b 
Capilano Timber Co., Ltd. .b 
Carpenter Lumber Co., W.I.b 


Coast Cedar Shingle Co....b 77 


Collins Lbr Co.C.C...... a 


Collins Lbr. Co., John D...b, 74 


Hammond Cedar Co., Ltd. .b 
Hammond Lbr. Co., Inc. ...¢ 


Hines Lbr. Co., Edw...... ab 29 


eee eee eee eee eee eee 


Worcester Co., C. H. pyro 
Wyatt LumberCo......... D 
Yawkey-Bissell Lbr.Co.bdhm 
Yeager Lumber Co ...amno 


SRS 





Robbins Flooring Co...... bd 
Sawyer Goodman Co.. .... d 
Seidel Lumber Ce., Julius 


Wisconsin & Arkansas Lbr.Co. 
Wisconsin Land & Lumber Co. 


Northwestern Cooperage & 


Pacific Lbr. Co. of Illinois. . .c 
St. Paul & Tacoma Lbr. Co.b 
oe Stained —__ 
Wendiing-Nathan ae c 
Wheeler & Dusenbury 
White River Lbr. Co...... b 
Willson Bros. Lbr. Co..... a 
Wisconsin Land & Lbr. Co.a 


CEDAR POSTS AND 
POLES 


Ayer & Lord Tie Co........ 
Comma Gin Ths 6's.cxs0800es 
Hettler Lbr. Co., H. H..... 
McCormick Lumber Co. C.R. 
Northwestern Cooperage & 

Tide, Gag Tiises<nscece- 


16 


28 
7 


Weyerhaeuser Sales Co... 20-21 


Wisconsin Land & Lbr.Co 30 








WH 


\| 


~~, 











